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What higher interest means
when buying a home

(Nc) As inflation rises, many of us
are adjusting our expectations of
what we can afford in all areas

of life. With rising interest rates
accompanying this rise in inflation,
you might be wondering what
these changes mean for the
housing market, and your current
or future mortgage.

Here’s what you need to know:

MORTGAGE CHOICES MATTER

Rising interest rates have a different effect on
mortgage payments depending on the type of
mortgage you choose. If you go for a variable-rate
mortgage, in which interest on your mortgage
varies based on the lending banks prime interest
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. Cumpurary log home on over 6 acres of land with pond & trails
 Upgraded central kitchen with gas stove, granite tops &
custom cabinets

 Great room features cathedral beamed ceilings & fireplace
* Massive fully screened deck with gazebo & outdoor sauna

$2,499,000

« www.caledoncitizen.com

 Finished basement has rec room, bedroom, gym & 4pc. bathroom
* Generac generator, water treatment system, 2.5 car garage
3 storage sheds, irrigation system, dog run & driveway lights

rate, your monthly payments may rise with higher
interest rates. Or instead, a larger portion of your
usual monthly payment may go towards interest
rather than the principal.

If you opt for a fixed-rate mortgage, in which
the interest rate on your mortgage stays fixed at
an agreed-upon rate for an agreed-upon term, that
means higher interest rates will have no effect on the
amount you pay each month. These rates maybe higher
to begin with than with variable-rate mortgages.

PRE-APPROVAL LOCKS IN YOUR RATE

Getting pre-approved for a mortgage means
you can lock in a fixed interest rate while youre
house hunting. Not only does this give you an
advantage in bids that happen fast, as well as give
you time for due diligence on a property, it also
means you can lock in the current interest rate,
or sometimes even a promotional one, for a specified
amount of time. Currently, the bank offering
the longest Canadian mortgage rate guarantee is
BMO, with their 130-day guarantee. This means
that if rates go up, you'll get to keep your original
low rate.

2 Chris Richie

STRESS TEST BENEFITS

When you purchase a home in Canada today, you
must pass a stress test to qualify for a mortgage - no
matter the size of your down payment. Introduced in
2018, the stress test means that you must qualify for a
mortgage at a higher rate than your lender is offering.
The current minimum qualifying rate is 5.25% or the
rate offered by your lender plus two per cent if thats
higher than the minimum qualifying rate.

While this test may affect the amount of home you
can afford to purchase, passing the mortgage stress
test helps build in cushion that accounts for interest
rates that might rise a point or two. Of course, it’s
up to you to keep that cushion accessible after
purchasing your home, but the stress test can be a
good reminder to be prepared for rising interest rates.

Since everyone’s financial situation is unique, it's
best to get personalized advice from an expert.

Find more information or connect with a mortgage
specialist at bmo.com/mortgage.

www.newscanada.com
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With rising inflation,
is it the right time
to buy a home?

(NC) Getting into the housing market has been tough
across the country for years now, with high prices, bidding
wars and lots of uncertainty. Now, with inflation at the
highest it's been in more than 30 years, you might be
wondering if you've missed your moment. Is it a good
idea to get in now before rates go up any further or is it
best to hold out a little longer?

While there’s no one-size-fits-all answer, here is some
information to help you decide.

MORTGAGE CHOICES

The kind of mortgage you choose will influence how
much interest you pay on your mortgage and when you
pay it. Variable-rate mortgages may have lower starting
interest rates than fixed mortgages right now, and they
tend to be popular when rates are more volatile or are
expected to go down. Fixed-rate mortgages currently
have higher rates than variable-rate mortgages, but as
rates rise, the fixed rate may mean you pay less in the
long run. Plus, with the fixed rate you get the additional
stability of knowing the total amount you'll owe over the
term so you can plan around it.

MARKET SHIFTS

Though it's far from certain, rising rates and inflation
may cause some buyers to hold off on purchasing a
home. In turn, this could reduce demand for real estate,
which would bring down prices. While there may be
some merit to this, demand has been outstripping
supply for years in markets across the country, and
any cooling-off period may not be significant enough to
make a major difference to the cost of buying a home.
In fact, according to a recent BMO survey, more than
three quarters of Canadians expect housing prices to
continue to increase over the next year. There may not
be a straight answer on whether the market will cool and
by how much, but it's a trend to keep eye on if you're
considering purchasing property.

PRE-APPROVAL RATES

Getting pre-approved for a mortgage means that the
lender reviews your personal information, such as your
credit score, your income and your debt and tells you
how much they're willing to lend you. This helps you
set your house-hunting budget and gives you time to
do due diligence on a property. In times of rising rates, it
also means you lock in your interest rate sooner — and
potentially avoid imminent hikes. Look for a bank that
guarantees your rate for at least a few months.

Find more information at bmo.com/mortgage.

www.newscanada.com
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Our Award Winning agents have over 80 years of combined experience at your service! Caledon, Mono, Adjala and surrounding areas.
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SARAH ASTON [}

LIVE THE HEADWATERS LIFESTYLE

Thinking of buying or selling?
| am a local Realtor who knows this area intimately.

| work diligently on your behalf to help you attain your real estate goals.
Call me today to help get you started.

