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These days, home trends are
about more than good design
and aesthetics — they’re about
creating spaces that reflect our
values and are more comfortable
and enjoyable to live in. From
net-zero and net-positive
construction to tiny minimalist
homes, trends are all about

your family’s lifestyle.

Whether youre shopping for a new home, ren-
ovating your own or creating a new build from
scratch, here are some of the biggest trends you
need to know for inspiration.

SUSTAINABLE DESIGN: This one has been popular
for a long time, but green design has evolved to be
about much more than energy-efficient appliances
and LED light bulbs. Now, it’s all about making sure
everything in your home reduces your carbon foot-
print and minimizes any impact on the environment.

To try the trend yourself, think big and get cre-
ative — install solar panels on your roof, choose
building materials that don’t require deforestation
and upcycle old furniture for decorative elements
instead of buying new.

DISASTER RESILIENCY: Climate change affects us in
s0 many negative ways, and one of the top concerns
is the increase in natural disasters. From wildfires
that last for months to major floods that affect entire
cities, we now need to prepare for the worst when
building our homes.

Switching to disaster-resilient materials is an im-
portant first step. Many builders now prefer to use
stronger, more energy-efficient materials like insu-
lated concrete forms (ICFs) instead of more tradi-
tional materials like wood. For example, Nudura
ICFs can withstand winds of up to 250 miles per
hour (equivalent to an F4 tornado) and offer a fire
protection rating of up to four hours.

OUTDOOR LIVING: Many of us are now choosing to
forgo getting a cottage or summer home and recre-
ate the experience in our own backyards. This trend
helps you make the most of your existing space and
take full advantage of your yard or patio during the
summer months.

You can design a full living space outside, com-
plete with an outdoor television and comfy couches,
as well as a kitchen and refrigerator for entertaining.
Consider adding a fireplace or firepit to keep warm
during cool summer nights and enjoy the outdoors
through spring, fall and even winter if you're brave.

HOME AUTOMATION: This is another longstanding
trend that shows no signs of slowing down. It has
also evolved to encompass more of the home to
make life even more comfortable and convenient.
From an oven that can be turned on remotely to
preheat, to skylights that can open and close auto-
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SHOWROOM:

OPEN BY APPOINTMENT ONLY
CURBSIDE SAMPLE PICK-UP AVAILABLE

Email: showroom@DPScountertops.com
905-503-2222
16650 Jane Street, King

matically to create the perfect ambient temperature,
there are more ways than ever to integrate smart
home technology into your living space.

as you are is the latest trend, with custom-built stor-
age and personalized architectural features to make
your space stand out.

You can start small with voice assistant and smart
light bulbs and work your way up to a total smart
home system that includes home security, tempera-
ture controls and all your electronic devices.

You can even go as far as building a custom home
that’s suited to your family. Older home demolitions
and purchasing land-only properties is becoming
more common, allowing you to work with an archi-
CUSTOMIZATION: You don’t have to settle for what tect to create exactly what you want with a new build.
mass manufacturers decide to build, or what works
for everyone else. Creating a home that’s as unique

Find more information about the benefits of

building a home with ICFs at nudura.com.
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$799,000 The Spacious ‘Monet’ Model Features Living Room W/Soaring Vaulted |
Ceiling, Bright Picture Windows & Gas Fireplace, Main Floor Master Suite W/Access To |
4 Pce. Bath, Spacious Eat-In Kitchen W/Granite Counter Tops, Stainless Steel
Appliances & Walkout to Deck Overlooking The Golf Course. Other Features Include |+
Extended 2nd Floor Loft With 3 Pce. Ensuite & Juliette Balcony, Fully Finished Lower | |
Level Family Room W/Above Grade Windows, 2nd Fireplace & 3rd Bdrm. |

H

Ltd., Brokerage

H.R. HorizoN REALTY LTD.,
BROKERAGE

Independently Owned & Operated

416-706-0419
HoRrizoNREALTY.CA

GRANITE . QUARTZ . PORCELAIN

E AND OPTIONS IN KING

Leslie Whicher, ..
Tuteguily in Real Eate

Classic King country home on
2.58 spectacular acres features extensive
updates, rear loggia with outdoor
dining area & many walk-outs to
gardens and property. $2,599,900

Stunning 2-acre cul-de-sac lot
backing onto ravine, to build

your dream home!
$1,849,000

Outstanding King Township family home in a golf course community
is completely reno’d to the finest quality & taste! 441 bedrooms,
6 baths, home office on over 2 acres!
$2,880,000

Office 905-727-1941
Cell 647-609-2744
Iwhicher@rogers.com

RE/MAX
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By Julien Laurion
The Big Tuna of Real Estate

RECENTLY, I was having a chat with a friend and she
asked; what do I do as Realtor other than the obvious?
I thought that this was such a great question I thought
I would share my thoughts both on paper and a video
for my website and social media outlets.

