
OPPORTUNITY KNOCKS, OPPORTUNITY KNOCKS, 
DOWNTOWN BOLTON INVESTMENTDOWNTOWN BOLTON INVESTMENT

Residential-Mixed use property! 68x138.84 ft lot! Brick century home is 3 levels split into 3 units: a 3 bedroom, 
kitchen, bath, living & dining area; a 1 bedroom, bath & open kitchen to living area & lastly an offi ce with bathroom. 

Oversize detached 2 car garage, parking for over 10 vehicles, large backyard & side yard for separate areas for tenants. 
All set on a beautiful street with day parking available, short walk to shops & restaurants of downtown Bolton! 

Hwy 427 extends now to Major Mac, the prospect of Hwy 413, major expansion of 
Bolton with potential Go Line…this is your chance to get in on the ground level!  BOLTON $1,195,000
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October 31 is going to be much 
busier this year compared to  
2020 – when Ontario was  
seeing nearly 1,000 new cases  
of COVID-19 each day,  
and Public Health officials were  
advising everyone to stay home  
that lived in hotspots. Currently,  
the 7-day case average is 406,  
and provincial Public Health  
officials are saying it will be  
safe to trick-or-treat next  
Sunday (October 31).
HOWEVER, when it comes to accessibility or mobility  
for trick-or-treating, everyone’s not on equal footing.  
There are over 300,000 children in Ontario who have 
special needs, or mobility issues, according to the Ministry 
of Education, who may require extra assistance.

With this in mind, the Gould Team and RE/MAX 
Orangeville – RE/MAX (115 First St.) has distributed 

200 large lawn signs within Dufferin County that read  
“Accessible Trick or Treating”. The signs are meant to 
notify families of children with special needs that the 
homeowners have made their handing out of candy  
accessible. Oftentimes, this is as easy as moving the  
candy bowl outdoors, where it can be easily accessed  
and handing it out from there.

“With trick or treating happening this year… we 
thought it would be cool if homes that want to participate  
in the program would allow us to put a lawn sign  
saying that their home is accessible for trick or treaters,” 
says Jerry Gould of Gould Team – RE/MAX.

“It’s very simple – let’s get the candy distribution centre 
to the foot of the driveway or beyond any obstacles.” 

Not only does this help get more candy to children 
who may have mobility issues, but it also makes the 
homeowner feel more involved in Halloween night.

“The homeowner gets to really feel like they’re  
participating in the evening, they get lots of fresh 
air, and also it may it may prevent crowding on their 
stairs or in front of their doors, which often happens,” 
Mr. Gould explains.

In addition to the accessibility signs, the Gould 
Team, as always, is handing out glow in the dark 
trick-or-treat bags, which help kids stand out in the 
dark, improving their safety.

For the signs, this is the first year RE/MAX has 
distributed them to their franchises to improve  
accessibility for children during Halloween. The Gould 
Team, however, took the initiative one step further  
and custom-made the accessibility signs themselves. 

Since the start of the pandemic, the Gould Team has 
done graduation signs for high school graduates and 
“slow down” signs for parents of children on busy 
streets. Making the accessibility signs seemed like a 
logical next step, according to Mr. Gould.

He notes that it’s an important initiative for ensuring 
no one in Dufferin County feels excluded from trick-or-
treating due to a mobility challenge or other constraint.

“It’s making sure everyone can enjoy Halloween  
this year because Halloween, I know when my kids were 
younger, was such a big thing for us,” says Mr. Gould. “I 
think there might be a pent-up demand for it this year.”

There are still a few signs left, and the Gould 
Team would be happy to hand them out ahead of 
Halloween night. To reach Mr. Gould regarding the  
accessibility signs, call 519-217-7653.  

Apart from the sign initiative, the Gould Team is 
involved in sponsoring other charitable initiatives or 
organizations throughout the year.

When looking at their team of realtors, they are 
award-winning, having just received the highly  
coveted Career Award, which is called the RE/MAX 
Circle of Legends Award, for being among the top 
sellers of residential and commercial properties, 
throughout Canada and around the world.

Going forward, Mr. Gould says as we enter the fall 
and winter, if anyone has any questions about the 
current real estate market, he would encourage them 
to give him a call at 519-217-7653.

– Written by Sam Odrowski
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#1AGENT CANADA & WORLDWIDE*

As Per RE/MAX LLC Jan – March 2021

SOLD

3 Cross Country Blvd.

SOLD

11 Pridham Place

SOLD

19 Buckstown Trail

SOLD

16033 Mississauga Rd.

SOLD

44 Livingston Dr.

SOLD

99 Summer Valley Dr.

SOLD

16179 Hurontario St.

SOLD

5 Reddington Dr. #3

SOLD

16 Ingleview Dr.

SOLD

24 Buckstown Trail

SOLD

4717 Beechgrove Sdrd

SOLD

54 Junetown Circle

SOLD

47 Paisley Green Ave.

SOLD

16865 Caledon King Townline

SOLD

6 Allison Crt.

SOLD

16 Meek Ave.

SOLD

28 Barleyfi eld Rd.

SOLD

4954 Boston Mills Rd.

SOLD

11 Kimbark Dr.

SOLD

12627 Kennedy Rd.

SOLD

18794 Horseshoe Hill

SOLD BY TAV, CALL 416.206.8164 NOW!

SOLDSOLD
SIGN OF A 

GREAT REALTOR

PROFESSIONAL      -      RESPECTED      -      EXPERIENCED      -      TRUSTED      

CALL FOR A FREE NO OBLIGATION HOME EVALUATION 

* As Per RE Stats Inc based on Volume Combined Not intended to solicit  sellers or buyers currently under contract to a brokerage  

#1REALTOR CALEDON
2015, 2016, 2017, 2018, 2019, 2020*

“THE NEW GENERATION OF REAL ESTATE”

ARE YOU THINKING OF BUYING OR SELLING YOUR HOME ?ARE YOU THINKING OF BUYING OR SELLING YOUR HOME ?
Why Work With A Single Agent When You Can Benefi t From A Proven Successful Team !!

FREE: Current Market Property Evaluati on
FREE: Top Of The Line Photography , Drone Video & Live Virtual Tour Video
FREE: Staging Accessories and Artwork
FREE: Packaging Boxes 
FREE: Full Color Gloss Brochures , Booklets  & Postcards
FREE: Comprehensive Social Media Presence
FREE: Adverti sing in Multi ple Publicati ons
FREE: Open House Service

TAV
416 206 8164416 206 8164

Call The Neighbourhood Expert 
With Award Winning Results 

and Let’s Get You Started With 
Our Proven Sales System.

Like us on

tav@tavsells.com
www.tavsells.com

RE/MAX SPECIALISTS TAVSELLS INC. 
BROKERAGE

INDEPENDENTLY OWNED AND OPERATED

SCHEMBRI
BROKER OF RECORD

TEAM

Serving Caledon, Erin, Southfi elds, Bolton, Palgrave, 
Cheltenham, Brampton, Orangeville, Mono & Surrounding Areas

OVER 100 MILLION DOLLARS 
IN SALES 2020

SOLD

1
REMOVE CLUTTER

One of the most cost-eff ecti ve home selling ti ps is 
to make your home clutt er-free! you want to maximize 

the perceived space in the home. The more clutt er, 
the more uncomfortable things will feel. Go through 

everything and clear out all the non-essenti als.

