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(c) Taking the plunge into home
ownership is intimidating at the
best of times. When real-estate
prices are skyrocketing, buying
your first home can seem out

of the question. But with some
strategic planning and research,
it's possible to find a place to call
your own sooner than you think.

First things first, you’ll need to get your finances
in order. This can be easier with the help of a finan-
cial planner. An expert can help map out a plan to
set aside money for your down payment and addi-

tional costs. This process will also determine what
you can afford.

A financial planner will investigate and present
you with options to help your savings grow and
maximize funds you already have. For example, the
federal government offers a first-time homebuyer’s
plan, which may allow you to withdraw money tax-
free from your RRSP to put towards buying a house.

You should also consider getting pre-approved
for a mortgage. This means a lender has looked at
your credit history and income and will grant you
a mortgage for a specific amount. Pre-approval will
prevent you from bidding on a property and then
getting rejected by a financial institution for the
mortgage amount you need.

Once you have a realistic handle on your financ-
es, start looking at locations with a critical eye. You
may be tempted by fancier neighbourhoods with
turn-key homes. But remember that you'll pay a
premium to live in these types of areas. Larger,
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newer homes often mean higher utility bills and
property taxes. Do your homework on these costs
in areas you're interested in to get a full picture of
what your monthly expenses would be.

You can also look closer at land lease homeown-
ership, a lesser-known but effective way of entering
the housing market. This option allows buyers to
purchase and own their home, but lease the land
on which it sits. The purchase price of a land-ease
home can be up to 30 per cent less than a compara-
ble freehold home in the same market. As a bonus,
land lease communities managed by companies like
Parkbridge offer amenities such as pools, recreation
facilities and bike paths.

You may need to start small or think outside the
box to buy your first home. Whatever path you take,
you'll build equity and value that will go on to help
you move into your forever home.
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(NC) Moving can be an exciting time that usually
signifies a new stage in life. Whether it's your dream
home, growing family or new job that has you packing
up, don't let the bustle stress you out. Here are four
tips to ensure a smooth move:

moving dates, book your moving arrangements.

Weekends and the summer months can be
busier times. Whether you're renting your own truck
or booking professional movers, schedule them as
soon as you can so you know you're covered and
won't be left short of hands. If you live in a condo or
apartment, also remember to reserve an elevator with
your property management. A few days before your
move date, confirm your truck rental or the scheduled
arrival time of your movers.

1 Book your movers.Once you've confirmed

on, order moving boxes and packing tape, so

you're not rushed in the final sprint. Most moving
companies will supply packing materials and may
even offer packing services. If you're doing it on your
own, label all boxes and identify which room they're
going to in your new place for an easy transition.
Remember to not pack personal documents or medi-
cations until last, and also consider packing a small
suitcase of essentials to use the night of your move.

28e prepared.Give yourself time to pack. Early

the perfect opportunity to purge and create

an inventory of your belongings. Many people
underestimate the value of their things. Having an
accurate list and sharing those details with your
insurer will make sure you have the home or tenant
insurance you require, so you can be adequately
compensated in the event of a loss. Insurance com-
panies like Belairdirect offer a downloadable personal
inventory form to help you keep track of everything you
own. Just remember to keep it in a safe and secure
place. And rest assured, while you are moving, your
belongings will still be protected by your insurance.

3Purge and create an inventory.Packing is

send a change of address notice to the federal

and provincial governments. Also notify other
services and providers such as your bank, insurance
company, utilites or internet providers. The postal
service offers a mail forwarding option that may be
worth exploring.

4Change your address.Finally, don't forget to

Find more information and the downloadable
inventory document at belairdirect.com.

www.newscanada.com
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$799,000 The Spacious ‘Monet’ Model Features Living Room W/Soaring Vaulted |
Ceiling, Bright Picture Windows & Gas Fireplace, Main Floor Master Suite W/Access To |
4 Pce. Bath, Spacious Eat-In Kitchen W/Granite Counter Tops, Stainless Steel
Appliances & Walkout to Deck Overlooking The Golf Course. Other Features Include
Extended 2nd Floor Loft With 3 Pce. Ensuite & Juliette Balcony, Fully Finished Lower
Level Family Room W/Above Grade Windows, 2nd Fireplace & 3rd Bdrm.

