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“ Profession Real-Estate Broker
Preparing your home for sale is no
easy feat. Even if you've kept it in
relatively good condition over the
years, you have to ask yourself,
will buyers, real estate agents and
appraisers be wowed?

First impressions can impact your property’s value
and potentially make it harder to sell your home.

So that you don’t waste time and money, here is a
list of things that could negatively affect your home.
Consider these issues before putting your property
on the market.

CRACKS IN THE PAVEMENT
You might not pay much attention to wear and tear on
your driveway, but appraisers will. They look for signs of
physical depreciation, so consider resealing the surface of
your driveway before you put your house on the market.
Large cracks and potholes on the driveway surface
raise a red flag in the appraisal process.

NO CURB APPEAL

If buyers drive by your home or decide to do a
walk-through, what they see at first glance makes a
difference. If your home is messy or unruly from the
outside — maybe it needs serious repainting - it could
sour a potential buyer’s experience.

At the very least, the lawn, walkway and driveway
should be cleared of any debris and look clean and tidy.
The front door along with the doorframe and window
trims should be freshly painted.

AN UNKEPT YARD

Landscaping has the potential to increase home value
- according to the Appraisal Institute. But if you've let
your home’s lawn go, now is the time to roll up your
sleeves and bring out the gardening tools.

Dead or dying shrubbery should be removed and
replaced with healthy and lush plants, and there should
be no weeds anywhere on the property.

Just Listed For Sale!

3 COBURN CRES New Tecumseth, Ontario, LOG1A0
Completely Upgraded/Renovated Beautiful
2 Story Home With Finished Basement. This Large
2 Story Home Offering 4+1 Beds, 3 Baths,

Eat-In Kitchen, Main Level Living & Dining And
Family Rooms, In-Ground Pool, Meticulous
Landscaping, Large Backyard Excellent For Entertaining,
Finish Basement W/1 Bedroom + Living-Room
+ Dining Room And Office Area.

647-895-6355

www.AnnDuncan.ca
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Follow us on Instagram & Facebook
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3 COBURN CRES, NEW TECUMSET

My Professional Real Estate Services

Offer You Renovation And Repairs,
Moving, Cleaning, Home Design

And Staging, Advertising Your

Property To Local And International
Communities, Extensively Marketing

Your Property On Social Media,

i Providing You With Professional
Videography, Pictures, Drone,
Flyers And Many More.

Ann Duncan

Professional Real Estate Broker

Award-winning Highest
Achievement Diamond Award

4

annduncan.ca
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Landscaping is also one of those hidden expenses
that come with building your own home.

LANDSCAPE DESIGN

Even if your homes lawn is in good condition,
landscaping too quirky or personal could hurt your
home’s appeal.

It can be a turnoff to buyers who might want to
develop the yard with their own style.

Similarly, large trees leaning over the house should
be trimmed back to avoid the risk of collapse onto
the roof.

APOOL

You might have spent many happy summers
enjoying your home pool, but don't assume buyers
want to carry on the tradition. While some buyers see
a pool and envision warm summer days lounging on
a floaty, soaking up the rays, a majority of buyers won't
even look at a home with a pool.

Why? Most buyers fear the maintenance, additional
insurance and general added expense that a pool demands.

However, luxury homes that sit on large properties
tend to do well with pools.

AKOI POND
If you have a koi pond or other decorative body of
water on the property, ensure that it's clean and pristine.

Angelo Ferlisi

AURORA Senior Account Executive
) ZACH SHOUB
zach@auroran.com

Account Executive
KAREN NEMET
karen@Ipcmedia.ca

Senior Account Executive
DIANE BUCHANAN
diane@auroran.com

Art Director
SARAH DIDYCZ
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In the countless homes I have shown, I have yet to see a
perfect koi pond.

Although a koi pond does have the potential to im-
prove home value, “Just please clean it before you try to sell”

SIDING

At some point, you might have opted for aluminum
siding because it's durable, repels bugs and insulates
your home. Unfortunately, it can work against you
when it comes time to sell.

Those looking to buy today prefer not to buy a house
with aluminum siding, as it can cheapen the appearance
of the house. I also noted that “houses with ugly-
coloured siding are challenging to sell”

STREET TRAFFIC

Live on a busy street? It could negatively impact your
property’s value. Houses on, or that back up to, busy
thoroughfares generally have less value than the exact
same house would if it were in a more quiet spot.