WHEN SELLING YOUR HOME

2
MAKE SURE YOUR PHOTOS 

ARE EXCEPTIONAL
The pictures you post on your listi ng can make or 

break your sale. They are the fi rst thing anyone sees. 
If you are not skilled at photography, and your 

Real Estate  agent isn’t either, then hire a professional. 
It is worth the expense.

3
MAKE YOUR 

KITCHEN APPEALING
Many buyers are very focused on kitchens, 

which is why you want to make sure yours is 
reasonably appealing. The benefi ts of remodeling

 your kitchen are endless, and the best part of it is that 
you’ll probably get 85% of your money back.

tav@tavsells.com
www.tavsells.com

FOLLOW US ON

TAV’S CORNER

TAV SCHEMBRI
416.206.8164

SOLD
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519-942-7413 
www.JohnWalkinshaw.com

Welcome to this incredible 
3+1 bedroom home with exquisite 
details from top to bottom tucked away 
in a highly sought-after neighbourhood. 
High end custom kitchen with quartz counters 
and a walk out to the lovely back deck, 
perfect for hosting summer BBQs with friends. 
Just off the family room is a 3-season sunroom 
with its own gas stove, a lovely room full of 
windows to enjoy warm summer days with 
panoramic views of the lush backyard. The 
upper level has spacious bedrooms including 
the primary bedroom with vaulted ceilings, 
multiple windows, walk in closet with closet 
organizers and amazing en-suite bathroom 
with soaker tub, walk in shower with glass 
surround & quartz vanity. Loft above the garage is 
a fabulous room with lots of natural light fl ooding 
in the windows, a room that can be whatever 
you wish such as a guest suite, playroom, 
billiards room or movie room. This home has a 
fi nished basement with additional bedroom, 
2 car attached garage and is located on a 1 acre 
property... what more could you ask for!?

www.JohnWalkinshaw.com

TRUCK REPAIR SHOP
FOR SALE 41 HANBURY ST, DUNDALK

30 BROOKHAVEN CRES, EAST GARAFRAXAFOR SALE

$1,075,000

$1,577,700

Commercially zoned building with 2 offi ces, large workshop area with lockable tool closet and a loft area, 
perfect to use as warehouse storage. Call me for more details 519-942-7413

CAR WASH
FOR SALE 50 HANBURY ST, DUNDALK $975,000

3 bay car wash with huge revenue opportunities located 
just off Main St in Dundalk. Call me for more details 519-942-7413

How to choose the 
right lighting inside your home 

(NC) It’s no surprise that Canadian winter weather 
can be unpredictable. That’s why it’s good practice 
to ensure that you — and your home — are ready 
for whatever rolls in with the cold temperatures.

With the Farmer’s Almanac calling for above-normal 
levels of rain and snow this year, make sure your 
home is ready by following these three tips:

1. CHECK YOUR FURNACE.
Make sure your furnace is in good working order by 
booking a furnace inspection before the coldest part 
of winter hits. Wait times can be longer as we get 
deeper into the season, and that’s the worst time to 
make do without. Regular maintenance and inspec-
tions can save you money in the long run.

2. INSULATE DOORS AND WINDOWS.
Keep the warmth in by installing or replacing 
weather-stripping or weather-strip film. When you 
turn your heaters on, ensure your baseboards are 
clean and test each one to see that they’re working 
properly. Heat rises, so start with the basement first.

3. EMPTY EXTERIOR PIPES.
Water expands in the cold, so when severe cold 
snaps hit, pipes can be at risk of bursting. To avoid 
having your water pipes freeze and burst, empty 
all exterior taps, and shut off the valves until next 
spring.

With these tips, you’re well on your way to protecting  
your home. But if anything happens, insurance  
providers like Belairdirect will be there to support 
you along the way with 24/7 claims service and 
digital tools that make submitting and tracking a 
claim as simple as uploading photos. Learn more 
at belairdirect.com

www.newscanada.com

Brace for snow by  
winterizing your home

RESALE 
HOMES
C O L L E C T I O N S

Lighting in a home serves both 
practical and aesthetic purposes. 
It’s easy to maneuver around a 
well-lit home, reducing the risk of 
slips and falls, and the right lighting 
can help homeowners create their 
desired ambiance, which typically 
changes depending on which  
room you’re in.
When choosing lighting for their homes, homeowners  
must walk a fine line between appearance and  
functionality. A fixture in the foyer that instantly  
impresses visitors likely won’t prove as awe-inspiring  
if it’s installed in the living room. When choosing 
lighting for a home, some general rules about what 
works in each room can help homeowners make the 
most informed decision.

KITCHEN
Kitchens are often the busiest room in a home,  
so lighting here can be especially important. A kitchen  
often benefits, both practically and aesthetically,  
from different types of lighting. For example, pen-
dant lighting above kitchen islands can make meal  

preparation easier and safer, but such lighting likely 
won’t work in breakfast nooks and informal dining 
areas in the kitchen. Recessed lighting works best in 
such areas. In kitchens with no island, under-cabinet 
lighting can be used to illuminate countertops and 
simplify meal preparation.

FORMAL DINING ROOM
Many people enjoy the look of chandeliers in formal 
dining rooms, and such fixtures can be installed  
directly above the dinner table. The interior design 
experts at Better Homes & Gardens advise hanging  
chandeliers roughly 33 inches above the table in  
dining rooms with eight-foot ceilings, adding three 
inches for each additional foot above eight feet.  
Darkened dining areas may be ideal in restaurants,  
but homeowners may want to split the difference at 
home and choose dimmable chandeliers for their  
dining rooms. This allows homeowners to dim the 
lights for romantic dinners but turn them up for  
family gatherings with lots of people around the table.

LIVING ROOM
Adaptability also is important in the living room, 
where homeowners may host anything from movie 
nights to book clubs to parties for the big game. It 
can be a tall order to accommodate such a wide range 
of activities, and many homeowners come down to  
deciding between recessed lighting and track lighting.  
If the living room currently has neither style,  
homeowners should recognize that it will cost  
considerably less to install track lighting than recessed 

lighting. Better Homes & Gardens notes that flexible 
track lighting provides ambient, task or accent lighting, 
and track lights can even be moved to change lighting 
schemes at any time, making them a budget-friendly  
option for homeowners whose living rooms are  
multi-purpose spaces. Recessed lighting also works 
well in living rooms, especially ones with low ceilings. 
That’s because recessed lighting is installed into the 
ceiling, meaning it does not take up any visual space 
in the room. That can help living rooms feel bigger.

BEDROOM
The home improvement experts at BobVila.com note 
that bedroom lighting should provide enough light 
when getting dressed, but also be able to be toned 
down as residents prepare for their bedtime routines. 
Both portable and installed lighting can be used in 
bedrooms to serve these various functions. Recessed 
fixtures that dim can ensure there’s ample light to get 
dressed in the morning, but they also can be dimmed 
at night as residents try to get ready to sleep. Portable  
nightstand lights can make it easier for couples  
sharing a bedroom, allowing one person to stay up 
and read while the other goes to sleep. 