H.R. HorizoN REALTY LTD.,
BROKERAGE

Independently Owned & Operated

416-706-0419

Ltd., Brokerage

HoRrizoNREALTY.CA
239 Main St., Schomberg

Classic King country home on

updates, rear loggia with outdoor
dining area & many walk-outs to
gardens and property. $2,599,900

2.58 spectacular acres features extensive

RE/MAX

FALLMARS. VOEN, GIES0UR BLALTY LID,

————————t* |\Whicher@rogers.com

Leslie Whicher, ..
Tuteguily in Real Eate

Office 905-727-1941
Cell 647-609-2744




HOLY COW
BATMAN!
MY HOUSE

What to do if
your home
does not sell?
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N
By Julien Laurion
The Big Tuna of Real Estate

UNDERSTANDING WHY your home did not sell is a
hard question to answer because every property is
unique. However, taking the time to understand why
your home did not sell can provide a lot of insight on
how to proceed going forward.

There may be a variety of reasons why a home did
not sell. For example, the price may be too high, or the
home may seem dated and buyers believe it requires
too much work, there may be lots of similar types of
houses on the market, or by sitting on the market for
an extended period of time, buyers may think there
something wrong with the house. Regardless of the
reason, if your home did not sell, you need to pause
and take inventory of your home and assess what
changes you need to make to better market your home.

First, you and your realtor need to look in your
neighbourhood and determine if other similar homes
are selling. If yes, why? If homes are selling this shows
that there are buyers out there and you need to do
something to make them want to buy your home.
Conversely, if homes are not selling you may have to
be patient. As Ilook at the overall data for Aurora and
King City, I see that homes are selling, so now we have
to ask why your home did not sell.

Are the homes that did sell comparable in size and
finish, are there items that could use some updating to
be competitive or did you happen to go onto the mar-
ket a bit late? Sometimes simple upgrades like paint,
carpet and flooring can make a huge impact. It can
refresh the home and help it look clean and smell new
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with a minimal amount invested. Getting rid of stale
odour can do wonders for a home. You would be sur-
prised to know how many times I've had buyer clients
want to leave homes because of the smell.

Also, the time of year you put your home on the
market can impact home sales. Springtime is usually
best, fall is great as well, but the summer and winter
months tend to be slower. However, the COVID-19
pandemic is currently throwing off these trends and
the market trend is staying very hot this summer. Now
let’s say you did do the upgrades and listed in the sum-
mer but had no action for months. Buyers will see that
a home has been on the market for a while and the
number one question will be, what is wrong with this
place? At times, this can be a challenging stigma to
overcome. It may mean taking it off the market and
waiting for a better time to relaunch it.

Finally, you need to have an honest conversation
with your realtor and review the marketing strategy
for the sale of your home. Typically, full-service real-
tors earn their full commissions by actively marketing
your property above the basics whereas, more budget
commission conscious realtors tend to do less market-
ing. In markets where homes are slower to sell, it is
quite difficult to sell, let alone get top dollar, without a
full-service marketing strategy.

Selling a home can be tricky since there can be many
variables at play, it is always best to do your homework
and speak with professionals of various fields before
any major decision. As always, I am only a phone call
away if you have anything more you would like to ask!

Julien Laurion AKA Big Tuna is a local

Real Estate Sale Representative with

Royal LePage Your Community Realty in Aurora.
| am a real estate agent who has expertise in both
Real Estate and Renovations and has been
involved in this community for over 20 years.

If you have a question for my monthly article or

if you are considering buying, selling or leasing a
home please feel free to call or email me directly
at (416) 402-5530 or julien@bigtuna.ca or by
alternatively visiting my website www.bigtuna.ca
or Facebook page @bigtunarealty

Real Estate Market Update — Aurora

Eager Buyers
Choosing Aurora

incredible 26 percent increase in homes
A n sales of all types continued through the heat

of July compared to the same time tracked
last year in Aurora. There were 122 homes sold at an
average price of $1,122,551 a 32 percent increase in
value year over year. Even if we took away the highest
and lowest sale for the month from the sold scenario,
the median price of $989,000 is a 21 percent stronger
gain in value.