SARAH ASTON
Sales Representative
SUTTON HEADWATERS REALTY INC

sarahaston.ca 519.217.4884 Town and Country Properties

We Have Sellers with...
- Country & In Town Properties
» Almost New & Fixer Uppers
- Bungalows - Side Splits
- Commercial & Recreational Land

WWW.MCCARTHYREALTY.CA
FOR EASY ONLINE PROPERTY VIEWING & WALK THRUS
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PRIVATE ESTATE ON 2.66 ACRE LOT

« Grand Entry into 4 Bed, 3 Bath with 4 Car Heated Garage

« Separate Outside Entry 1 Bedroom Basement Apartment

« Lg Entry Hallway, Media Room, Wet Bar & Walk Out to Deck

« Living Rm w/ Hardwd Flr, 4 Panel Bow Window & Fireplace

+ Open Kitchen & Dining w/ Large Island & W/O to BBQ Deck

+ Deck w/ Gazebo, Cabana Bar & Fully Fenced Inground Pool

FANTASTIC TRUE BUNGALOW IN ALTON
37 Dod’s Drive, Alton | 3+1 Bed | 2 Bath

Sitting on a quiet street and only a stone’s
throw from Milcroft Inn & Alton Mill. 3+1 bed,
2 bath, mostly finished lower level on large
75" x 207" lot. Modem kitchen, dining with
WO to deck & deep backyard filled with so
many gorgeous perennials & trees. Bright
games & entertaining room, 4th bedroom &
office space make this bungalow ideal. Metal
roof (2019) & freshly painted throughout.
Fantastic location in quaint village of Alton!

MULTI GENERATIONAL HOME

50 Hawthorne Rd., Mono | 3+1 Bed | 4 Bath — ST
oo
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Greal opportunity to own multi-generation-
al home in mature estate neighbourhood of
Cardinal Woaods. Set well back from streat,
this home offers lots of living space for your
family & extended family. Roomy main floor, |
large principal rooms throughout, lots of
natural light. 3 bedroom, 3 bathroom PLUS
saparate 1 bedroom lower level in-law suite.
Desirable 1.1 acre lot with mature trees.
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SPACIOUS BUNGALOW ON 1.40 ACRES

« Beautiful Park Like Property with Winding Tranquil Creek

« 5 Bed, 3 Bath w/ 2 Car Garage w/ Inside & Back Access

« Open Concept Kitchen & Dining Rm with Breakfast Bar

« Walk Out to Raised Back Deck from Dining Room

« Finished Basement Rec Room w/ Fireplace & Walk Out

« Amazing Property Just 1 Min from Shelburne. A Must See!

$ 950,000 ¢
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INTOWN BUNGALOW WITH APARTMENT

- Spacious 6 Bed, 4 Bath - Inc. 2 Bed Lower Level Apartment
« Bright Open Concept Main Level w/ Hardwood Floor

« Modern Kitchen with Large Island Storage Breakfast Bar

- Living Room w/ Gas Fireplace & Walk Out to BBQ Deck

- Separate Entry to Lower Level Apartment with Walk Out

« Fabulous Home, Close Walk to Schools, Park & Rec Centre

. Thinking of Buying or Selling?  Call The McCarthy Team To Assist With All Your Real Estate Needs.

$ 749,000 DUNDALK

BEAUTIFUL BUNGALOW ON LARGE LOT

« 4 Bed, 3 Bath + 2 Car Heated Garage - Mature Landscaping
- Custom & Efficient Insulated Concrete Foam Construction
« Enclosed Front Porch & Large Full Width Back Deck & Patio
« Finished Basement with Rec Room with Walk Out to Back

« Above Ground Hyropool Swim Spa w/ Gazebo Cover

- 2nd Garage/ Workshop at Back w/ Inside Access & More!
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PROFESSIONAL

REAL + ESTATE

SERVICES INC. BROKERAGE

liam Robertson Sales Representative, Anita Bentley Office Admin.,
Louise Watts Listing Coordinator, Marg McCarthy Broker of Record,
Rofia Tanveer Sales Representative, Katie Prince Sales Representative,
Megan Schaefer Sale Representative
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SPACIOUS SIDE SPLIT ON LARGE TREED LOT

- 3 Bed, 2 Bath in Great Location Near Park & Downtown

« Large Driveway, Covered Front Porch & Back BBQ Deck

« 1 Car Garage with Front, Back & Inside Access to Workshop

« Living Rm w/ Large Bay Window & Dining w/ Picture Window
- Large Eat In Kitchen with Walk Out to Deck & Beautiful Yard

« Finished Rec Room with Gas Fireplace & Walk Out to Back

519.925.6048 wnneca iy resiy e

110 Centennial Road, Shelburne, ON LQV 274 G;
MARG MCCARTHY PROFESSIONAL REAL ESTATE SERVICES INC, BROKERAGE O

*Not intended to solicit buyers or sellers currently under contract with a real estate brokerage
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Members of the Orangeville & District Real Estate primarily serve, but are not limited to, the following areas: all of Dufferin County which is
comprised of the rural townships of Amaranth, East Garafraxa, East Luther, Melancthon, Mono, and Mulmur as well as the communities of
Grand Valley, Orangeville and Shelburne. The members also serve the Township of Adjala, the Town of Caledon and the Township of Erin.

Changing market means

sellers must adapt to the times

It has been just over two years since the real estate market, both locally
and across the country, went into a super hot market that saw housing
prices skyrocket and a frenzy of bidding wars with multiple offers thrown

at those who placed their house up for sale.

