RESALE

ORANGEVILLE/CALEDON
VOLUME 2, ISSUE 5

Things to consider before warming up next to your first fire this winter

How to create a photo wall collage

The Mullin Group Team - From Real Estate to underwea

Simplifying Mortgage Rates

Ask a Realtor.

Signs it is time to overhaul your kitchen

Market Update

Organize and declutter room-by-room

Ei'alkineilla}w'
Looking to sell
or buy a home?

919-942-7413

John@johnwalkinshaw.com

The Chris Richie Group at
RE/MAX in the Hills Inc. Brokerage
in Caledon/Mono are your trusted
members of the local real estate
community who have been helping
residents and newcomers alike buy
and sell property for over 30 years!

At the same time, they pride themselves on being
local residents — experiencing all the wonderful
elements that life in this area have to offer!

In addition to “selling our lifestyle” the team at
the Chris Richie Group take their commitment to
the community very seriously and have been active
contributors to local organizations, charities and
causes since the Brokerage started! A chance to
help make this a better place to live is something so
important, especially now.

ORANGEVILLE CITIZEN « www.citizen.on.ca
(aledon(itizen

« www.caledoncitizen.com

Office: 1-888-450-8301
Email: MayerHarmanTeam@gmail.com

www.TheMayerHarmanTeam.com
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Home Selling System Team BROKERAGE

ONLINE SHOWINGS

8 MARKETING SPECIALISTS
- !m -
YOUR HOME SOLD
FASTER & FOR MORE/!

CALL 226-773-1970 OR VISIT
OUR eXp Brokerage OFFICE AT
170 LAKEVIEW CRT ORANGEVILLE
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“We love living here too, and it’s this community
that has given us the ability to continue our business,
and we feel it's important to give back,” explained
Broker of Record, Sean Anderson. “Personally, I have
been part of the Children’s Miracle Network which is
part of SickKids hospital. A portion of the earnings
from every property I have ever sold has gone to
SickKids. It’s a cause that is near and dear to me”.

Every year at Christmas, The Chris Richie Group
will focus on a charity to support. This year they found
a cause that really hit home - they are partnering
with Headwaters Health Care Centre.

“We are so thankful that when you do need a
hospital, we have Headwaters, and everyone there is
so fantastic,” Mr. Anderson said. “They are doing a
campaign this year, that for every dollar you donate,
it is being matched up to $250,000. A lot of people
don’t realize that while the government pays for
doctor’s salaries and some other things if the hospital
needs a new wing or new equipment that comes
from community donations.”

Headwaters Health Care Centre Foundation is
currently running their Matching Gift Campaign,

Tralls thru your own private forest 1u31 minutes from Mono Cllﬂs Conservatlon Park| An executive bungalow
with great ambience from the open flow Kitchen-Great Room-Dining sharing a true cathedral ceiling
& rich hardwood floors! Main floor Office & Laundry! Two stairways to the bright walk-out basement with a

2 Chris Richie

where donations are being matched dollar for
dollar to help increase the total raised. The Campaign
is running through to December 31, 2021.

“It makes all the sense in the world to support
the people who have helped us through this unprec-
edented time in our lives. We can’t thank all of the
staff at Headwaters enough for everything they have
done and continue to do!”

The Term “Support Local” has been around for
some time, but when it comes to Real Estate it is truly
important.

The fact that the members of the Chris Richie
Group are local residents means they have a vested
interest in the community in which they live and
work. It also means they have an intimate knowl-
edge of all the details of the neighbourhoods, the
amenities, services and businesses in the area.

They can help guide potential buyers to the
property that is right for them. They have the infor-
mation a potential buyer needs when making a move
to a rural location that a realtor from outside of the
area will not have. Everything from septic systems,
wells and neighbouring farms, to local snow remov-

Group

Chris P. Richie
Broker

IN THE HILLS INC. BROKERAGE

Independently Owned & Operated

905-584-0234

4pc bath, bedroom, rec. room & stone propane fireplace. The primary bedroom offers a walk-out to the deck,
5 pc ensuite, walk-in & double closet! Outside is an entertainer’s dream: two deck areas, hot tub,

grassy area for soccer, long paved drive, flagstone walk, 3 car garage, Generator, recent new roof & windows,
septic field & well pump! It's ready for your family to love & enjoy! MONO $1,699,000

It's the MARKETING, the EXPOSURE, the RESULTS!

919-942-0234

1-888-667-8299
www.remaxinthehills.com

D oward Winring genrts hawe ovar G0 ywary of gombined ssperienca at yoor senvicsl Eeladon, Mons, Adiala and sumaending area,

David Waters
Sales Representative

I_,_.-"'f' Tk
| i

.. We love living here too,
and it's this community
that has given us the ability
to continue our business,
and we feel it's important
to give back...

al and property maintenance companies that help
decision making when moving to a country property.

Choosing The Chris Richie Group to help you find
or sell a property means you will be dealing with
qualified realtors who are not only some of the best in
their field, they are local residents who are involved
with the community and helping it to become a
better place to work and live.

The Chris Richie Group at RE/MAX in the Hills
is located at 933009 Airport Road in Caledon,
just north of Highway 9, behind the fire hall.

- Written by Brian Lockhart

Published By: London Publishing Corp.

Carmela Gagliese-Scoles
Sales Representative
Sean Anderson
Broker of Record

Dale Poremba
Sales Representative ales Reb'l’?s'éntative
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How to create a
photo wall collage

(NC) A wall collage or gallery wall is a great way to
display your favourite photos and memories in your home.
It may seem daunting, but if you follow a few simple
tips and tricks, you'll have a professional-looking focal
wall in no time.

START WITH A THEME. Wall collages look tighter
and more cohesive when the elements fit together
around a unifying theme. Whether it's family vacations,
nature shots or a special event like a wedding, pick one
subject to curate your photos and stick to it.

USE QUALITY PHOTOS. While taking photos with your
phone is convenient, once you blow up and print them,
these images won't be of high enough quality to dis-
play like artwork. For first-rate photos that look fantastic
in print, try a camera from Canon. Available at Henry’s,
the brand has a range of cameras for all levels of
expertise that give you more control over lighting,
autofocus and creative possibilities.

IT’'S ALL ABOUT LINES. What's the secret to sharp,
Pinterest-worthy wall collage? Making sure your frames
or canvases share similar lines across the space. Imagine
a grid going across the space, with different pieces sharing
a few grid lines. For example, the outer edge of the
frame at the bottom-left corner should line up with the inner
edge of the wooden letter in the top-left corner.

MIX UP THE AESTHETIC. Variety is appealing to the eye,
so it's important to incorporate some diversity into your
collage, whether it's a statement piece like an antler set,
quotes on wood blocks or a range of frame sizes. If you
want to stick to only photos, make sure to mix it up to create
visual interest and keep the eye engaged.

TEST OUT YOUR LAYOUT. Practice the “measure twice,
cut once” rule but for hanging. Start by experimenting
with a few layout options on the floor before even thinking
about hammering a nail. Play around with it, snap some
pictures and take a day or two to sit on it. You can even
try putting the outline of your layout on the wall in painter’s
tape. Once you've decided, a level is your best friend.

www.newscanada.com

[Hege

N  /

_Things to consider before war

mﬁ'm this vointers

fi

'next to your
-

e el bl

: Awarm fire can make even the

coldest winter day more enjoyable.
Fireplaces may not get much use
in spring or summer, but come late
fall and throughout the winter, the
fireplace can be a great place for
families to gather.

BEFORE FIREPLACE SEASON hits full swing, home-
owners might want to brush up on a few fireplace facts
so they can safely enjoy nights spent sitting by the
crackling flames.

The Chimney Safety Institute of America advises

. homeowners with fireplaces to hire a CSIA-certified

chimney sweep to clean their fireplaces. After alengthy

. period of non-use, various issues could be affecting the
¢ chimney, many of which might not be noticeable to an
. untrained eye. Professional, certified chimney sweeps

Mortgage
advice you
can trust.

As a Scotiabank Home Financing Advisor,
| can provide expert advice and help guide
you to the best mortgage solution.

