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SARAH ASTON 
The rural  
property  
real estate 
specialist

As a real estate sales  
representative, Sarah Aston  
not only showcases available  
rural properties in the region,  
she lives the lifestyle.

AS a real estate sales representative, Sarah Aston 
not only showcases available rural properties 

in the region, she lives the lifestyle.
A Mono resident, Sarah enjoys outdoor activities  

and everything that goes along with living in the country.
Living on her own  rural property, she knows  all 

about what is required to maintain a country home and 
the nuances that make rural living a unique lifestyle.

This allows Sarah to establish a genuine connection 
with her clients that are considering making a move 
from an urban centre or are considering purchasing 
another country property.

As someone who has always had an interest in  
architecture and real estate, she got her start in the  
real estate industry working in new home sales for  
developers. This allowed her to gain a working knowl-
edge of home construction and she would work with 
clients to design brand new custom homes.

Her duties expanded to include advertising and 
marketing for the launch of new projects.

Eventually, she moved into re-sale homes and  
specializes in country properties.

“I love real estate and I wanted to sell this area,” 
Sarah said of her passion for the region. “What I sell 
is a ‘lifestyle.’ I love living here. I wanted to become  
an ambassador for the area.”

She shares that passion with her clients when helping  
them buy or sell a property.

“I love working with people and finding a solution 
for what they need,” she explains. “I get to know my 
clients very well and their lifestyle, what they like, how 
they want to live and what’s important to them.”

When helping her clients, Sarah finds out everything 
they are hoping for in a property and tries to match 
them with a home that will suit their needs and desires.

When looking for a property, clients will have many 
things to consider. Some people want to be within 
commuting distance to work while others may be 
more concerned with which schools their children 
will attend. Others may want to be close to fine dining 
locations or want to be near a hospital.

Buying real estate is all about fitting your lifestyle 
into a location.

Everyone has a different vision of where they would 
like to live, and Sarah helps them realize their ambition.

Moving from an urban centre to a rural property 
will present many challenges that city dwellers may 
not be aware of. That is why having a local realtor to 
guide you through the process is so important.

“You have to know about wells and septic systems,” 
Sarah explained. “You have to learn about zoning and 
long driveways and conservation authorities.”

As a dedicated professional who lives the rural  
lifestyle, Sarah goes the distance for her clients.  
During her time as a realtor, she has snowshoed, 
donned cross-country skis, driven a snowmobile and 
ATV, and even paddled around waterfront properties 
to show clients a new listing.

However, she admits those adventures were also a 
lot of fun.

While rural properties are her specialty, Sarah also 
sells in-town properties and assists clients in more urban 

areas. She is fully knowledgeable of the neighbourhoods 
and amenities available in towns in the region.

She enjoys working with clients in the many towns, 
villages, and hamlets in Caledon and Dufferin County.

Her knowledge of the region means she can guide 
clients through the buying process when it comes to 
finding the right neighbourhood with the services and 
conveniences they want, as well as offering advice on 
available properties.

As a local resident, Sarah is very involved in the 
community and supports many local organizations.

She is a co-founder of 100 Women Who Care  
Dufferin. This is an organization that raises funds in 
support of local charities.

Sarah also volunteers with the Tuff Riding Founda-
tion, which helps at-risk youth by teaching an equine 
program that helps kids learn self-esteem and personal 
empowerment.

She has sponsored many local events and sports 
like Ski Racing at Hockley Valley Resort, Mono’s 
Big Day Out, and the annual RAM Rodeo located at  
Orangeville Fairgrounds, to name a few.

Sarah is a local resident who is involved in her com-
munity and enjoys interacting with others in the area.

You can contact Sarah by visiting her website 
at: www.sarahaston.ca.

– Written by Brian Lockhart

...I get to know my clients  
very well and their lifestyle, 
what they like, how they  
want to live and what’s  
important to them...
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Success ful  Buy ing & Se lling wi th  Proven Resul t s

 

 

                        Thinking of Buying or Selling?                                                       Call The McCarthy Team To Assist With All Your Real Estate Needs.

HWY DOWNTOWN COMMERCIAL 2 STOREY 

FLESHERTON

• Commercial / Retail 2 Storey Building w/ Display Window
• Excellent, High Exposure Downtown Location
• 1st Floor Retail Store with Display Window
• 2nd Floor 1 Bedroom Studio / Apartment w/ 1 Bath
• Well Travelled Tourist Area, “Main St” on Highway 10
• Live / Work Opportunity  • Tenants willing to Re-Lease

• Private & Secluded Location -  Great For Recreation
• Driveway in Place with Privacy Gate
• Hydro Service Into Property & Trailer
• Trailer Approx. 12 x 12 on Site is Included - As Is
• No Well or Septic  • Out House & Small Storage Shed
• Some Trails, Mostly Bush, Trees & Wildlife