Continued on page 4

MARKET UPDATE - APRIL 2022

AURORA

AVERAGE SALES PRICE

$1,512,429

AVERAGE 11 DAYS ON MARKET
NUMBER OF SALES

76

223 NEW LISTINGS
SALE TO LIST RATIO

106%

YEAR OVER YEAR % CHANGE

35.18%

KING

AVERAGE SALES PRICE

$2,061,674

AVERAGE 16 DAYS ON MARKET
NUMBER OF SALES

25

84 NEW LISTINGS
SALE TO LIST RATIO

101%

YEAR OVER YEAR % CHANGE

34.89%

*The statistics provided were obtained from the Toronto Regional Real Estate Board's Market Watch April 2022;
Summary of Existing Home Transactions for All Home Types + Focus on the MLS Home Price Index for Composite for York Region’s Aurora and King

We are seeing longer days on market and prices coming down over the last 4 weeks. Buyers are definitely
proceeding with more caution and watching carefully to see if holding off on purchasing will bring about a
more negotiable sales result. All things considered, sale prices are still higher than last fall and it remains a
good time to sell. The homes that are selling the fastest are those positioned as “best value”. Being sharp in
pricing strategy helps ensure homes are being sold in a fair number of days while still driving good results.

- Provided by Key Advantage Team Royal LePage RCR Realty KEY ADVANTAGE S
H %hﬁlllllllllllllll
o vl

Susie Strom, Sales Representative
www.KeyAdvantage.ca | 905-836-1212 | info@KeyAdvantage.ca
* Not intended to solicit buyers or sellers currently under contract.
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NEW OPPORTUNITY IN SHARON!

beautiful large 122 ft. x 123 t. lot with cedar privacy hedge!!
Gorgeous huge family room addition with stone exterior and
amazing stone fireplace! Large eat-in kitchen overlooks mature
treed private back yard. Finished basement features large
recreation room w/woodstove, 2 bedrooms & bathroom!

JUST LISTED IN SHARON!!

basement w/walk up to 3 car garage! Over 1/2 acre south
exposure pie shaped lot w/mature trees! 4 large bedrooms,

4 bathrooms, oversized eat-in kitchen w/pantry has w/o to huge
deck overlooking gorgeous inground pool! Main floor office,
separate living/dining rooms & great family rm w/fireplace!

CALLING ALL INVESTORS!!!

Realtron Realty Inc.,

d

REAL ESTATE SALES REPRESENTATIVE

Prime location not far from Casa Loma & minutes to Bloor St.!
Wonderful investment opportunity features 3 separate apartments
with 3 Tenants with completely self contained units & separate
entrances & 3 laundry facilities too! Amazing cathedral ceilings &
exposed brick in 2nd floor unit plus large south facing backyard!
Wow - call Anita today!

@% 50 EAss 7[ MM&/-M}VIM
zmé estite 0)/2&2&2/160/ 24

905.898.1211 -.416.520.3651

anitakotsovos@gmail.com
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You have likely seen the Ontario real
estate market hitting record highs
within the past two years.

With the rise of COVID-19, work-from-home culture,
and the closing of businesses, we have seen many chang-
es occur around us.

We will unpack the market shift from what we have
observed in the first quarter of 2022.

The Michele Denniston Team has twenty-plus years
of collective real estate experience in the King and
surrounding regions — and will use our expertise to illustrate
what we are seeing in our market today.

SHIFTING TO A BUYER’S MARKET

Itis no doubt home sellers have had a significant advan-
tage in the market for the past few years.

For example, to purchase a starter townhome — buyers
are expected to dish out close to a million dollars in
the GTA.

We are now seeing an influx of available listings in
the resale inventory — and we expect sellers to slowly
surpass the number of buyers, causing a complete shift
from a seller's market to a buyer’s market.

OFFER DATES ARE UNSUCCESSFUL

The industry was seeing offer dates exceptionally often
over the past few years.

With many sellers “holding for offers” paired with an
intense seller's market, it was common to see listings
receiving 50+ offers.

However, today we see this common strategy is no
longer effective as a listing strategy to sell homes.

This is because of the decrease in buyer demand.

Approximately 40% of new listings recently on the
MLS are re-lists from unsuccessful offer dates, there
simply isn't the same number of motivated buyers as we
have seen in previous months.