Ask me about the following programs:
. Switch to Scotiabank Program’

Total Net Worth Lending Program

Scotiabank Healthcare+ Physician

Banking Program?

Mortgage solutions for business owners

Experience the next level of service,
convenience, and financial flexibility.
Call me today and let’s get started.

Wendy Poletek

Home Financing Advisor
519-942-5722
wendy.poletek@scotiabank.com

© Registered Trademark of The Bank of Nova Scotia.

to credit approval by Scotiabank.

All applications are subject to meeting Scotiabank’s credit criteria, residential mortgage standards and, if applicable, mortgage
insurers’ lending criteria. 'Some conditions may apply. Offers only available on transfers of existing mortgages from another lender

or financial institution to The Bank of Nova Scotia. Prepayment charges with your existing lender may be applicable if the mortgage
has not reached the maturity date. This program can be changed or withdrawn at any time without notice and may not be combined
with any other discounts, offers or promotions. All banking and credit products and services available through the Scotiabank
Healthcare+ Physician Banking Program are offered by The Bank of Nova Scotia (Scotiabank). Credit and lending products are subject

Scotiabank.
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have extensive knowledge of fireplaces, making them
valuable resources who can let homeowners know if
any safety issues developed since fireplaces were last
used. The National Protection Agency recommends
that chimneys be swept at least once per year.

A full inspection of the chimney might be in order
as well. Chimney service technicians will conduct
thorough examinations of readily accessible portions
of the chimney exterior and interior and accessible
portions of the appliance and the chimney connec-
tion. The CSIA recommends that homeowners who
plan to use their chimneys as they have in the past
request a Level 1 inspection, which will examine the
soundness of the chimney structure and flue as well
as the basic appliance installation and connections.
Technicians also will verify if the chimney is free of
obstruction and combustible deposits.

Homeowners also should inspect their chimney
dampers before lighting their first fires of the season.
Dampers should open and close smoothly. If not, a
service technician can help fix or replace the damper.

Firewood is another thing homeowners must

HOME:

(NC) Decorating your home

for the festive season is a

perfect opportunity to get creative
and try some do-it-yourself crafts.
Not only will this be a fun activity
for you (and the kids), but it

will make sure your décor is
completely unique and
something no one else has.

Here are some ideas:

Pinecone picture frame ornamentThis a cute,
rustic way to display photos. Go outside to take
a picture of a pinecone or snowman, then print
and glue to some cardstock. Get a pinecone from a
nearby forest or your local craft store and use small
floral clippers to remove the scales. Then glue the
scales to the cardstock create a frame. Glue on a
looped ribbon to the back of the cardstock hang
on your tree.

PERSONALIZED WRAPPING PAPER

Instead of buying giftwrap at the store, create your
own with a few simple things you already have
on hand. Start with brown craft or butcher paper.
Make stamps out of potatoes by cutting a spud in
half, firmly pressing into it with a holiday cookie

ming 'up

consider before lighting their first fires of the season.
The CSIA says that well-seasoned firewood works
best, noting that wood that is not well-seasoned will
produce more smoke than heat. In addition, the home
improvement resource This Old House recommends
using dense wood that’s been split and stored in a
high and dry place for at least six months. Oak is an
example of dense wood that, when stored properly,
can make for an enjoyable fireplace experience. Avoid
softwoods like pine. Pine can produce a lot of creosote,
which is a byproduct of wood combustion. Creosote is
highly flammable, and as it builds up in a chimney, the
risk for a chimney fire increases. Choosing the right
wood, making sure it's well-seasoned and having a
chimney professionally cleaned can reduce the risk of
a creosote-related chimney fire. A Level 1 inspection
should determine if there are potentially dangerous
levels of creosote deposits in the chimney.

Before nestling up to a fireplace this winter,
homeowners should consider a host of factors and
safety measures to ensure their fireplaces are safe and
ready for the season ahead
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cutter (like a Christmas tree), and then cutting
around the cutter to ensure the shape protrudes.
Finally, dip in paint and stamp all over the paper
for a handmade look.

ORNAMENT VASES FOR PLACE SETTINGS

Give your holiday table a crafty aesthetic by
transforming clear, round, shatterproof ornaments
into mini vases. Simply remove the metal caps
and use a hot glue gun to fasten a wood round
to the curved bottom for the base. Put a sprig
of holly or single poinsettia leaf inside each vase
and fill with water, then set on top of the plate at
each place setting.

BEAUTIFUL FAMILY PHOTOGRAPHS Pictures of
your family are a fun and easy way to decorate,
and theyre super affordable if you take them
yourself or enlist a friend to help. Take beautiful,
natural images by choosing a location thats
familiar, whether it's home or a favourite park.
Dress in comfortable outfits that are friends,
not twins - such as all in white or all in cardigans.
Then just have fun and cutloose — the best photos
are candid and organic.

Be sure you have the right equipment for the job
by using a tripod with your camera or smartphone.
For example, Manfrotto tripods reduce camera
movement and improve picture quality, so you
can shoot pictures that truly capture your family.
Find a huge selection of tripod options and more at
henrys.com.

www.newscanada.com




As knowledgeable experts in the
local and regional real estate market,
the Mullin Team can guide you
through any real estate transaction
to make your entire experience as
easy and stress-free as possible.

A member of Royal LePage Real Estate, the Team
is one of the top-producing real estate groups in the
Royal LePage line-up of industry professionals.

The group is led by team leaders Mike and Sheila
Mullin.

The Team are experts in both residential and
commercial real estate with an intimate knowledge of
the market in Orangeville, Dufferin County, and the
surrounding region.

That intimate knowledge means they know the
neighbourhoods and the nearby amenities that will
influence a person’s decision to buy in that area.
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From Real Estate to underwear they've got you covered

The location of schools, sports clubs, restaurants,
social clubs, recreation centres, churches, and even
conveniences like pharmacies and grocery stores will
influence a buyer’s decision.

The Mullin team can guide potential buyers to
the right neighbourhood that will suit their needs
and lifestyle.

Along with residential urban properties, the Team
has the special knowledge and information that
will help people who are exploring the possibility of
moving to a rural setting.

This is why you should always deal with a real
estate agent who is local to the area.

Many city-based realtors and potential buyers
have no idea of the challenges that can be faced when
moving to a country home.

Things like septic systems, wells, lack of natural
gas supply, and even windmills will be new to
someone who has never maintained a rural property.
A property may be part of a conservation area
which could possibly affect future plans, or close to a
working farm which may impact your daily life.

The Mullin Team can guide and advise potential

buyers to make the best decision when it comes to
moving to a rural setting.

As residents of the town, the Mullin Team believes
strongly in giving back to the community and
participating in events and programs that benefit
local residents and the community in general.

“We do support a lot of charities,” Sheila explained.
“We feel that it is important that every team member
support some initiative in our community. You can
always give time, talent, or treasury. We all give our time””

The team has started an initiative called ‘Show You
Care With Underwear.

It may be something you never think about, but
people who suddenly find themselves in a desperate
situation where they have had to leave home suddenly
have needs beyond those which are readily apparent.

"I toured Choices Youth Shelter a few years back,"
Sheila explained. "Back then they showed me they
get so many donations of clothing items like coats, and
hats and mitts, but quite often people arrive, and they
really have nothing. It's not like you can give one pair
of underwear, like a coat, and expect it to last all season.
On their ‘wish list,' they always had underwear."

The Mullin Team started asking for donations of
new packaged underwear to be distributed to those
that need it. Once they put the word out, the response
was a huge success.

“We had bags and bags donated,” Sheila said. “Our
tree was full, our boxes were full. We need it for men,
women, and children. A lot of people buy underwear
at Christmas - it's easy to pick up another pack-
age while you're there. There’s so much need in our
community, and if we can all help just a little bit,
it's amazing what can happen.”

It's a small expense for you, but it really can make
a difference in another person’s life by making that
extra purchase this Christmas season.