60.50 ACRE VACANT LOT
• MODERN & NEW 55+ Adult Apartments For Lease
• Studio, One & Two Bedroom Designs Available
• Granite Counter, Hardwood Floors & In Suite Laundry
• Many Building Amenities: Rec Room, Library, Gym, 
  Open Dining Area, Lockers, BBQ Patio & Gazebo & More
• Close to Downtown Dundalk with Shopping & Amenities 

ADULT LIFESTYLE EDGEWOOD SUITES 

• 4 Bed, 2 Bath 2 Storey - Plus Separate Commercial Unit
• 942 Sq Ft One Level Apartment or Business Studio 
• Main Living Room with Beamed Cathedral Ceiling
• Large Bank Barn Currently Set-up As O�ce / Warehouse
• Residential & Commercial Zoning on Busy Hwy 10
• Excellent Work / Live Opportunity or Income Potential

RARE OPPORTUNITY ON 8 ACRES

VISIT WWW.MCCARTHYREALTY.CA 
FOR EASY ONLINE PROPERTY VIEWING & WALK THRUS

3D VIRTUAL TOURS

We       & Know Country Properties!
Call McCarthy Realty to Find Your Country Dream

• Newly Renovated 6 Bed, 3 Bath Home on Private Road
• Stunning Wall of Windows Great Room w/ Cathedral Ceiling
• Open & Bright Impressive Kitchen, Dining & Living Areas
• Loft O�ce / Bedroom with Skylight & 3pc Bath
• New Primary Bedroom w/ Wall to Wall Closets & 5pc Ensuite 
• Amazing Property with Majestic Views - 2 Mins to Hwy 10  

MAGNIFICENT LOG HOME ON 10 ACRES

$ 399,000

 

SOUTHGATE$ 450,000

• Stunning 3 Bedroom, 2 Bathroom with 2 Car Garage
• Modern Open Concept Kitchen, Dining & Living Room
• Living Rm w/ Cathedral Ceiling & Wall of Windows
• Walk Out from Dining to Large Private BBQ Deck & Yard
• Lg Primary Bed with Walk In Closet & 6pc Ensuite Bathroom
• Beautiful property Close to Collingwood & Wasaga Beach

NEW BUNGALOW ON 1.32 ACRE TREED LOT

519 . 9 2 5 . 6 94 8

MARG MCCARTHY PROFESSIONAL REAL ESTATE SERVICES INC, BROKERAGE
*Not intended to solicit buyers or sellers currently under contract with a real estate brokerage

i n f o @ m c c a r t h y r e a l t y . c a
w w w. m c c a r t h y r e a l t y . c a

Li a m  Ro b e r t s o n  S a l e s  Re p re s e n ta t i v e ,  A n i ta  B e n t l ey  O f f i ce  Ad min . ,  
Lo u i s e  Wa t t s  L i s t i n g  Co o rd in a to r ,   M a r g  M cCa r t hy  B ro ke r  of  Re co rd ,  

Ra f i a  Ta nv e e r  S a l e s  Re p re s e n ta t i v e ,  Ka t i e  Pr in ce  S a l e s  Re p re s e n ta t i v e ,   
M e g a n  S ch a efe r  S a l e  Re p re s e n ta t i v e

$ 2,749,999 MONO

$ 2,500,000 MONO

DUNDALK Every Saturday 
 Open House in MARCH

Noon - 3 PM 

$ 1,500,000 SINGHAMPTON

DOWNTOWN CHARMING BUNGALOW
• Location, Location!   Great Work / Live Potential 
• 3 Bed, 2 Bath w/ Enclosed Front Porch / Sunroom
• Walk Out from Kitchen to BBQ Deck & Lg Back Yard
• Partially Fenced w/ Mature Trees & Perennial Gardens
• Close to Lots of Recreation & Provincial Parks
• Downtown Commercial C1 Zoned on Large Lot 

FLESHERTON$ 455,000

SARAH ASTON
Sales Representative

SUTTON HEADWATERS REALTY INC 
sarahaston.ca   519.217.4884  Town and Country Properties

Thinking of buying or selling?
I am a local Realtor who knows this area intimately.

I work diligently on your behalf to help you attain your real estate goals.
Call me today to help get you started.

Ken Pratt CSP 
Salesperson

Offi ce: 905-936-2121 Direct: 705-796-6753
kenpratt@century21.ca • www.century21.ca/KenPratt

Investment/operational farm in the heart of one of one of the best Amalgamated 
Towns in Simcoe County, New Tecumseth. This 192-acre farm has two houses; a two-story 
farmhouse with original wood features and a 2+1-bedroom, two bathrooms brick 
Bungalow, allowing for multi-generation housing. The barn and outbuildings have been 
well maintained and are ready for use in any different operational business plans you 
may have. In close proximity to the lands accumulated by proposed Residential Housing 
Projects. Property runs from the 11th concession through to the 12th, giving the farm two 
road frontages. Approximately 108 acres clear level good light sandy-loam fora mix of 
cash crops or pasture land. 84-acres on the back of the farm is wooded, with a pond for 
water supply. The mixed forest brings an opportunity for harvesting the wood products,  
and trails for mixed outdoor recreational activities. 