Having to relist, often with a price adjustment to
reflect Sellers’ true intended price expectations, can be
problematic to sellers hoping to sell their homes quickly
and for the maximum price.

You will likely see a continued decrease in offer dates
as we move into the spring and summer markets, which is
advantageous for buyers.

FEWER SHOWINGS

Agents across the GTA and Toronto are seeing a
notable decrease in showing requests. Open houses are
not receiving the same amount of traffic as we had become
accustomed to in January & February 2022, and there is
less buzz around new listings than we were once seeing.
Less buyer interest in a listing leads to fewer showings,
which in turn, is reflected in the number of offers submitted.
Given that there is less competition for buyers, sellers will
have to be open to more strategic pricing and marketing.

CHANGES IN BANK OF CANADA INTEREST RATES
The Toronto Real Estate Board and other local boards
continue to see an increase in borrowing costs. Many
buyers are forced to reconsider their game plans when
faced with affordability and rising interest rates. There has
also been a 27 percent decrease in sales year-over-year

Aurora
Home hardware

Your Community Hardware Store
) CLASSIC BRANDS VANITIES

BRAND NEW COLOURS

SANDSTONE &
RIVERSTONE

Sizes up to 48” available

JAVA, MIDNIGHT BLUE,

BERMUDA WHITE,
LONDON FOG,

CLASSIC BRANDS ALSO HAS A
WIDE SELECTION OF QUARTZ
VANITY TOPS & MIRRORS.

24” to 727 sizes available

BUYENOW
ANDISAVE

Come and see
the difference
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...Approximately 40% of
new listings recently on
the MLS are re-lists from
unsuccessful offer dates...

compared to March 2022. It certainly appears that the
Bank of Canada is achieving its goal of slowing consumer
spending as it fights high inflation. Negotiated mortgage
rates rose sharply over the past four weeks, prompting
some buyers to delay purchasing. “It will be interesting
to see the balance the Bank of Canada strikes between
combatting inflation versus stunting economic growth as
we continue to recover from and pay for pandemic-related
programs,” said TRREB President Kevin Crigger. Last
month the Bank of Canada increased their rate by 50 basis
points (0.5%), which has contributed to the decrease in
sales over the past four weeks.

STAGING, DESIGN AND CONSTRUCTION
ARE MORE EXPENSIVE

We have recently seen record-breaking increases in
gas, groceries, lumber and other supplies and necessities.
The inflation has trickled to create a higher ticket price
for professional staging, home renovations and new
construction projects. Not to mention many of these
workforces are fighting back. The local Labourers’
International Union of North America (LIUNA) Local
183 has recently gone on strike, forcing 15,000 skilled

workers off the job site and projects to stall. These weekly
delays in bargaining can set back framing and high-rise
development projects by months and even vyears,
depending on how long the strike lasts for the residential
construction industry.

OUR ADVICE TO YOU

By working with an experienced real estate team com-
mitted to providing their clients with the most up-to-date
information, you as a buyer or seller are-bound-to have
a successful buying or selling experience. If you have
any questions about our market update or would like to
discuss your own real estate goals, our team is happy to
chat with you! Visit our office at 50 Doctor Kay Dr. Unit C-22
in Schomberg, or call Michele directly at (416) 433-8316!
We are committed to providing you with honest, reputable
and top-tier real estate service; we look forward to working
with you soon!

Sources:
https://www.cbc.ca/news/canada/toronto/construction-
workers-strike-ontario-1.6438949

Toronto Real Estate Board News Release

DENNISTON

The Team That Goes “Above and Beyond”

Schomberg

Home hardware

&’ AVAILABLE

We Offer Windows and Doors with Installation

As well as...

Housewares, Hand & Power Tools, Plumbing & Electrical Supplies, Vanities and
Toilets, Paint & Painting Supplies, Automotive Supplies, Screen & Glass Repair.
We also feature Giftware & Seasonal items, including Lawn & Garden Supplies.
We also sell lumber and provide next day delivery.

Do it yourself, Doesn’t Mean Do it Alone. Here’s How.