Homes sold typically within 23 days of being for sale on
MLS® and Seller’s yielded 99 percent of their asking price
in the majority of cases. There were 194 homes placed
for sale which was 33 percent more inventory than last
July yet 23 percent fewer homes of all types remained for
sale at the start of August with 212 available to purchase.
At this current rate of supply and demand, it would take
2.6 months to deplete the supply of homes on sale now as
the market seems to continue to favour Sellers.

Every town across York Region continued to have an
increase in home selling activity and there was far more
action taken in Aurora on homes priced above $2 Million
with 10 sales reported. Year to date is where the decrease

is still notable with sales down by almost 14 percent
however considering the COVID-19 pandemic is still of
great concern consumer confidence has improved with
these numbers in the past couple of months and we
continue to work towards flattening the curve.

Stay safe and as healthy as possible and if buying or
selling real estate is on your mind call a REALTOR® today
to discuss and create a plan of action with all COVID-19
safety protocols known in advance of taking action.

- Written by Connie Power

Connie Power is the Manager, Real Estate Sales Representative
CNE® SRS® ABR® SRES®, for RE/MAX Hallmark York Group
Realty Ltd., Brokerage serving York region and

beyond in the Greater Toronto Area (GTA).

Empowering you in Real Estate, Call Connie today to make an
appointment to discuss your next move at (905) 726-0856.

*The statistics provided herein were obtained from the Toronto Regional
Real Estate Board; Regional Housing Market Tables; York Region, Aurora
for July of 2019, 2020 and the Summary of Existing Home Transactions of
all home types, July 2020 for all TRREB Areas.

**Not intended to solicit those currently under a real estate contract.

Thinking of Buying
or Selling Your Home?

HelenAvraamNeo.com

For Insider Tips Visit:

(Elena) Avraam Neophytou,
Sales Representative, SRES

ROYAL LEPAGE CONNECT REALTY, BROKERAGE
I (1IN TIUEIvETOEIOE

ROYAL LEPAGE
L NI

Each office independently
owned and operated

Call Direct: 416-587-3415
Email: HelenAvraamNeo@RoyallLePage.ca
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BROKERAGE INDEPENDENTLY OWNED & OPERATED

Community”

Kelly

47.5-acre roling farm property with a creek. bam and shed/workshop in Essa Township. 3 Bedroom bungalow with
a granny-flat addition and full partially finished walkout basement. Close to Barrie and an easy commuting distance
fo GTA.MLS N4853304 Link http://www.5352-10Sideroad.com/

Ken Pratt CSP

Salesperson

Office: 905-936-2121 Direct: 705-796-6753

Ken.Pratt@century21l.ca ¢ www.ken-pratt.heritagerealfor.ca

Buet

SALES REPRESENTATIVE

Direct 28922 ] . ] 48 ] | Office 905 7273 ] 54 | kellyburt@royallepage.ca




c) Are you looking to buy — or
have you just bought — a resale
house or condominium unit that
is less than seven years old?

If so, there’s a very good chance you still
have some warranty coverage. That’s because the
standard warranty on new homes in Ontario
stays with every home even after it's sold by the
original owner.

Knowing how much coverage you have and
how the warranty works will come in handy if you
notice any issues. Read on for answers to the most
commonly asked questions by buyers of resale
homes that are still under warranty.

HOW DO | FIND OUT IF MY HOME STILL HAS WARRANTY?
With the online Ontario Builder Directory, it’s easy
to figure out if your home is enrolled in the prov-
ince’s warranty program. Enter the address on the
Tarion website, the private corporation set up by the
Ontario government to administer the new home
warranty program. It only takes a few moments to
determine if your home is covered and how much
warranty is left.

HOW DO | TRANSFER THE WARRANTY TO MY NAME?
If you want to take advantage of remaining warranty
coverage, provide the home warranty administrator
with a copy of your purchase agreement. As soon
as your name is on file as the current owner, youre
good to go. You can even register online to submit
claims and access your home’s warranty history.

L. %, even resale homes can come with a warranty

WHAT DOES THE WARRANTY COVER?
Ontarios new home warranty is broken down into
one-, two- and seven-year coverages. The one-year
warranty is a comprehensive warranty that covers
general defects in work and materials. The two-year
warranty covers the following: defects in your home’s
plumbing; electrical and heating systems; water pen-
etration through the foundation or other parts of
your home; defects related to exterior cladding; and,
Ontario Building Code violations that affect health
and safety. Finally, the seven-year warranty provides
coverage against major structural defects.