$6,950,000

Each offi ce is independently owned and operated.
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Proudly Supporting The 
Headwaters Healthcare Foundation

VISIT OUR TEAM AT 
WWW.THEREALESTATEMARKET.COM

Having trouble keeping pace Having trouble keeping pace 
with the ever changing with the ever changing 

real estate market?real estate market?
– let us help you decide what works 
best for your buying & selling needs 

Call us today

ISLAND LAKE ESTATES
Exciting opportunity for sprawling 

bungalow on a beautiful, mature lot. 
Home features 3+1 bedrooms, 2 ½ baths, 
living room open to bonus upper loft area 

and great views to the west.  Private primary 
bedroom suite with walkin closet & 

5 piece bath, whirlpool tub & his/hers vanities. 
Bright, walkout basement offers 4th bedroom, 

huge recreation room & 23’ x 25’ workshop 
with 2nd walkout door. Lots of possibilities 

for large family, studio or hobbyist.

$2,149,900

LAND RUSH
When it comes to land, they aren’t 

making any more of it! Check out this 
large parcel located in central East Garafraxa,

 approximately 83 acres of land with a 
gentle slope toward the creek running through.  

About 49 acres of workable farmland and 
balance in mixed bush area. Some random 
tile drainage and crops have been rotated.

$2,700,000

READY, SET, MOVE! 
Finished from top to bottom, 

with quality & attention to detail and warm 
& welcoming décor. Great family neighbourhood 
and steps to school & parks. Beautiful updated 

kitchen with travertine fl oor and walkout 
to private patio & fenced yard. French doors lead 
to a elegant dining/sitting room perfect for large 

families or entertaining.  Treat yourself to a 
large primary bedroom with luxurious ensuite 

bathroom featuring glass & tile shower, 
soaker tub and double sinks.  Finished basement 

offers great options for teens, home offi ce 
& off season storage.

$999,900

SOLD
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24 HENDERSON ST, ORANGEVILLE

Stunning 4 level backsplit with some very nice upgrades. 
New fl ooring throughout and new side door for back yard access. 

This freshly painted home is clean and prestine with a unique front breakfast 
nook. Lower level family room is the perfect place to enjoy a warm fi re and 

watch a movie. Bathroom and 3rd bedroom is also on this level. 
The lowest level is a blank canvas with laundry and all your utilitities.

  $899,000

82 DIANE DRIVE, ORANGEVILLE

True Bungalow in the Browns Farm area of Orangeville. 
Inground pool, 3 bed, 2 bath and fi nished basement. 

Newer roof, windows and fully fenced backyard, 
backing onto Lions Park.

  $899,000

198 MAIN ST, MARKDALE

True Bungalow in the heart of Markdale. This Spacious Home Off ers 
2 Bedrooms and 3 Full Baths. It is Larger than it looks! Open Concept 

Living w Large Living Room, Formal Dining Area , Eat In Kitchen, 
W/O to Deck which Opens to Family Room. Primary Bedroom Off ers 

W/I Closet, Full Ensuite w Stand Up Shower. Need More Space? 
Very Large Part Finished Basement w Plenty of Room for Additional 

Bedrooms, Rec Room, Games Room. Already Complete w 3 Pce Bath. 

  $679,900

True Bungalow in the heart of Markdale. This Spacious Home Off ers True Bungalow in the heart of Markdale. This Spacious Home Off ers 

LISTINGS 
WANTED! 
NOW IS A GREAT TIME 

TO BE A SELLER!

Contact the Gould Team for 
a no obligation property 
evaluation of your home.

FAITH, COMMUNITY, EXPERIENCE... IT’S WHO WE ARE!

COMING 
SOON
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SOLDSOLD SOLDSOLD SOLDSOLD

FAITH, COMMUNITY, EXPERIENCE... IT’S WHO WE ARE!

With home prices going  
through the roof in many Ontario 
communities, some residents have 
decided to cash in on the equity  
on their homes and make a brand 
new start somewhere else.

The Maritime provinces have become a destination  
for many Ontarians who found they can sell their 
homes, move East, buy an even better home on a larger 
property, and still have money left over.

Many of those moving East have family connections 
in one of the Maritime provinces, and for some of them, 
it’s returning to where they grew up.

For others, it’s a brand new venture in a brand new 
province meaning they will be starting all over again 
when it comes to making friends and visiting family.

The Gould Team has already helped 17 Dufferin 
County families make the move to the East Coast 

this year, and they keep hearing from more residents  
inquiring about Maritime properties.

In fact, the Gould Team is now aligned with several  
realtors and law firms on the East Coast so they can 
help local residents make an easy transition to a new 
property that is so far away.

The first choice for many with no family connections 
 in New Brunswick and Nova Scotia.