One thing to keep in mind is that even though
Realtors in Ontario are apart of brokerages, we are
independent contractors. Thus, we run our own
business but must abide by the values and principles
of our brokerage. Saying that I can only speak to what
I'do’ since every Realtor’s business model is different.

The obvious answer is I help trade real property.
I help clients and customers buy and sell homes!
However, there is a lot more to the job then just
touring clients around homes.

When a Realtor has a listing they have to create
and distribute all marketing materials, whether it be
in print or digital form. This takes careful thought,
insight and consideration of your marketplace. In
today’s world, I make sure that I use social media as
a key part of my marketing strategy. In addition to
this, I have to help clients prepare their homes for
sale. How your home looks to a prospective buyer
can make the difference between a quick sale for
top dollar or a prolonged sale period for potentially
less money. Doing things such as, decluttering the
living space and closets, putting a fresh coat of paint
in important areas of the home and getting around
to those minor upgrades and repairs that have been
ignored can have a huge transformational impact
your home makes when that prospective buyer first
walks through your door. You want the buyer to easily
picture themselves living in your home.

When a sale or purchase agreement is signed, that
is not the end of a Realtor’s job. I continue to serve as
the point person helping all parties to communicate
and help facilitate a smooth closing, as well as
providing advice and guidance for my clients. You'll
remember from one of my last TRR articles that
conditional clauses are a common part of a purchase
and sale agreement so clearing those conditions is an
ongoing responsibility that the Realtor assists with.
Additionally, I spend A LOT of time creating
content to market your home. This includes writing
articles, filming video clips for my social media
and YouTube accounts, creating digital ads for
Facebook and Google etc., photographs and blog
posts. Sometimes I even use my drone to create
captivating action shots of the property. This is
especially important for the marketing of cottages or
rural properties. It is the quality of the content that
helps to differentiate between Realtors. You can see for
yourself the difference good quality marketing content
makes in promoting interest and activity in the sale
of a property. I have no doubt that you have seen
marketing material of some properties where the
pictures are blurry or they are dark and do not do
the property justice. You don’t want that to be how
your home is marketed! There are over fifty thou-
sand registered Realtors in the GTA, so you want to
select the right one.

There is so much more to what I do and am not
able to fit it all in a half-page article. So please, check
out my YouTube channel or website www.bigtuna.ca
where you can find my latest video where I get more
in-depth on this topic.

Julien Laurion AKA Big Tuna is a local

Real Estate Sale Representative with

Royal LePage Your Community Realty in Aurora.
| am a real estate agent who has expertise in both
Real Estate and Renovations and has been
involved in this community for over 20 years.

If you have a question for my monthly article or

if you are considering buying, selling or leasing a
home please feel free to call or email me directly
at (416) 402-5530 or julien@bigtuna.ca or by
alternatively visiting my website www.bigtuna.ca
or Facebook page @bigtunarealty

Thinking of Buying
or Selling Your Home?

For Insider Tips Visit:
HelenAvraamNeo.com

(Elena) Avraam Neophytou,

Sales Representative, SRES

ROYAL LEPAGE CONNECT REALTY, BROKERAGE
S (10T

ROYAL LEPAGE
T

Each office independently
owned and operated

Call Direct: 416-587-3415
Email: HelenAvraamNeo@RoyalLePage.ca

REALTY

ROYALLEPAGE
P

BROKERAGE INDEPENDENTLY OWNED & OPERATED

Community”
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Real Estate Market Update — Aurora

’

stock of homes for sale on the market with

2.7 months supply available. There was a skyrocket
112 percent increase in home sales in the month of
June throughout Aurora of all home types and the average
price of the 87 homes that sold rose to was $1,068,255
. There were 175 homes placed on the market and at
the end of June, 207 were available to purchase. On
average, it took 24 days for homes to sell. Sellers yielded
on average 97 percent of their asking price.