Whether you have one, two, or more years left in
your coverage, make the most of it. Find more infor-
mation at tarion.com.

www.newscanada.com

Things to
consider when
choosing a
mortgage

(o) When you buy a home,

you might want to consider
choosing a mortgage that
includes flexible prepayment
privileges. Prepayment privileges
allow you to increase your
regular mortgage payments
without having to pay extra fees.

Prepayment privileges are sometimes included
in the agreements for closed mortgages. If your
lender is a federally regulated financial institution,
such as a bank, it must indicate the prepayment
privileges in an information box at the top of your
mortgage agreement.

If you increase your regular mortgage payments,
even just a bit, this will have a significant impact on
the long-term cost of your mortgage, and how long
you have to pay. To see how much you can save,
in money and in years, try using the Financial
Consumer Agency of Canada’s Mortgage Calculator.

PREPAYMENT PENALTIES

Some lenders may charge extra fees if, for ex-
ample, you make more payments than the number
allowed, if you break your mortgage agreement or if
you transfer it to another lender before the agreement
ends. These penalties can cost you thousands of dol-
lars. You can avoid them by respecting the terms of
your agreement.

Before signing the agreement, confirm with your
lender if your mortgage includes prepayment privi-
leges, and ask about the following:

+What is the maximum amount that you can pay, in
addition to your regular payments, every year without
a penalty? What is the frequency of these payments?

+ What is the amount of the penalty if you violate the
conditions for prepayment privileges?

+Can you stop making prepayments at any time
and without a penalty if you are no longer able to
make them?

When shopping for a mortgage, compare the ad-
vantages offered by potential lenders. Ask questions
about anything you don’t understand. It could save
you thousands of dollars. Find more information at
Canada.ca/money.

www.newscanada.com

48 MEADOWBROOK LANE,

149 KENNEDY ST,
AURORA MARKHAM AURORA
$2,650,000 $1,399,000 $1,349,000

52 DEERHORN CRES.,

i L‘e!'-.‘f
35 BILBROUGH ST.,

AURORA
$810,000

37-776 HARRY SYRATT, 24 CRANBERRY LANE,

NEWMARKET AURORA AURORA
$755,000

116 LORAVIEW LANE,

- T Ir-*
617 HEDDLE CRES.,
NEWMARKET

153 THOMS CRES., 26
NEWMARKET

o : (3 A g
TRIBBLING CRES., 6 HUGH MCCUTCHEON, 166 MCCLELLAN WAY,
AURORA KLEINBURG AURORA

LINDSAY STROM

Sales Representative

AWARD 00

SUSIE STROM

Sales Representative

KEY ADVANTAGE

Wonder What YOUR Home is Worth?

TOGETHER TO SERVE YOU BETTER

\ i
SHREEMA TALSANIA

Sales Representative

LORRAINE MACDONALD

Sales Representative

Teamv

T /@4 CHIRMANS (7
DANON) Gzt N@ (LB =

ROYAL LePAGE

[ TR
RCR Realty, srokerage

Independently Cwned And Operated

CAROLINE BAILE &

i
MARISSA WHITE

Sales Representative

Broker

Sulianne

SALES REPRESENTATIVE {

DIRECT: 416-418-6683

OFFICE: 905-727-1941
JULIANNEBOILEAU@HOTMAIL.COM
TIME2BUY-SELL.COM

REMBX N7

HALLMARK YORK GROUP REALTY LTD. HALL = FAME

I HAVE QUALIFIED BUYERS FOR PROPERTIES IN KING!
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OF SELLING?

| have a buyers in King.