For those with family connections, Newfoundland 
is a growing province that beckons many who left 
years ago.

While home prices in Ontario are topping $1 million  
in many cities and towns, you can find a home in either 
New Brunswick or Nova Scotia for under $200,000, 
and a top-end abode at still under $400,000.

That is a real incentive for someone in Dufferin 
County who can sell their home, and buy a modest 
place and still have several hundred thousand dollars 
left over.

If a local resident can sell their home for big bucks, 
they still will need a place to live and with local housing 
prices soaring, a move in the same region won’t leave 
you any further ahead financially.

The move to the east coast does not seem to be an 
influence for younger people looking to buy a house. 
While they are trying to become established here, a 
move to the East may prove difficult.

It is the older generation who have a fair amount 
of equity in their homes that are realizing the benefits 

of a move. This is especially true for someone who 
has the type of job where working from home is a 
real possibility.

The East coast has a healthy economy so finding a 
new job isn’t very difficult for many people.

The trend of moving East started to really pick up 
in the summer of 2020.

The migration to the East has of course put pressure 
on the real estate industry there, and as people buy 
properties, the prices have started going up. In some 
urban centres, prices have started a steady increase as 
more and more people move in.

Making the move to the East coast may not be for 
everyone. There is a lot to consider when deciding to 
move to a brand new area.

Your lifelong friends won’t be nearby, and you will 
most likely be leaving family behind.

While Nova Scotia and New Brunswick are modern,  
vibrant places, outside of the urban areas you may have 
to travel quite a distance to get to the grocery store  
or the bank.

The weather is also a consideration if you’re the 
type of person who doesn’t like a lot of snow.

However, for many, those inconveniences are 
worth the trade-off of having more money in the 
bank and a nice house with plenty of property.

If you are considering selling your home, cashing in 
on your equity and making the move East, the Gould 
Team can help you find the home you are looking for and 
make the transition to a new place as easy as possible. 

– Written by Brian Lockhart

Information provided by Jerry Gould and  
the Gould Team ReMax Real Estate Centre office  

at 115 First Street, Orangeville. Faith, Community,  
Experience... It’s Who We Are!

www.kissrealty.ca

Ask A Realtor
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Is moving East worth the effort?
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TEAM
www.roseperdue.comwww.roseperdue.com

ROSE PERDUE
Lead Sales Representative
rperdue@remaxwest.com
Direct: 416-574-2727

West Realty Inc. Brokerage
Independently owned and operated

STEPHANIE PERDUE
Sales Representative

sperdue@remaxwest.com
Direct: 647-388-0919

CHAIRMAN’S CLUB

Reach out to us and you could receive a FREE COPY
of our detailed SELLER’S and/or BUYER’S GUIDE.

Not intended to solicit Buyers & Sellers currently under contract with a Broker.

SCAN ME!SCAN ME!

Want to be fully informed of the 
Seller and Buyer processes in today’s 

current Real Estate Market?

Spring is 
in the Air

SHANNON TURNBULL
PRINCIPAL BROKER - M08002878
shannonexpert@mortgagecentre.com  

Tel: 905-951-0234
Cell: 416-985-0234
Toll Free: 888-951-0234
Fax: 905-857-0234
www.shannonturnbull.com

Turnbull Financial
The Mortgage Centre - Lic. #12569

SHANNON TURNBULL
PRINCIPAL BROKER - M08002878
shannonexpert@mortgagecentre.com  

Tel: 905-951-0234
Cell: 416-985-0234
Toll Free: 888-951-0234
Fax: 905-857-0234
www.shannonturnbull.com

Turnbull Financial
The Mortgage Centre - Lic. #12569

An independent member of the  
Mortgage Centre Network

Tel: 905-951-0234 
Cell: 416-985-0234

Toll Free: 888-951-0234

www.shannonturnbull.com

SHANNON TURNBULL
PRINCIPAL BROKER - M08002878
shannonexpert@mortgagecentre.com

SHANNON TURNBULL
PRINCIPAL BROKER - M08002878
shannonexpert@mortgagecentre.com  

Tel: 905-951-0234
Cell: 416-985-0234
Toll Free: 888-951-0234
Fax: 905-857-0234
www.shannonturnbull.com

Turnbull Financial
The Mortgage Centre - Lic. #12569

• Skylights replaced?
• No mess in your home
• Leak-proof - Guaranteed!
• Licensed & Insured
• 10 year Guarantee

CALL JOE AT ANY TIME

416-705-8635
brightskylights@gmail.com

www.brightskylights.ca

WE FIX SKYLIGHTS!