Homeowners have many options and many needs 
when choosing lighting for their homes. A professional  
consultation with a lighting expert or interior decorator  
can help homeowners find lights that provide both 
practical and aesthetic appeal. 
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You are more than your mortgage™

When choosing a mortgage, you want advice that you can count on. As one of Canada’s 
longest established national broker networks, we’re dedicated to providing you with 

all the information you need to make a well-informed decision on your mortgage fi nancing needs. 
Our mortgage professionals update their knowledge of the current market trends, rates, 

and regulations regularly,  allowing them to provide you with sound guidance.

Dwight Trafford 519-942-3333

Rock Capital Investments Inc.
trafford.d@mortgagecentre.com
www.ontariolenders.com
Unit #7 75 First Street, Orangeville, Ontario, L9W 2E7

Talk to your mortgage professional today!

Each Mortgage Centre offi ce is independently owned and operated. Franchise/Brokerage licence: 10556

Unit #7 75 First Street, Orangeville, Ontario, L9W 2E7
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Want to enjoy a financially  
stress-free retirement? 

Do you have the funds to live the 
retirement you’ve  
been dreaming of? 
If you’re like many Canadians, you may find yourself 
house-rich but short on funds. The good news is that 
if you’re a homeowner who is 55+, there’s a solution 
to help you live the life you’ve always imagined.

Access up to 55% 
of your home’s value with  
the a Reverse Mortgage.

 

WHAT EXACTLY IS A REVERSE MORTGAGE? 
It’s a loan secured against the value of your home, 
while you continue to own and enjoy living in it.

Here are the great benefits of the Reverse Mortgage:
 
YOU RETAIN 100% OWNERSHIP OF YOUR HOME. 
The title and ownership of your home belong to 
you, not the bank. 

THE MONEY YOU GET IS TAX-FREE.
It also doesn’t impact your Old Age Security or 
Guaranteed Income Supplement. Meanwhile, keep 
your investments growing without being taxed for 
withdrawing from your portfolio. 

YOU DECIDE HOW TO SPEND THE MONEY YOU GET. 
You can use  the  net  proceeds from your Reverse  
Mortgage  to  make home renos or retrofits, pay 
unexpected expenses,  financially  help children   
or  grandchildren, purchase a second property,   
even take a dream vacation. 

THERE ARE NO REGULAR MORTGAGE 
PAYMENTS REQUIRED. 
Once you decide to leave your home, the interest 
and principal and any applicable charges are simply 
paid off from the proceeds of the home sale. You are 
still required to maintain your property taxes, fire  
insurance and condominium or maintenance fees.
 
NO NEGATIVE EQUITY GUARANTEE. 
You will never owe more than the fair market value 
of your home with the Reverse Mortgage. 

Reverse mortgage solutions have been available for 
decades. There are a few misconceptions that some 
clients have. Let me clear them up for you.

I COULD LOSE MY HOME:
You will never lose your home, or be asked to move. 
You maintain ownership as long as you want. While 
you have this mortgage at least one applicant will be 
required to occupy the home.

I WILL HAVE NO INHERITANCE FROM THE HOME  
TO LEAVE IN MY ESTATE:
The mortgage balance owing does increase because  
there are no payments. The payments are added to the 
balance of the mortgage. Real estate values increase  
at a very similar level and probably at a higher level.  
So the equity and inheritance component can continue 
to increase.

I CANNOT PAY IT OFF UNTIL I DIE OR SELL.     
The reverse mortgage can always be paid back  
with an admin fee and interest penalty. This amount 
decreases every year.

With  all  of  these advantages, it’s easy to see why   
thousands of  Canadians  55+  have  benefitted 
from  the Reverse Mortgage. You can too. Let’s talk 
about the retirement fund potential of your home. 
Give me a call to find out more!

I can help.
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Proudly Supporting The 
Headwaters Healthcare Foundation

VISIT OUR TEAM AT 
WWW.THEREALESTATEMARKET.COM

More than ever before, 
our homes are our haven from the world.  

 "Your Real Estate Experience Matters",  "Your Real Estate Experience Matters", 
call us to help,  

Doug & Chris

A GREAT ESCAPE ~ 5.34 ACRES
Located in the heart of Hockley Valley, 
just steps away from the Bruce Trail, 

golf & skiing, this rare opportunity offers a 
private & mature setting with over 650 ft of 

a winding tributary of the Nottawasaga River 
& a 1 1/2 storey home with 3 bedrooms, 

2 bathrooms. The home features open-concept 
Great Room with vaulted ceiling, 

cozy woodstove, hardwood fl oors, 
walkout to 3-season sunroom. 

Follow the trail & the sound of rushing 
water down to a creek-side cabin

& fi repit area - A must see!

$1,399,900

THERE’S NO PLACE LIKE HOME
Charming custom-built home located 

on historic street in Orangeville surrounded 
by mature landscaping & gardens. 

Welcoming front porch brings you into this 
beautiful 3-level home with loads of living space. 
Experience the joy of cooking in kitchen with a 

huge centre island and built-in appliances. 
Walk out to the spacious patio, hot tub & heated 
inground pool. Plus, renovated carriage house 

with kitchenette, 3pce bath, games room, 
storage & single car garage/workshop. 

LOCATION, CONVENIENCE, LIFESTYLE
Enjoy the carefree lifestyle from the 7th fl oor 

of this well-maintained building – The Bromount, 
within walking distance to downtown shops, 

restaurants, schools, rec centre & parks. 
Bright and open living, dining and kitchen space 

or unwind and watch the sunset from your 
own private balcony with views to the west. 

Includes convenient underground parking garage 
& exclusive lower-level storage unit. 

$469,900

ENCHANTING LOG HOME
Enjoy 7 acres of nature at its best, 

a private setting, meticulously maintained 
throughout. Enter through a majestic 

maple forest, wind up the drive to this charming 
log home perched on a hill overlooking lush 
& colourful gardens, landscape river & pond. 
Main fl oor offers a full kitchen with built-in 

appliances, open concept living/dining room, 
cozy woodstove & spacious upper loft.

$1,049,900

SOLD
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WWW.KISSREALTY.CA 519.942.8700

Jerry Gould
Broker

519-217-7653

Laurie Drury
Sales Representative

519-940-1731

Julie Huppé 
Sales Representative

519-942-6688

Dina Amaral 
Sales Representative

647-631-7126

FAITH, COMMUNITY, EXPERIENCE... IT’S WHO WE ARE!

136 YOUNG ST, DUNDALK

In The Charming Little Town Of Dundalk, 
Sits This Stunning Rebuilt Home. Everything Is 
Very New, Completely Rebuilt About A Year Ago. 
Nice Finishes Throughout This Detached Home. 
Extra Long Garage, Quiet Street. 3 Beds And 3 Baths, 
Every Bedroom Has A Bath, With The 2nd And 
3rd Sharing A Jack And Jill 4 Piece Bath. 

40 TODD CRES, DUNDALK

Perfect Family Home Or Investment In Family 
Friendly Neighbourhood! 3 Bedroom, 3 Bath, 
All Brick 2 Storey Sits On A Large Lot. Open Concept 
Main Floor, Eat In Kitchen Complete W Stainless Steel 
Appliances, W/O To Yard. Upper Level Off ers Master 
W 3Pc Ensuite, W/I Closet. Lower Level W High Ceilings.

