
YOUR ESCAPE FROM THE CITYYOUR ESCAPE FROM THE CITY
Raised 2+1 bedroom, 2 bath, bungalow among towering trees, a short walk to the Nottawasaga River 

or ride your bike to the Winery of the Hockley Valley Resort with golfi ng, skiing, spa & fi ne dining. 
Unwind on the covered front deck with the morning sun or on the back deck & patio with the sounds of nature 

in the afternoon. Fully fi nished basement features a rec. room, bath, sitting area, bedroom & above grade windows 
which makes the space bright. Hardwood & ceramic fl oors in main level principal rooms, 

eat-in kitchen & good sized living room for entertaining. 125 x 300 foot lot with circular driveway. 
What a great spot to enjoy the wonders of country living & just outside the city. Mono $979,000

Sean Anderson
Broker of RecordChris P. Richie

Broker

Dale Poremba
Sales Representative 

Jennifer Unger
Sales Representative 

David Waters
Sales Representative

Carmela Gagliese-Scoles
Sales Representative 

905-584-0234   519-942-0234
1-888-667-8299

www.remaxinthehills.com

The Chris Richie
Group

11 ZINA ST., ORANGEVILLE 

w w w . e l a i n e k e h o e . c o m

Slavens & Associates Real Estate Inc. Brokerage - In the Hills

Elaine Kehoe   
Cell 416.278.0662 

FOR SALE

Office: 1-888-450-8301
Email: MayerHarmanTeam@gmail.com

www.TheMayerHarmanTeam.comwww.JohnWalkinshaw.com

519-942-7413 
John@johnwalkinshaw.com

Looking to sell 
or buy a home?

Account Sales Manager 
HEATHER ERWIN 

heather@caledoncitizen.com
Advertising Sales Representative 

ERIN LUCKETT 
erin@lpcmedia.ca

Advertising Sales Representative 
VICKI MEISNER 

vicki@lpcmedia.ca
Advertising Sales Representative 

HEATHER LAWR 
lawr@sympatico.ca

Art Director 
SARAH DIDYCZ

Published By:

One of the most innovative real  
estate brokerage models in the  
world has finally come to Orangeville, 
with the recent opening of eXp Realty 
at 170 Lakeview Court, 3A. 

The global cloud-based brokerage is a publicly-traded  
company, whose agents benefit from its agent equity  
program, among other financial rewards from its  
innovative business model. 

eXp is disrupting the real estate industry, similar to 
how Netflix changed the entertainment industry or 
how Uber revolutionized transportation. eXp Realty is 
already a $6 billion dollar company far exceeding some 
of the largest brand names in the industry. 

It does this by eliminating the old brick-and-mortar 
franchise brokerage model, which had redundant layers 
of management and less of an agent-centred approach.

“The industry has been structured so that brick  
and mortars are a big cost and expense, and a lot  
of the revenue is going to the owner of the company. 
Then it has franchises, regions, franchise owners,  
managers, and then the staff, and the Realtor® is at 
the bottom, paying for everything above it,” explained  
Kevin Flaherty who opened a local eXp Realty office  
in May.

“What’s come along is a cloud-based real estate  
brokerage, which cuts out the franchise owners.  
It’s not a franchise, it’s one company, currently in  
18 different countries.” 

The more sales an eXp agent makes or the better  
performance they have, the more they’re rewarded in 
commissions, stock and revenue share of eXp Realty.  

“eXp is set up to build your own business instead of 
building someone else’s. You’re building your own asset 
that is actually willable,” said Flaherty. “Essentially, what 
eXp has done, it has made the business agent-centric, 
because it’s taken out all of the unnecessary expenses.”

Through eXp, agents are supported with a variety  
of advanced marketing tools such as lead generation 
software, and other technological advantages, including 
a fully immersive 3D online world where they can learn 
from industry experts.  

Flaherty said the industry hasn’t fundamentally 
changed since he started 33 years ago, and eXp Realty 
is bringing about many much-needed changes to better 
support agents.

“Realtors fundamentally need two things to be  
successful – they need the proper tools, and they need 
the proper training,” said Flaherty.

One key tool is provided to eXp agents free of  
charge is a customer relationship management (CRM) 
program, called kvCORE, which would cost roughly 
$9,000 per year if an individual agent purchased it.  
kvCORE provides a behavioural-driven IDX website,  
an advanced lead generation CRM system and  
email/text campaigns.

“It really helps organize them, market them, market 
their client’s homes, and helps manage their business 
and normally, the majority of Realtors will never know 
how powerful it is because it’s cost-prohibitive to most,” 
said Flaherty.

Another issue in the real estate industry is the high 
turnover rate of agents early in their careers. 

Flaherty said that approximately 80% of realtors will 
not be in the business in any meaningful way within two 
years of their start date. A large reason is that they lack 
the training, tools and support needed to be successful.

eXp Realty helps address this issue by providing a 
fully immersive 3D online campus, called eXp World, 
which was developed through Virbela, eXp’s technology  
company whose software created eXp World and  
produces next-generation remote collaboration. Agents 
and employees can access classes taught by ICON  
agents – eXp’s top producing real estate agents. eXp 
also brings in industry influencers and highly qualified  
professionals like Grant Cardone to train its agents.  

“eXp Realty rewards its highest producing, most  
successful agents to teach and share best practices,” 
Flaherty explained.

Each week, there are up to 50 classes offered in 
eXp University, via its 3D online campus.

The virtual environment was introduced to eXp 
Realty as a way to keep the company connected 
without needing to meet physically and is a major  
help for newer agents who are looking to  
advance their skills.

Flaherty noted that agents are  
increasingly working from home, 
especially since the start of the 
COVID-19 pandemic last March  
and with digital signatures  
eliminating the need for clients to 
sign paperwork in person. 

Recognizing that some agents still want office space, 
eXp Realty signed an agreement with Regus Shared  
Office Space, so it has 3,000 offices in over 900 cities, 
across 120 countries, which includes numerous office 
locations throughout the GTA. There was no shared  
office space in Orangeville until Flaherty opened  
up the local office, filling a gap in the Dufferin and  
Caledon region.

eXp currently has over 64,000 agents, which reflects 
exponential growth over the last year and a half, as  
the company had approximately 25,000 agents at the 
beginning of 2020. 

Flaherty noted that eXp is taking agents from the top 
down, as some of the best people in the industry are 
joining the team to take advantage of its many benefits. 

The company offers great retirement and health care 
options to its agents.

The local eXp Realty office, located at 170 Lakeview 
Court, 3A, is holding a grand opening on Oct. 20 at  
11 a.m., and Flaherty said he’s encouraging people to 
come out and learn a bit more about the new firm. 