Elaine Kehoe 
Slavens & Associates Real Estate Inc. Brokerage
367006 Mono Centre Road, Mono, ON L9W 6X5

Manager/Salesperson
Cell: 416.278.0662   Office: 519.940.9995   

Email: ekehoe@sympatico.ca  

elainekehoe.com

Slavens & Associates Real Estate Inc. Brokerage
367006 Mono Centre Road, Mono, ON L9W 6X5

Cell: 416.278.0662   Office: 519.940.9995   
Email: ekehoe@sympatico.ca  

Coming Soon
343 William St., Shelburne

Slavens & Associates Real Estate Inc. Brokerage – In the Hills 
Elaine Kehoe Cell: 416-278-0662  Office: 519-940-9995  www.elainekehoe.com

AD
If you are  

reading this ad,  
our advertising  

works!

TO ADVERTISE CALL
289-221-6559

RESALE 
HOMES
C O L L E C T I O N S

You are more than your mortgage™

As one of Canada’s longest established national broker networks, 
The Mortgage Centre has earnedthe reputation of being a quality driven organization. 

Our success is attributed to our loyal and professional network of franchise owners and agents. 
Our strength is in our people and their commitment to us further reinforces 

our value proposition and is the main reason why we remain at
the top of a competitive Mortgage Brokerage industry.

Dwight Trafford 519-942-3333

Rock Capital Investments Inc.
trafford.d@mortgagecentre.com
www.ontariolenders.com
Unit #7 75 First Street, Orangeville, Ontario, L9W 2E7

Talk to your Mortgage Centre professional today!

Each Mortgage Centre offi ce is independently owned and operated. Franchise/Brokerage licence: 10556

Unit #7 75 First Street, Orangeville, Ontario, L9W 2E7

    

Talk to your mortgage professional today!

As one of Canada’s longest established national broker networks, The Mortgage Centre has earned 
the reputation of being a quality driven organization. Our success is attributed to our loyal and 
professional network of franchise owners and agents. Our strength is in our people and their  

commitment to us further reinforces our value proposition and is the main reason why we remain at  
the top of a competitive Mortgage Brokerage industry.

You are more than your mortgage ™TM

Contact <Insert Name> at <insert contact number>
<Insert Company Name>
<Insert Address><Insert City>

<Insert Website>

Each Mortgage Centre office is independently owned and operated. Franchise/Brokerage licence: <insert licence number>

Building  
for tomorrow

Once again we are at tax season. 
THIS IS A GREAT TIME to look at your year and check 
that it is better than the last year. For some, due to 
Covid, it was not. But things are looking up, and now 
is the time to look at what you are building. For most 
of us, we live on about 70% of our income based 
on current Canadian tax deductions. We could all  
live on less, and we should, while at the same time 
building our future. There are three great ways to 
do this, and at the end of the day, you should find 
yourself with a better retirement plan, earning more 
income, and making your community and world a 
better place.

First thing, invest in yourself. Take 5 to 10% of  
your income and use it for personal growth. Books, 
seminars, college courses, work-related courses and 
listening to personal growth sessions in your car  
while travelling can have huge benefits. You will earn 
more money, have stronger relationships, have more 
confidence, and be a stronger contributor to your  
community. Many of these activities are tax-deductible. 

The second thing, invest in your future. Put 10% of 
your income into investments. These will grow very 
quickly. The miracle of compound interest should  
be working for you and not against you as in the case 
of debt. Small investments become large and can 
eventually result in a Real state portfolio and a cash 

portfolio for emergencies. This is very important. 
Yes,  pay off debt, but invest at the same time. 

Number three, give it away. If you have a family,  
they should see you setting the example of being 
charitable. It creates a feeling of satisfaction and  
happiness in yourself and your family that nothing 
else can accomplish. You do not do it for charity – 
you do it for yourself. But make no mistake, what 
goes around comes around. We should all be very 
grateful for all that we have, and what better way to 
show that than giving from our bounty. Giving gives 
your life more meaning – you become important to 
someone else. We appreciate what we have far more 
when we see how it helps someone else. We have so 
much – why not share. My father used to tell me,  
“It’s not that you can’t afford to give – you can’t afford 
not to give.” And yes, It is tax-deductible.

2022 Can be the best year of your life financially. 
Start small, but start. 

...We could all live  
on less, and we should,  
while at the same  
time building our future...
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BRIGHTBRIGHT
SKYLIGHTSSKYLIGHTS

INC.INC.

The Columbia Skylight Advantage...

We install Columbia Skylights. 
Proudly made in Canada since 1955.

We fix problems that others can’t.
Structural & Cosmetic.

Canada’s leading source of Energy Star skylights
LoE3 366 Clear standard - LoE3 366 Triple Glaze - LoE3 366 
Bronze or Grey tint & Laminated Glass options on all skylights.

• Largest selection of standard sizes

• Value priced without compromise 

• Custom skylights - any size, any model, any glazing

• Manual & electric venting options on all skylights 

• Easy to install, low maintenance, industry leading warranty

• 7 standard frame colours

416-705-8635 • www.brightskylights.ca

www.columbiaskylights.com BROWN BLACK GREY MILL FINISH ANODIZEDSANDALWOOD
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The real estate market 
across the province has 
been on a wild ride for the 
past couple of years as 
housing prices skyrocketed 
during the pandemic.