477420 3RD LINE, MELANCHTON 

Exquisite Views From This Stunning Custom Built Country Bungaloft Sitting On 2.31 Acres, 
On A Paved Road W High Speed Internet And Smart Home Technology. Over 3250 Sq Ft 
Of Living Space, 3 Bedrooms All With Ensuite Baths. High End Kitchen W Quartz 
Countertops, Backsplash, Kitchen Aid Appliances, Soaring Cathedral Ceilings In Great 
Room With Spectacular Windows, Stone Fireplace. 

  $604,000

  $759,900

  $1,599,000

FEATURE HOME
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It is still a seller’s market in Dufferin 
County and the surrounding region, 
however going into the fall, things 
have slowed down somewhat as 
the traditionally less active winter 
market approaches.
WHILE HOMES are still selling quickly when the for sale 
sign is placed on the front yard, the period between 
placing a home on the market and attaching the ‘sold’ 
sign is taking a few days longer than in previous months.

While the market, in general, has levelled off, there 
are still neighbourhoods and certain areas that are 

still receiving multiple offers on different homes and 
offers that are over the asking price.

At the current time, there seems to be no real  
certainty as to why particular areas are hotter than  
others. However, rural properties and homes which 
have an outstanding presentation with additional 
amenities are definitely garnering more attention, with 
many out-of-town buyers taking a particular interest.

The practice of holding offers now seems to have 
been on the wane over the past year. Many Real Estate 
agents are now accepting all offers at any time.

There are still neighbourhoods that attract more 
attention than others. The reasons vary, but some 
older established areas have gained a reputation as 
desirable places to live and when a house does go on 
the market, it immediately attracts a lot of attention.

While the fall season is generally busy in terms of 

real estate transactions, the market does tend to pick 
up after the Thanksgiving holiday and keeps busy 
right up to the Christmas season.

From there, the market usually softens up during 
the winter months beginning in January.

In Orangeville and the surrounding area, home 
prices have now levelled off. The super hot market of 
the previous year has cooled.

Many transactions are now going back to negotiated  
prices, and the turnaround time on a sale is now longer  
than it was this same time last year.

When the market was at its peak, home sellers 
were not accepting any conditions on a sale. Now that 
has also reversed, and people are again negotiating.

With interest rates still low and inventory in the 
region also rather scarce at the current time, it is still 
a good market for sellers.

While there was a big rush of people from outside 
the region looking to buy in the area, that trend has 
cooled as many homeowners simply gave up after  
being discouraged when they were faced with  
bidding wars every time they tried to put an offer  
on a house.

However, there is still considerable interest from 
buyers from larger centres, especially when it comes 
to rural properties.

– Written by Brian Lockhart

Information provided by Jerry Gould and  
the Gould Team ReMax Real Estate Centre office  

at 115 First Street, Orangeville. Faith, Community,  
Experience... It’s Who We Are!

www.kissrealty.ca
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MADE BECAUSE OF COLOUR.  FOR SIGNS LARGER THAN 36X36, WE ARE UNABLE TO OFFER DELIVERY, INITIALING THIS PROOF OR APPROVING THE 
PROOF BY EMAIL, INDICATES THAT YOU HAVE READ AND UNDERSTAND ALL OF THE TERMS STATED ABOVE AND BELOW

Initial

519-217-7653 (direct)

Jerry Gould
BROKER

RESALE 
HOMES
C O L L E C T I O N S

Ask A Realtor

As the fall progresses and we get close to Halloween, 
the REMAX Gould Team, in Orangeville is taking part  
in a special program to make sure every child can  
participate in trick-or-treating once the annual holiday  
arrives and children are knocking on your door.

In Canada, there are over 40,000 children and youth who 
have mobility issues that make trick-or-treating very difficult.

Over the past year-and-a-half, we have been restricted 
when it comes to social outings. Those restrictions 
placed an even heavier burden on people who are  
already limited when it comes to movement.

The Gould Team would like to help by ensuring kids with 
mobility issues can still take part in the fun on October 31.

Making your home accessible does not require a lot of 
effort or expense.
It is a simple as relocating your candy dispensing area to 
the front of the driveway so people can avoid the steps 
on your front porch. This can also make it an extra fun 
night if your neighbours take part and you turn it into a real 
neighbourhood social event.

Or you can simply be willing to walk down the steps of 
your front porch to distribute candy.

You can be a part of this REMAX and Gould Team  
initiative by placing an Accessible Trick or Treating sign  
on your front lawn to let parents and kids know you are 
willing to take the extra effort to make sure every kid can 
take part in Halloween this year.

The Gould Team is also distributing glow-in-the-dark  
trick-or-treat bags that will make children more visible 
when walking in dark areas on Halloween night.

To take part in this initiative, call the 
Gould Team at 519-217-7653.

TRICK OR TREATING: FUN FOR ALL

How is the fall market doing?
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Call a team of professionals that can get the job done!
2 Holland Drive, Unit 6
Caledon, ON L7E 1E1

*AS PER IMS STATS 2019/C21 STATS 2019647.922.5309

LOOKING TO GET TOP DOLLAR 
FOR YOUR HOME?

Our proven Home Marketing Plan gets you TOP DOLLAR every time!

#1 AGENT for 2019
#1 in ALL of Bolton
#28 in ALL of Canada
Top 1% in ALL of Caledon*

NICOLAS CURRIE
Social Media Expert/

Photographer/Videographer

TERRY McCUE
Licenced Buyer Agent
Sales Representative

#1 AGENT for 2019AGENT for 2019AGENT

Lorraine MondelloSales Representative    www.teamlorrainemondello.com
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FIRST IMPRESSIONS ARE EVERYTHING.
 When putting your home on the market for sale, 

you want to give the best fi rst impression you can 
when potential buyers arrive to tour the house.

Staging a home for presentation to potential 
buyers doesn’t mean removing all your own furni-
ture and replacing it with high-end pieces that give a 
showcase home appearance.

It means putting your home in its best light and 
giving buyers the chance to envision your home as 
their own.

A professional stager can offer advice and 
help you make subtle changes that can impress 
fi rst-time viewers.

Currently, just about every home on the market 
will be staged, at least to some degree. Sometimes 
that does mean bringing in rented furniture, and 
other times it just means eliminating some pieces 
and doing a general clean-up.

A stager will work with a homeowner to use the 
available furniture to create a pleasing appearance 
and possibly give a better fl ow to traffi c patterns in 
the home.

The whole idea of staging a property is to make 
it appeal to the widest number of viewers.

One way to do this is to de-personalize the home. 
This means taking out items like family photos, 
personal awards, paintings, and anything that puts 
a name to the current owners.

By doing this, a potential buyer won’t have the 
impression they are in someone else’s home, but 
rather look at it like it is their future home.

You want to provide a ‘neutral’ impression for 
anyone who enters through the front door.

There is, however, a delicate balance when it 
comes to eliminating furnishings. You don’t want to 
strip too much away and give the impression of a cold 
and hollow place.

A stager will also make a recommendation about 
the best use for certain rooms. While you may have 
decided your dining room makes a better home 
offi ce than a place to eat and entertain, a stager 
may suggest turning that back into a dining room 
during viewings.

Presenting a bright and airy appearance is also 
very important – especially at this time of year when 
sunlight is limited.