The majority of sales in June were detached homes
at an average price of $1,274,838. There was a steep
increase in condo apartment sales from 1 in May to
19 sold in June for an average of $779,000. The
average price for a townhome was $788,463, semi-
detached homes average pricing was $799,688, condo
townhouses average price was $709,300 and one linked
home sold for $595,000.

Home values have continued to increase since May.

Steady buyer demand continues to deplete the

SALES

’

I

There were five sales ranging from $2-5 million in Aurora
compared to none in that price range since the end of
March of 2020.

Discuss your real estate needs with a REALTOR®
today including a review of COVID-19 safety protocols
including the use of Personal Protection Equipment in
advance of meeting in person.

- Written by Connie Power

Connie Power is the Manager, Real Estate Sales Representative CNE®
SRS®ABR® SRES®, for REIMAX Hallmark York Group Realty Ltd., Brokerage
serving York region and beyond in the Greater Toronto Area (GTA).
Empowering you in Real Estate, Call Connie today to make an
appointment to discuss your next move at (905) 726-0856.

*The statistics provided herein were obtained from the Toronto Regional
Real Estate Board; Regional Housing Market Tables; York Region,
Aurora for May, June of 2019, 2020 and the Summary of Existing Home
Transactions of all home types, 2020 for all TRREB Areas.

**Not intended to solicit those currently under a real estate contract.

EXECUTIVE HOMES WITH FINISHED WALK-OUT BASEMENTS

Stunning 3 + 2 Bdrm Executive Bungalow on Private
1.98 acre Estate Lot Overlooking Spectacular
Wooded Ravine! Prof Finished Walk-Out Bsmnt steps
out to Tranquil Backyard Oasis w Waterfall, Perennial
Gardens & Stone Patio w Firepit! Bright Wall to Wall
Windows offer Magnificent 360 Views & Natural Light.
Featuring Chef’s Kitchen, Covered Deck, 9’ Ceilings, 3
Car Garage, Upgraded HVAC/Elec & More!

Call for Details or a Private Showing! $1,499,000

il
Cekarot oot

905-715-653

Buet

SALES REPRESENTATIVE

Direct 28922 ] . ] 48 ] | Office 905 7273 ] 54 | kellyburt@royallepage.ca

205 Sherwood Place, Newmarket

Rare Opportunity! Magnificent 65 x 317 ft Ravine
Lot on one of Newmarket's most Prestigious
Cul-de-Sac’s! Custom Built Family Home Offers
Spacious 3500 sf Layout with 5 Bedrooms,
5 Bathrooms & 9’ ceilings (main) + Finished Walk-Out
Basement. Breathtaking Views Overlooking 1/2 acre
Mature Woodlands & Creek with Bridge in Private
& Tranquil Setting!

Call for Details or a Private Showing! $1,520,000

RE/MAX *
RE/TIAA At A
TUR |\1T(EYm N4
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How tree
services can
protect your
property

Cold weather can take its toll on
a property, especially in regions
of the world where winters are
harsh. Most parts of the land-
scape are vulnerable to damage
from winter storms, but trees
may be especially susceptible.
By the end of winter, many
homeowners wonder if their
trees would benefit from some
professional TLC.

Tree services provide a host of services. While fall
is a popular time to remove trees from a property,
doing so in spring is not unheard of, especially if
trees were affected by winter storms and now pose a
threat to a home and the people who live inside it.
Homeowners considering tree services can ex-
plore the following ways that some professional arbor
attention can protect them and their homes.

«Tree services can help protect a home’s foundation.
Old trees that stretch well into the sky can be capti-
vating, but they also can pose a threat to a home’s
foundation. Such trees may have especially large root
zones that may extend beneath walkways and even
a home. In the latter instance, foundations may crack
as roots try to stake their claim to the ground beneath
a home. According to the home improvement re-
source HomeAdvisor, homeowners pay an average
of just over $4,000 to repair foundation issues, though
major problems can cost considerably more than that.
A professional tree service can remove aging trees
that might be beautiful and awe-inspiring but still pose
a threat to a home and the areas surrounding it.