Orangeville and Dufferin County have seen record 
selling prices, largely due to an infl ux of people from 
other larger centres who want to move to the area and 
experience life in a smaller town.

The ability to work from home has encouraged many 
people to leave behind the fast pace of a larger city and ex-
perience a more idyllic type of lifestyle, with many deciding 
to try rural living and the benefi ts of owning a large property.

The result of this was a seller’s market that resulted 
in many properties having potential buyers lining up for 
a tour and bidding wars that quite often saw the offers 
on an individual home go through the roof as buyers 
tried to outbid the next person.

During that peak time, realtors had no problem fi nd-
ing potential buyers.

Now that the market has reached a plateau of sorts, 
real estate agents are making a transition to a different 
way of marketing a property.

Housing prices are still strong, but they have now reached 
a point where it is unrealistic for them to go much higher.

Along with the fact that inventory is now starting to creek 
higher from an all-time low, selling agents are marketing 
properties in a different way than they were a year ago.

It was common for sellers to list with an asking price 
that was lower than the projected fi nal sales price.

That would attract a lot of buyers who would then 
start trying to out-bid others who were looking at the 
same property. The result was many homes selling well 
above the asking price.

This resulted in a lot of media stories reporting that 
houses were selling above asking, when they were 
actually selling for higher prices, but not as infl ated as 
the media reporting implied.

That may have worked for a while, but it also contributed 
to a lot of anguish in the market and many potential buyers 
giving up on the attempt to buy a home in the area.

Many realtors have now changed their strategy when 
marketing a home.

Rather than listing at a lower price, most homes are 
now being marketed or closer to the projected sale price.

This strategy reduces the number of buyers who sim-
ply would not be able to afford the home and eliminates 
unnecessary showings.

This has eliminated the ‘sold over asking’ hype, and 
sales are being reported within the reasonable margin 
that was expected, sometimes being misunderstood as 
the market going lower.

With local inventory starting to rise, this has created 
a situation where potential buyers have a little more ne-
gotiating power, and the sellers have a more reasonable 
expectation of what they can achieve when putting their 
home on the market.

This technique provides a lot more transparency in 
the market as both buyers and sellers have a realistic 
view of what can be expected once a house has a ‘for 
sale’ sign placed on the front lawn.

It also allows sellers to avoid having a parade of peo-
ple through their home, who in the end, cannot afford 
the fi nal purchase price.

No one can really predict what is going to happen in the 
real estate market. Experts can indicate what they think 
may happen – and they usually are fairly accurate, but no 
one predicted that a pandemic would happen and create 
the explosive market increase of the past two years.

The general thinking is that market prices have now 
levelled off. While some selling prices may continue to 
rise slightly, the market has now hit the pressure point 
where it simply cannot expand anymore.

The result will be listings that more accurately refl ect 
the actual fi nal sales price within a small margin of fl ex-
ibility – and both buyers and sellers will more equally 
have some balance in the negotiating balance.

Written by Brian Lockhart

Visit www.odreb.com to fi nd an agent today!

AREAS WE SERVE
Members of the Orangeville & District Real Estate primarily serve, but are not limited to, the following areas: all of Dufferin County which is 
comprised of the rural townships of Amaranth, East Garafraxa, East Luther, Melancthon, Mono, and Mulmur as well as the communities of 
Grand Valley, Orangeville and Shelburne. The members also serve the Township of Adjala, the Town of Caledon and the Township of Erin.

Members of the Orangeville & District Real Estate Board (ODREB) are also members of the Canadian Real Estate Association (CREA), 
the Ontario Real Estate Association (OREA), and the Toronto Real Estate Board (TREB), and, as such, adhere to a high standard of 
professional conduct and a strict Code of Ethics.

The Board fosters understanding and co-operation amongst the members resulting in enhanced professional services to the public.

A balanced solution for an active market

Dufferin Real Estate Market Update

February 2022 vs. February 2021

The number of active listings in Dufferin (excluding Orangeville) increased by 14.63% in February 
2022 over the same month in 2021. The number of homes sold decreased by 8 homes or 12.33% 
in February 2022. Average sale prices increased by 27.56%.

Year to Date 2022 vs. Year to Date 2021
The number of homes sold in Dufferin (excluding Orangeville), year-to-date decreased from 106 to 102, 
which is an decrease of 3.77%.  Average sale prices were up by 35.31%.

If you have a skylight that’s  
leaking or in need of repair,  
look no further than Bright Skylights, 
who’s been fixing and installing  
new skylights in the GTA  
for the past 35 years. 

Bright Skylights never uses sub-contractors, with 
all of their work being carried out by their own team 
from start to finish.  

Owner of Bright Skylights, Joe Sousa, has operated 
locally in Orangeville for close to 10 years, and during 
that time, he has built a strong reputation due to the 
quality of his work.  