Before viewing, you should open the window 
coverings to allow as much light in as possible and 
turn on the lights so viewers aren’t introduced to a 
dark house.

You should also be aware of unpleasant odours. 
If you know people will be arriving to see the home, 
it’s probably not the best day to start cooking your 
famous cabbage soup or Boston Blue Fish chowder.

There are many subtle details you can also look 
at, like reducing clutter on shelves and tables. Take a 
look at your bathroom and make sure the countertop 
is clean and clear, the toilet seat is down, and towels 
are hung properly and tastefully.

There may be times when a stager will suggest you 
make some colour changes in the home. Colours can 
be a very personal thing, and not everyone may like 
the colours you have chosen to paint your walls.

While you may enjoy your hot-pink dining room that 
blends into a dark green living room, some viewers 
will be put off by such bold colours and will only think 
of the amount of work it will take to turn those rooms 
into something they will enjoy.

A stager may suggest re-painting in a neutral colour 
to avoid the shock of such bold colours in a room.

You can take advantage of the seasons when staging 
a home by decorating to refl ect the time of year.

That doesn’t mean you should be buying hay 
bales, corn stalks, and pumpkins for the fall season, 
but some minor touches will add a homey touch to 
your home’s appearance.

Staging a home will provide an appealing interior 
appearance, but it doesn’t stop on just the inside.

You must also take note of the outside appearance 
of the house and the curb appeal. The fi rst impression 
a potential buyer will get is when they pull into the 
driveway and see the house for the fi rst time.

You want your lawn to be well-trimmed, your 
shrubs and trees, well attended, and your yard and 
driveway free from any kind of clutter. Make sure your 
porch is swept, and the kid’s toys are put away.

The same curb appeal guidelines apply to your 
backyard as well.

When it’s time to put your home on the market, 
properly staging and presenting your dwelling to 
potential buyers will make a huge difference in their 
impression of the home.

By providing the best fi rst impression, your chances 
of a quick sale will improve dramatically.

Written by Brian Lockhart

Staging your home 
the right way

Visit www.odreb.com to fi nd an agent today!

AREAS WE SERVE
Members of the Orangeville & District Real Estate primarily serve, but are not limited to, the following areas: all of Dufferin County which is 
comprised of the rural townships of Amaranth, East Garafraxa, East Luther, Melancthon, Mono, and Mulmur as well as the communities of 
Grand Valley, Orangeville and Shelburne. The members also serve the Township of Adjala, the Town of Caledon and the Township of Erin.

Members of the Orangeville & District Real Estate Board (ODREB) are also members of the Canadian Real Estate Association (CREA), 
the Ontario Real Estate Association (OREA), and the Toronto Real Estate Board (TREB), and, as such, adhere to a high standard of 
professional conduct and a strict Code of Ethics.

The Board fosters understanding and co-operation amongst the members resulting in enhanced professional services to the public.

September 2021 vs. September 2020
The number of active listings in Dufferin (excluding Orangeville) decreased by 14.14% in September 2021 over 
the same month in 2020. The number of homes sold decreased by 26 homes or 33.33% in September 2021. 
Average sale prices increased by 31.36%.

Year to Date 2020 vs. Year to Date 2019
The number of homes sold increased by 58 homes in September 2021 over the same month in 2020. 
Average sale prices were up by 36%.

Dufferin Real Estate Market Update
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Orangeville’s newest real estate 
office has opened with an innovative 
and high-tech approach to selling 
property and is attracting Realtors  
at a rapid pace.

Real estate broker, Kevin Flaherty, has established 
an eXp Realty Hub office to serve Orangeville and the 
surrounding region.  We have grown from 12 Realtors 
to 30 Realtors in just six months, and many more are 
about to onboard with us said, Kevin Flaherty.

Already established in the industry, Kevin Flaherty 
was the overall top producing Realtor in his former  
brokerage for 10 straight years out of over 1,800 
other Realtors.  Mr. Flaherty brings over 30 years of  

experience and dedication to his clients with an inno-
vative approach to marketing called “Video Narrated  
3D Animated Online Showings”. While Mr. Flaherty 
has been providing this service for over 10 years,  
partnering with eXp Realty for international exposure 
takes his services to the next level said, Flaherty. 

Through its cloud-based system, eXp Realty is 
changing the way real estate is bought, sold, and  
marketed to potential customers.

This new way of doing things eliminates the old 
brick-and-mortar franchise-style brokerage model 
and moves the real estate industry into a modern, 
more efficient system. 

eXp Realty is a global, cloud-based brokerage  
and is a publicly-traded company that is operating  
in 18 countries. eXp Realty has created an agent-
centric model that takes out all the unnecessary  
expenses. Doing this allows the company to give back 
to its agents in various ways such as offering health  
care options, retirement options, ownership in the 
company, 5 ways to make money, high-end tools  
such as KVcore, over 40 hours of live high-end  
training per week by highly successful “Icon Agents”  
in an online 3D world and much more. 

Just as companies like Netflix, Airbnb, and Uber 
have moved online, eXp Realty has now taken real  
estate online. eXp Realty is not a franchise and utilizes 
advance technology to keep its agents connected in 
a virtual 3D world. Flaherty says it is like being on a 
university campus with a virtual avatar that looks like 
you.  You can walk around and go to lecture halls or 
into offices where over 600 staff members also appear  
as avatars and are there to help you.   Unlike other  
brokerages that are “independently owned and operated”  
Flaherty says he can now collaborate with any of the 
over 67,000 eXp agents in 18 different countries who 
all work for the same company.

However, eXp Realty recognizes that many brokers  
and agents still want office space for when it is  
necessary. eXp agents, therefore, get a free global 
membership to Regus shared office space who has 
numerous offices throughout the GTA however  
didn’t have one in the Dufferin/Caledon area.  
Mr. Flaherty opened the Orangeville eXp Realty Hub 
office to cover this area for agents who partner with 
him at eXp Realty.

Their system for online showings makes it easier 
for potential buyers to understand the exact layout 
and features of a home without leaving their own 
abode. This cuts down on unnecessary showings 
from buyers who are not interested while at the 
same time giving the home more exposure to buyers 
who are, said Flaherty.  The program also details the 
homes surrounding area and highlights the benefits 
of the location. 

Kevin Flaherty and eXp Realty are here to  
provide superior service, expertise in the industry, 
and help you get your home sold quickly and for  
top dollar.   Sellers can see a sample of a Video  
Narrated 3D Animated Online Showing and learn 
more about what marketing their home will get at 
www.flaherty.ca/sellers   Realtors who would like to 
learn more about what eXp Realty can do for them 
and their clients visit www.PartnerWithFlaherty.ca

The new eXp Realty Hub office is located at  
170 Lakeview Court, 3A in Orangeville.

– Written by Brian Lockhart

Kevin
1-877-352-4378

RESALE 
HOMES
C O L L E C T I O N S

Orangeville's newest real estate office. Orangeville Mayor, Sandy Brown, joins realtor, Kevin Flaherty, 
and his staff to officially open the eXp Realty office on Lakeview Court in Orangeville.  

eXp Realty uses a new concept in real estate sales with offices and agents around the world. 