Real estate agents who are interested in joining  
eXp can contact Kevin Flaherty by cellphone at  
226-916-0595, email Kevin@Flaherty.ca or learn more 
at: www.PartnerWithFlaherty.ca 

Members of the public can use the same contact  
info & learn more at www.Flaherty.ca 

– Written by Sam Odrowski
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#1AGENT CANADA & WORLDWIDE*

As Per RE/MAX LLC Jan – March 2021

SOLD

3 Cross Country Blvd.

SOLD

11 Pridham Place

SOLD

19 Buckstown Trail

SOLD

16033 Mississauga Rd.

SOLD

44 Livingston Dr.

SOLD

99 Summer Valley Dr.

SOLD

16179 Hurontario St.

SOLD

5 Reddington Dr. #3

SOLD

16 Ingleview Dr.

SOLD

24 Buckstown Trail

SOLD

4717 Beechgrove Sdrd

SOLD

54 Junetown Circle

SOLD

47 Paisley Green Ave.

SOLD

16865 Caledon King Townline

SOLD

6 Allison Crt.

SOLD

16 Meek Ave.

SOLD

28 Barleyfi eld Rd.

SOLD

4954 Boston Mills Rd.

SOLD

11 Kimbark Dr.

SOLD

12627 Kennedy Rd.

SOLD

18794 Horseshoe Hill

SOLD BY TAV, CALL 416.206.8164 NOW!

SOLDSOLD
SIGN OF A 

GREAT REALTOR

PROFESSIONAL      -      RESPECTED      -      EXPERIENCED      -      TRUSTED      

CALL FOR A FREE NO OBLIGATION HOME EVALUATION 

* As Per RE Stats Inc based on Volume Combined Not intended to solicit  sellers or buyers currently under contract to a brokerage  

#1REALTOR CALEDON
2015, 2016, 2017, 2018, 2019, 2020*

“THE NEW GENERATION OF REAL ESTATE”

ARE YOU THINKING OF BUYING OR SELLING YOUR HOME ?ARE YOU THINKING OF BUYING OR SELLING YOUR HOME ?
Why Work With A Single Agent When You Can Benefi t From A Proven Successful Team !!

FREE: Current Market Property Evaluati on
FREE: Top Of The Line Photography , Drone Video & Live Virtual Tour Video
FREE: Staging Accessories and Artwork
FREE: Packaging Boxes 
FREE: Full Color Gloss Brochures , Booklets  & Postcards
FREE: Comprehensive Social Media Presence
FREE: Adverti sing in Multi ple Publicati ons
FREE: Open House Service

TAV
416 206 8164416 206 8164

Call The Neighbourhood Expert 
With Award Winning Results 

and Let’s Get You Started With 
Our Proven Sales System.

Like us on

tav@tavsells.com
www.tavsells.com

RE/MAX SPECIALISTS TAVSELLS INC. 
BROKERAGE

INDEPENDENTLY OWNED AND OPERATED

SCHEMBRI
BROKER OF RECORD

TEAM

Serving Caledon, Erin, Southfi elds, Bolton, Palgrave, 
Cheltenham, Brampton, Orangeville, Mono & Surrounding Areas

OVER 100 MILLION DOLLARS 
IN SALES 2020

SOLD SOLD

1
PRICING IT RIGHT

Pricing your home correctly can be the single 
most important factor when you’re selling your house. 

You  don’t want to overprice the property because 
you’ll lose the freshness of the home’s appeal 
aft er the fi rst two to three weeks of showings.

WHEN SELLING YOUR HOME

2
LIGHT IT UP

Maximize the light in your home. Aft er locati on, 
good light is the one thing that every buyer citi es that 
they want in a home. Take down the drapes, clean the 

windows, change the lampshades, increase the watt age 
of your light bulbs and cut the bushes outside to let 

in sunshine. Do what you have to do to make your house 
bright and cheery – it will make it more sellable.

3
BE FLEXIBLE WITH 
HOME SHOWINGS

The best way to sell your home is to let a buyer inside 
with their buyer’s agent to tour in peace and quiet. 

Leave the house when buyer’s agents show up.
Anything you say can and will be used against you.

Plus, buyer’s agents prefer to show without interference.

tav@tavsells.com
www.tavsells.com

FOLLOW US ON

TAV’S CORNER

TAV SCHEMBRI
416.206.8164
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519-942-7413 
www.JohnWalkinshaw.com

486289 30TH SIDEROAD, MONO
So much character in this beautiful 2580 sq. ft. home that offers 2 kitchens!! The 
10 acres property has fabulous horse paddocks, land for grazing & is located just 
off Highway 10, perfect for commuters. Call me for more details 519-942-7413.

219 DUFFERIN ST, GUELPH
Lovely home on a quiet street just minutes from all the amenities that 

Guelph has to offer. This 3 bedroom home is move in ready with 
lots of potential to update and make your own.

36 KAREN COURT, ORANGEVILLE
Wonderful 3 bedroom home at the end of a court with a large backyard! 

Walking distance to school and Springbrook baseball fi eld.

12 ERINDALE AVE, ORANGEVILLE
Semi-detached duplex with 2 full apartments. This home backs 

onto an open fi eld which allows for lots of privacy. This is a fabulous 
investment opportunity or multi-family home. 

COMING SOON TO REALTOR.CA

www.JohnWalkinshaw.com

TRUCK REPAIR SHOP
FOR SALE 41 HANBURY ST, DUNDALK

$1,075,000

A turn key truck repair shop/warehouse with 14 x14 ft bay doors and room to work on 1-2 trucks. The property 
is over 0.6 acres with many permitted uses such as Custom Workshop, Warehouse, Self Storage, Animal Hospital 

& more. The building offers 2 separate offi ce spaces and a full bathroom. Call John for details 519-942-7413

130 ADELINE ST, SHELBURNE $800,000

0.26 acres just steps from downtown Shelburne with Commercial Zoning & proposed minor variance 
zoning for a 4 Unit building. Being sold separately or together with 147 Wellington St, Shelburne

CAR WASH
FOR SALE 50 HANBURY ST, DUNDALK $975,000

This car wash has 3 self-service wash bays, vacuum station, private back room for storage 
& a 4th bay with garage door that is currently rented. Call John for more details on how this property 

could make you a business owner & create huge potential profi ts! 519-942-7413

147 WELLINGTON ST, SHELBURNE $800,000

This property is 0.15 acres that is currently zoned Commercial with a proposed variance for 
R2 zoning that would allow for 1 Semi-Detached home. So much potential for this 

property to become something amazing! Call John today 519-942-7413

CALLING ALL INVESTORS & DEVELOPERS!!!

OR BUY BOTH 130 ADELINE ST. & 147 WELLINGTON ST. FOR $1,500,000

(NC) With Canada’s housing market 
hotter than ever, saving up a down 
payment can feel impossible.  
But wise spending and saving  
decisions can add up over time.  
Here, Vanessa Bowen, money expert 
and accountant, offers simple yet  
effective ways to save for the  
home you’ve had your eye on.