You can donate to ‘Show You Care with Underwear’
right at the Royal LePage RCR Realty Mullin Group
office located at 685 Riddell Road, Unit 103 in
Orangeville, or you can reach the team by calling
the office at 519-941-5151. You can also drop off
at the local radio station FM101 at 45 Mill Street,
Unit B, Orangeville.

— Written by Brian Lockhart

994205 Mono-Adjala Townline, Adjala-Tosorontio
Nestled in the heart of historic Hockley Village lies a unique opportunity where you can live, work and play. Originally St. James Anglican Church, dating back to 1891,
this amazing transformation from church to livable space has taken all the best characteristics of a church and blended them into a beautiful antique style property.
This one of a kind refurbished church has a beautiful addition with an extensive list of renovations while maintaining its historic charm. With C1-10 zoning this

heavenly property has endless possibilities!

526103 5th Sideroad, Mulmur

This beautiful 9 year old Viceroy built bungalow sits amongst mature trees on a picturesque 4.2 acre lot, along a quiet country road in Mulmur. A fantastic location
where you can enjoy the peace and tranquility of nature, just a short commute to town. Listen to the soothing sounds of the stream as it flows through the property.
A bonus feature of this fantastic home is the separate original cottage with 2 bedrooms and 1 bathroom. Currently used for overnight guests, this space could be used
for storage, home office or even a home gym. The possibilities are endless!

MIKE & SHEILA MULLIN

Brokers

CHERYL HAGYMASY*
BRENDA PAYNE*
SHANE MULLIN*

Sales Representatives

WWW.MULLINGROUP.CA

519-941-5151

info@mullingroup.ca

SCAN HERE FOR MORE
PHOTOS AND INFORMATION

SCAN HERE FOR MORE
PHOTOS AND INFORMATION

@
Miillin Group

On The Move

I
ROYAL LEPAGE
Il
RCR Realty, srokerage

Independently Owned & Operated

*Licensed Assistants to Mike Mullin
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The Mortgage Centre

You are more than your mortgage”

As one of Canada'’s longest established national broker networks,
The Mortgage Centre has earned the reputation of being
a quality driven organization. At The Mortgage Centre
we'll analyze your needs, shop the market for the best available
deals, then recommend the one that fits your needs best.

Talk to your Mortgage Centre professional today!

Dwight Trafford 519-942-3333
e
PRESIDENT'S
ELITE CLUB

Rock Capital Investments Inc.
trafford.d@mortgagecentre.com
www.ontariolenders.com

Unit #7 75 First Street, Orangeville, Ontario, LYW 2E7

Each Mortgage Centre office is independently owned and operated. Franchise/Brokerage licence: 10556
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VISITWWW.MCCARTHYREALTY.CA
FOR EASY ONLINE PROPERTY VIEWING & WALK THRUS

2 We ) & Know Country Properties! /<
Call McCarthy Realty to Find Your Country Dream

$ 460,000 FLESHERTON

60.50 ACRE VACANT LOT

« Private & Secluded Location - Great For Recreation
« Driveway in Place with Privacy Gate

« Hydro Service Into Property & Trailer

«Trailer Approx. 12 x 12 on Site is Included - As Is

+ No Well or Septic « Out House & Small Storage Shed

« Some Trails, Mostly Bush, Trees & Wildlife

DOWNTOWN COMMERCIAL 2 STOREY
- Commercial / Retail 2 Storey Building w/ Display Window
« Excellent, High Exposure Downtown Location
« 1st Floor Retail Store with Display Window
« 2nd Floor 1 Bedroom Studio / Apartment w/ 1 Bath
- Well Travelled Tourist Area, “Main St” on Highway 10
« Live / Work Opportunity - Tenants willing to Re-Lease

¢ Thinking of Buying or Selling?

$ 1,500,000 HWY COMMERCIAL WITH 2 BED, 2ND FLOOR APARTMENT

+0.74 Acre Lot on Busy Hwy 89 Just West of Primrose

« Large Welcoming Front Display Windows & Deck

- One 2 Bed, 1 Bath 2nd FIr Apartment w/ Private Entry
« Approx. 1500 Sq Ft Retail Showroom Space & Office

« Lg 30’ x 38’ Warehouse Plus Container Storage

« Plenty of Parking & Easy Hwy Access In & Out of Lot

N\

MPar
McCarthy

PROFESSIONAL

REAL *« ESTATE

SERVICES INC. BROKERAGE

Liam Robertson Sales Representative, Anita Bentley Office Admin.,
Louise Watts Office Admin., Marg McCarthy Broker of Record,

Katie Prince Sales Representative, Megan Schaefer Sale Representative
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Simplify
Mortgag

Today the common opinion

is that mortgage interest rates
are on the rise.

e

their information from the Bank of Canada and
from Major Bank Economists. It is important to
understand that there are two different sources
of funds in Canada that drive the two different
mortgage products that affect most of us.
Variable rates have recently be-

This is coming from the media, who are getting

in a variable mortgage, they can be
as low as .05%. A significant differ-
ence. Fixed rates have an interest
rate differential clause, not really
explainable in a short article as this
one, but suffice to say, when it comes
into play, the penalties skyrocket.
And they are usually in play. Vari-
able-rate mortgages are 3 months interest. Period.
The variable rate is calculated from prime, each in-
stitution sets their own prime, and that rate generally
is adjusted when the Bank of Canada moves their
benchmark rate. The rate can stay the same for years,
or it could move up or down on a monthly basis de-
pending on how the economy is performing.

History favours the variable rate mortgage.

Fixed rates have been popular because most

ARE YOU LOOKING

10 LIST?

We Have Buyers
Looking for....
« Country Properties
« Bungalows
+ Newer Homes
« Fixer Uppers
«Farms & Land

Great Time to List!

« Large Corner Lot on Grey Rd 9 & Christie Street
« Approx. 8 Mins West of Dundalk Near Hopeville

« Large Estate Residential Zoned Lot

- Potential Building Area of 2.6 Acres

« Buyer to Verify Suitability with SVCA

- Beautiful Location Near Golfing & Recreation Areas

519.925.6948

1710 Centennial Road, Shelburne, ON
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rate affecting variable
rates, goes down,
while fixed rates are
on the rise...
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4 Expenses

Rates

Canadians feel it is a safe bet. A guaranteed rate for
a fixed period. Terms can be 6 months to 10 years.
No rate hikes to worry about, only periodic renewals.
The issue is when the consumer wants to break
the mortgage early. Moving, refinancing, or selling
for any reason. Often the fixed rate can be ported,
increased, blended, etc., to avoid the penalty. The
fixed-rate is not dictated by prime or the Bank
of Canada. In Canada and the US, bonds are
purchased as investment vehicles and sold as a way
of generating cash. Investors buy bonds because
the interest rate is fixed for a period of time. When

bond prices drop, and investors stop

come very popular. Justifiably so. tis not buying, it causes interest rates to rise.
They are cheaper, as low as .99% Lenders offering fixed rates can liter-
today, and they offer more flexibil- Unusual that the ally adjust the rates on a daily basis
ity. Penalties for early repayment on depending on the price of bonds.

fixed rates can be as high as 5%, while Bank Of Canada It is not unusual that the Bank of

Canada rate affecting variable rates,
goes down, while fixed rates are on
the rise. But normally they both
move in the same direction at the
same time.

I prefer the variable rate, more
flexibility, cheap to get into, and
cheap to get out of.

Many economists today feel that the crazy low
rates we are experiencing will move up. Very possible.
But, would it be the end of the world if rates moved
back to 4%? Historically, 7% is the average rate
charged for borrowing money. Anything below that
is considered a bargain. In my opinion, rates can
move up, but not dramatically, neither will house
prices plummet when rates move, nor is the sky
falling. But that’s just my opinion.