Dufferin Real Estate Market Update

Dufferin Statistics (excluding Orangeville) - June

June 2022 vs. June 2021

Average sale prices decreased by 6.9%.

Year to Date 2022 vs. Year to Date 2021

June, 2022 June, 2021 % Change

# of Active Listings 220 &5 238.48%
# of Sales 25 76 BT.11%
Average Sale Price $1,079.760 $1,159.815 -6.90%
Dufferin Statistics (excluding Orangeville) - Year to Date

Jan - June, 2022 Jan - June, 2021 % Change
# of Sales 268 408 -33.99%
Average Sale Price 31,233,385 51,086,043 13.57%
Buyers Market vs. Sellers Market
Current Number of Homes for Sale 220
Divided by Sales per Month 25
Months of Inventory 8.8

There is currently 8.8 months of inventory on the Market in Dufferin (excluding Orangeville).
In a Buyers Market, there is normally more than § months worth of inventory.

The number of active listings in Dufferin (excluding Orangeville) increased by 238.46% in June 2022
over the same month in 2021. The number of homes sold decreased by 51 homes or 67.11% in June 2022.

The number of homes sold in Dufferin (excluding Orangeville), year-to-date decreased from 406 to 268,
which is an decrease of 33.99%. Average sale prices were up by 13.57%.
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Products of note for
Ontario Homebuyers

In Ontario and across Canada,
homebuyers that meet the lending
guidelines can purchase a home
with only 5% down

THIS IS NOT LIMITED TO FIRST-TIME HOME BUYERS.
There are restrictions. If the purchase price is over
$500,000.00 they will need 5% of the first $500,000.00
and 10% of the difference. The buyer is restricted to a
maximum of 25-year amortization. The home has to
be a home they will live in. It can be a secondary resi-
dence such as a cottage and it can be a home occu-
pied by other family members. It cannot be a rental
or investment property. The purchase price has to be
under $1,000,000.00. The property can be a duplex.
Properties with 3 or 4 units require 10% down. There
are minimum credit score requirements.

PURCHASE PLUS IMPROVEMENTS. Mortgage lend-
ers can advance additional funds for improvements
that meet their guidelines. Finishing a basement, in-
stalling a new kitchen or bathroom, etc., would qual-
ify for this. The borrower’s income has to support the
larger amount, and the work needs to be completed
before the funds are released. This is an opportunity
for hymn buyers to transform a home that may not
be ideal into one that is. They will have one mortgage
with the extra funds rolled in one payment.

NEW TO CANADA. New Canadians that have not had
the opportunity to establish a credit rating in Canada
can still apply as a regular borrower. Income has to
support the application, but lenders will look at al-
ternative sources for credit such as utility bills, cell
bills, rent etc.

MUNICIPAL GRANTS: Most municipalities in Ontario
have grants available for homebuyers to supplement
their down payment. Each municipality has their
own guidelines. Information can be found by search-
ing the homebuyer assistance program and the name
of the municipality, city or county.

SELF-EMPLOYED INDIVIDUALS. Business owners
can also buy with as little as 10% down, even though
their taxable income does not support the applica-
tion. The income being used has to be reasonable for
the employment type, they have to be up to date with
Revenue Canada with no taxes owning, they need to
be self-employed for over 2 years, and credit has to
be above average. Property has to be their principal
residence, 1 or 2 units, and under $1,000,000.00.

There are other programs for self-employed with
more flexibility. They require a 20% down minimum
and rates may be higher.

Energy efficiency rebates. Typically a homebuyer
with 5% down will have a premium added to their
mortgage of 4%. If the home has a high energy ef-
ficiency rating, there are refunds available for part
of that premium. If the borrower has less than a
20% downpayment, the mortgage will be insured
by either Sagen, CMHC, or Canada Guaranty. Your
lender will tell you who they used. Search energy ef-
ficiency rebates and the name of the Insurer to access
the rebate application.

- Provided by Dwight Trafford

Since January of 2022, that hyper seller’s market
has slowed, and the market has been trending
towards a more balanced situation.

Some realtors are now saying we have moved
into a buyer’s market.

Last year, a home with a for sale sign on the
front lawn in Orangeville and Dufferin County could
easily sell in a couple of days because there were
so many people trying to get into the local market.

At one point, the Orangeville market listed only
15 properties for sale meaning that with such a
low inventory sellers could put their feet up and
relax as potential buyers did whatever they had
to do to buy a property and get into the market.
That included offers that were well over the initial
asking price.

It was good times for anyone who wanted to sell
at an all-time high and move to a part of the country
that was relatively untouched by the hot market,
even if that meant moving a thousand miles away.

They could buy a new home and still have a lot
of money in the bank for easy living.

As the market is returning to pre-pandemic levels
of inventory, a person hoping to sell their home
will now have to be more vigilant about how they
present their home to potential buyers.

Many buyers from out of town simply gave up
trying to buy in the region. They became frustrated
after constantly being outbid or having to compete
with ten or more other interested parties who were
all going after the same house. A lot of potential
buyers decided they would just stay where they are.

The resultis many buyers are now local people who
want to buy a house and live in their own home town.

For sellers, they may have to deal with the fact
that a home can now be on the market for a month
or more before a sale is made. On top of that, they
should put an effort into making sure their home is
looking its best as people are once again becoming
particular about a home they are interested in —
if they see something they don't like, there are
others to look at.