* Tree services can improve visibility. Trees that
have aged a bit since their last trimming might affect
the view of a property from inside a home. Overgrown
branches can compromise residents’ ability to see
and experience the natural beauty just outside their
windows. The average homeowner may be able to
trim short trees on his or her own, but if views from
the second floor of a home or higher have been
compromised, it's much safer to call a professional
tree service. Such services have the right tools and
experienced personnel necessary to safely trim high
branches on tall trees.

* Tree services can help prevent future damage.
Even if trees made it through a recent winter un-
scathed, that's no guarantee next winter or even the
coming seasons of spring, summer and fall won't
ultimately prove their undoing. Travellers Insurance
notes that weather-related roof damage, including
damage resulting from falling limbs and branches
weighed down by snow during the winter months,
accounted for more than half of all Travellers prop-
erty loss claims between 2009 and 2016. According
to BNC Insurance and Risk Advisors, homeowners
may be liable if a tree they knew posed a threat falls
onto a passerby or a neighbours property and causes
damage or injury. Having all trees properly trimmed
each year, but especially those that can fall on your
home and your neighbours’ homes, may prevent fu-
ture damage and legal issues.

Tree services can ensure trees maintain their awe-
inspiring beauty and help homeowners protect their
homes and their belongings.

Conserving water during drought and dry periods

WEATHER CAN BE UNPREDICTABLE. Carefully
developed plans for days spent in the great outdoors
can be derailed by unexpected rainstorms, while
sudden bursts of sunshine can turn overcast
afternoons into chances to get outside and breathe
some fresh air.

Lawn and garden enthusiasts know just how
mercurial Mother Nature can be, especially dur-
ing summer. The spectre of drought looms every
summer, but the National Weather Services
Climate Prediction Center does not anticipate any
broad-scale areas of a drought developing in the
Lower 48 states in 2020. While thats good news
for lawn and garden enthusiasts, it's wise to remain
prepared for drought.

In recognition of the difficulties drought can pose,
the Environmental Protection Agency offers the
following tips to homeowners to ensure that water
is available to meet critical needs.

LEARN LOCAL REGULATIONS. During dry periods and

droughts, local water utilities put restrictions in place.
These restrictions are not meant to be nuisances, but de-
signed to ensure water is available to fight fires and meet
other critical needs. Adhering to these guidelines, no
matter how difficult they can be, helps your community
stay safe. Periodically visit local water utility websites to
learn if there are any restrictions in place.

INSPECT FIXTURES FOR LEAKS. Conservation is the
goal of water restrictions. Leaky fixtures compromise
conservation efforts, so inspect all interior and exterior
faucets and pipes for leaks and fix them immediately.

LOOK INTO UPGRADES. Upgrading outdated bath-
rooms and other water features can be a great way-
to conserve water without changing daily habits.
For example, the EPA estimates that water-conserving
toilets can reduce water consymption by as much as

(

60 percent each year. That saves consumers money
while also helping them too conserve during droughts
or periods of dryness.

WATER WISELY. The EPA notes that experts estimate
that as much as 50 percent of the water we use out-
doors is lost to evaporation, wind or runoff due to
overwatering. The EPA recommends watering pri-
marily in the early morning and evening, after the sun
goes down, so less water is lost to evaporation. If you
have an irrigation system that uses a clock timer, con-
sider replacing the timer with a WaterSense labeled
irrigation controller, which acts as a thermostat for a
sprinkler system, using local weather and landscape
conditions to tell the sprinkler system when to turn
itself on and off.

Drought and dry conditions in summer highlight
the importance of conserving water.

)

48 MEADOWBROOK LANE, MARKHAM
$1,450,000
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24 CRANBERRY LANE, AURORA
1,175,000
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116 LORAVIEW LANE, AURORA
$1,088,300
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617 HEDDLE CRES., NEWMARKET
$799,900

72 HARRISON AVE., AURORA

49 TRILLIUM DR, AURORA

Operarations Manager Sales Representative

KEY ADVANTAGE

Wonder What YOUR Home is Worth?

TOGETHER TO SERVE YOU BETTER

Sales Representative Sales Representative

Teamv

—
ROYAL LePAGE

[ TR
RCR Realty, srokerage

Independently Cwned And Operated

Sales Representative

REZZZ2% i

AWARD 00

SUSIE STROM

Sales Representative

CAROLINE BAILE &

Broker

Sulianne

I HAVE QUALIFIED BUYERS FOR PROPERTIES IN KING!