MARKET UPDATE

September 2021 vs. September 2020
The number of active listings in Orangeville decreased by 39.62% in September 2021 vs. September 2020.  
36 fewer listings came on the Toronto Regional Real Estate Board in September 2021 vs. September 2020,  
which is an decrease of 36.73%. The number of homes sold decreased by 34 homes or 41.98%. The average  
days on the market decreased from 11 to 10 days. Average sale prices were up by 15.40%.

Year to Date 2021 vs. Year to Date 2020
The number of homes listed in Orangeville, year-to-date increased from 613 to 717, which is an increase of 16.97%. 
The number of homes sold increased by 109 homes. The average days on the market decreased from  
16 to 10 days. Average sale prices were up year over year by 23.96%.

September 2021 vs. September 2020
The number of active listings in Caledon decreased by 51.56% in September 2021 over the same month in 2020. 
The number of listings that came on the Toronto Regional Real Estate Board in September 2021 vs. September 
2020 decreased by 82 homes or 34.60%. The number of homes sold decreased by 45 homes or 28.48%.  
The average days on the market decreased from 16 days to 13 days. Average sale prices were up by 31.85%. 

Year to Date 2021 vs. Year to Date 2020
The number of homes listed in Caledon, year-to-date increased from 1565 to 1644, which is an increase of 5.05%. 
The number of homes sold increased by 203 homes or 22.66%. The average days on market decreased from  
22 days to 12 days. Average sale prices were up by 31.97%.

Kevin Flaherty eXp Realty

Orangeville’s newest  
brokerage experiences  
rapid growth
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WE KN  W
CALEDON
WE KN  W
CALEDON

Call us today for step-by-step advice 
to buying and selling with your 

safety and best interests in mind.
Not intended to solicit Buyers & Sellers currently under contract with a Broker.

www.roseperdue.comwww.roseperdue.com

ROSE PERDUE
Lead Sales Representative
rperdue@remaxwest.com
Direct: 416-574-2727

West Realty Inc. Brokerage
Independently owned and operated

STEPHANIE PERDUE
Sales Representative

sperdue@remaxwest.com
Direct: 647-388-0919

Time to 
Organize!
Clearing the chaos and 
overwhelm to create 
safe, organized and 
functional spaces to 
improve accessibility 
and productivity in 
your life, home 
& business.  

647-962-4330
ida@smartorganizing.ca

www.smartorganizing.ca

SHANNON TURNBULL
PRINCIPAL BROKER - M08002878
shannonexpert@mortgagecentre.com  

Tel: 905-951-0234
Cell: 416-985-0234
Toll Free: 888-951-0234
Fax: 905-857-0234
www.shannonturnbull.com

Turnbull Financial
The Mortgage Centre - Lic. #12569

SHANNON TURNBULL
PRINCIPAL BROKER - M08002878
shannonexpert@mortgagecentre.com  

Tel: 905-951-0234
Cell: 416-985-0234
Toll Free: 888-951-0234
Fax: 905-857-0234
www.shannonturnbull.com

Turnbull Financial
The Mortgage Centre - Lic. #12569

An independent member of the  
Mortgage Centre Network

Tel: 905-951-0234 
Cell: 416-985-0234

Toll Free: 888-951-0234

www.shannonturnbull.com

SHANNON TURNBULL
PRINCIPAL BROKER - M08002878
shannonexpert@mortgagecentre.com

SHANNON TURNBULL
PRINCIPAL BROKER - M08002878
shannonexpert@mortgagecentre.com  

Tel: 905-951-0234
Cell: 416-985-0234
Toll Free: 888-951-0234
Fax: 905-857-0234
www.shannonturnbull.com

Turnbull Financial
The Mortgage Centre - Lic. #12569

• Skylights replaced?
• No mess in your home
• Leak-proof - Guaranteed!
• Licensed & Insured
• 10 year Guarantee

CALL JOE AT ANY TIME

416-705-8635
brightskylights@gmail.com

www.brightskylights.ca

WE FIX SKYLIGHTS!

 519-216-519-216- 28422842

IrmaSellsHomesIrmaSellsHomes.com.com

Sales RepresentativeSales Representative

Irma DeviaIrma Devia

*Some conditions may apply. All mortgage applications are subject to meeting Scotiabank’s standard credit criteria, residential mortgage standards and maximum permitted loan amounts. Offer only available on transfers of existing mortgages from another lender or financial 
institution to The Bank of Nova Scotia. Prepayment charges with your existing lender may be applicable if the mortgage has not reached its maturity date. This program may be changed or withdrawn at any time without notice and may not be combined with any other discounts, 
offers, or promotions. The minimum mortgage amount is $100,000 and the new mortgage must be set up as a closed fixed rate mortgage with a 3 year term or greater or, a closed variable rate mortgage with a 5 year term. Scotiabank will pay a maximum of $800 to the 
appropriate service provider to cover mortgage closing costs for services ordered directly or approved by Scotiabank. This amount will be treated as cashback and will be repayable to Scotiabank if the mortgage is assumed, paid out, transferred, or renewed prior to the expiry of 
the mortgage term. The cashback amount may appear as an additional charge payable in any discharge or renewal statement, and will be calculated on an even prorated basis using a standard formula. Scotiabank will also cover up to a maximum of $400 towards any discharge 
or assignment fee (other than any prepayment charges) charged by the other financial institution in connection with the mortgage transfer (not applicable in Quebec). The mortgage must be funded within 120 days of the application date. 
® Registered trademark of The Bank of Nova Scotia

Wendy Poletek
97 First Street
Orangeville, ON
519-942-5722
wendy.poletek@scotiabank.com

Switch your mortgage to Scotiabank®

Get up to $1,200 to cover switch costs*

It’s a great time to switch to Scotiabank and get a mortgage that’s right for you. You deserve a mortgage that gives you flexible 
options to help manage your total financial health.

Call me today and let’s get started.

DECLUTTER EVERYTHING. 
A new home is a fresh start, so why not take inventory 
of all your stuff to see what you really need? The fewer 
things you have, the less you need to pack, move, un-
pack and find a new place for. Well before your move, 
clear out old clothing, digitize family photos and 
have a garage sale for unwanted items.

CREATE AN ESSENTIALS BAG. 
After a long day of moving furniture and boxes,  
the last thing you want to do is launch a search  
party for the things you’ll need for your first night. 

So, pack a bag with the essentials like pyjamas,  
fresh clothes for the next day, toiletries, medications 
and snacks. Make one for each family member.

SWITCH YOUR PROVIDERS. 
Find out who your utility, cable and internet provider 
will be and make the switch early for a seamless  
transition. Remember to check with your new telephone 
provider to see if you can keep your current phone  
number. Depending on where you’re moving to, you  
may be able to keep your number  if you transfer services 
from landline to landline, landline to mobile, mobile to 

landline and mobile to mobile.
To keep your phone number, don’t cancel your service  
before switching. Tell your new provider that you  
want to keep your number and they’ll take care of the 
transfer for you — they’ll ask for some personal details  
to set up your account and ask you which services  
you want to keep, remove or change. This is a great 
time to shop around for a better deal.

If you simply want to cancel, know that you don’t 
need to provide 30 days’ notice before cancelling 
your phone, mobile, internet or TV services.