Sellers will see more offers coming in with
conditions and other things like home inspections
taking place.

When putting your place up for sale, you will now
have to go back to pre-pandemic standards when it
comes to things like curb appeal, de-cluttering your
home, and possibly staging it to provide the best
appearance when someone walks through your
front door for a tour.

Members of the Orangeville & District Real Estate Board (ODREB) are also members of the Canadian Real Estate Association (CREA),
the Ontario Real Estate Association (OREA), and the Toronto Real Estate Board (TREB), and, as such, adhere to a high standard of
professional conduct and a strict Code of Ethics.

The Board fosters understanding and co-operation amongst the members resulting in enhanced professional services to the public.

to find an agent today!

You will have to make sure your home is clean.
It may need painting if you haven't painted for
several years and you have scuff marks on the wall.

Quite often a homeowner becomes so use to
small imperfections they may not even notice them
anymore. That mark on the wall may seem trivial
and almost invisible to you, but another person
might spot it easily from across the room.

Try having your real estate agent do a walk-
through to give you an honest opinion and spot
the little things you can touch up to make the home
more appealing.

The same attention should be given to the exterior
of the home as buyers are again noticing the things
that make difference in the home’s curb appeal which
gives the first real impression of the home.

With a buyer’'s market now here, or at least on
the horizon, sellers must also expect to price their
house according to the current market situation.

While sellers could sit back and watch the bids
roll in during the previous market situation, buyers
are now a lot more cautious and aren’t overbidding
on a property just to get into the market.

You should listen to your realtor when determining
a selling price. An experienced real estate agent
knows what your home should be listed at during
current market conditions, and what people will be
willing to pay.

As the market evolves and changes, sellers
will have to roll with those changes if they want
to attract potential buyers which will result in a
successful transaction.

Written by Brian Lockhart

Conadian Fondotion
REALTORS Care® canadienne
Foundation REALTORS Care”®

Organized real esiale’s
natienal charitable faundation.

| Join us on
Facebook

The Mortgage Centre

You are more than your mortgage"

As one of Canada’s longest established national broker networks,

The Mortgage Centre has earnedthe reputation of being a quality driven organization.
Our success is attributed to our loyal and professional network of franchise owners and agents.
Our strength is in our people and their commitment to us further reinforces
our value proposition and is the main reason why we remain at
the top of a competitive Mortgage Brokerage industry.

Talk to your Mortgage Centre professional today!

Dwight Trafford 519-942-3333

Rock Capital Investments Inc.
trafford.d@mortgagecentre.com

www.ontariolenders.com

Unit #7 75 First Street, Orangeville, Ontario, LW 2E7

..
PRESIDENT'S
ELITE CLUB

Each Mortgage Centre office is independently owned and operated. Franchise/Brokerage licence: 10556
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519-217-7653

RE/MAX

REAL ESTATE

CENTRE

INC. BROKERAGE
INDEPENDENTLY OWNED AND OPERATED

Kim Giles
Team Manager/
Sales Representative
519-217-6729

Harry Ghag
Sales Representative
647-929-4424

Laurie Drury
Sales Representative
519-940-1731

WWWLKISSREALTY.CA 519-942-8700

This May Be The Largest Home Of Its Kind In This Area. Huge Gleaming Kitchen Is A Show Stopper And The Place For Family Gatherings With The Extra Large Island.
Tons Of Cupboard Space. The Finished Lower Level Has Plenty Of Room For Families And A Walkout To The Private Backyard.

238 EIGHTH AVE, NEW TECUMSETH 118 LINDSAY COURT, ORANGEVILLE

Almost Brand New! This Gorgeous 3+1 Bedroom, 4 Bath Home Sits In
Prestigious Previn Court. Open Concept Main Floor, Finished Basement With
Separate Entrance And The Perfect Inlaw Suite W Kitchen, Laundry,

One Of The Most Desirable Courts In All Of Orangeville.
New Roof 2021, Eaves 2021, Furnace,A/C Humidifier
And Water Softener 2021, Garage Door 2021. Fridge, Stove, Washer

Living Room, Full Bath And Bedroom. And Dryer 2022 All With 5 Year Warranty. The Windows Are Newer As Well

667286 TWENTIETH SDRD, MULMUR

This One Has Everything You Could Dream Of In A Country Home. 2 Stunning Kitchens, Separate Entrance And Large Bedrooms Make This An Ideal Income Property
Or Multi-Family Home. Over 200K Spent To Make This The Show Stopper It Is Today.

793667 EAST BACK LINE, FLESHERTON 633472 ARTEMESIA-GLENELG TL
. A T : < - 0 t e Tl : f —_— T
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Welcome To This All Brick 3 Bedroom, 2 Bath Raised Bungalow Sitting On A Beauti-
ful 2 Acre Treed Lot W Cut Trails Throughout. Professional Landscaping, 50 Yr Su-

perior Metal Roof and open concept living. Acre Treed Lot W Cut Trails Throughout.
Professional Landscaping, 50 Yr Superior Metal Roof and open concept living.
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This Cottage/Cabin And 7 lush Acres Has Been In The Same Family For

Over 100 Years. The Great Depression Saw The Family Sawmill Shut Down
But The Home Survived And Became The Family Cottage.

Short Drive To Plenty Of Amenities Like Wilcox Lake And Lake Eugenia.