Successful Buying & Selling with Proven Results

$ 1,450,000 MELANCTHON

45 ACRES ON THE NOISY RIVER

« The Noisy River Flows Through this Secluded Property
« Great Location for Fishing, Skiing, Hiking & Exploring

« Beautiful Natural Retreat Away From The City

« 5 Bed, 2 Bath Cottage Bungalow Over Looking River

+ 15 x 30 Inground Pool & Patio « Forest Nature Trails

« Near By Lavendar Falls, Noisy Provincial Park & Ski Hills

$ 879,900 % MULMUR

1/2 ACRE AT SPRINGWATER LAKES
« Desired Private Community in Beautiful Mulmur
+ 3 Bed, 2 Bath on Corner Lot w/ Mature Trees & Hedges
« Living Room w/ Stone Fireplace & Mantle Feature Wall
« Large Kitchen with Breakfast Bar / Storage Island
+ 1 Car Garage w/ Inside Access & Lg Separate Workshop
+ Assoc. Membership Fee. Hiking Trails & Lake Access

Call The McCarthy Team To Assist With All Your Real Estate Needs.

RRR:EL Y = MELANCTHON

60 ACRE FARM WITH BUNGALOW

« Beautiful Farm w/ 3 Ponds, Vegatable & Flower Gardens
+ 40 Workable Acres with Tenant Farmer

+ 10 Mins to Shelburne « 2 Rd Frontages 89 & 4th Line SW
+35'x 50" Barn, 3 Sheds & Fenced in Dog House w/ Run

« Quiet & Private Location with Treed Driveway

« Bright 1 Bed, 2 Bath Brick Bungalow w/ Hrdwd Floors

infoemccarthyrealty.ca
www.mccarthyrealty.ca

LoV 274

MARG MCCARTHY PROFESSIONAL REAL ESTATE SERVICES INC, BROKERAGE

*Not intended to solicit buyers or sellers currently under contract with a real estate brokerage
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E REAL ESTATE Doug Schild, sroer

A R I < E I ChriS SC hild, Sales Representative®
(*Licensed Assistant to Doug Schild)

Pufferin County and Area 519-941-5151
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info@therealestatemarket.com

CHARMING HOME
+ GUESTS RETREAT

Custom-built 3-level home located
on historic street in Orangeville surrounded
by mature landscaping & gardens. Welcoming
front porch brings you into this transitional
beauty with an abundance of living space.
Experience the joy of cooking in kitchen with
a huge centre island and built-in appliances.
Walk out to the spacious patio, hot tub &
heated inground pool. Plus, renovated carriage
house with kitchenette, 3pce bath, games room,
storage & single car garage/workshop.

FANTASTIC LOCATION
Amazing 4-level sidesplit home,
located on a 66 x 165ft. lot in the heart of
Bolton within walking distance from downtown
shops and restaurants. This family home features
3 beds, 2 baths and has plenty of living space.
Step into the large foyer that welcomes you
to the living/dining room with a stone fireplace
and a walkout to side porch. Retro kitchen
overlooks the main floor family room with
walkout to rear yard. L-shaped recreation/

games room completes the lower level.

LOADS OF LIVING SPACE
Quality-built bungalow with an all-brick exterior
~— and two-car garage located on a 49.21 x 125ft. lot
in the heart of Shelburne. This home features
3 spacious bedrooms and 3 bathrooms.
Enjoy the walk-in closet and 4-piece ensuite
in primary bedroom. Large eat-in kitchen open
to the family room. Lots of additional space in
finished basement including office area,
rec room, games/crafts room, storage room,
additional bathroom and separate utility room.

More than ever before,
our homes are our haven from the world.

Nour Real Estate Experience Matters”;
call us to help,

Lewg £ (hriy

Proudly Supporting The VISIT OURTEAM AT
_J» HEADWATERS
Headwaters Healthcare Foundation WWW.THEREALESTATEMARKET.COM
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JERRY GOULD

Vacation At Home In The Beautiful Hills Of Mulmur In The Community
Of Springwater Lakes. Everything At Your Fingertips, Skiing, Hiking And
Easy Highway Access.Large Open Plan Bungalow With Large Lot In A
Quiet Neighborhood. The Bonus With This Home Is You Have Access
To Two Private Lakes For Swimming, Skating And Fishing.

This Lovely Old Building Is An Integral Part Of The History Of Grand
Valley - Converted To Restaurant/Residence And Once Home To Ma-
rie’s Village Inn - A Cherished Meeting Place For Local Residents. Easily
Adaptable For Multiple Uses Or Visit Www.Grandvalley.Ca Main Level
Consists Of Two Kitchens, 2 Dining Rooms, 2 - 2 Piece Baths And A
Walkout To A Cosy And Private Patio.

49 ATKINSON CRESCENT, ALLISTON ,j}
2 %

Large family home in the ever popular Treetops area of Alliston. This 4
bedroom and 3 bath home has some great features, all brick, reverse
pie shaped lot, fully fenced, and large principle rooms to mention a few.
This home has been loved by the original owners and you will feel it the
moment you enter the front door.

LAURIE DRURY

Broker Sales Representative
519-217-7653 519-940-1731

RE/MAX

REAL ESTATE

CENTRE

KIM GILES
Team Manager/
Sales Representative
519-217-6729

DINA AMARAL

Sales Representative
647-631-7126

Solid Bungalow On 20 Acres, Bright And Airy, Mins To Orangeville Or
Grand Valley 1 Hr Guelph. Metal Roof, Large Rooms, Sep Mudroom,
Propane Furnace 2019. Bow Windows Awesome Views And A Nice
Wood Fire Insert To Watch The Wildlife Right Off Your Private Deck.
Part Forest Part Pasture, Sep Driveway Entrance To A Huge 40 X 42
Coverall Barn/ Shop.

| .
o

L p— e e
e g T

"IN 1 DAY OVER
LIST PRICE!

. . e aa S L=

ed, 2.5 Country
Acres. Mesmerizing Light Welcomes You Through the Picturesque Win-
dows in The Great Room, Cozy up by the Gas F/P. Chefs Kitchen w Sep-
arate Butler’s Pantry w Secondary Smeg Stove, Plenty of Storage. Main
Kitchen Offers Commercial Grade Appliances, Pot Filler, Huge Island. To
Die For Main Floor Laundry w Folding Station and a Ton of Built Ins.

If you love history you will love this home. 4.8 acres severed off of the
land that has been in the family since 1844. The home is large and full
of history but it isn’t finished. Although very livable and solid it needs
some TLC.

FAITH, COMMUNITY, EXPERIENCE... IT’'S WHO WE ARE!

— |NC. BROKERAGE
INDEPENDENTLY OWNED AND OPERATED

WWW.KISSREALTY.CA
519-942-8700
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When it comes to real estate and
deciding when to put your house on
the market, many people assume
that spring and summer are always
the best times to put that for sale
sign on the front lawn.

SELLERS ASSUME that the changing weather, the
earlier sunset and resulting nighttime, and the
approach to the holiday season means buyers have
put off looking until they can see a house in broad
daylight and after the rush of the holiday season.

The truth is, there is never a bad time of year if you
decide to sell.

The fall season traditionally is a slow period for real
estate but that doesn't mean you will have a hard time
selling your home.

In the Orangeville area, the current market shows
that there has never been a better time to put your house
on the market.

As of mid-November, there were only 12 houses
listed for sale in Orangeville. In this very-low inventory
situation, it is definitely a seller’s market.

As of September 2021, the average selling price
of a home in the Town of Orangeville was $770,000.
In October, that average selling price had already risen
to $843,894.

The reason for the dip in home prices in September
was the result of several market factors. During

THE

BULD..
TEAM @

iy~
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September, the market had more inventory, however
much of that inventory was properties of lower end
value which brought the average price down.

During that time, the average time a house stayed on
the market before a sale, was 12 days.

With the low inventory, there has been a return to
bidding wars on many of the properties with buyers
scrambling to out-bid the other guy.

Many homes were involved in bidding wars over
the past year, but that subsided for a while with
some exceptions. The current market is again seeing
many bids on one property with so few homes
currently available.

The current market is still very active, and for
someone considering selling, this is the right time to
do it. There is very little competition out there, and
when someone is considering buying a home, yours
will be one of the few currently available.

If a homeowner has been considering selling but
has delayed due to the time of year, they would actually
benefit by putting up the for-sale sign at this time.

While some sellers think that buyers won't be
interested going into the holidays, local statistics show
that over the past nine years, the final closing sales for
homes in Orangeville have taken place on December 23.