ENSURE YOU HAVE A GOOD CREDIT SCORE
A better credit score means that you can qualify for 
lower interest rates and loans that you may require 

when investing in a future property. Working to  
improve your overall credit score, such as by  
avoiding late bill payments, will help make your  
savings go further as you look towards purchasing 
the house or condo of your dreams.

CONTRIBUTE LUMP-SUM PAYMENTS  
TO YOUR SAVINGS
Large annual payments such as a work bonus or  
your tax return can be added as lump-sum  
contributions to your savings. Contributing larger 
sums helps you reach your end-goal more quickly, 
so remember to save these payments. It’s money  
you don’t count on in your day to day anyway, so  
it’ll be easier to set aside and watch your savings 
steadily grow.

SWITCH TO A NO-FEE BANK ACCOUNT
A small step that you can take that will add up to  
big savings in the long run is switching to a no-fee 

bank account. The PC Money Account is the bank 
account reimagined with no monthly fees and  
opportunities to earn PC Optimum Points on every 
dollar spent everywhere you shop. Now, instead of 
having to pay monthly banking fees, you can put 
your hard-earned money towards saving up for a 
house or condo.

CUT DOWN ON UNNECESSARY SPENDING
Try cutting back on expenses such as takeout food 
and shopping for things you may not actually need, 
like subscription services. Instead, put this money, 
which could potentially add up to thousands each 
year, towards a significant investment opportunity, 
such as a future home.

www.newscanada.com

(NC) One of the outcomes of the COVID-19 
pandemic has been soaring home prices. Many 
first-time buyers across Canada are wondering 
whether now is the right time to invest in a home, 
or if they should wait.

But it’s important to carefully think through the 
choice between renting and owning, and to fully 
understand the costs of taking on a mortgage.

Renting and owning can both have benefits. The 
right choice depends on your financial situation, 
priorities and long-term goals.

Owning your home can give you:

1a feeling of pride that you’ve made  
an investment, 

2 independence from a landlord’s choices  
about the future of the property, and

3 the ability to make permanent renovations or 
decorate to suit your own tastes.

In comparison, renting can give you:

1 a feeling of independence,

2 the ability to move easily to pursue  
opportunities, such as a new job, and 

3 freedom from the responsibilities of  
maintaining a home.

Remember, while financial calculations are  
essential in any decision to buy a home, many 
people will find that the emotions and values  
they place on owning or renting will influence  
their choices. Find resources to help you  
understand what each option will cost and decide 
what’s best for you at canada.ca/money.

www.newscanada.com

RENTING vs. 
BUYING 
in the current  
housing market

RESALE 
HOMES
C O L L E C T I O N S

SMART WAYS 
TO SAVE 
for a house 
or condo
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Campania was a tiny village  
located in Amaranth Township, 
southwest of Shelburne, and  
settled between 1845 and 1865.

The area was flat and arable. It was and is good 
farmland, which was what attracted settlers in the 
first place. Campania became an official community 
when John Davis opened a post office in February 
of 1894. It may not be a fact, but the story goes that 
Campania got its unusual name because Mrs. Davis 
recommended it after being inspired by the book, 
The Last Days of Pompeii. Over the years, the small 
village began to grow.

The Orange Lodge, chapter 433, was established in 
1902. They held meetings in the schoolhouse, which 
they rented for $6 per year for use of the building.

The businesses surrounding the town were all 
farm-based. There was a sawmill, a blacksmith,  
and apiaries that helped with pollination.

Around 1900 the population was listed at around 
50 souls.

In 1901, there was an open-air meeting to  
determine whether they should build a church.

The meeting was organized by two ministers,  
E.J. Adams, and John Coulter. An overwhelming  
response resulted in the building of a Methodist  
church on donated land and constructed solely  
with materials and labour donated by residents of the 
surrounding community.

As a result, the church opened its doors debt-free. The 
church later became part of the United Church in 1925.

Unfortunately, the growing town never really 
took off as people seemed to lose interest in the area.  
Several townsfolk left to seek their fortune in the 
western provinces.

The post office closed in 1912 following the arrival 
of rural mail delivery.

Eventually, the town just disappeared. The church 
was closed in 1960, however, it is still standing. 
It is privately owned and used for storage. Other 
than that, there are a few old rural homes that are  
still standing.

The village itself, however, has simply faded  
into history.

– Written by Brian Lockhart

RESALE 
HOMES
C O L L E C T I O N S

Another village that  
has been lost over time

Village Highlight
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Proudly Supporting The 
Headwaters Healthcare Foundation

VISIT OUR TEAM AT 
WWW.THEREALESTATEMARKET.COM

More than ever before, 
our homes are our haven from the world.  

 "Your Real Estate Experience Matters",  "Your Real Estate Experience Matters", 
call us to help,  

Doug & Chris

PRIVATE HORSE FARM  
Opportunity to own a 19.68-acre private horse farm located in south Mono. Ready for your horses complete 

with fenced paddocks, 160’ x 200’ outdoor sand/fi bre ring, 60’ x 120’ indoor arena with attached barn 
that includes 5 stalls, tack room, feed room & offi ce. Charming 2+1 bedroom home with 2 full baths & 

fi nished basement with walk-out to inground pool & patio area. 

$2,499,900

BEAUTIFUL GREEN ACRES - 3.6 ACRES  
Located just north of highway 89 and only 3km from the charming town of Shelburne. 

The property is level with some mixed bush at the rear and south. The land also has a gentle slope
 from north to south. Enjoy a peaceful rural setting, just minutes from convenient town amenities.

$599,900

COUNTRY ROAD – TAKE ME HOME 
Beautiful one acre property that offers loads of outdoor living space, spacious home with wrap-around porch, 
above ground pool & patio area, detached 24’ X 32’ workshop/garage. Brilliant perennial & vegetable gardens 

with fi repit area overlooking farm fi elds. Master bedroom & second bedroom each have walkout 
to private balcony with unique loft area in the third bedroom. 

$1,100,000

ELEGANCE & LUXURY 
5-bedroom bungaloft offers spacious & luxurious living for large families and entertaining. 

Great room opens up thru panoramic bi-folding doors to private rear terrace with timber beams & stone fl oor. 
Upper level is perfect for teens/guests & loads of living space in the lower level including 3-piece bath, 

storage room and workshop. Incredible landscaping, garden & fi repit area. 

$2,495,000

ENCHANTING LOG HOME 
Enjoy 7 acres of nature at its best, a private setting, meticulously maintained throughout.

Enter through a majestic maple forest, wind up the drive to this charming log home perched on a 
hill overlooking lush & colourful gardens, landscape river & pond. Main fl oor offers a full kitchen with 

built-in appliances, open concept living/dining room, cozy woodstove & spacious upper loft.

$1,049,900

FAMILY FRIENDLY LOCATION 
Located on a quiet court, this home features a welcoming spacious foyer, 3 bedrooms, 2 bathrooms 

and an open concept kitchen/great room with a walk-out to deck. Lower level welcomes you 
to large recreation room with gas fi replace, wet bar, above grade windows and 4-piece bath. 