FAITH, COMMUNITY, EXPERIENCE... IT’'S WHO WE ARE!
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After two years of a seller’s market
across the region and across the
county, the real estate industry has
seen a slow but steady shift to a
market that became more balanced
and is now leaning toward a
situation where buyers have

more negotiating power.

IN 2020 AND MOST OF 2021, it was easy to sell a property
in Dufferin County.

Many sales went through after only a day or two on
the market as a buying frenzy gave sellers the oppor-
tunity to receive multiple offers the day the for-sale
sign went up on the front lawn.

Frustrated buyers began a process of trying to out-
bid other potential buyers as the inventory of prop-
erties fell to an all-time low, and there was a surge
of people hoping to relocate from larger centres to
smaller towns or rural areas.

The pandemic had a profound impact on local real
estate as many people who began working from home

i ..i. i

decided it was time to make a move to a smaller town
as the commute to work was no longer necessary.

As pandemic restrictions eased and employers
started calling people back to the office, many people
realized that the dream of living in the country and
working from home was over.

The market in Orangeville and Dufferin County
is now getting back to pre-pandemic levels, and the
amount of inventory has seen a steady increase.

This has resulted in more sales to people who are
already local and want to buy property in their own
hometown.

While the availability of homes has increased,
there is now a fall-out situation that is occurring
from the hot market of earlier in the year.

When the market was still hot, many offers were
placed and accepted on homes when the prices were
at their highest, with a closing date that was several
months away.

During those few months, there have been sig-
nificant changes in the market. Most notably, house
prices have dropped, and interest rates have gone up.

With a closing date of several months after the ini-
tial offer, those changes have had a significant impact
on many buyers who are suddenly facing carrying
costs they weren’t expecting.

Many buyers made an offer that seemed reason-
able at the time, however, in the cooling market, the
value of that same home may have dropped signifi-
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..The market in Orangeville
and Dufferin County is now
getting back to pre-pandemic
levels, and the amount of
inventory has seen a
steady increase...

cantly before they even moved in.

An appraiser from the lending institution typically
makes an appraisal of a home’s value at a time close
to the closing date.

If the appraisal comes in lower than the offer, the
buyer will now be on the hook to come up with the
extra cash to make the purchase.

This places both the buyer and the seller in a tricky
situation, and quite often extensions are requested as
the buyer scrambles to find the extra funds to com-
plete the transaction. This often leads to extra legal
costs for the buyer as well as carrying costs to the
seller who may have already placed their household
belongings in a moving truck and was expecting to
be moving into a new dwelling.

It can also place the seller in a difficult situation

rates”
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if they made a deal on a new house with conditions
that they must sell their house before completing the
transaction.

The result of coming up short means that there will
now be more negotiations with the lender, as well as
additional legal fees as everything is sorted out —
hopefully with a good conclusion.

Unfortunately, if a buyer is struggling to come up
with additional finances, quite often the deal simply
cannot close.

With an increase in interest rates and the cooling
market, some lawyers are reporting that up to 85 per-
cent of deals they are working on either required an
extension or completely fell through.

While many buyers are frustrated at the current
situation resulting from the fall-out of a hot market.
It is expected that as home prices cool down and level
off, buyers will be in a more favourable position as
they will be able to plan a purchase based on a stable
market, the interest rates at the time and when they
make an offer on a property.

- Written by Brian Lockhart

Information provided by Jerry Gould and

the Gould Team ReMax Real Estate Centre office
at 115 First Street, Orangeville. Faith, Community,
Experience... It's Who We Are!

www.kissrealty.ca

YOUR HOME

WITH AN AWARD WINNING
LOCAL REAL ESTATE TEAM

519-217-7653

WWW.KISSREALTY.CA

RE/M A XCENTRE
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MARKET UPDATE

Orangeville Statistics - June
June, 2022 Junve, 2021 % Change

# of Activa Listings [ 41 141.45%
# of Homes Listed 93 B9 4.49%
# of Sales 4 75 45.33%
List Price vs. Sala Prica Rasio BE% 104% 5.7T%
Average Days on Market il 0 60,00%
Averags Sabs Prica $900,2 $796,023 12.81%
Orangeville Statistics - Year to Date

Jan - 2022 Jan - 200 % Chan
# of Homes Listed £95 536 11.01%
it of Sales k30| 435 -26.67%
List Price vs. Sale Price Raso T08% 107% 0.93%
Average Days on Market 9 9 0.00%
Ayerage Sale Price 470,332 STAT.EN 23, 20%
Buyers Market vs. Sellers Market
Current Number of Homes for Sale ]
Divided by Sales per Month a1
Months of inventory 24

There is currently 2.4 months of inventory on the Market in Orangeville.
I & Buyers Markel. there is normally mone than § moniths worll of inven fory.

June 2022 vs. June 2021

The number of active listings in Orangeville increased by 141.46% in June 2022 vs. June 2021. 4 more listings came on
the Toronto Regional Real Estate Board in June 2022 vs. June 2021, which is an increase of 4.49%. The number of
homes sold decreased by 34 homes or 45.33%. The average days on the market increased from 10 days to 16 days.
Average sale prices were up by 12.81%.

Year to Date 2022 vs. Year to Date 2021

The number of homes listed in Orangeville, year-to-date increased from 536 to 595, which is an increase of 11.01%. The number of
homes sold decreased from 435 to 319 which is a decrease of 26.67%. The average days on the market remained the same at 9 days.
Average sale prices were up year over year by 23.20%.