Selling your home during this time of year does
present some challenges you should be aware of.

With the days getting shorter, expect to see potential
buyers arriving for a tour after dark. Because of this, you
will want to make sure your home is well lit and inviting
as possible.

You should also be prepared to be patient. As many
people will be arriving from out of town, traffic and

.

JERRY GOULD
Broker
519-217-7653

Oy

LAURIE DRURY

Sales Representative
519-940-1731

od time to sell?

Yo Wl A &
weather can cause delays for people who will be arriving
after they have already spent a long day at work.

While the real estate market generally has an
ebb-and-flow type of presence over the years, the
current seller's market in Orangeville has gone on
longer than at any other time in local history. It has
now been a solid two years of a seller’s market in
the region.

Most realtors will tell you that there is no bad time of
year to sell a house. There is always someone looking to
buy real estate.

If you are considering selling but think you should
wait until the new year or warmer weather arrives, you
may find yourself missing out on a great opportunity.

At the current average selling price, Orangeville is
still slightly lower than large surrounding centres, but
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the entire GTA region is starting to match nearby areas
with some centres now averaging a selling price of over
$1 million.

Jerry Gould and the Gould Team can be reached at
their RE/MAX Real Estate Centre office at 115 First
Street in Orangeville.

- Written by Brian Lockhart

Information provided by Jerry Gould and

the Gould Team ReMax Real Estate Centre office
at 115 First Street, Orangeville. Faith, Community,
Experience... It's Who We Are!

www.kissrealty.ca

DINA AMARAL

Sales Representative
647-631-7126

RE/MAX

REAL ESTATE

CENTRE

INC. BROKERAGE
INDEPENDENTLY OWNED AND OPERATED

KIM GILES

Team Manager/
Sales Representative
519-217-6729

WWWKISSREALTY.CA
519-942-8700

FAITH, COMMUNITY, EXPERIENCE... IT'S WHO WE ARE!
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Five things
buyers should
do when
entering the
market

AREAS WE SERVE

BUYING A HOME will most likely be the biggest in-
vestment of your lifetime.

Before diving into the market, you should be
properly prepared so you know how much you
can afford and avoid the headaches, stress, and
heartache of learning things the hard way.

Fortunately, there are trained professionals
that have the knowledge to guide you through the
entire process.

The first thing you need to do is get pre-approved
for a mortgage before you even start looking for
a home.

You may already know a lender or a mortgage
broker, but if you don't, your realtor will be able to
recommend a reputable person or institution.

When you begin the process, you might find out

Dufferin Statistics (excluding Orangeville) - October

October, 2021 October, 2020 % Change

# of Active Listings 59 o1 -35.16%
# of Sales 66 78 -15.38%
Average Sale Price $1,170,012 5949,043 23.28%
Dufferin Statistics (excluding Orangeville) - Year to Date

Jan - October, 2021  Jan - October, 2020 % Change
# of Sales 631 585 T.B6%
Average Sale Price $1,111,353 5829,737 33.94%

Buyers Market vs. Sellers Market

Current Number of Homes for Sale 549
Divided by Sales per Month 66
Months of Inventory 1

There is currently 1 month of inventory on the Market in Dufferin (excluding Orangeville).
In a Buyers Market, there is normally more than 6 months worth of inventory.

October 2021 vs. October 2020

The number of active listings in Dufferin (excluding Orangeville) decreased by 35.16% in October 2021 over the
same month in 2020. The number of homes sold decreased by 12 homes or 15.38% in October 2021. Average
sale prices increased by 23.28%.

Year to Date 2020 vs. Year to Date 2019
The number of homes sold increased by 46 homes in October 2021 over the same month in 2020. Average sale
prices were up by 33.94%.

a

@

professional conduct and a strict Code of Ethics.

Visit www.odreb.com to find an agent today!

you won't be approved for the amount you were
hoping for. Or, you might find out you are approved
for even more funding than you thought you might
be eligible for.

Either way, you will then be prepared to know how
much you can realistically spend before deciding to
make an offer on a home.

The second important part of the process is to hire
a realtor who is local.

A realtor who is local to the area will have all the
information you will need to know about moving to a
new location.

They will have an intimate knowledge of the
neighbourhoods and the nearby amenities. This
includes things like schools, sports organizations,
restaurants, recreation centres, shopping centres,
and nearby services that you may need.

Their knowledge of the area extends to other
details you may not have considered, such as Town
planning activities, planned nearby developments,
and local but unusual features like nearby farms or
conservation areas that may have an impact on where
you live.

You should be informed and aware of anything
close to a home that may impact your future
enjoyment of living there.

Now that you have started looking for a new home,
you have several options. If you really want to see
what's available, you have to make the effort to get out
there and really see what's on the market.

Although there are internet options available, they
are not a substitute for actually walking through the
front door of a home.

This is your chance to explore different houses
and neighbourhoods and really get a feel for the
location and the house you are looking at. You can't
experience a neighbourhood by simply looking at
photographs online.

The internet will not be a substitute for actually
touring the rooms of a home and driving down the
street to see what it's like.

Once you have made a decision and want to
seriously pursue purchasing a home, it's time to
make an offer.

During this time, you should be going over the
details of the offer with your real estate agent.

You should discuss your deposit, what you feel is a
proper purchase price, and which conditions, if need
be, you feel must be placed with the offer.

You should discuss whether it's a firm offer or a
conditional offer and what does both of those mean in

Members of the Orangeville & District Real Estate Board (ODREB) are also members of the Canadian Real Estate Association (CREA),
the Ontario Real Estate Association (OREA), and the Toronto Real Estate Board (TREB), and, as such, adhere to a high standard of

The Board fosters understanding and co-operation amongst the members resulting in enhanced professional services to the public.

N Members of the Orangeville & District Real Estate primarily serve, but are not limited to, the following areas: all of Dufferin County which is
v comprised of the rural townships of Amaranth, East Garafraxa, East Luther, Melancthon, Mono, and Mulmur as well as the communities of
Grand Valley, Orangeville and Shelburne. The members also serve the Township of Adjala, the Town of Caledon and the Township of Erin.

your current situation. This could have a huge impact
on whether or not your offer is accepted.

If the conditions aren't right for you, this is your
chance to move on and keep looking.

Your real estate agent can guide you through
placing an offer based on the current market situation.

When it's time to close the deal, you will need
the help of a legal professional who deals with real
estate transactions.

They will be able to finalize the deal and will do
things many people aren't even aware of such as
a ftite search, land transfer tax, and finalize any
outstanding bills associated with the property, such
as unpaid property tax.

If these types of issues were missed during a
transaction, they can come back and haunt you at
a later date.

It is far better to make sure everything is legitimate
and the deal is processed properly than to try and
skirt around some issues.

A legal professional will make sure you enter and
close the deal with the conditions you want with no
additional expenses that could cost you later.

When you decide it's time to purchase a home,
follow these rules to ensure you are prepared, well
informed, and have the support of trusted real estate
professionals through the entire process.

Being prepared can eliminate a lot of the stress and
anxiety involved when trying to find that perfect home
for you and your family.

Written by Brian Lockhart

Canadion Fondation
REALTORS Care” conadienne
Foundation REALTORS Care®
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anal charitable foundation.

Join us on

Facebook

LOOKING TO GET TOP DOLLAR
FOR YOUR HOME?

Our proven Home Marketing Plan gets you TOP DOLLAR every time!
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Lorraine Mondello s:is represerzie:  www.teamlorrainemondello.com
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#1 AGENT for 2019
#1 in ALL of Bolton

LT OR

#28 in ALL of Canada
Top 1% in ALL of Caledon’

NICOLAS CURRIE
Social Media Expert/
Photographer/Videographer

TERRY McCUE

Licenced Buyer Agent
Sales Representative

Call a team of professionals that can get the job done!

Millennium Inc.

647.922.5309

2 Holland Drive, Unit 6
Caledon, ON L7E 1E1

*AS PER IMS STATS 2019/C21 STATS 2019




Signs it is time to averAzaul

Remodelling a kitchen adds
value to a home. Remodelling
Magazines Cost vs. Value
Report indicates mid-range
kitchen remodels cost about
$66,000, and homeowners
can expect to recover about
60 to 80 percent of that

cost at resale.