Enjoy side deck for BBQ, private patio, perennial gardens, large shed & mature trees.  

$769,900

VICTORIAN FARMHOUSE 
14-acre country property offering private setting, classic brick Victorian farmhouse and original bank barn 

in excellent condition. Wrap around porch invites you to country kitchen featuring center island, 
leaded glass french doors & cookstove. Spacious dining room showcases a large bay window, pine fl oors 
and high ceilings, beautiful original trim & doors. Mature gardens & rear forest with trails, the list goes on. 

$1,599,900

ACREAGE WITH GREAT POTENTIAL - 81 ACRES 
Large land parcel w/ approximately 43 acres of workable farmland with a building site for your dream home. 

Beautiful rolling property w/ tree plantation approx. 10,000 - 12,000 trees included.  
Spring-fed Pond, open meadow and mixed bush. A great opportunity for a quiet country property

 in an area of many new custom homes.

$1,249,000

SOLD SOLD

SOLD



6 RESALE HOMES COLLECTIONS | ORANGEVILLE/CALEDON | SEPTEMBER 30, 2021

WWW.KISSREALTY.CA 519.942.8700

Jerry Gould
Broker

519-217-7653

Laurie Drury
Sales Representative

519-940-1731

Julie Huppé 
Sales Representative

519-942-6688

Dina Amaral 
Sales Representative

647-631-7126

FAITH, COMMUNITY, EXPERIENCE... IT’S WHO WE ARE!

212 ALICE ST, WINGHAM

10+, Combined Acres, Of Bliss In Beautiful Wingham! 
Bring Your Own Business, Open A Riding School, 
Bring Your Horses Or Continue To Rent Out The Barn/Arena. 
The Possibilities Are Endless.

136 YOUNG ST, DUNDALK

In The Charming Little Town Of Dundalk, 
Sits This Stunning Rebuilt Home. Everything Is 
Very New, Completely Rebuilt About A Year Ago. 
Nice Finishes Throughout This Detached Home. 
Extra Long Garage, Quiet Street. 3 Beds And 3 Baths, 
Every Bedroom Has A Bath, With The 2nd And 
3rd Sharing A Jack And Jill 4 Piece Bath. 

40 TODD CRES, DUNDALK

Perfect Family Home Or Investment In Family 
Friendly Neighbourhood! 3 Bedroom, 3 Bath, 
All Brick 2 Storey Sits On A Large Lot. Open Concept 
Main Floor, Eat In Kitchen Complete W Stainless Steel 
Appliances, W/O To Yard. Upper Level Off ers Master 
W 3Pc Ensuite, W/I Closet. Lower Level W High Ceilings.

477420 3RD LINE, MELANCHTON 
Exquisite Views From This Stunning Custom 
Built Country Bungaloft Sitting On 2.31 Acres, 
On A Paved Road W High Speed Internet And 
Smart Home Technology. Over 3250 Sq Ft Of 
Living Space, 3 Bedrooms All With Ensuite Baths. 
High End Kitchen W Quartz Countertops, Backsplash, 
Kitchen Aid Appliances, Soaring Cathedral Ceilings In 
Great Room W Spectacular Windows, Stone Fireplace. 

  $1,199,000

  $604,000

  $759,900

  $1,699,000
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When placing your home on the 
market for sale, there are a lot of 
little things to consider when  
attracting strangers who may be 
potential buyers. 

Most buyers make up their minds within the  
first minute of seeing a property based on their  
initial impression and are already considering wheth-
er or not to make an offer.  

Curb appeal – that impression your home makes 
on a buyer when they first arrive – is a huge part of 
the selling process. 

As a homeowner, you want to present your  
property in the best way possible, so anyone who  
arrives for viewing has a favourable response to  
seeing your home for the first time. 

There are many ways to spruce up your  
property and give an impression of a well-kept  
and maintained home. 

The easiest way to make a good first impres-
sion is to maintain your front lawn by keeping your 
grass well-trimmed for a neat and tidy appearance.  
A lawn that is overgrown will immediately set off 
a red flag to a potential buyer who will wonder  
what other areas of the property have been neglected. 

After mowing your lawn, you should continue 
with general landscape maintenance. This includes 
picking up twigs,  raking  up leaves, and cleaning  
up any natural debris that may be scattered around 
your property. 

If you have gardens, they should highlight your 
home by presenting a pleasant enhancement to the 
property. Flower gardens should be weed-free, and 
shrubs should be neatly trimmed.  

You should then consider removing any unsightly 
objects that may be on your property. You may have a 
collection of old bicycles or other scrap objects at the 
side of the garage that you always intended to get rid of.  

Call your local scrap dealer and have this type of 
material removed before a potential buyer arrives to 
see your home.  

Your driveway will most likely provide a large  
visual area from the street.  

If you have potential buyers arriving for a viewing,  
remove your vehicles from the driveway to not only 

provide a wide-open appearance but allow your  
visitor a convenient place to park when they arrive to 
view the property.  

The condition of your driveway is also important. 
No one wants to see a driveway that has crumbled  
or broken asphalt. Patching holes and sealing the 
driveway for a nice black appearance will go a long 
way in your presentation.   

Your front entranceway will be one of the first 
things a potential buyer will notice. An old, worn-out 
front door creates a negative impression on anyone 
arriving. The porch and entrance should be neat and 
free from any clutter. 

While first impressions of a home are made  
from the street, you must also consider the fact that 
someone interested in buying your home will also 
view the property from the backyard. 

Your back yard should also be neat and free of clutter 
with gardens maintained and the grass trimmed. 

If you have pets, make sure you clean up after them 
before you have people walking through your yard.  

With so many people working from home in the 
current situation, there has been an increase in the 
number of home buyers who consider their house to 
be the place they will spend most of their time. 

That increase in home time has meant that many 
people now want a home with the amenities that 
make their time more enjoyable – and that includes 
outdoor pools.  

There has been an increase in buyers wanting a 
home with a pool already installed. 

A pool can be a real selling feature that will  
enhance your home’s appearance and selling price. 

If you do have a pool, nothing will turn potential 
buyers away quicker than seeing a pool that has not 
been maintained.  

The water should be crystal clear and free from  
debris like leaves and other things that can fall into 
the pool and float on the surface of the water. 

Realtors will tell that when a buyer is interested, 
they will dip their hands in a pool to test the water 
– and that’s a sure sign they are picturing themselves 
having fun on a hot summer day.  

However, that dream will quickly go away if there 
are signs of algae or water that has turned colours. 

If you have furniture around your pool, take a few 
minutes to make sure it is clean and nicely arranged 
to give visitors a mental picture of what they can look 
forward to if they purchase your property.  

When you place your home on the market for 
sale, you want to make the best presentation possible 
when potential buyers arrive to view the home.  