PLEASE CALL ME DIRECT!
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MARGARET BLACK | PROFESSIONAL CORPORATION

4 Barristers Solicitors

Experience and Integrity
You Can Trust

King City, Vaughan, and
New Tecumseth, Ontario

re: 905-833-9090

rax 905-833-9091

Email: iInfo@blacklawoffice.ca

Real Estate Transactions
Corporate = Wills - Estates
Probate + Family = Immigration

www.hblacklawoffice.ca

(Nc) Warmer weather means
barbecues, road trips and patio
season. But it also brings flash
floods, power outages and other
emergency situations. Here’s
how to ready your home and
keep your family safe:

KNOW THE RISKS. The types of emergencies or natural
hazards we could face vary across Canada. Knowing
what to do is an important part of being prepared.
Knowing the risks in your region and how to prepare
for different situations is a crucial step to ensuring
your safety.

PREPARE AN EMERGENCY KIT. You may have some
common items already lying around the house, such as
a flashlight, a wind-up radio, food, water and a manual
can opener. Make sure they’re organized and keep them
in a backpack in an easy to find location in case you
need to evacuate quickly. Make a second kit for your car
with the same items as well as a whistle, jumper cables,
road flares, a shovel, paper maps, sand and road salt.

MAKE AN EMERGENCY PLAN. It will only take you about
20 minutes to make a family emergency plan. Some
things to include are safe exits from your neighbourhood
and home, including at least two exits from every room,
health and insurance information, the level of risk in
your region, location of your fire extinguisher, designated

Home hardware
Your Community Hardware Store

CLASSIC BRANDS VANITIES i

BRAND NEW COLOURS

JAVA, MIDNIGHT BLUE,
BERMUDA WHITE &

LONDON FOG

BRAND

NEW

¥ ready for an
~yemergency?

meeting places and key contacts. Make sure everyone
in your household is familiar with the plan and take the
time to practice it.

DIY FLOOD-READY FIXES. Go for an ounce of prevention
by doing some updates around your home to prevent
flooding or reduce its impact. Install backwater valves
or plugs for drains, toilets and other sewer connections.
Make sure your downspouts extend at least two metres
(six feet) from your basement wall. Raise large appliances,
furnaces, hot water heaters, and electrical panels up on
wood or cement blocks above the potential water level.

GET HEATING BACKUPS. In case of a power-outage,
consider installing a non-electric standby stove or heater
in case of a power outage. Remember that it's important
to adequately vent the stove or heater with the type of
chimney flue specified for it. If you have a wood-burning
fireplace, have the chimney cleaned every fall in
preparation for use and to eliminate creosote build-up
which could ignite and cause a chimney fire.

TALK TO YOUR KIDS. Your kids might be wondering
what you're up to as you assemble emergency supplies,
so take a few minutes and involve them in your planning,
Talking to children about different kinds of emergencies
can help them feel safer and know what to do if something
happens. Show them educational videos online to get
the conversation going.

Find more information at
preparedness-week

canada.ca/emergency-

www.newscanada.com

Remember to hire
a registered builder
for your custom home

(NC) If you're thinking about hiring someone to build
a house on land that you own, you owe it to yourself
to understand what illegal building is and how you can
avoid its potentially devastating consequences.

With very few exceptions, anyone who wants to
build and sell a new home in Ontario needs to be
registered with Tarion, the company that adminis-
ters Ontario’s new home warranty program, and is
required to enroll the property in the program.

Builders who are not registered are usually
operating illegally and can harm buyers in different
ways. For example:

+They may not be following the Ontario Build-
ing Code, and the homes they build may contain
serious defects and health and safety issues.

*They often ignore other laws, leaving buyers
vulnerable to significant financial loss.

+ They may not be providing the mandatory warranty
coverage that every new home buyer in Ontario
is entitled to.

So, how can you be sure that the builder you're
thinking of hiring is following the rules?

Start by knowing when you should be con-
cerned. Here are some of the things an unregistered
builder might say:

+“You don't need the new home warranty because |
offer my own.”

*“You don’'t need a warranty if you leave my name
off the building permit and say you're building it
for yourself.”

+“| could give you a warranty, but it would cost extra.”

+“| built the house for myself, but decided to sell
it instead.”

Before you enter into any agreements, look up
your builder in the Ontario Builder Directory, which will
tell you if they are registered. If your builder doesn’t
appear or their registration is not active, contact
Tarion for assistance — you could end up saving
yourself a lot of money and stress.

www.newscanada.com

Schomberg
Home hardware

AVAILABLE

BERMUDA WHITE
& LONDON FOG

CLASSIC BRANDS ALSO HAS A
WIDE SELECTION OF QUARTZ

VANITY TOPS & MIRRORS.