HOMEOWNERS may wonder if remodelling their
kitchens is worth the investment. Homeowners should
not just consider cost, but also the current conditions
of their kitchens when deciding if a renovation project
is the right move to make. These signs indicate it may
be time to renovate a kitchen.

BREAKERS ARE TRIGGERED:

If the lights go dark from a tripped circuit breaker
every time you try to microwave and run the toaster
oven at the same time, your wiring is likely not up to
the task of handling the workload and could be out of
date. A kitchen remodel will assess wiring load needs,
and an electric overhaul may be necessary.

LACK OF STORAGE:

One of the biggest hassles homeowners encounter in
their kitchens is a lack of storage space. If making a
meal involves a Jenga-like stacking and rearranging
of kitchen tools, or if an avalanche occurs whenever
you search for an item, you might need more storage.
A carefully planned redesign can achieve this, even in
a smaller kitchen.

OUTDATED APPLIANCES:

Even if your appliances are not avocado green or
mustard yellow relics of the 1970s, they might still
need to be replaced. According to CRD Design,
appliances are only expected to last around 10 to
15 years. If appliances have become unsafe or energy
hogs, it could be time for a remodel.

FAMILY IS EXPANDING (OR SHRINKING):

Kitchens often are the heart of a home. They need to
meet the needs of the family that resides in that home.
A remodel can add space as needed. On the flip side,
when a couple becomes empty nesters, kitchens can
be redesigned and downsized to reflect their new
needs and desires, such as the addition of a wine
chiller or espresso station.

POOR LIGHTING:

Task lighting is essential in a kitchen, but older homes
may not be equipped with lighting where it's most
needed. A carefully designed remodel can improve

lighting with under-cabinet lights, pendants, over-
head lighting, and even natural light to make the space
attractive and more functional.

FREQUENT RUN-INS:

The notion that you can have too many cooks in the
kitchen refers to having too many people trying to
pitch in or offer their opinions. However, it also can
apply to when too many people are gathering in a
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kitchen

small space. Redesigning a kitchen can improve the
efficiency of a space and make the room feel larger.

AESTHETIC APPEAL.:
Many kitchen remodels have been inspired by unsightly
kitchens. Cosmetic changes can lead to big improvements.

Kitchen renovations can add instant appeal and help
address issues that tend to plague outdated rooms.

TRANQUILITY AWAITS YOU ON THIS 25 ACRE PR
Tudor Style Home with Elegant Stone Work offers 3043 Sq Ft on main & 2nd levels with 5+1 Bedrooms. Recently Renovated Main Kitchen in 2019 w/Granite Counters
& Black Stainless Steel Appliances. Plus a Fully Finished 1443 Sq Ft Walkout Basement w/2nd Kitchen, Separate Entrance & Parking Area.
Many Upgrades Include; Shingles ‘18, Furnace & CAC ‘13, Septic System ‘20, Generac Generator ‘14, Front Door ‘20, Garage Floor ‘21. Property Is Regulated
By CVC. Trails to Enjoy Walking, Hiking & Horse Riding. Fantastic Estate Property conveniently located in South Erin close to the border of Caledon!

T

=

OPERTY IN ERIN.

$11,900,000

- L v

EXIT Realty Hare (Peel)
Independently Owned and Operated Brokerage

STEPHEN DIGNUM

exitwithsuccess@gmail.com

APPROX. 10 ACRES WITH HOUSE & GARDEN CENTRE!
Rare Opportunity to own an Estate Property and a Business in Caledon’s ‘Whitebelt’! Custom-Built Bungalow with Over 3800 Sq Ft above grade.
4+1 Bedrooms/4+1 Bathrooms/1+1 Kitchens. High quality finishes throughout. Finished basement, Backyard Courtyard area, Gated entrance,
Gourmet Kitchen with Island & Stainless Steel Appliances, Cathedral Ceilings, 3 Car garage and much more! Shingles Replaced ‘21.
Paved Driveway, Municipal Water. Only 7 min to Brampton/Hwy410. Please Do Not Enter Property Without An Appointment!

25 ACRES WITH HOUSE/BARN/OUTBUILDINGS/CELL TOWER
Premium Corner Location at the N/W Corner of McLaughlin Rd/Old School Rd. Approx 10 Acres currently being Farmed.
Only 5 min to Hwy 410/Brampton. Currently in the Greenbelt. Proposed GTA West Corridor/413 is planned to cross the corner of this property.
Excellent Future Potential and Investment Opportunity with development in close proximity to this property! 2 Road Frontages.
Please Do Not Enter Property Without An Appointment.

eugenedignum@hotmail.com

exitwithsuccess.ca

BROKER

Direct: (416) 559-2995

EUGENE DIGNUM

SALES REPRESENTATIVE

Direct: (416) 418-6658
1-866-297-EXIT (3948)
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MARKET UPDATE

Orangeville Statistics - October

October, 2021 October, 2020 % Change
# of Active Listings 24 33 -27.2T%
# of Homes Listed 51 74 -31.08%
# of Sales 52 78 -33.33%
List Price vs. Sale Price Ratio 105% 101% 3.96%
Average Days on Market 12 14 =14.29%
Average Sale Price $643.854 $653,605 29.11%

Orangeville Statistics - Year to Date
Jan -October, 2021 _Jan -October, 2020 % Change

# of Homes Listed TGH BBE 11.85%
# of Sales 643 560 14.82%
List Price vs. Sale Price Ratio 106% 101% 4.95%

Average Days on Market 10 16 =37.50%
Average Sale Price $791,324 $637,293 24.17%

Buyers Market vs. Sellers Market

Current Number of Homes for Sale 24
Divided by Sales per Month 52
Months of Inventory 0.5

There is currently 0.5 months of inventory on the Market in Orangeville,
In a Buyers Market, there is normally more than & months worth of Inventory.

October 2021 vs. October 2020

The number of active listings in Orangeville decreased by 27.27% in October 2021 vs. October 2020. 23 fewer
listings came on the Toronto Regional Real Estate Board in October 2021 vs. October 2020, which is an decrease
of 31.08%. The number of homes sold decreased by 26 homes or 33.33%. The average days on the market
decreased from 14 to 12 days. Average sale prices were up by 29.11%.

Year to Date 2021 vs. Year to Date 2020

The number of homes listed in Orangeville, year-to-date increased from 686 to 768, which is an increase of 11.95%.
The number of homes sold increased by 83 homes. The average days on the market decreased from 16 to 10 days.
Average sale prices were up year over year by 24.17%.

Organize and declutter
room-by-room

Peel - Caledon Statistics - October

October, 2021 October, 2020 % Change
# of Active Listings a7 188 -48.40% . . - !
# of Homes Listed 130 188 30.85% CIutter can be a major source Of hooks, cabinetry, bU|.IF-|ns, and gther storage sollutlons that
& of Sales 94 159 -30.36% o rely on walls and ceilings are simple and effective storage
';51 P"'ﬂﬂggsmm:‘tﬂ"ﬁ "'ﬁ% 9?:5 éﬂgﬁ stress that affects how individuals  solutions. Unused space behind a cabinet or closet doors
warage % on . L ;
. : are some additional places to store belongings. Hang
A Sale Price 51,560,460 $1,235473 26.30% L .
R e B ~ feel abOUt thelr Spaces. razors or toothbrushes on medicine cabinet walls and
curling irons and other hair tools on the interior of cabinet
Peel - Caledon Statistics - Year to Date Psychology Today indicates messy homes and workspaces oorsgin bathrooms
i Jan - October, 2021 Jan - October, 2020 % Change can contribute to feelings of helplessness, anxiety and '
# of Homes Listed 1.774 1,753 1.20% overwhelming stress. Clutter bombards the mind with
# of Sales 1157 1058 13.46% excessive stimuli, makes it more difficult to relax and can ~ CREATE A CODING SYSTEM
List Price vs. Sale Price Ratio 103% 8% 5.10% ! ) . .
A tantly sianal to the brain that work i d Home offices can be some of the more disorganized
wverage Days on Markel 12 3 42 A% constantly signal to the brain that work is never done. . ' :
Average Sale Price $1.441,635 $1.107,109 A0.22% rooms in a house simply due to the volume of electronics

Buyers Market vs. Sellers Market

Tackling messes no matter where they are lurking is not a
one-time project. Much like losing weight and getting
healthy, clearing a home of clutter requires dedication and

and paperwork within them. HGTV suggests using a
colour-coded system for important files to keep them
organized. Label important items, whether they're paper

Current Number of Homes for Sale 97 lifestyle changes. With these organizational tips and tricks, or digital files, in accordance with your system.
Divided by Sales per Month 98 .
Months of Inventory 1 anyone can work through their home room-by-room and

There is currently 1 month of inventory on the Market in Caledon.
In & Buyers Market, there is normally more than 6§ months worth of Inventory.