Since their initial impression will have a huge  
impact on whether or not they decide to make an  
offer, making sure their first viewing is a  favour-
able  one will go a long way in helping you sell  
your property. 

Taking the time to make sure the little details  
are taken care of will go a long way in impressing 
potential buyers and giving them the confidence that 
your property is the right home for them. 

– Written by Brian Lockhart

Information provided by Jerry Gould and  
the Gould Team ReMax Real Estate Centre office  

at 115 First Street, Orangeville. Faith, Community,  
Experience... It’s Who We Are!

www.kissrealty.ca

WWW.KISSREALTY.CA 519.942.8700

Jerry Gould
Broker

519-217-7653

Laurie Drury
Sales Representative

519-940-1731

Julie Huppé 
Sales Representative

519-942-6688

Dina Amaral 
Sales Representative

647-631-7126

FAITH, COMMUNITY, EXPERIENCE... IT’S WHO WE ARE!

SOLDSOLD SOLDSOLD SOLDSOLD SOLDSOLD SOLDSOLD
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forsalehome
...When you place your home 

on the market for sale, you want 
to make the best presentation 
possible when potential buyers 
arrive to view the home...

Ask A Realtor

How do I present my
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shawnlanigan@royallepage.ca
www.orangevillesown.com

HELPING YOU WITH ALL YOUR REAL ESTATE NEEDS

GO TO  TO SEE MY LISTING VIDEOS Proud Sponsor of: 
Orangeville 
Minor
Baseball

2017/2018/2019

3 Bedroom Link Home in a 
 Great Family Neighbourhood

Commercial Property C2. 
Just Under an Acre with Large Building 

RCR Realty,
Brokerage

Independently
Owned & Operated

$719,900 $749,900

CALL SHAWN FOR A FREE HOME EVALUATION THIS FALL!

322 MICHAEL DRIVE, ORANGEVILLE 31 STATION STREET, AMARANTH

SHAWN’S NEW LISTINGS
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It is still a hot real estate market 
in Dufferin County and the 
surrounding area, and with 
that comes many challenges 
for both buyers and sellers.

AFTER A PERIOD OF SKYROCKETING selling 
prices in the region, the market has hit a plateau 
where prices have levelled off. However, there is still 
a strong demand for properties in the region.

After a season of record prices that saw the local 
real estate market rise 25 percent since January, the 
situation has hit a high where realistically they just 
couldn’t go any higher.

 Homes in Orangeville are now listing on par with 
other centres closer to the GTA.

There is currently a low level of property inventory 
in the region, but demand remains high as people 
continue to explore the possibility of moving to the area.

 Most of the buyers currently seeking property in 
Orangeville and the surrounding region are coming 
from outside of the area. They are attracted by the 
prospect of more property and a slower pace of life.

 Many buyers are hoping to trade in their condo 
for a detached house with a yard.

The current pandemic that resulted in so many 
people working from home, created a unique 
situation that has never been seen before. 

The opportunity to go to work without leaving 
home meant many people decided to make the most 
of their home buying ability and without the need for 
a commute to the offi ce, they have put more effort 
into buying a property where they will be spending 
most of their time.

There is a downside to this that may still have 
consequences for those that decided to leave the 
big city for a more rural lifestyle. As employers are 
gearing up businesses for a post-pandemic world, 
many employers are now demanding their employ-
ees return to the offi ce as they want to establish a 
company culture and justify current offi ce space.

During the current market, being a buyer can be 
a frustrating process. Many properties are still 
receiving multiple offers once they are listed.

Every time a house is sold, there is only one 
buyer, meaning others who had made an offer and 

failed, are most likely still on the market and are still 
looking for a home in the area.

There is still hope for those hoping to buy in 
the area. While inventory is currently low, that is 
expected to eventually turn around with more and 
more properties becoming available.

 This will eventually have a situation where the 
market will be more balanced and take some of the 
pressure off of interested buyers.

For sellers, the current market has created some 
new challenges as well.

Over the past year, many sellers hoped to 
cash in on the quickly rising prices. Now that things 
have levelled off, those wanting to put their proper-
ty on the market must take a more level approach 
to their expectations.

You cannot simply overprice a property and 
expect someone will throw the cash your way.

Sellers must work with their real estate agent to 
determine a proper and realistic market value based 
on current trends and the selling price of similar 
homes in the neighbourhood.

Lenders are also cautious when it comes to 
mortgages. Just because a buyer wants to pay a 
certain price for a property, the lending institution 
will only lend money based on the appraised value of 
a home, not the selling price.

One of the biggest challenges facing someone 
who decides to put their home on the market is 
fi nding another place to live.

 You may be able to sell your home for a nice 
price, but you still have to have somewhere to live.

 That means you either start looking for a new 
place before you place your home on the market 
and hope your home sells quickly, or you must start 
looking after a buyer has placed a reasonable offer 
on your home.

In that case, if you haven’t thought out the situa-
tion really well, you may fi nd yourself scrambling to 
fi nd a new place.

As the market moves into the winter season, it is 
expected that it will be a fairly stable period for real 
estate transactions in the region.

There may be some minor single-digit increases 
in property values moving into the next year, but 
don’t expect to see the wild ride the region has 
experienced over the past year and a half.

Written by Brian Lockhart

Buying and selling 
in a hot market

Visit www.odreb.com to fi nd an agent today!

AREAS WE SERVE
Members of the Orangeville & District Real Estate primarily serve, but are not limited to, the following areas: all of Dufferin County which is 
comprised of the rural townships of Amaranth, East Garafraxa, East Luther, Melancthon, Mono, and Mulmur as well as the communities of 
Grand Valley, Orangeville and Shelburne. The members also serve the Township of Adjala, the Town of Caledon and the Township of Erin.

Members of the Orangeville & District Real Estate Board (ODREB) are also members of the Canadian Real Estate Association (CREA), 
the Ontario Real Estate Association (OREA), and the Toronto Real Estate Board (TREB), and, as such, adhere to a high standard of 
professional conduct and a strict Code of Ethics.

The Board fosters understanding and co-operation amongst the members resulting in enhanced professional services to the public.

August 2021 vs. August 2020
The number of active listings in Dufferin (excluding Orangeville) decreased by 39.81% in August 2021 
over the same month in 2020. The number of homes sold decreased by 15 homes or 20% in August 2021. 
Average sale prices increased by 22.43%.

Year to Date 2020 vs. Year to Date 2019
The number of homes sold increased by 84 homes in August 2021 over the same month in 2020. 
Average sale prices were up by 37.77%.

Dufferin Real Estate Market Update
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Call a team of professionals that can get the job done!
2 Holland Drive, Unit 6
Caledon, ON L7E 1E1

*AS PER IMS STATS 2019/C21 STATS 2019647.922.5309

LOOKING TO GET TOP DOLLAR 
FOR YOUR HOME?

Our proven Home Marketing Plan gets you TOP DOLLAR every time!