“I take a lot of pride in the work I do, and in this 
renovation business, or window or door business, these 
days, you have to be as precise as possible,” he noted. 

The business carries and installs Columbia  
Skylights, which have been proudly made in Canada 
since 1955. 

If your skylight is 15 years old or older, it’s a good 
idea to call Bright Skylights and have it assessed, as 
it’s likely getting close to its end of life.  

The units that the company uses today are much 
higher in quality and can last significantly longer 
than the ones constructed in the mid-2000s. 

“Today’s units are superior in quality and they’ll 
stay on your roof for the next 20-25 years trouble-free,  
but with the older ones, the glazing tapes were  
poorer quality, the welding was poorer quality, and 
so was the acrylic that the domes are made from,” 
said Mr. Sousa.  

He noted that Bright Skylights only uses the 
very best products in the industry and his skylights 
(frame included) are guaranteed to last at least  
20 years while other skylight companies often can 
only guarantee five to 10-year warranties. They’re 
also low maintenance and easy to install.   

The company is Canada’s leading source of Energy 
Star skylights, with the largest selection of standard 
sizes. Bright Skylights also offers incredible value, 
priced without compromise. 

The company does custom work for any size, 
model, and glazing, with manual or electric venting 
options on all skylights. There are seven standard 
frame colours as well. 

Bright Skylight’s manufacturer is based in  
Canada, so those who choose the business for the  
installation of a new skylight are supporting their 
own country’s economy.  

The turnaround time for ordering a new skylight is 
relatively fast. Getting it shipped in from the factory 
takes two to three weeks. In terms of the installation, 
depending on the structure, it can take anywhere from 
two days to two weeks.  

Apart from the aesthetic benefits of having a  
skylight installed, some of the other positive aspects 
are increasing ventilation in your home to assist  
with heating or cooling, letting natural light in, and 
“adding space” to a room, making it look bigger  
than it actually is. 

Bright Skylights operates from 9 a.m. to 6 p.m. 
Monday to Saturday and is closed on Sundays.  

Call Bright Skylights today at (416) 705-8635 or 
visit www.brightskylights.ca to learn more about 
their services and get a quote today.

– Written by Sam Odrowski 

BRIGHT SKYLIGHTS  
continuing commitment  

to quality since 1985 
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“Dad, you are so lame!”  I dread the day that is sure to come, when I 
hear those words.  The day my daughter cringes at my attempts to use 
a “cool” phrase that the kids are using as part of their everyday lingo.  
I’m sure that the mere fact of calling someone “lame” points to a time 
long ago, before cell phones, Uber and even You Tube.  I guess in many 
ways it’s a rite of passage. To be fair it doesn’t take much from parents 
to make a teen cringe.

I remember my father would call everyone a “hoser” and to “take 
off, eh” for many many years after the duo of Bob and Doug Mackenzie 
made those words so famous! It was fun for a while and then it got to 
the cringe point!

In real estate, there are a few words that make buyers cringe these 
days, some that we hear daily and no matter how often we hear them, 
they are not cool.  (Sellers may have a different opinion).  And so, much 
like a parent trying to fi gure out what their teenager is actually saying 
to their friends, it’s a good idea to understand the terms that you are 
hearing in Real Estate these days.

 “OFFER PRESENTATION DATE”
Ok, this one seems straight forward enough.  The offer presentation 

date is a time set by the seller to review offers, generally a week or 
so after the home goes up for sale.  The premise being that it gives 
buyers an opportunity to see the home and decide whether or not they 
will submit an offer on that date. Otherwise, the seller could receive an 
offer the very fi rst day on the market and as good as that sounds, the 
seller is left to wonder “if I had waited, could there have been other 
buyers willing to make an offer as well?”  Thus was born the offer 
presentation date.  

“BULLY OFFER” AKA “THE PRE-EMPTIVE OFFER”
This is the term that can send people for a loop.  After the birth of 

the “offer presentation date” aggressive buyers soon became fed up 
with waiting around to take their place in the offer “line”.  Instead, 
they took the bull by the horns… so to speak.  Despite being told that 
offers would be reviewed at a certain time, buyers began sending 
offers, attractive offers, generally way above the asking price, to 
the seller before the set deadline.  Giving the seller a truly lucrative 
dilemma.  Take the sure thing now, or wait and see what happens 
on the offer day.  This type of offer became known as the “Bully” offer 
or technically speaking the “Pre-emptive Offer”

“Holding Off, but open to Pre-emptives?”
As the real estate market got more and more heated, the offer 

presentation date and the bully offer made things very diffi cult. 
Like many good Canadians, most buyers would stand in line, nervously 
but patiently waiting for their turn to send in an offer on the set date.  
All too often however, they would receive a call from their realtor that 
the house had been sold due to a bully offer.  Many times, there would 
be no notice given to the other buyers of the emergence of the bully 
offer. Thus the home they hoped to buy and told they had to wait for, 
was now sold.  Eventually, even us good Canadians can only take so 
much.  Buyers were not being treated fairly and the playing fi eld had to 
leveled (in some form or fashion). At that point The Real Estate Board 
had to take action.  