24” to 72”7 sizes available

BUNgNOW
ANDESAVE

Come and see

the difference
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CLASSIC.BRANDS HANL
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*Faucet extra

We Offer Windows and Doors with Installation

As well as...

Housewares, Hand & Power Tools, Plumbing & Electrical
Supplies, Vanities and Toilets, Paint & Painting Supplies,
Automotive Supplies, Screen & Glass Repair.
We also feature Giftware & Seasonal items,
including Lawn & Garden Supplies.

We also sell lumber and provide next day delivery.

Do it yourself, Doesn’t Mean Do it Alone. Here’s How.

Aurora

Home hardware 905-727-4751

289 Wellington St. E.
Aurora

Schomberg
Home hardware 905-939-HOME (4663)

Aurora and Schomberg Home Hardware Serving York Region and Surrounding Areas

17250 Hwy 27, Unit 1
(in the Beer & Licquor Store plazca)



Ask A Realtor

When will open houses
be more common again,
we want to see properties
in person before buying?

locally, regionally and beyond. If buying a home

is the priority reach out to your REALTOR® and
design a strategy of timing, needs, wants and lifestyle
preferred. Prior to going out on any showings Buyer’s
may want to attend Open Homes as well but even
with the COVID-19 - Phase 3 of reopening and health
and safety guidelines in York Region in place Sellers
are coming to realize that much of the viewings of
their home can occur safely online to reduce search
time and risk to the Sellers as Buyers narrow their
choices prior to viewing the home. Look at the photos,
the videos, the virtual open houses, ask your Buyer
agent if there is additional footage that’s been taken
of areas not as commonly photographed that may be
of concern.

Many Real Estate Brokerages are strongly recom-
mending that open houses are not conducted unless
strict protocols are followed. The recommendations
may be open house by appointment only, guests must
sanitize their hands, wear gloves, masks and bootie
covers, no greater than 2 guests in the home at a time.
Strict protocol guidelines would be best posted on the
front door to help guests understand the process prior
to entry. Reminders of guest etiquette may also be
posted throughout. Guests can expect to be questioned
on their health, and while touring the home with the
agent hosting the guests should stay within eye view
safely distanced apart as ‘ no touching is an important
rule Seller’s are asking their agent’s to stress and enforce.
The REALTOR® leading the discovery tour will likely
be equipped with hand sanitizer and wipes to wipe

C ommunity health safety will always be a priority

surfaces that have had contact as the tour progresses.
All washroom facilities would be off-limits.

The recommendation is that marketing feature
sheets can be created however shared digitally to home
buyers or their Buyer’s Sales Representative to reduce
health risks that present with paper contact.

Identification will be required for contact tracing
and under The Personal Information Protection and
Electronic Documents Act (PIPEDA) sharing of this
data would only be for COVID-19 contact tracing
and not for solicitation. It is recommended that Sales
Representatives also take temperatures of the guests
prior to entry of the home.

Hiring a Buyer agent to navigate showings through
these uncertain times would mean that many of the
required protocols would be known in advance and
prepared for and showings could be booked more
smoothly to reduce time and delay or aggravation
waiting. Before looking at homes it's best to be
pre-approved financiall. With homes selling as
quickly as they have been across the Greater Toronto
Area (GTA) be prepared to take swift action; when
that ideal home has been found; offering action can
follow especially with so much competition existing
in this strong Seller’s market.

- Written by Connie Power

Connie Power

Manager, Real Estate Sales Representative

CNE® SRS® ABR® SRES® for RE/MAX Hallmark

York Group Realty Ltd., Brokerage serving York region and beyond.
Empowering you in real estate!