#1 AGENT for 2019
#1 in ALL of Bolton
#28 in ALL of Canada
Top 1% in ALL of Caledon*

NICOLAS CURRIE
Social Media Expert/

Photographer/Videographer

TERRY McCUE
Licenced Buyer Agent
Sales Representative

#1 AGENT for 2019AGENT for 2019AGENT

Lorraine MondelloSales Representative    www.teamlorrainemondello.com

MARKET UPDATE

August 2021 vs. August 2020
The number of active listings in Orangeville decreased by 50% in August 2021 vs. August 2020. 20 less listings 
came on the Toronto Regional Real Estate Board in August 2021 vs. August 2020, which is an decrease of  
25.64%. The number of homes sold decreased by 12 homes or 17.65%. The average days on the market  
increased from 12 to 14 days. Average sale prices were up by 28.48%.

Year to Date 2021 vs. Year to Date 2020
The number of homes listed in Orangeville, year-to-date increased from 515 to 655, which is an increase of 27.18%. 
The number of homes sold increased by 143 homes. The average days on the market decreased from  
17 to 9 days. Average sale prices were up year over year by 25.20%.

August 2021 vs. August 2020
The number of active listings in Caledon decreased by 48.02% in August 2021 over the same month in 2020.  
The number of listings that came on the Toronto Regional Real Estate Board in August 2021 vs. August 2020 
decreased by 139 homes or 51.10%. The number of homes sold decreased by 52 homes or 33.33%.  
The average days on the market remained the same being 16 days. Average sale prices were up by 33.32%. 

Year to Date 2021 vs. Year to Date 2020
The number of homes listed in Caledon, year-to-date increased from 1329 to 1489, which is an increase of 12.04%. 
The number of homes sold increased by 249 homes or 33.74%. The average days on market decreased from  
23 days to 12 days. Average sale prices were up by 33.39%.

(NC) No matter the size of your 
home, the kitchen is likely the  
hub of your everyday life.  
It’s where you gather for meals, 
experiment with recipes and  
maybe even host impromptu  
dance parties. Since it’s the  
centre of your home, why not  
make it your favourite room too? 
ADD A TV
Consider installing a TV so you can catch up on the news 
at breakfast or follow along with a cooking show for testing 
out a new meal.

A smaller TV is ideal as you don’t want to overcrowd the 
space. Before installation, ensure the unit is away from your 
oven and other electrical equipment. If you find a perfect 
spot but there isn’t an outlet close by, don’t worry. You can 
hire a licensed electrical contracting (LEC) business to  
install an extra outlet for you, hide wires from view and 
make sure your space is safe from electrical harm.

But be careful when hiring someone to work in your  
home. Sometimes, unlicensed contractors offer their  
services for a lower cost. Always remember that in  
Ontario, only a LEC business can be hired to do electrical  

work in your home. So before getting started, verify their 
ECRA/ESA licence number to ensure they are authorized  
to do electrical work.

TURN UP THE VOLUME
Larger kitchens allow for a variety of social gatherings, like 
having extended family help make a holiday meal together, 
or entertaining guests for a celebration. Setting up a sound 
system can add extra ambiance for relaxing music, pod-
casts or even party tunes. Choose a spot away from the 
sink to put speakers and any other equipment, so moisture 
doesn’t affect any wires or cause a fire.

MAJOR APPLIANCES FOR A FACELIFT
If you’re planning to fully renovate, dedicate some time for 
choosing the best appliances to fit your style and needs. 
Before putting everything in place, make sure you have the 
right electrical outlets. Some appliances like microwave 
ovens, refrigerators and dishwashers require dedicated 
circuits to protect you from potential accidents caused by 
overheating or overloading.

Use a ground fault circuit interrupter outlet for anything less 
than 1.5 metres from the sink. Hire a LEC business to assist 
with any electrical installation and be sure that they file a 
notification of work with the Electrical Safety Authority when 
the work begins.

With the right resources and expert help, small or big chang-
es can transform your kitchen and make it your favourite 
room. Find more electrical safety tips at esasafe.com/safety. 

www.newscanada.com

How to make your  
kitchen your favourite room

RESALE 
HOMES
C O L L E C T I O N S
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*Some conditions may apply. All mortgage applications are subject to meeting Scotiabank’s standard credit criteria, residential mortgage standards and maximum permitted loan amounts. Offer only available on transfers of existing mortgages from another lender or financial 
institution to The Bank of Nova Scotia. Prepayment charges with your existing lender may be applicable if the mortgage has not reached its maturity date. This program may be changed or withdrawn at any time without notice and may not be combined with any other discounts, 
offers, or promotions. The minimum mortgage amount is $100,000 and the new mortgage must be set up as a closed fixed rate mortgage with a 3 year term or greater or, a closed variable rate mortgage with a 5 year term. Scotiabank will pay a maximum of $800 to the 
appropriate service provider to cover mortgage closing costs for services ordered directly or approved by Scotiabank. This amount will be treated as cashback and will be repayable to Scotiabank if the mortgage is assumed, paid out, transferred, or renewed prior to the expiry of 
the mortgage term. The cashback amount may appear as an additional charge payable in any discharge or renewal statement, and will be calculated on an even prorated basis using a standard formula. Scotiabank will also cover up to a maximum of $400 towards any discharge 
or assignment fee (other than any prepayment charges) charged by the other financial institution in connection with the mortgage transfer (not applicable in Quebec). The mortgage must be funded within 120 days of the application date. 
® Registered trademark of The Bank of Nova Scotia

Wendy Poletek
97 First Street
Orangeville, ON
519-942-5722
wendy.poletek@scotiabank.com

Switch your mortgage to Scotiabank®

Get up to $1,200 to cover switch costs*

It’s a great time to switch to Scotiabank and get a mortgage that’s right for you. You deserve a mortgage that gives you flexible 
options to help manage your total financial health.

Call me today and let’s get started.

Fall is here. The weather  
is cooling, the leaves are  
changing, and the harvest is in. 

If you’re hoping to take advantage of the autumn 
season and spruce up your space, look no further than 
Rock Garden Farms, located at 16930 Airport Rd., 
Caledon East, just 5 kilometres south of Mono Mills. 
When it comes to harvest-based decorating, the farm 
has everything you need. 

They’re currently selling pumpkins, gourds,  
squashes, bushels of freshly picked apples, bales  
of straw, flowery kale, ornamental peppers,  
chrysanthemums, and fresh-cut sunflowers. 

With such a wide variety of harvest-based décor, the 
options for decorating are endless, and Rock Garden 
Farms’ staff can help guide you every step of the way. 

“For decorating, you can place mason jars with 
flowers or candles in them on your table or even use 
preserves as colourful accents on your table, counter 
or the corner of your island when entertaining this 
season,” said Margaret Galati, head of operations at 
Rock Garden Farms. “Just something to feel like you’re 
in the harvest.”

Being a community-minded business, much of  
the produce sold at Rock Garden Farms is either 
grown on its property or sourced from local farmers 
and Ontario-based producers. 