©00000000000000000000000000000000000000000000000000000000000000000000000000000000000000000

Peel - Caledon Statistics - June

Jume, 2022 June, 2021 % Change

& of Acthve Listings 257 156 B4, T4%
£ of Homes Listed 198 184 2.58%
ol Sales 58 133 -56,30°%
List Price vs. Sale Prica Ratio 95% 101% -4.95%
Average Days on Market 19 13 48,15%
Avarags Sabs Price £1 514 260 £1 459 078 3.78%
Peel - Caledon Statistics - Year to Date

Jan - Juns, 2022 Jait - June, 2021 % Change
ol Homes Listed 1,185 1.220 -2 BM%
# of Sales 498 783 -36.40%
List Price vs, Sale Price Ratio 104% 103% 0.97%
Average Days on Market 12 12 0.00%
Average Sale Price §1,737.910 $1.406,671 23855
Buyers Market vs. Sellers Market
Current Number of Homes for Sale 257
Divided by Sales per Momnth 58
Months of inveniory 4

There is currently 4 monihs of invenfory on the Market in Caledon.
In & Buyers Market, there is normally more than § months worth of inveniory.

June 2022 vs. June 2021

The number of active listings in Caledon increased by 64.74% in June 2022 over the same month in 2021.

The number of listings that came on the Toronto Regional Real Estate Board in June 2022 vs. June 2021 increased by
5 homes or 2.58%. The number of homes sold decreased by 75 homes or 56.39%. The average days on the market
increased from 13 days to 19 days. Average sale prices were up by 3.78%.

Year to Date 2022 vs. Year to Date 2021

The number of homes listed in Caledon, year-to-date decreased from 1,220 to 1,185, which is an decrease of 2.87%.

The number of homes sold decreased by 285 homes or 36.40%. The average days on market remained the same at 12 days.
Average sale prices were up by 23.55%

Are you Ready to Expand your Business?

You have decided you are ready to start your
first bricks and mortar location or you are
ready to expand and add more locations for your
business, now what?

When starting a business there are many
considerations and details that require your
attention. Most business owners or those interested
in starting a business typically do not have the
time or expertise to undertake such a large project
on their own without professional guidance.

It's more than just finding a location,

In this article of Ask a Commercial Tenant Rep
I will cover the steps to starting a business.

Prior to starting your location search, do your
homework to determine your budget for your new
start up, prepare your business and marketing plan
and source your equipment, fixtures and supplies
etc.. necessary for the operation of your business.

Once you have completed the necessary home-
work and you feel you are ready to start, it's time
to begin.

STEP 1:
Find a location with the help of a commercial
tenant rep.

STEP 2:

« Secure the location and offer to lease or lease
from landlord or landlord's agent.

« Negotiate the lease and finalize or Agreement
of Purchase and Sale in case of a property
purchase.

STEP 3:
 Measure the space and do preliminary plans
(store, office, warehouse, manufacturing)
« Finalize the preliminary plan and do blueprints.
« Select and purchase the equipment or
fixtures needed.

STEP 4:

« Send out tenders for construction, may
include cabinetry if necessary and if not
buying separately.

« Select the contractor and sign construction
agreement.

« Floor, paint and décor styles chosen.

o Design and order signage through sign company.

STEP 5:

« Contractor applies for all the necessary
building permits and arranges for the plumbing,
electrical and final inspections, sign company
applies for the sign permit.

« Construction starts upon receipt of the
building permit.

« Occupancy permits are given at the completion

of construction. An inspector from the city/town
will visit your premises and issue the permit, in
most cases on the day of inspection or shortly
thereafter.

STEP 6:
During the construction period,

« Choose your IT company to set up office
computers and networking.

o Choose management or other software
programs and computers.

« Physical premise security set up with
security company.

« Interview and hire new staff.

« Office décor, office supplies, inventory,
letterhead stationary, etc... are purchased.

« Payment financing options are secured
(Visa, MC, Amex, Direct Debit, third party
finance company )

« Opening day planned based on construction
status and equipment installation schedule.

STEPT:

« Construction is complete, final inspection
performed by city inspector.

« Equipment is delivered and installed.

« Merchandise is also delivered and all else
organized in the office.

« Equipment and software training (if necessary)
is done for the staff.

TIMELINE:

« Typically 8-20 weeks depending on size and
scope of the project. (after receiving the
building permit)

OPEN FOR BUSINESS

Note: The steps described in this article are broad
based and apply to all businesses but depending
on the nature of your business other steps may
be necessary such as x-ray approval or licensing
requirements.

Andy McLean holds a Fellow of the Real Estate Institute (FRI)
and Certified Leasing Officer (CLO) designations through the
Real Estate Institute of Canada as well as a licensed sole
proprietor Broker of Record with over 30 years of experience
advising and guiding commercial and healthcare tenants
through the process of leasing space or buying a property.