Aurorca

Home hardware

289 Wellington St. E.
Aurora

905-727-4751

Schomberg

Home hardware

17250 Hwy 27, Unit 1
(in the Beer & Liquor Store plaza)

905-939-HOME (4663)

Aurora and Schomberg Home Hardware Serving York Region and Surrounding Areas

REAL ESTATE INC. BROKERAGE

AURORA

SALES REPRESENTATIVE
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3 tips to maximize the curb appeal of your home

(nc) Whether you're considering a full exterior update or just freshening up your home’s curb appeal,
there are simple and inexpensive solutions that deliver rewarding impact.

Here’s how to make heads turn in five easy steps:

UPDATE WEATHER-WORN HARDWARE

Make an impact without overspending by updating little
things around the outside of your home, including your
house numbers, mailbox and front door handles. While they
may feel like minor changes, you'll be amazed at how much
of a difference these easy refreshes can make.

PUT THE SPOTLIGHT ON YOUR HOME

Exterior lighting makes your house shine while also add-
ing an extra layer of security. An outdoor post light can
add charm and personality to your yard and illuminate a
driveway, while inset step lighting can make stairs safer and
stylish. Solar or string lights can also boost the ambiance in
your garden pathway or patio areas.

RETHINK COLOUR

Revive the look of your home by adding a new coat of
exterior paint or stain. Painting your front door is a simple,
affordable and high-impact way to give your home a
new look. Consider bold colours to make your front door
pop or choose a calming coat of white or grey for a clean,
fresh look.

FOCUS ON THE MAIN FEATURES
Transform your home’s exterior by replacing your siding.
From different colours, widths and materials, there’s a wide
selection of products to fit every home and budget. Explore
how vinyl siding, wood or stone veneer could be the new
look your house has been waiting for.

INVEST IN THE RIGHT MAINTENANCE TOOLS
Keeping your lawn healthy and your entryway spotless
creates a great first impression, but it also takes the right
tools. From a grass trimmer to a pressure washer, build
a checklist of the power and hand tools you need to keep
your property looking its best.

To maximize what you have, consider how your tools work
together and look for a line like Benchmark that lets you in-
terchange batteries for different tools so you can save space.

Find more information on the wide range of outdoor tools
available at homehardware.ca
www.newscanada.com

3 ways to set
your house apart
from the rest

(Nc)When it comes to home
improvement projects,

there’s more to think about
than simply the aesthetics.
Functionality, sustainability
and durability each play a
large role in any home,

and with the effects of climate
change on the rise, here are
three home improvement
projects to consider this spring.

RAINWATER HARVESTING

Rainwater harvesting is a simple and convenient
way to make your home more sustainable and
save on utility bills. It offers many other benefits as
well such as helping to control storm-water runoff,
which reduces the risk of erosion in gardens and
around downspouts and it minimizes the impact on
sewer systems.

NATIVE PLANT GARDEN

An easy way to add curb appeal while doing your
part for Mother Nature is to plant native species
in your garden. An Aviva Canada survey found
89 per cent of Canadians agree that biodiversity
is important to solving the climate crisis. Native
plants can help support healthy ecosystems and
are accustomed to your local conditions —- soil
type, temperature, climate and light - so it's okay if
you lack the proverbial green thumb.

USE TECHNOLOGY TO AUTOMATE YOUR HOME
Home automation devices can help make your
life easier and are a great way to reduce your
carbon footprint. Things like smart thermostats
can help regulate the temperature in your house,
and lighting control systems can help decrease
your use of unnecessary electricity. You can even
connect your speakers and cooking appliances.

Find more information at aviva.ca/sustainability.

www.newscanada.com

KEY ADVANTAGE
Teamv
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Independently Owned And Operated

Living & Working In Your Neighbourhood

(@ CHARMAN'S
CLUB =7
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360 KENNEDY STREET WEST, AURORA
$1,699,000

* SUSIE STROM

Sales Representative

KERRI FILLIER

Operarations Manager

14 WATERTON WAY, BRADFORD 74 BURGON PLACE, AURORA 10 WINDHAM TRAIL,
$1,775,000 $999,000 AURORA
H It’s wh
ome. 1t'S wiio we are.

® Ranked: Top 1% Nationally of over 19,000 Royal LePage Agents (2015-2021)

* #1 Real Estate Team in Aurora’
*Based on sold units & volume in Aurora from Jan 1 - Dec 31, 2021 from IMS incorporated Stafistics

LINDSAY STROM

B
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SHREEMA TALSANIA

Sales Representative Licensed Client Care Coordinator

CAROLINE BAILE

ﬁroker
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SALES REPRESENTATIVE

DIRECT: 416-418-6683

HALLMARK YORK GROUP REALTY LTD.