The chrysanthemums have turned out great this 
year, with Rock Garden Farms offering them in a  
variety of colours and arrangements. 

Margaret told the Citizen that walking inside of the 
store and seeing all of the recently harvested produce 
can be very inspiring to those looking to decorate a 
space of their own. 

“I believe we have something for everyone, and  
if not, customers can just have a feast for their eyes 
when they walk through,” she said. “Savour the smells 
and colours right now because it is at its best.”

The store is also well known for its sauces, jams,  
and lasagna that’s made in-house. 

“If people are looking for homemade products, 
we’ve got them covered,” Margaret noted.

She added that the fall season is a great time for 
people to enjoy some open-air shopping and take  
advantage of the harvest. 

“We just want to inspire people to get out and  
walk around all the markets right now and enjoy the 
Ontario harvest because it is here and it’s bountiful,” 
said Margaret.

“I’m also really excited to see the harvest being  
enjoyed. That’s my biggest thing, is for people to really 
enjoy Ontario this time of year, from the decor to the 
food – it’s all good.”

To learn more about Rock Garden Farms and  
everything it has to offer, visit: www.rockgardenfarms.ca

– Written by Sam Odrowski

TO ENTER:
Send your email ballot entry 

including your name, address 
and telephone number to 

heather@simcoeyorkprinting.com  

Deadline for entries 
is 12 noon on 

Friday, October 15, 2021.

Limit one entry per person. One winner will 
randomly be drawn on Monday, October 18, 2021. 

The winner will have their name shown in the 
October issue of Resale Homes Collections. 

Must be 18 years of age to enter. 
Employees and relatives of London Publishing Corp. 

and contest sponsor are not eligible to win.
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SPRUCE UPgiveaway
YOUR  
SPACE

ENTER
FOR YOUR CHANCE TO

WIN
$100
GIFT CARD

AUGUST SPRUCE UP 
YOUR SPACE

GIVEAWAY WINNER IS 
STEPHEN HUSSEY OF CALEDON

Stephen has won a $100 gift card to 
Sherwin-Williams

Thank you to all of the entrants for 
helping make the contest a success. 

Keep entering for 
your chance to WIN! 

!

OPEN 8:00AM-7:00PM EVERY DAY!

16930 Airport Rd. Caledon East
905-584-9461

www.rockgardenfarms.ca

www.rockgardenfarms.ca

Proudly Serving  
Families for over 

30 years!

ROCK GARDEN FARMS 
HELPING THE COMMUNITY TO 

decorate with the harvest
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WE KN  W
CALEDON
WE KN  W
CALEDON

Call us today for step-by-step advice 
to buying and selling with your 

safety and best interests in mind.
Not intended to solicit Buyers & Sellers currently under contract with a Broker.

www.roseperdue.comwww.roseperdue.com

ROSE PERDUE
Lead Sales Representative
rperdue@remaxwest.com
Direct: 416-574-2727

West Realty Inc. Brokerage
Independently owned and operated

STEPHANIE PERDUE
Sales Representative

sperdue@remaxwest.com
Direct: 647-388-0919

Time to 
Organize!
Clearing the chaos and 
overwhelm to create 
safe, organized and 
functional spaces to 
improve accessibility 
and productivity in 
your life, home 
& business.  

647-962-4330
ida@smartorganizing.ca

www.smartorganizing.ca

SHANNON TURNBULL
PRINCIPAL BROKER - M08002878
shannonexpert@mortgagecentre.com  

Tel: 905-951-0234
Cell: 416-985-0234
Toll Free: 888-951-0234
Fax: 905-857-0234
www.shannonturnbull.com

Turnbull Financial
The Mortgage Centre - Lic. #12569

SHANNON TURNBULL
PRINCIPAL BROKER - M08002878
shannonexpert@mortgagecentre.com  

Tel: 905-951-0234
Cell: 416-985-0234
Toll Free: 888-951-0234
Fax: 905-857-0234
www.shannonturnbull.com

Turnbull Financial
The Mortgage Centre - Lic. #12569

An independent member of the  
Mortgage Centre Network

Tel: 905-951-0234 
Cell: 416-985-0234

Toll Free: 888-951-0234

www.shannonturnbull.com

SHANNON TURNBULL
PRINCIPAL BROKER - M08002878
shannonexpert@mortgagecentre.com

SHANNON TURNBULL
PRINCIPAL BROKER - M08002878
shannonexpert@mortgagecentre.com  

Tel: 905-951-0234
Cell: 416-985-0234
Toll Free: 888-951-0234
Fax: 905-857-0234
www.shannonturnbull.com

Turnbull Financial
The Mortgage Centre - Lic. #12569

• Skylights replaced?
• No mess in your home
• Leak-proof - Guaranteed!
• Licensed & Insured
• 10 year Guarantee

CALL JOE AT ANY TIME

416-705-8635
brightskylights@gmail.com

www.brightskylights.ca

WE FIX SKYLIGHTS!

 519-216-519-216- 28422842

IrmaSellsHomesIrmaSellsHomes.com.com

Sales RepresentativeSales Representative

Irma DeviaIrma Devia

(NC) Ready to repaint but not sure 
how to pick the perfect neutral? 
Benjamin Moore colour and  
design expert Sharon Grech  
shares her top four tips to  
help you choose the perfect  
white paint for your space.
KNOW YOUR EXPOSURE.
Overall lighting and the orientation of your room are 
the most important considerations when choosing 
paint colours, especially when it comes to selecting the 
right tint of white. Whether your room faces north, 
east, south or west, there is a white paint designed to 
bring out the very best in your space’s natural light.
“If you have a north or east exposure, opt for warmer 

whites. Look for options with cooler tones to counter-
balance south and west exposures, such as Decorator’s 
White OC-149.”

If you’re in a space with limited natural light such 
as a basement or small den, consider Chantilly Lace 
OC-65, a bright designer favourite to bring an added 
sense of space and light to any room.

PAY ATTENTION TO THE UNDERTONE.
When selecting neutral paints, one of the key  
differences to keep in mind is the undertone. From 
pink to green and everything in between, you can 
find a white paint with an undertone to suit your 
space. When selecting a white paint, consider the  
colour of the furniture and flooring in your space 
— if you tend towards warmer hues, opt for a white 
paint with a warm undertone to create a cohesive feel.

EXPRESS YOUR SENSE OF STYLE.
From modern to traditional, white paint can bring 
out the best in a range of design styles. Express your 

personal taste and give your neutral space a warm 
and inviting feeling by adding texture with throw 
blankets, cushions and rugs in natural fibres. To  
accentuate architectural details and add extra  
dimension to neutral walls, Grech suggests painting 
details such as trim, mouldings and even furniture  
in a high-gloss sheen to add a striking contrast to 
matte or eggshell walls.