ANT
CONTACT: &‘E’ﬂ %A

T. 416-858-7359
E. locationspecialistgta@gmail.com
W. www.tenantrep.ca  meavicase | commencast

The Mortgage Centre

‘Wi work for you, not the landers.
Turnbull Financial

The Mortgage Centre - Lic. #12569

e T
gl “E #E, .i T

220 GRESTWOOD ROAD - $1,849,000

2-STOREY, 5 BEDROOMS, 5 BATHROOMS, FULLY RENOVATED, OPEN-CONCEPT MAIN FLOOR, FINISHED BASEMENT,
RAVINE LOT, SALTWATER POOL, OUTDOOR COVERED KITCHEN AND LIVING SPACE, MOVE-IN READY

ey - " 4 -

316 WHITEHEAD CRESCENT - $980;500

RAISED BUNGALOW, 3 BEDROOMS, 2 BATHROOMS, UPDATES THROUGHOUT, METICULOUSLY MAINTAINED, FINISHED
BASEMENT, DIRECT ACCESS TO GARAGE, PROFESSIONALLY LANDSCAPED, MOVE-IN READY

Call us today for step-by-step advice to buying and
selling with your satety and hest interests in mind.
Not intended to solicit Buyers & Sellers currently under contract with a Broker.

SHANNON TURNBULL

_ THE
RU SF“PFRDUE PRINCIPAL BROKER - M08002878
- TEAM shannonexpert@mortgagecentre.com
-roseperdue.com An independent member of the
ROSE PERDUE STEPHANIE PERDUE Mortgage Centre Network
Lead Sales Representative Sales Representative

rperdue@remaxwest.com

Direct: 416-574-2727

sperdue@remaxwest.com

Direct: 647-388-0919

X Tel: 905-951-0234
h 4 /ﬂ\ Cell: 416-985-0234
R E / M AX Toll Free: 888-951-0234
www.shannonturnbull.com
M i s £ Jin|
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SKYLIGHTS
INC.

WE FIX SKYLIGHTS!
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« Skylights replaced? & P S

* No mess in your home

* Leak-proof - Guaranteed!
e Licensed & Insured

* 10 year Guarantee

Sy

If you are
reading this ad,
our advertising

works!

CALL JOE AT ANY TIME

416-705-8635

brightskylights@gmail.com

www.brightskylights.ca

TO ADVERTISE CALL
289-221-6559

M _

REALTY BROKERAGE

eady for the
next stage?

From search to moving
day, I'll provide the best
real estate experience.

519.942.9499

299 Broadway, Orangeville

Nancy Urekar

Sales Representative

Not intended to solicit buyer(s) and

or seller(s) currently under contract.
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DOUQ SC h“d, Broker
Chris SC hild, Sales Representative®

(*Licensed Assistant to Doug Schild)

RCA Realy, Brokerage

Dufferin County and Area

heRealEstateMarket.cum
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BEAUTIFUL VIEWS AND ROLLING HILLS
Don’t miss this dream property. Rolling hills, private setting with Boyne River running thru.
12.8 Acre property located in central Mulmur. Close to skiing, hiking, and biking at Mansfield ski club
and Mansfield Outdoor Centre. Excellent vantage points, At the north east portion of the
property offering outstanding views to the south and east.

ot i ] :

EXCELLENT COMMUTER BUNGALOW
Enjoy a large %2 Arce lot with lots of parking, perfect for the commuter. Close to town and conservation area.
Main floor features 2 bedrooms, main bath, living room with woodburning fireplace, rear kitchen and
sunroom with walkouts to yard. Convenient separate entry to home via garage with staircase to
partially finished basement offering 3rd bedroom, 3-piece bath and lots of storage.

1,157,000

AMENITIES!
This lovely bungalow in the exclusive Watermark community has everything you need.
The private community rec centre offers a gym, Library, games room and theatre. Hiking trails within
walking distance and cross-country skiing next door. This Bright open bungalow offers a walkout from dining
area to a lovely spacious terrace, main floor laundry and an in-law suite. 2+2 bedroom, 3 bathrooms.

$1,089, 900

1A, e

ACTIVE LIVING
Bright and Airy Bungalow perfect for the active senior or empty nester.
This neighbourhood boasts a private community centre with Gym, Library, games room and theater.
Hiking trails and Nordic ski club at your door. Featuring 2 bedrooms 3 full bathrooms, main floor laundry
with access to double garage. Spacious living area with walkout to rear patio with awning.

519-941-5151
info@therealestatemarket.com

1,049,900

CHARMING COUNTRY BUNGALOW
Room to roam with this charming country property. This 1.48 Acre lot is level and open with lots of room for children and
pets to play, as well as a large vegetable garden. A covered front porch welcomes you to this home that has been recently
renovated throughout including new kitchen, bathrooms, beautiful engineered wood floors, updated frim, door & lighting. Fea-
turing 3 bedrooms, 2 bathrooms. Attached double car garage has access to laundry room & access to staircase to basement.

$250,000 %

Ganadian - CGreamery -~ G mporium
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BUSINESS OPPORTUNITY
| scream, you scream, we all scream for ICE CREAM! Here’s your chance to step into a new business
offering a “sweet treat”. Fresh & fun ice cream parlor offering, shakes cakes and more.
Amagzing location in the heart of Shelburne with easy access for customers.

$2,700,000
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DOWN RIGHT COUNTRY
Large Parcel of agricultural land located in central East Garafraxa Township.
83 gently rolling & sloping acres with about 48 acres of workable farmland. This property features
some areas of mixed bush and 2 branches of Butlers Creeks flowing through it.
Enjoy the sights and sounds of the rural life-with great long views to the west.

1,149,900
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READY TOP TO BOTTOM!