Now, if a seller decides that they may be open to the idea of not 
waiting for the set date and perhaps willing to receive a bully offer, 
there are rules in place now where all interested parties to the prop-

erty must be notifi ed.  Many realtors began putting in a qualifying 
statement alongside the offer presentation date which roughly states, 
“The seller would be willing to consider pre-emptive offers”.  As a 
buyer agent, when you see that, you might cringe a little but at least 
you would tell your buyer that you might want to hurry up and see 
this one.  As there is a chance that the date set for looking at offers may 
change, quickly!

Hopefully, this helps you understand the hip new lingo being 
used in real estate today. It’s a sign of the current times, as it’s a 
result of the low housing inventory that continues to keep this market 
booming. However, there are some signs that the pot is not boiling over quite 
so ferociously.

Using the same methods and strategies might not be the right fi t 
for your property. This is where experience can never be undersold.  
Having seen the good times and the not so good times in real estate, it 
is ever so important to be in tune with the current ebbs and fl ow of your 
local market.  With our team of realtors out there in the fi eld, we have 
more fi ngers on the pulse of the current market than most. It’s that type 
of feedback coupled with the combined over 90 years of experience 
that gives us the advantage. You know, as a teenager there are many 
times that life did not seem fair, or things did not go the way that I had 
hoped and there were so many times that I was so thankful to have my 
parents, (as cringe worthy as they could be) as mentors, to learn from 
, to add perspective.  At the Chris Richie Group, we strive to treat all of 
our clients like family; it’s why we have been referred by reputation for 
selling homes for over 30 years.  Just ask your neighbour!

ATTENTION FIRST TIME BUYERS OR INVESTORSATTENTION FIRST TIME BUYERS OR INVESTORS
This well maintained brick 3 bedroom semi detached features a large self contained in-law suite with separate entrance. Owner occupied - no 
tenants to assume. Centrally located in a family friendly neighbourhood with parking for 3 cars, fully fenced back yard, decks, garden sheds, 
BBQ gas line,  includes 2 fridges, 2 stoves, 2 washer/ dryers. Furnace 2015, AC 2021, Roof 2014. Lower level updated approx. 8 yrs ago - large 
open area, kitchen, wood stove,  3 piece bathroom ,ample storage, den, 2 new windows & laundry. Kitchen cabinets replaced 2021. Would easily 
convert back to single dwelling. ORANGEVILLE $849,900

TORONTO SKYLINE VIEWS FROM THE RIDGE OF HOCKLEY VALLEYTORONTO SKYLINE VIEWS FROM THE RIDGE OF HOCKLEY VALLEY
99.51 acres with a classic Ontario Gothic styled estate fi lled with light & views from every window. At the southern tip of Hockley, close to 
Hwy 9, Hockley Valley Resort, 45 minutes to the Airport its location is perfect. Over 60 acres of fl at workable land with potential for approx 
20 more. Massive bank barn in excellent condition, large steel drive shed for equipment, workshop, Generac generator with dedicated 
propane tank & even a bunkie. Natural stone of the Escarpment is prominent in the landscaping that leads down to tranquil pond with large 
& small mouth bass. Explore some of the caves in the small forested area, hike the Bruce Trail that is just down the road. If a rural retreat 
with breathtaking views is what you seek, look no further, you have found your destination. Landmark country hide-away at the top of the 
Hills of the Headwaters!  MONO $4,449,000

DON’T MISS THIS OPPORTUNITYDON’T MISS THIS OPPORTUNITY
92.84 acres with over 70 acres of fl at workable farmland. 2011 custom built bungalow with views over the countryside. The home has been engi-
neered with quality materials & over 8000 square feet of living space. 6 bedrooms, 6 bathrooms, high ceilings, hardwood & ceramic fl ooring give 
the home a palatial feel. The kitchen is open to a vast light fi lled great room & features built in appliances, custom island, exhaust fan 1200 CFM & 
has the ability for a wood burning fi replace. Fully fi nished basement has its own kitchen, spacious rec room, its own furnace & multiple walkouts. 
Long driveway has been wired for lighting, entryway gates & security cameras. Fruit trees & gardens are serviced by a drip irrigation system. 
Tankless hot water heater & water treatment all new in the last 6 months, Bell high-speed internet. Nicely landscaped property close to Orangeville 
for shopping, Headwaters Hospital, schools & Hwys 9 & 10 for commuting. The growth potential for the area is phenomenal!  CALEDON $6,279,000

PUTTING 
SOLD SIGNS 
ON HOMES 
FOR OVER 

30+ YEARS!  

Real Estate Jargon

Our Award Winning agents have over 80 years of combined experience at your service! Caledon, Mono, Adjala and surrounding areas.