OFFICE: 905-727-1941 ,
]ULIANN EBOILEAU@HOTMAIL.COM
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CHARMING AURORA VILLAGE

Lovingly updated home in the heart
£, of Aurora Village with no homes behind
& features new laminate flrs on main,
new carpet on 2nd level, updated open
concept kitchen with quariz counters
overlooks family room with walk out to
cozy outdoor living room area.
Huge primary suite with new spa like
ensuite and updated main bath with
» | quartz counters. Main floor laundry
'!| and unspoiled basement completed
| the home. Double garage plus
_ 4 spaces on driveway.
.| Offered at $1,288,000

BRENTWOOD BEAUTY

4 Incredible executive 4000 sq ft home with triple
garage situated on a manicured South West lot
on prime cul de sac location! From the stunning
new herringbone detailed front entry door to

"1 the extensive natural stone landscape with
| water feature this home exudes a rich warmth.
Soaring 18 ft family room with floor to ceiling
stone fireplace, formal living and dining with

| coffered ceilings, kitchen features large dining

' area with double sided fireplace, bar, granite
island, counters & b/splash, Wolf & Subzero
appls. Desireable main floor primary suite with

| private sitting area and garden door walk out
-, topatio plus 3 additional bedrooms on 2nd level.

! Stroll through nature trails or walk to prestigious

~ private schools. Offered at $2,850,000

Monica Stohr ¥

Sales Representative

33 Award Winning Years

National Chairman’s Club

Direct: 416-618-1714
www.monicastohr.com

*As per gross closed commissions 2019 from Royal LePage Services Corp. .‘

POWAL Lol

RED B
DIAMOND

MARD2020 2021

= 14799 Yonge Street, Aurora, Ontario, L4G 1N1
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ROYAL LEPAGE

CHAIRMAN'S
CLUB [z

90 DENNISON ST., KING CITY

Incredible in-town property with 165 feet of frontage backing onto ravine
has light-filled 3 + 2 bedroom home updated in contemporary style.
Offered at $2,198,800

I am in touch with many buyers actively looking for property to build or renovate
their dream homes, so please reach out if you are thinking of selling.

Leslie Whicher, ..

SALES REPRESENTATIVE

Tuteguily i Real Exlale 7

Office 905-727-1941
Cell 647-609-2744
Iwhicher@rogers.com

RE/MAX

HALLMARE YORK GROUP REALTY LTD.
e bty o e e | RUAES N THE ELAR

RE/MAX
HALL o= FAME

th__

‘CHAIRMAN’S™

RESMAX

CANADA-WIDE

January-April, 2021 - Individual | Residential

Continued from the cover

NOISE POLLUTION

Buyers might also be sensitive to other types of
excessive noise around your property. Anything from
living within hearing distance of a commuter train to
an airport — if you can hear the planes and trains it can
affect your home’s value.

UNSIGHTLY BUILDINGS NEARBY

Environmental elements like cellphone towers,
power plants and landfills can hurt your home’s value
when it comes time for a home appraisal.

ABAD SMELL

People are sensitive to smell, so it’s no secret that a
bad smell, like cigarette smoke, can deter those looking
to buy.

A strong deodorizer can be an indicator of a cover-
up. I advise, “Bake a cake, a pie, brew coffee or use a
diffuser with a scent of lemon, orange or apple. These
odours will appeal to buyers.

KNICKKNACKS AND OTHER CLUTTER
You might love your collection of snow globes and
antique perfume bottles, but its probably best to store
them away while your house is being shown.
Overdecorating and items of personal interest must
be removed, “Beware of clutter”

UPGRADES WITHOUT A PERMIT

If you build a little apartment in the basement
without the proper permits, your appraisal report
won't look too good. A bad home appraisal can actually
block potential homebuyers from receiving funding
for the home purchase, especially if the home has
illegal upgrades.

PANELLING

Panelling in the basement or rec room was a trend a
couple of decades ago. Today, you'll want to replace it to
avoid looking dated.

CARPET EVERYWHERE

Many old homes have beautiful hardwood floors
buried beneath the carpet. You might love how cozy
the rug feels under your feet in the colder months - but
when its time to sell the house, rip up the carpet and
expose those hardwood floors.