October 2021 vs. October 2020

The number of active listings in Caledon decreased by 48.40% in October 2021 over the same month in 2020.
The number of listings that came on the Toronto Regional Real Estate Board in October 2021 vs. October 2020

decreased by 58 homes or 30.85%. The number of homes sold decreased by 61 homes or 38.36%.

The average days on the market decreased from 18 days to 14 days. Average sale prices were up by 26.30%.

Year to Date 2021 vs. Year to Date 2020

The number of homes listed in Caledon, year-to-date increased from 1753 to 1774, which is an increase of 1.20%.
The number of homes sold increased by 142 homes or 13.46%. The average days on market decreased from

21 days to 12 days. Average sale prices were up by 30.22%.

conquer clutter.

FIND A PLACE FOR EVERYTHING

Clutter creeps up as people accumulate possessions
over the years. Over time, failure to regularly go through
belongings and thin the herd can lead to the accumulation
of clutter. But clutter also can accumulate if people fail
tofind a place to putitems. Racks for garages, organizational
systems for closets and furniture with storage capacity,
such as storage ottomans, are some storage solutions
that can help people find a place for their possessions.

UTILIZE VERTICAL SPACE WHEN POSSIBLE
Getting items up and off the floor can maximize square
footage in a home. Bookshelves, hanging wall shelves,

WE KN=W

SMART

CALEDON

Organizing

Solalins T

&Property Management Jjj @
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Call us today for step-by-step advice
to buying and selling with your

safety and best interests in mind.

Not intended to solicit Buyers & Sellers currently under contract with a Broker.

ROUSEPERDUE

your life, home

www.roseperdue.com [ &
i~ ~\\
! & business.

|

STEPHANIE PERDUE

Sales Representative
sperdue@remaxwest.com

Direct: 647-388-0919

-
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ROSE PERDUE

Lead Sales Representative
rperdue@remaxwest.com

Direct: 416-574-2727

—~

RE/MAX

West Realty Inc. Brokerage You n m
Independently owned and operated

Time to
Organize!

THE Clearing the chaos and
overwhelm to create
safe, organized and

TEAM functional spaces to

improve accessibility
and productivity in

4 SN 647-962-4330

ida@smartorganizing.ca
www.smartorganizing.ca

The Mortgage Centre

W work for you, not the lenders,
Turnbull Financial
The Mortgage Centre - Lic. #12569

SHANNON TURNBULL
PRINCIPAL BROKER - M08002878
shannonexpert@mortgagecentre.com

An independent member of the
Mortgage Centre Network

Tel: 905-951-0234
Cell: 416-985-0234
Toll Free: 888-951-0234

www.shannonturnbull.com

IrmaSellsHomes.com

Sales Representative

RE/MAX CeNTRE

INDEPENDENTLY OWNED AND OPERATED

519-216-2842 ¢

PUT IT AWAY

When you finish using an item, return it to its storage
location. This eliminates piles of belongings strewn around
the house and hunting and pecking for missing things. If you
cant put it away immediately, have a few baskets on hand
labelled for the different rooms in the house. Pop the items
in the requisite baskets and then routinely take each basket
around the house to return the items.

Investing in custom cabinetry and organizational systems
also can help people organize their belongings. Tackle
rooms such as the garage, basements, bedroom closets,
and pantries, or those areas that tend to accumulate clutter
the fastest.

S
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BRIGHT

SKYLIGHTS
INC.

WE FIX SKYLIGHTS!

« Skylights replaced?

* No mess in your home

e Leak-proof - Guaranteed!
e Licensed & Insured

10 year Guarantee

CALL JOE AT ANY TIME

416-705-8635

brightskylights@gmail.com

www.brightskylights.ca




IPro Realty’s
annual food
and clothing
drive returns
to Dufferin

The holiday season has returned,
and there's a great opportunity
for residents throughout the
region to give back.

iPRO REALTY, which has offices in both Orangeville
(41 Broadway, Unit #3) and Shelburne (722 Main
St E, Apt. B), is running its annual iProvide To Our
Community Food Drive, accepting non-perishable
food and clothing donations at their local offices
for the Orangeville Food Bank.

“We worry that with food costs going up, the
demand for food will be even higher this year;” said
Rui Alves, iPro Realty owner, encouraging the public
to donate to help offset rising prices.

The holiday food and clothing drive being run
by iPro comes after a successful fundraiser they
carried out for the Orangeville Food Bank leading
up to Thanksgiving.

A total of $2,300 worth of food was donated from
residents of the community and iPro staff.

The real estate company also sponsors youth sports
in the region, such as soccer and hockey. They have
lots of branding in local arenas and parks, as well.

iPro has always operated like a family-run
business, since its inception 35 years ago, the
company strongly values supporting the community
and helping it thrive.

"We're in a people business, not the real estate
business, so community is really important,” Alves noted.

While in some other type of sales job you have to
sell your company’s products, Alves stressed that at
iPro Realty, the focus is on creating relationships,
to help clients navigate the market to find a home
that’s best suited for their needs.

“You just have to believe in us, trust in us, and
then we can find you the best property regardless
of which brokerages has the listing. For our sellers
we market the properties to obtain the highest
price even if the buyer is represented by another
brokerage,” Alves explained.

Another iPro advantage is that iPro is an
independent brokerage that isn't franchised or
confined to a geographical grid, which allows it's
over 2,000 agents to sell real estate 24/7 across its
14 offices, situated throughout the GTA.
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Improve your home's
curb appeal in 7 easy steps

The exterior of your house can leave a lasting first impression, so improving

your curb appeal is a great way to feel good about your home, impress your
neighbours, and appeal to potential buyers. If you're not sure where to start,
here are 7 easy steps to ensure your home stands out.

A new front door looks impressive and can often almost pay for itself in
added resale value. Try to choose something that fits the existing style
of your home and, if you're daring, opt for a bolder colour to add a bit of
brightness to your exterior even during the duller winter months.

Though expensive, updating your siding and windows is one of the best
ways to add value to your home, just be sure to let your insurance agent
know since a significant upgrade like this may influence your home
insurance coverage. If that's not in the budget, be sure to keep your
windows as clean as possible — and, if you're selling your home, remove the

Maintain or bring your home's exterior back to its original aesthetic to
highlight its features. Freshen up your siding with period-appropriate paint
colours, for example, or add a fence. You may also want to consider seasonal
elements, like a wreath in winter or pumpkins in the fall, to add a touch

Your landscaping choices should enhance your house, not hide it, so try to
use landscaping to call out certain features — like your home's symmetry, for

If you're lucky enough to have a front porch, keep the porch floor and railings
in good condition and add comfortable furniture to make the porch inviting.

In addition to being a great security and safety feature, exterior lights will also
give your home a dramatic and attractive look at night.
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Since the company isn't franchised, clients can
meet with their agent and sign documentation out
of any of their offices, not just the one in their
local city or town.

For example, if someone from Orangeville buys
a house in Mississauga, they wouldn’t have to
travel all the way to Mississauga to drop off the
deposit cheque, they could simply visit their local
Orangeville office instead.