INVEST IN THE RIGHT TOOLS.
It can seem like a smart idea to pack and move  
everything yourself, or to get old boxes from the  
grocery store. But at the time, the stress and headaches 
of boxes falling apart on the go, or debating the best  
way to load your vehicle mean it might be worth it  
to pay the cost for hiring movers or buying sturdy  

packing boxes and supplies. Do your research early  
and decide what will help you most on the day.

Find more information on switching providers at 
crtc.gc.ca/move.

www.newscanada.com

MOVING TIPS to make your life easier  

RESALE 
HOMES
C O L L E C T I O N S

SPRUCE UPgiveaway
YOUR  
SPACE

!
SEPTEMBER WINNER 

JANET GIBSON OF ORANGEVILLE
Janet has won a $100 gift card to Rock Garden Farms 

Thank You 
to all of the entrants for  

helping make the contest a success. 

(NC) Fall is a popular season for moving, and many people across Canada 
have decided to relocate or find a new home that better meets their needs 
during the pandemic. Whether you’re planning a move across the country  
or down the street, follow these tips for a smooth experience:

RESALE 
HOMES
C O L L E C T I O N S
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VILLAGE HIGHLIGHT

A town where a quick fist and 
liquid courage provided nightly 
entertainment

 While thousands of commuters pass through 
the intersection of Highway 9 and 50 every day, 
few realize that on top of the hill on the northwest  
corner of the crossroads was once a thriving  
little town with a colourful cast of wild-west type 
characters and a rather dark history if you look deep 
enough past the written archives. 

It was called Ballycroy – named after the hometown 
in Ireland of the original settlers who found it a good 
place to start a mill in the 1820s. 

After a good run of around 55 years, the town was, 
for the most part, abandoned. 

The main street is now overgrown and mature trees 
stand where businesses thrived. 

If you know where to look, you can find remnants 
of where some of the buildings once stood, but for  
the most part, Ballycroy only exists as a footnote in  
Ontario history. 

The only original building still standing and  
occupied is the general store and post office along with 
a barn on the property. 

It was a thriving business in its day with a  
second-floor meeting and dance hall and the main 
house that also served as a hotel. 

The business prospered, as more people moved into 
the town, it became a bustling little community. 

By 1870, there were two churches, two general stores, 
a mill and complementary businesses, a millinery shop, 
post office, doctor, veterinarian and a blacksmith. 

It had all the trades and skills you needed to  
keep a town running. There was also a small race 
track and fairground, but most notably, there  
were four hotels and a liquor store – a lot of alcohol for 
a town of 200 people. 

The thing about Ballycroy that stirred up resentment  
among its residents was that most, if not all, of its  
residents, were Irish. 

That in itself was typical of early 18th century  
immigrants to Ontario. But when you have a town that 
is filled with Irish of the Catholic faith and throw in a 
bunch of the Protestant faith, well in those days it could 
spell trouble - and it did. 

The fact that the Protestant side decided to build 
an Orange Lodge in the middle of town did little to 
heal any local bad feelings that might have already 
brewed among the local populace. 

The Fehely Hotel was one of the more notorious  
establishments in town. 

It was more of a flophouse than a hotel as it  
contained a second-floor single room where imbibers  
could sleep off the effects of a night of drinking  
rather than try to stagger their way home on a freezing  
winter night. The current landowner had to tear the 
old place down several years ago when it just got to 
the point of being beyond repair. “It wasn’t much of a 
hotel,” he said. “It was a saloon.” 

You could see the years of wear on the floorboards 
of the hotel except for one long stretch at the end of 
the room that still had the original finish – and that 
was where the bar had been. 

On nights when the Orange Lodge held their  
meetings, the Lodge members would make the trek as 
a group for security reasons. The Fehely patrons would 
keep an eye out for any stragglers, and if you were  
unlucky enough to be caught alone on the street and 
of the wrong religious affiliation, you’d better be pre-
pared to use your fists. 

There were several legendary brawls on the streets  
of Ballycroy, no doubt fueled by the hooch served in  
the hotels. 

The other main hotel in town was the Small  
Hotel, owned by proprietor Peter Small. It was  
more of an upscale establishment known for its fine 
dining, liquor and the famous ‘January Ball’ that  
attracted people from as far away as Toronto for a 
mid-winter soiree. 

Mr. Small also operated the race track that  
featured betting and horse-trading. 

Tragedy struck on April 29, 1875, when the Small 
Hotel caught fire and burned to the ground along with a 
couple of nearby out-buildings. 

Mr. Small and his family escaped the flames, but three 
young women who worked as milliners in the hotel per-
ished in the flames and are buried in the cemetery at St. 
James Roman Catholic Church in Colgan. 

You would think one fire is bad luck, but two fires 
within a couple of months might make you more than  
a little nervous when you blew out the candles and  
went to bed. 

When the hotel was destroyed, Mr. Small and his 
family moved to another building on the property. 

That building also went up in flames two months 
later with the family again making a narrow escape. 

The family remained in Ballycroy until 1879 when 
Peter finally decided it was best to leave town while 
they were all still healthy. They moved to Toronto, 
where Small operated another hotel before becoming a  
Divisional Court Bailiff later on. 

A third fire in 1878 at the Beamish hotel was no  
accident as it was discovered that it was set with some 
kind of incendiary device. 

Although the blaze was extinguished before it could 
cause major damage, owner Richard Beamish figured 
it would be best to sell and get out of town before an 
arsonist had a second chance. 

When fire destroyed Ballycroy’s Small Hotel and  
several other buildings in April of 1875, it also  
destroyed much of the heart of the small but bustling 
frontier town. 

The cause of the fire was never determined, but arson 
was considered, especially given that local entrepre-
neurs were known to be protective of their competing 
businesses. 

When it was discovered that Peter Small held $21,000 
in mortgages on the hotel – a huge sum of money at the 
time – the rumour mill went into overtime. 

Mr. Small finally decided to leave town two years 
later, never to return. Local stories still pass on the 
tragedy of the three girls who perished in the hotel fire. 

They were milliners – hat makers – who lived on top 
of Peter Small’s hotel. Except that they were hardly girls. 
Mary Fanning was 32 years old, Bridget Burke 28, and 
Margaret Daly the youngest at 24. 

You have to read between the lines of this story for a 
more historical take on this tale. 

In the 1870s, most pioneer women were already  
married and had children by age 20. 

Mary, at 32, would have been considered an old  
spinster in her time. 

Why a town of only 200 people required three hat 
makers, all living above a hotel leaves open a few other 
questions - but those answers are lost in time. 

The three women were buried in St. James cemetery 
in Colgan with the grave marker easily located behind 
the church. 

Not everyone in Ballycroy had a rough and tumble 
time making a living. In fact, many businesses prospered. 

Businessman John McClelland opened a successful 
general store and ran the post office. 

Apparently, he got along with all of his neighbours 
regardless of religious affiliation. 

His large home featured an upstairs dance hall and 
meeting room and also doubled as a hotel. It is the only 
standing building left of the town and is easily identified 
by its large frontier-style facade. 

Mr. McClelland’s son eventually took over the store. 
Over the next 100 years, it was bought and sold 

many times. 
When the railways of the 19th century started  

connecting the nation in a way that was never before 
possible, the decision was made to run the line be-
ing built between Hamilton and Allandale south past  
Ballycroy to Palgrave. 