Don’t delay in seeing this outstanding 4+1 bedroom home featuring beautiful gourmet kitchen with custom
cabinetry, granite countertops, huge centre island, gas range & stainless steel appliances. Great open concept
with dedicated private space for the whole family. Finished basement offers rec room, exercise room, lots of
storage space, cold cellar & rough-in 3 pce bath. Fenced rear yard has stone patio, hot tub & covered patio.

Having trouble keeping pace with the
ever changing real estate market?

Let us help you c

ecide what works best for your

buying & selling needs — Call us today

Proudly Supporting The

¥l Headwaters Healthcare Foundation

VISIT OURTEAM AT
WWW.THEREALESTATEMARKET.COM




1 RESALE HOMES COLLECTIONS | ORANGEVILLE/CALEDON | JULY 28, 2022

Th e C h ] R ] h [ ] David Waters Carmela Gagliese-Scoles
Sales Representative Sales Representative
j| T r I s I C I e ¢ = Sean Anderson
- - Broker of Record
Grou P Chris P. Richie g ; 3

Broker

IN THE HILLS INC. BROKERAGE

Independently Owned & Operated

905-584-0234 519-942-0234
1-888-667-8299

www.remaxinthehills.com [ ) G P B P

Sales'Representative Salés Representative § .
T ERpareSa———

Wlmmmm munﬁ mnm].“l Our Award Winning agents have over 80 years of combined experience at your service! Caledon, Mono, Adjala and surrounding areas.

16477\Winston|ChurchilliBlvd:,
(Galedon)
¢ Contemporary log home on over 6 acres of
land with pond & trails

¢ Upgraded central kitchen with gas stove,
granite tops & custom cabinets

o Great room features cathedral beamed
ceilings & fireplace

* Massive fully screened deck with gazebo
& outdoor sauna

¢ Finished basement has rec room, bedroom,
gym & 4pc. bathroom

¢ Generac generator, water treatment system,
2.5 car garage

¢ 3 storage sheds, irrigation system, dog run
& driveway lights

$2,499,000

8|Fead|Sti405;,
Orangeuville)
* One of Orangeville’s most popular
buildings to live in

¢ 2 hedroom unit located on the 4th floor
with large balcony

¢ End unit features a large window
in the kitchen

¢ Includes 1 underground parking space
& storage locker

¢ Amenities: lounge, event room, gym,
game room & bike storage

¢ Onsite laundry facilities & fob entry
to secured building

* Downsize or invest in this well
maintained condominium

$533,000

VTP

Mono)
© Motivated seller & quick closing
to call this your home

o Private 2.2 acres with 3+1 bedroom
raised brick bungalow

© Gustom built home with renovated
kitchen & sunroom

* Finished basement, easily fitted for
an in-law suite & extra living

o Oversize 2 car garage with 13 ft ceilings,
mezzanine & 220 volts

o Driveway parking for 10+ cars &
circular turn around

* New cement back patio with steel gazebo
to enjoy summer days

$1,799,900

15{GilesjRd!,,
Caledon)Village)
¢ Elegant 2 storey brick home
with 3 car garage

¢ Desirable section of Caledon Village
on quiet cul de sac

* 9 foot main floor ceilings, hardwood floors,
large eat-in kitchen

¢ Living room with multi sided gas fireplace
& open to kitchen

* 4 spacious bedrooms & massive primary
bedroom with 5 pc. ensuite

» Walk-out basement with rec room,
bedroom & office

¢ High speed internet, natural gas & cable.
$1,999,000

biChurchiSt,
Schomberg)

 Beautiful century home blends the best
of both worlds

o Every part of this impressive 4 bedroom
home has been improved

 Wiring, pot lights throughout, windows,
brickwork, roof & more

* Features: wide plank pine floors,
9-9.5 ft ceilings on main level

© Main floor laundry, kitchen with granite
counters & updated baths

o Located in the core area zone of
Schomberg just steps to Main St.

 Permitted use list is extensive including
clinic, office & restaurant

* Full of charm & character in the heart of town
$939,000

f476iConcession|Rd'3;
Adjalal
 13.25 acre hobby farm just
north of Highway 9

¢ Raised bungalow with 3 beds, 3 baths
& finished basement

o Meticulously maintained inside
& out including the fields

 Family room with vaulted ceiling,
hardwood floors & fireplace

o Spacious eat-in kitchen is open
to the family room

¢ 3 car garage & multiple outbuildings
for storage or animals

¢ 3 large groomed paddocks with run-ins
$1,999,000

(Galedon)

© 92,84 acres, 70 of which are currently
farmed with crops

 Gustom built bungalow with
4+2 bedroom & 6 baths

o Built in 2011 with over 8,500 sq ft
of living space

¢ Finished walk-out basement
with second kitchen

 Open concept floor plan with
main floor soaring ceilings

o Beautiful views are enhanced with
professional landscaping

¢ [deal for multi family living & close
to Orangeville for shopping

$5,999,900

PUTTING SOLD
SIGNS ON HOMES

FOR OVER
30+ YEARS!

9275410JSideroad;,
Adjalal
¢ Bungalow on 5 private acres with
3+1 bedroom, & 4 baths

* Open plan living spaces including
great room with vaulted ceiling

o Eat-in kitchen with sitting area &
walk-out to oasis patio

¢ Primary bedroom retreat with spa like bath
& walk-in closet

* Lower level: bedroom, bath, rec room,
wet bar, office & gym

o Spectacular backyard with inground pool,
hot tub & fire feature

e Luxury timber frame custom cabana
& tree lined driveway

$2,749,000