TEST BEFORE YOU PAINT.
Sharon’s top piece of advice? “Always test a few  
variations of white paint on your walls before  
painting the whole room.” A white paint that looks 
perfect in the store could look totally different  
once it’s in your space. Once you’ve found your  
perfect tint, make sure to prime your walls if  
you’re painting over a bold colour. Choose a  
paint like Regal Select interior paint to achieve  
professional results and flawless coverage.

www.newscanada.com

DESIGNER

(NC) This year’s home must-have is an office space 
that offers flexibility to go seamlessly from video 
calls to virtual classroom to everything in between. 
To help you create a workspace that works for you, 
Sharon Grech, Benjamin Moore colour and design 
expert, shares three affordable tips to create a  
stylish office no matter your style or budget.

CHOOSE COLOURS THAT  
PROMOTE PRODUCTIVITY.
Struggling to find focus when working from home?  
Your wall colour can help promote a sense of calm and 
concentration to help you through your busiest days. 
“Tints and shades of green such as Spa AF-435 or  
Flora AF-470 can help foster a sense of calm and  
support your productivity,” recommends Grech.

Giving your home office a coat of green paint is 
a project you can do yourself, and the increased  
focus and reduction in eye strain will help you work 
smarter all year long.

MAKE ROOM FOR YOUR WORKSPACE.
If you don’t have a dedicated home office, you 
can easily create a place where you can focus by  
making a work area in your home. A floating shelf  
or a side table can double as a compact desk in 
small spaces. Once you select where you want to 
set up your workspace, clean up any clutter that 
could be distracting. Grech suggests shopping  
your home for baskets, mason jars and catch-alls  
to store office supplies such as notebooks, pens 
and loose papers.

CREATE A CHIC BACKGROUND.
On video calls all day? You can create an envy-
inducing backdrop in just one weekend by painting 
out a bookcase, including the backs of shelves, 
in one solid hue like Amazon Soil 2115-30. Grech 
recommends choosing a durable paint designed 
to adhere to wooden surfaces such as Advance  
interior paint for results as professional as your new 
office. Once dry, position your bookcase, with styled 
shelves of books and decorative objects, behind 
you for a put-together background.

www.newscanada.com

advice for choosing the right WHITE PAINT

3 affordable  
ways to create a  
home office that  

works for you 
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WORK & PLAY ON THIS AMAZING PROPERTYWORK & PLAY ON THIS AMAZING PROPERTY

Raised 2+1 bedroom, 2 bath, bungalow among towering trees, a short walk to the Nottawasaga River or ride your bike to the Winery 
of the Hockley Valley Resort with golfi ng, skiing, spa & fi ne dining. Unwind on the covered front deck with the morning sun or on the 
back deck & patio with the sounds of nature in the afternoon. Fully fi nished basement features a rec. room, bath, sitting area, bedroom 
& above grade windows which makes the space bright. Hardwood & ceramic fl oors in main level principal rooms, eat-in kitchen 
& good sized living room for entertaining. 125 x 300 foot lot with circular driveway. What a great spot to enjoy the wonders of country living 
& just outside the city.   Mono $979,000

YOUR ESCAPE FROM THE CITYYOUR ESCAPE FROM THE CITY

Sean Anderson
Broker of Record

Chris P. Richie
Broker

Dale Poremba
Sales Representative 

Jennifer Unger
Sales Representative 

David Waters
Sales Representative

Carmela Gagliese-Scoles
Sales Representative 

905-584-0234   519-942-0234
1-888-667-8299

www.remaxinthehills.com

The Chris Richie
Group

FALL MARKET IS UPON US, WHAT’S IN STORE FOR REAL ESTATE?
It always seems to be a bitter sweet time of year.  � ere is the anticipation of beautiful colours that are soon to emerge and those cool days for sweaters and apple picking... 

but the memory of hot sunshine and sandy beaches just seemed like yesterday!!! How fast things change and how fast these days have been going by, it can be a blur.

As the saying goes though, as much as things change, how much they stay the same is what seems to be the tale of Real Estate.  � e market continues to be strong as the
housing inventory continues to be at historic lows.  2021 is on pace to be one of our strongest markets ever as the trend for Buyers looking for more space, with less importance 

being placed on the distance to work as the "work from home" option is made available to more of the workforce than ever before.

Unfortunately, the battle with the pandemic continues.  As much as great strides have been made, the road ahead is still unclear.  � e uncertainty has caused so much pain that families are looking for 
anything that may help and sometimes that means change. When the pandemic � rst hit and the Real Estate surge began, people wanted more space, they wanted to be close to outdoor activities, 

they wanted swimming pools and yards to run in! At the time interest rates were low, the state of the economy was bleak and the inventory of homes for sale was historically low. 

Now, a year and a half later, we still have uncertainty, interest rates remain at incredibly low levels and the inventory of homes for sale is still at extremely low levels and so although the 
seasons are changing, it seems that the strength of this market has not.  � e Fall Market may be the time for you to make a change and we are here to help.  Give us a call, we can discuss 

your needs and help you with your questions.  We have been here and putting SOLD signs on Homes in our beautiful area for over 30 years, just ask your neighbours!

A private natural hideaway on 7.8 acres, freshly paved driveway from a well maintained road if you are a commuter! 3+1 bedroom, 
2 bath, raised bungalow with built in 2 car & detached 2+ car shop. In the last few years: new roof, new kitchen, new lush broadloom 
(with hardwood underneath) generator, windows, new well & septic fi eld too! Fantastic large all season sunroom lets you enjoy the 
beautiful outdoors all year long! Lot has gardens, large grassy area for kids to play, towering pine forest for the deer to come visit 
with trails all around. There is also a secondary exit at the back of the lot leading to a side road. Close to the Dufferin forest & skiing in 
Mansfi eld. Separate entry to the offi ce downstairs.  A well cared for & immaculate home like this only comes around so often, it’s your 
chance to enjoy the country life in true comfort!  Mulmur $1,499,000

PICTURESQUE HOME ON 1 ACREPICTURESQUE HOME ON 1 ACRE
Desired location, charming & well appointed with ground source heating, wood & propane fi replaces, large custom kitchen with 
loads of cabinets, hardwood fl oors & French doors. Finished walk-out basement with separate entrance includes a kitchen, rec. room, 
2 bedrooms, bath & offi ce. Extra large deck 10x45 feet., 2 year old workshop 10x10, kids climber play area, outdoor fi re pit, 
Roger’s high speed, 2 car garage + 2 remotes, 200 AMP + 60 AMP standby panel, water softener on demand carbon fi lter & hot water 
40 gal tank. Large driveway for lots of parking, mature trees, town water & septic system. Come and see this one for yourself, you won’t 
be disappointed.  Caledon $1,875,000

PUTTING 
SOLD SIGNS 
ON HOMES 
FOR OVER 

30+ YEARS!  

THE FALL MARKET IS HERE 
CALL THE RICHIE GROUP FOR YOUR 
FREE HOME EVALUATION!