You'll add value back to your home faster than you
can say, “my feet are cold”

AN UNAPPEALING LAYOUT

The layout is the biggest thing that can kill a home’s
value because it’s the most expensive thing to fix.

Some layouts that could kill the value of your home
are split-level homes with bedrooms on the main floor
and living areas on the top floor, and any home that
is too compartmentalized, as today’s buyers prefer an
open-concept layout.

DATED KITCHEN CABINETS

You can have the most beautiful countertops and
fixtures in the world -but if your cabinets are dated,
no one will notice, it's time to upgrade your kitchen.

WALLPAPER

Remove wallpaper and repaint before putting your
home on the market.

It’s not terribly expensive to take down and repaint,
but many buyers arent handy and assume it will be
a huge expense and will write your home off their
list immediately.

AFILLED-IN FIREPLACE

Some owners of older homes choose to fill in a
fireplace rather than maintain it, but this could
decrease the value-of-the-home when its time to sell.

Some buyers seem to want fireplaces, and when
they come across a home where the fireplace appears
to have been filled with bricks or otherwise taken out
of service, they always question what needs to occur
to bring it back into working order.

Typically, that's a chimney inspection and replacing
the chimney liner and cap. The costs and work required
can result in buyers reducing their offer price.

About The Writer:

Ann Duncan has been a full-time real estate professional
for over 15 years, working internationally and locally in the GTA.
Ann has advanced training in Business Management, Interior
Design and Real Estate. Her knowledge and experience of the
local residential market and purchasing processes provide
exceptional service with your home sale or purchase. Ann’s fluent
Russian, Persian, Arabic and English bring her clients a new level
of responsiveness and communication.

Her relationship with Iranian, Chinese and Russian communi-
ties locally and internationally allows her to offer the best service
to her seller and buyer clients. Her skills and communications
with international communities make her one of the most suc-
cessful brokers in Canada.

When you hire Ann Duncan as your real estate consultant,
you hire an expert who works to ensure your complete satisfac-
tion - from the initial contact through negotiations to successfully
‘closing the deal’.

Ann Duncan

Professional Real-Estate Broker

Highest Achievement Diamond Award

Fluent In Multiple

International Languages

Access to International

Buyers and Investors

Sutton Group-Admiral Realty Inc., Brokerage*
Direct: 647-895-6355

Office: 416-739-7200

17365 10th Concession Road, King

Marvel Of Sophisticated Features & Design
On Nearly 3 Acres Of Beautiful Private Land.
This Bungalow Features A Finished Walkout

Stunning Hockley Valley Home Complete
With A Separate Coach House, Heated
Inground Pool & Heated Garage. Elegantly
Upgraded And Flawlessly Finished With
Every Detail In Mind. Walking distance to
Island Lake Trails.

MUSCAT
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Adrian
Muscat
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RE/MAX

HALL o FAME 2017-2020 2021

Basement Complemented By Superb Quality
Finishes And Upgrades Throughout The Home.

519-278-5888
adrian@muscatteam.com

adrianmuscathomes.com

Re/Max Real Estate Centre
Inc. Brokerage

Find us on social meadia
@adrianmuscat.realestate
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By Julien Laurion
The Big Tuna of Real Estate

It is no secret that home prices
have skyrocketed over the
past few months.

THEREFORE, a lot of current homeowners are priced
out of larger homes or newly renovated homes.
The market has bumped up the value of their homes,
but the most common response I get when this topic
is discussed is “but where would I go? I don't want to
move up north”. As a result of this, many homeowners
are opting to renovate and upgrade their current homes.

As you know, I have extensive experience as a con-
tractor, and the trend “to renovate” is so popular right
now - I thought I would share one of the biggest tips on
“how to make” this process as easy as possible.

One of the most critical questions that would need to
get answered right at the start is “what is the budget?”
Often the answer is, “Not sure” Or, “I don’'t know.” So,
then the question should be rephrased as “what are you
comfortable spending?” Usually, there is a number ei-
ther in our head, or in a bank account or on a line of
credit that you do not want the project to exceed.