That decision forced many businesses to leave  
Ballycroy to take advantage of the opportunities the 
railway offered. 

From there, the town slowly disappeared. 
The Orange Lodge was finally declared dormant in 

1943, and the post office closed in 1951. 
All that is left of the main street is an overgrown path 

that slopes gently down through a wooded area and  
a single sign with the town’s name that lets visitors  
know that this place once existed.

– Written by Brian Lockhart

CHASING GHOSTS: 
The lost town of Ballycroy

WELCOME TO ST ANDREW’S IN CALEDON – FOR SALE
Welcome to this 5.5 acre park-like setting in the heart of the Caledon countryside yet only 30 min from Pearson Airport. 

This meticulous custom built home is tastefully done with a cedar shake roof, hand hewn square logs and a covered front porch.  
The home is spacious with numerous large picture windows, gorgeous living room and dining room with wide plank hardwood flooring,  

stone fireplace and sunroom with views overlooking beautiful perennial gardens. Principal bedroom is enormous with a huge 5-piece ensuite.  
The property has magnificent mature trees creating a peaceful oasis. The Paintbrush golf course is 650 yards/par 5 from your doorstep.  $2,975,000

RESALE 
HOMES
C O L L E C T I O N S
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SOLD IN 5 DAYS FOR $500,000 OVER ASKING PRICE!!!! BUT WILL IT CLOSE???
Sounds impressive doesn’t it.  You might have seen a few ads boasting the similar types of results (� is Brokerage included!)

� e real estate market continues to soar. And the big questions continue to be asked: When will it slow down? Will there be a crash?  
To the � rst question, the answer is quite simple.  It will slow down when the inventory of homes for sale becomes balanced to meet the Buyer demand.  Beyond that, its guesswork at best. 

In past discussion, the topic of the World’s best economists predicting the burst of the Real Estate market has shown that the most experienced and sage will say all the right words yet still be out to lunch.
But what if there is a down turn?  In 2017, the Fiery Real Estate Surge of the spring was quickly doused by the Ontario Governments Introduction of the Foreign Investors Tax and the tightening of lending rules.  

Many real estate transactions did not close during that downturn, and if you experienced that or if you have ever experienced problems with a real estate closing, you can attest to the fact that it is extremely stressful.
Now, please understand that for the most part, most deals close! Generally, people abide by the contract they signed.  But sometimes… � ings happen.  I can hear it now “what things?” 
Usually it’s � nancing, or more precisely the buyer’s lack of � nances in time for the closing.  � ere are many variables that may a� ect the � nancial ability of a Buyer to close a transaction. 

Did the � nancial Institution appraise the property for an amount that was within the parameters of the Buyers equity position? Has something changed in the Buyers � nancial 
position since the agreement was signed? In fact there are many reasons that a Bank may decide to not � nance a transaction.  � is is where the expertise and knowledge of two professions become integral: 

Your Real Estate Lawyer and a Mortgage Broker.  A Good Lawyer will act on your behalf, advise you on your rights and the options at hand.  More o� en than not, people only think about the 
Mortgage Broker from the perspective of the Buyer, but in this situation a Mortgage Broker for you as a Seller can be just as important.  Perhaps you bought a home with the idea of using 

all the funds from your house sale and now that sale is not happening in time or at all.  And in times when prices are rising so rapidly, 
as a Buyer and a Seller you should have a Mortgage Broker on your side, keeping you apprised of your � nancial situation.

But what can Sellers do? What would happen if the Buyer does not show up on the Closing day? Is there anything that can be done to protect them? 
It’s a question that every seller should ask their Realtor.  A� er 30 years of helping to buy and Sell Real estate in this area, with a team of combined 

experience of over 90 years in the Real Estate Industry, � e Chris Richie Group is here to help you!  When it’s time to sell your most valuable asset, give us a call.

A COUNTRY WORK FROM HOME DREAM SETUPA COUNTRY WORK FROM HOME DREAM SETUP
The best of all worlds comes together with this stunning century home. Spacious open concept addition & attached 
offi ce-workspace in what was an indoor pool area! Massive 4 bay garage with full 2nd level loft space-would make 
a great in-law suite! Grounds are private & spectacular with on old barn foundation turned into a back yard bistro! 
Gardens, cabana & long sunset views over fi elds! 400 amps of buried power line with backup Generator will keep your 
business running even when the lights go out!  The home has been brought back to life, new kitchen, baths, even the 
insulation has been revamped!  Set at a great Caledon location minutes to Orangeville, Erin & 410. Taste of the past, 
with all the amenities of today. Put in a full day’s work & then escape to the country without leaving your driveway!  
CALEDON $3,995,000

A LITTLE PIECE OF HEAVENA LITTLE PIECE OF HEAVEN
Tree-lined driveway leads to a private 50 acre oasis in the rolling Hills of Caledon! Completely re-imagined 
contemporary home with luxury fi nishes, 5 bedrooms, 7 bathrooms & 6 fi replaces, 16’ ceilings, massive windows 
& an incredible sliding door that opens to a large wrap around deck overlooking the pool. Primary bedroom has 
6 pc ensuite that includes a Japanese soaker tub. Lower level has in fl oor heating & multiple w-outs to pool & patio. State of 
the art 10 stall heated barn plus outdoor stalls, large utility barn to storage! Guest house overlooking pond or meadow, 
can be used as an offi ce or sit in the Bunkie & listen to the water.  CALEDON $7,995,000

PRIVATE COUNTRY ESCAPEPRIVATE COUNTRY ESCAPE
Over 20 acres on a rural cul de sac. Gated entry up winding drive leads to this 3+1 bedroom, 2 bath homestead in the 
hills of Mono. 4 levels offering daily postcard views! Vaulted ceiling in open concept main fl oor & w-out basement 
allows natural light to fl ow throughout! Generator hook up, oversize garage, handy workshop & Bunkie give the 
hobbyist room to play! 2 road frontages, trails through forest & hills lead to a meadow with room for crops! 2nd entry 
makes harvest access easy too! Managed Forest Tax rebates keep the bills low, as does the high effi ciency heat pump 
combined with insert fi replace! The life you’ve dreamed about is right here, come & see! MONO $1,599,900

OVER 7 ACRES IN THE STUNNING MULMUR AREAOVER 7 ACRES IN THE STUNNING MULMUR AREA
3+1 bedrooms, 2 baths, fi nished lower level with separate entry, built in 2 car garage, workshop, newly paved 
driveway, all this in a raised bungalow. The home as been upgraded inside & out! In the last few years: new roof, 
new kitchen, new lush broadloom (with hdwd underneath) Generator, windows, new well & septic fi eld too! Beautiful 
large all season sunroom directly off the renovated kitchen gives you wonderful amounts of room for the entire family. 
The lot has gardens, large grassy area for kids to play & towering pine forest with trails all around. Secondary exit 
at the back of the lot which leads to a sideroad. Great work & play scenario with a separate entry to the offi ce 
downstairs. A well cared for & immaculate home like this only comes around so often. MULMUR $1,409,000

PUTTING 
SOLD SIGNS 
ON HOMES 
FOR OVER 

30+ YEARS!  

THE FALL MARKET IS HERE 
CALL THE RICHIE GROUP FOR YOUR 
FREE HOME EVALUATION!