“That has given our agents a huge advantage,
and their consumers a huge advantage,” said Alves.

Other brokerages who sell our listings also like
the ability to drop off cheques and documents at
any iPro location, which encourages them to choose
iPro listings to show and sell.

As well, the iPro app allows its agents to send
various forms and documents right from their
phone that can be signed digitally.

“So if someone wants to do an offer on the spot
or they just want to amend a closing date or waive
a condition, all of that can be done phone to phone
now digitally,"

Recently iPro upgraded its online services, making
it the first brokerage in the GTA to allow buyers
to make a deposit directly from their phone.

“If they have a banking app, which most do now,
that they can access from their phone, they can make

Fix what's broken

Repairing cracks in your sidewalks, driveway and masonry can go a long
way in making the exterior of your home look clean and appealing. Plus, if
a complete resurfacing job is out of the budget, patching is a simple and

affordable alternative.

If you're looking for more helpful lifestyle, safety, and prevention tips you
can take advantage of today — visit desjardinsagents.com/customer-care/blog
and - for all your home insurance needs — don't hesitate to get in touch.

a deposit on a real estate transaction up to $150,000,”
Alves explained. “That saves them having to go into
a bank to get a draft, which during COVID has been
very helpful”

The Orangeville market is hotter than ever before,
yet the office has been mostly quiet throughout the
pandemic because iPro is set up for agents to work
100% virtually.

"They can upload their sales documents, mortgage
documents, and everything else online. They still
will need to meet people face to face, as that is the
best way to foster lasting connections and long-term
customer relationships, so we will always maintain
physical offices and meeting facilities,” Alves noted.

Looking ahead to 2022, he told the Citizen that
iPro is continuing to expand across Ontario.

The company is working on a deal right now to
open offices in Newmarket and Pickering.

“We do a lot of business in Durham right now, so
we're starting to expand out that way;” Alves explained.

To learn more about iPro, visit: iprorealty.com
or joiniPro.com or call the Orangeville office at
519-940-0004.

Alternatively, the Shelburne office can be contacted
at 519-925-0099.

- Written by Sam Odrowski

John Brown, Agent
1b-21 Parr Blvd
Bolton, ON
905-857-8018
insurancewithjohn.ca
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IN THE HILLS INC. BROKERAGE

Independently Owned & Operated

905-584-0234 519-942-0234
1-888-667-8299

www.remaxinthehills.com
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Our Award Winning agents have over 50 years of combined experience at your service! Caledon, Mone, Adjala and surrounding areas.
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Walk to schools, shops, park & more! Welcome to this nicely updated 3 bedroom bungalow with finished basement
complete with 2nd kitchen - perfect for in-laws with separate entrance! The main level has hardwood under the car-
pet in living room, hardwood flooring in the bedrooms. The kitchen features classy cabinets with crown detail, under
cabinet lighting, S/S appliances, walk-out to private patio & landscaped yard! Fantastic walk score with the heart of
downtown Orangeville. Forced air gas furnace 2019, metal roof, updated windows. The basement offers large rec rm
with gas fireplace, kitchen, bedroom & luxurious 3-Pc Bath. Laundry, storage & utility space complete the level. The
one car garage is a bonus! ORANGEVILLE $859,000
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Privately tucked away on 3 acres, large maples, cedars & a massive centuries old stone fence. Fully insulated,
new Kitchen, lath & plaster throughout. Close to the airport, main anyway access, 10 minutes south of Orangeville,
20 minutes to Brampton. Currently being used to operate a small business attached to the main house, beautiful four
car garage, fully finished with white cedar & new electric garage doors. Lots of storage space. Featuring a beautiful
entertainment space nestled in the old barn foundation, gardens are finished with perennials. The 5 bedroom,
4 bath house is move-in ready, waiting for the next entrepreneur to live & work in the comfort of their own home.
CALEDON $2,995,000

(OVERr20ACRESIONIRURAIG

4 level backsplit with 3+1 bedrooms, 2 baths & walk-out basement. Gated entry up a winding drive offering daily
postcard views! Vaulted ceiling in open concept main floor featuring the kitchen-dining-living area. Generator hook
up, oversize 1 car garage, handy workshop & charming heated/cooled bunkie give the hobbyist room to play! 2 road
frontages, 2 driveways, trails through forest, hills & a meadow with room for crops! Managed Forest Tax rebates keep
the bills low, as does the high efficiency heat pump combined with insert fireplace! Make this property into your very
own private getaway in the country. MONO $1,599,900

CALEDONIHIUESpsi

Phenomenal country & serene cottage property all in one! Who wants to drive thru traffic every weekend when you can
have it all on 50 acres. Meander down a winding tree lined driveway that leads to a spectacular 5 bedroom, 7 bathroom,
completely renovated home with luxury finishes, massive windows, heated floors, built-in appliances, multiple walk-outs,
LED lighting, vaulted ceilings, Sonos throughout whole home as well as outside speakers to enjoy while swimming in the
14’ deep pool or chilling out in the hot tub. Climb into the copper Japanese soaker tub or the sauna, so many choices!
10 stall heated barn with extra stalls & wash rack, 10KW microfit solar, huge utility/storage building, multiple paddocks,
run-ins, separate entrance to barn area, pond, creek, trails, geothermal, unbelievable guest house & bunkie- all tucked away
in a gorgeous private quiet setting. Come see for yourself & you will never want to leave! CALEDON $7,995,000

NO HOME IS TOO SMALL OR ESTATE T0O BIG.

It has been almost thirty years, believe it or not, that I have worked in our community. I started in the Real Estate business when you had to work and work hard to get ahead.
That was in 1987 and most of us remember what happened in 1989/1990 with ‘the crash’ the likes of which we had not seen for a long time, nor since thankfully.

In those times people were feeling hit hard. I remember selling one property in particular. It took many months of trying to finally make it happen. The market kept dropping and it was almost impossible
to catch it or get something sold. Yet, somehow we made it happen, at a substantial loss, unfortunately, not only for the bank that had the mortgage but the poor owners. These were financially tragic times.
What it took was a dedication and determination to succeed in those days. Many rough months of slugging, that hundreds of Realtors in the GTA did not survive.

I count my blessings that I had the background to help me through it.

When I was growing up we had a family business in northern Ontario, north of Sault Ste. Marie actually. We lived on the property, so it was common place to get up from a meal and
serve a customer. It was natural to get off the school bus and go to work, be it cutting grass, raking leaves, or pumping gas. These were everyday occurrences and it laid the foundation for a strong work ethic,
an early education on customer service and a willingness to go the extra mile. This was the families’ bread and butter. . literally. As a family, as a team, we made a success of it.

So, when the times were rough, in the early ‘80’, like in the late ‘60’s, we rolled up our sleeves and did what we had to do.

It is different today, in our fast paced world, of course. The challenge is often ‘to keep up; let alone ‘ahead’ of the game. We work long hours (still), know what good customer service is (daily)
and know that what we do on a daily basis affects our reputation...our very existence. Working with my new family, my team, at the office is much like it was working with my brothers and parents.

A strong connection and being ever aware of one another, always ready to jump in and help, all required attributes to ensure a seamless experience for our clients.

With the success that I have seen from the ‘80°s many people have followed my career, even grown up with it. A comment I often get is “we weren't sure you would work with us”
or “I didn’t think our house was “big” enough for you to take on!”. As much as perhaps these responses might be anticipated, they rub me a bit the wrong way.

You see, I don't forget those days in the early ‘90’s where every call is important. I remember well the early ‘70’s when every customer that pulled in the driveway was important to us.

There is no such thing as a property that does not warrant my attention or a seller that is not someone that I would be only too happy to serve...none.

On the other end of that same scale there are none too large either. Our Team has been blessed to have some of the largest sales in the area. From large acreages, to large estates, we sell more than most, if not,
any other Realtor in the area. We have a reputation for our marketing, for our experience and our professionalism...and not the least of which, for our results. When you want to sell, you want local representation,
with their finger on the pulse of our neighbourhoods. Bar none, I and my well-rounded team, all residents of the area, are exactly what you need! Call us today and you will get the best representation possible.
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