The scope of the work needs to be clearly outlined
for the contractor - to be able to determine cost and
timing. Once the contractor understands the “scope of
the project,” they will have a sense of how many days
of work will be required. In addition, to the time the
project will take, the cost of the materials chosen has an
enormous impact on the overall cost. You should have
an idea of the level of finish you want. As you discuss
these details, that's where advising the contractor of
your budget is prudent. A common misconception is
that telling the contractor that “I have a $50,000 budget”

- will lead to being overcharged. While this might be
the case in some very uncommon and rare situations,
setting a budget really helps the professionals know
what can be done. Think of it this way, in your pro-
fession, you know what can and cannot be done with

THINKING OF

BUYING OR
SELLING?

RESALE HOMES COLLECTIONS | MAY 2022 AURORA/KING 5

Should | tell contractors
how much | want to spend?

certain budgets, and the same applies here, knowing
the trends of costs and timelines etc. A lot of home
renovators start their projects with unrealistic budgets —
which assume too little money for too much renovation!
Another way to describe that is wishful thinking!

In more extensive renovations — a lot of investigation
needs to happen on the front end to establish an estimated
cost. For example, it may be necessary to open a wall to
see what exactly is behind it, what can be moved etc. to
accommodate the new vision for the space. If a new
kitchen is a project, designers or cabinet makers will likely
need to cometolookat the space to make proper drawings.
These steps cost money. If you start a project and engage
these experts without having an idea of a budget, then
you may find yourself in a situation where the costs of

Amanda Lombardl ‘

Sales Representative

Direct: 416-888-9787
Office: 905-895-1822
amandalombardi3@outlook.com

EVALUATION

17035 Yonge St.
Suite 100
Newmarket,
ON L37 5Y1
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CALL FOR A '
FREE HOME )
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Heritage Group Ltd.

AD
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If you are reading this ad,
our advertising works!

TO ADVERTISE CALL

416-803-9940

what you dream of far exceed what you can afford. It is
very easy to get carried away with a renovation project.
This may stop the project from proceeding — and you
not getting the renovation you wanted. So, rather than
having to backtrack or delay your renovation, do spend
time at the front end establishing how much you want
to spend. Even when you do that, it is very unlikely that
the project will not have overruns. There can be lots of
adjustments along the way that can impact the final cost.

Finally, while undertaking a renovation project can
be intimidating or overwhelming, people are always
thrilled to have a new space to live in.

If you are considering renovating, buying, selling or
investing — feel free to reach out so I can help. I am only
acall or click away! Good luck!

Julien Laurion AKA Big Tuna is a local

Real Estate Sale Representative with

Royal LePage Your Community Realty in Aurora.

I am a real estate agent who has expertise in both Real
Estate and Renovations and has been

involved in this community for over 20 years.

If you have a question for my monthly article or

if you are considering buying, selling or leasing a home
please feel free to call or email me directly

at (416) 402-5530 or julien@bigtuna.ca or by
alternatively visiting my website www.bigtuna.ca

or Facebook page @bigtunarealty
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BROKER, SRS, CLHMS
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BROKERAGE, INDEPENDENTLY OWNED AND OPERATED

Office: 416 987 8000
9100 JANE STREET

WOODBRIDGE

CONDO TOWNHOUSE

Ground Floor 2 Bedrooms, 2 Baths,
Built-In Garage with Interior Access.

$898,000

WOODBRIDGE STUNNING

EXECUTIVE HOME

9 Ft Ceilings, Custom Dream Kitchen,
24 x 24 Porcelaine Tiles, Hardwood Floors,
Fin. Bsmt with Separate Entrance.

Approx. Half Acre Lot

WOODBRIDGE
COMING SOON

Fully Detached, 4-Br Home on a Premium Lot,
2-Car Garage, 9 Ft Ceilings, 2800 Sq Ft plus
Finished Bsmt with Sep Entr. To Potential “In-Law
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KLEINBURG, ONT

11,000 sq ft + 4200 sq ft fin. Walk up Bsmnt Truly remarkable custom built home with inground pool, sports court, upscale cabana.
Resort style backyard. Impeccable finished 5 +1 bedroom. Courtyard driveway w/5 car garage.