**Not intended to solicit those currently under a real estate contract

At The End Of This Pretty Covered Lane, Nestled Amongst The Trees On 51 Acres, Sits This Grand OI’
Dame In All Her Glory, Overlooking Some Of King’s Prettiest Countryside! Lovingly Maintained, Updated
& Renovated Over The Years, All In Keeping With Her Original Character & Charm! The Perfect Location
For Peaceful Country Living, Just North Of Nobleton & South Of Schomberg Make It An Ideal Central
Location For Any Business Permitted In RU1 Zoning. An Inground Pool, Perfect For Cooling Off On These
Hot Summer Days! Large Formal Principal Rooms, Main Floor Office/Study, Big Country Kitchen, &
Family Room, Finished Lower Level Rec Room With Walk-Out, 30X50’ Heated Workshop W/ Loft, Barn,
2 Car Detached Garage. Call Today to Arrange a Private Viewing of This Lovely Home & Peaceful Setting!
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ANNE HILLIARD

BROKER——mmmm
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Rocco Racioppo

Serving Aurora, Newmarket, East Gwillimbury, King, Stouffville, Richmond Hill & Surrounding Areas

905-841-4787 e www.roccoracioppo.com

ot

AMAZING ESTATE IN KING! $12,950,000
Gated entrance to approx. 19-acre treed lot with 2 residences. Approx.

11,000 sq. ft of luxurious living space overlooking 4 Acre pond. 2 pools.

FABULOUS “BI;OOMSBURY KITCHEN”! $1 ,798;000
Approx. 3,900 sq. ft bedroom home with many recent renovations

including kitchen, bathroom. Outstanding landscape. Call Rocco Today!

BUNGALOW ON PRIVATE LOT! $1,598,000
Renovated bungalow with over $300,000 in recent improvements.
Situated on Approx. 1.5 Acre treed lot. Call Rocco Today!

AFFORDABLE LUXURY! $1,368,000
Approx. 4,800 sq. ft living space with 9 ft full ceilings and

open concept plan. Fully landscaped. Call Rocco today!

List with one of Canada’s Top Producers,

cCoLDWELL
BANKECR O

ROMAN REALTY GE

annehilliard.ca
anneh@ronanrealty.com

c:416.795.4920

t: 905.859.4477
f: 905.895.4478

REAMPX

REALTRON REALTY INC.

INDEPENDENTLY OWNED & OPERATED BROKERAGE

5870 KING ROAD
NOBLETON, ON

ranked # 72 in Canada out of approx. 21,000 RE/MAX Agents in 2017.

APPROX. 94 ACRE HORSE FARM $2,988,000
Minutes from Highway 404. 18 stall horse farm with Arena
& Paddocks. Call Rocco Today!

DON'T YOU LOVE HEATED FLOORS! $1,698,000
Totally renovated home with outstanding kitchen & private
backyard oasis including inground pool & hot tub. Call Rocco Today!

GREAT VALUE IN STONEHAVEN! $1,598,000
Approx. 4,500 sq. ft. 2 storey home with 2 storey living room, open
kitchen & family room. 9-foot ceilings, 3 car garage. Gall Rocco Today!

LESS THAN 1 YEAR! $1,190,000
Approx. 3,300 sq. ft. 2 storey home with walkout basement.
Minutes to upper Canada mall. Call Rocco Today!

CUSTOM BUNGALOW! $2,850,000
5,500 sq. ft on main level with 12 ft ceilings. Minutes
from Aurora. Call Rocco Today!

BACKS ONTO CONSERVATION! $1,698,000
Open concept home with fabulous backyard oasis including in ground
pool, patio, deck. Situated on the end of a quiet court. Call Rocco Today!

2 STOREY, GREAT ROOM! $1,538,000
Fantastic home for entertaining. In demand location.
Call Rocco Today!

FOR SALE

BUILD YOUR DREAM HOME! $1,150,000
Just under two acres. Building lot, minutes from Aurora.
Call Rocco Today!

o
= 494
25 ACRES! $2,498,000
Approx. 8,000 sq. ft of living space in Bungalow with walkout
basement. Minutes to major Highway. Call Rocco Today!

Z

EXECUTIVE HOME! $1 ,688,000
d with pool & waterfall. Three car garage.
Call Rocco Today!

2-YEAR-OLD BUNGALOW! $1,528,000
Over 5,000 sq. ft of living space including finished walkout base-

ment. 3 car garage & space to build a workshop. Gall Rocco Today!

BUNGALOW DESIGNED FOR TWO FAMILIES $1,138,000
Bungalow situated on approx. 2 acre lot.
Call Rocco Today!

Call for a FREE Market Evaluation! 905-841-4787

You Get The “Right Results” With Rocco.