KLEINBURG, ONT 28 CHAIWOOD CRT,
VAUGHAN

5700 sq ft home plus fin. Walk
up Basement sitting on 1 acre + 2 Welcome To 28 Chaiwood Crt.
lot. Tot. Finished. Award winning f : Mk s This Rarely Offered Executive
paradise backyard including cabana g . BT Customized, 3 Story, 4+1 Br Home
w/ washroom, inground pool, i o - [ T Is A Definitely Must See. Large
sport court. Prof fin. Landscaping. EEe (Le N o, -, ¥ o Principal Rooms Thru/Out, Large
3 & e L Gourmet Kitchen O/L Family Rm W/
j ' Garden Door To Large Rear Deck,
Over 3700 Sqft Of Luxury Living.
Located In Highly Coveted Area
Of Rutherford Rd & Bathurst.
Excellent Opportunity To Move
In A Highly Desirable Area.

EXCLUSIVE §! o FOR SALE

SO. Ready to enter the market or sell?
® Give me a call.

STEPHEN ONGARD  roREITY Give me a call. Dir. 416-990-0832

of Aurora

vernley) 65+ RESORT STYLE LIVING

Lol ) B R

| ESasaa |

INDEPENDENT ASSISTED § MEMORY
LIVING LIVING CARE

125 new suites under 60 suites available 20 suites available
construction for early immediately with a immediately with
2024 uccupanny range of care plans around-the-clock
{50% sold). and services. nursing and care.

—_—
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0 440 William Graham Drive, Aurora, ON L4G 1X5

@ sales@tmoa.ca www.tmoa.ca

The Meadows of Aurora is a Christian Seniors Lifestyle Community. Book your tour today.




DESIGN

TRENDS

that are in right now _

(NC) If you're thinking about making some changes
to the exterior of your home and are on the lookout
for trends in exterior architecture, here are 3 great
design ideas to keep in mind.

CURVE APPEAL

The humble arch is having a major comeback,
both inside and out. A statement unto itself, an
arch can provide a beautiful offset for the sleek lines
of mid-century or art deco architecture. There are
options and designs for arched entryways, rounded
windows and curved window surrounds too.

LET THE INSIDE OUT

Resilient materials, like stone veneer, are crossover
products that feel refined and luxurious, and they
can make a backyard or veranda feel like a true
extension of the home. You can elevate an outdoor
kitchen or add a fire table to help extend the outdoor
living season. This trend works in all sorts of places

u

ONSUME
HOICE AWARD
2022

“ YORK
=1={c{[e]]

BEST
RETIREMENT RESIDENCE

like courtyards, rooftops, patios and balconies. It
delivers an aesthetically pleasing look and satisfies the
craving to include nature in most corners of our lives.

STYLISH STONE VENEER

For a cost-effective way to build the home of your dreams,
stone veneer is another trend that meets the money.
Shouldice Designer Stone veneer provides a beautiful

Friendly Staff

RESALE HOMES COLLECTIONS | MAY 2022 AURORA/KING 7

exterior option that’s much more affordable than natural
stone, while matching its high-end look and feel. A long-
lasting material, it’s easy to transport and install, and the
custom variations are just about limitless.

Find more information at shouldice.ca.

www.newscanada.com

1
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MARGARET BLACK | PROFESSIONAL EURPU_RATIUN

4 Barristers Solicitors

Experience and Integrity
You Can Trust

King City, Vaughan, and
New Tecumseth, Ontario

re: 905-833-9090

rax 905-833-9091

Email: info@blacklawoffice.ca

Real Estate Transactions
Corporate - Wills + Estates
Probate - Family + Immigration

% K A — -

Independent And

portive Care Services

Delicious Meals

~

Competitive Rates

& Kingsway Place

Call Today to Book a Personal Tour
of Our Newly Built Suites

VISIT KINGSWAYAURORA.COM OR CALL

905-841-2777 FOR MORE INFORMATION
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THE DARYL KING TEAM

ALLOW US TO HELP YOU

THE MARKET IS HOT

BUT IT IS CHANGING DRASTICALLY!

Call or email us today with any questions or concerns.

We Have Already Helped More Than
170 Very Happy Families Buy, Sell or Invest in 2022°
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FOR A FREE MARKET EVALUATION OF YOUR HOME, CALL DARYL KING TODAY

You Deserve The Royal Treatment.

905.907.5464

homes@darylking.com | www.darylking.com
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#1 TEAM IN YORK REGION | TOP 10 TEAM IN CANADA | #15 WORLDWIDE FOR REMAX™

QUESTIONS OR CONCERNS?
CALL DARYL KING TODAY FOR ALL YOUR REAL ESTATE NEEDS
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