DBeiteau

THINKING

SALES REPRESENTATIVE {

DIRECT: 416-418-6683

OFFICE: 905-727-1941
JULIANNEBOILEAU@HOTMAIL.COM
TIME2BUY-SELL.COM

REMBX N7

HALLMARK YORK GROUP REALTY LTD.

OF SELLING?

| have a buyer for your Bungalow,
would love King Valley,
2 or 3 car garage.

PLEASE CALL ME DIRECT!

HALL o FAME




MARGARET BLACK | PROFESSIONAL CORPORATION

Barristers Solicitors

Experience and Integrity
You Can Trust

King City, Vaughan, and
New Tecumseth, Ontario

re: 905-833-9090

rax 905-833-9091

Email: iInfo@blacklawoffice.ca

Real Estate Transactions
Corporate = Wills - Estates
Probate + Family = Immigration

Backyard pools provide families
with ample opportunities for

by all the fun when swimming

in a backyard pool, but it is
crucial that homeowners take
steps to ensure everyone is safe
when spending time in the pool.

Escape Covid-19 Staycation woes. Bring the cottage

to your backyard. 16"x32" AG Pool with entertainer’s
decking and lower BBQ patio, large grassed areq,

and a Playground park 70" away, this house ticks all the
boxes. Great School District, In your search fo escape big
urban living for you and your family. Beeton ON presents a
wonderful small vilage destination within an hour commmute
down the 400 or 27 or 50 to the GTA, and 20 minutes to the
Go Transit connections in Bradford. MLS N4826954

Open House by appointment only
Sat July 18th, Sun July 19th, 2020 1-4pm
Caill 705-796-6753 or 905-775-5677 to book your time.

www.hblacklawoffice.ca

Ken Prait CSP

Salesperson

Office: 905-936-2121 Direct: 705-796-6753

Ken.Pratt@century21l.ca « www.ken-pratt.heritagerealtor.ca

The importance of
safety when swimming
in backyard pools

recreation. It's easy to be distracted

Aurora
Home hardware

Your Community Hardware Store
CLASSIC BRANDS VANITIES 4

AVAILABLE &35

BRAND NEW COLOURS

JAVA,
MIDNIGHT BLUE
& LONDON FOG

CLASSIC BRANDS ALSO HAS A
WIDE SELECTION OF QUARTZ
VANITY TOPS & MIRRORS.

24” 10 72” sizes available

BUNgNOW
ANDESAVE

Come and see
the difference

BRAND

NEW

ESTABLISH A BARRIER

The Consumer Product Safety Commission warns that
drowning is the leading cause of unintentional death in
children between the ages of one and four in the United
States. Pools attract curious children, so maintaining a
barrier between the home and the pool is essential. Many
municipalities require some sort of fencing around pools
or ladders that self-latch or can be closed off to climbing.

Locks and alarms on windows and doors that face or
provide access to the backyard also can serve as barriers.

KEEP PLAY UNDER CONTROL

Children and even adults may be swept up in the fun and
engage in potentially dangerous behaviours. Pool users
should not be allowed to run around the perimeter of an
in-ground pool, as the cement can get slippery when wet
and lead to falls that can cause injuries.

Exercise caution when using diving boards or diving into
pools. Its easy for divers to hit their heads when diving
off a board into a pool due to close proximity of the
transition wall in the deep end of the pool or by diving into
shallow water. The Red Cross recommends a water depth
of 11.5 feet for safe diving and the transition wall
should be at least 16.5 feet from the tip of the diving board.
However, the standard depth for many pools is 7.5 feet
of water and a slope beginning seven feet from the board.

EXERCISE CAUTION WITH INFLATABLES

The Good Housekeeping Research Institute found that
inflatable pool toys are especially dangerous. Such toys
can flip easily, putting children at risk for injury (from
striking the sides of the pool) or drowning (especially
if the children were ejected into deep water). Inflatables
also can prevent access to the surface of the water for
submerged swimmers.

CHOOSE A BACKYARD LIFEGUARD

At least one person should be designated as backyard
lifeguard when the pool is in use. This person should
always direct his or her focus on the pool, counting
swimmers and keeping track of who enters and leaves
the pool. Safe Kids Worldwide suggests rotating water
watchers every 15 minutes.

Pools are fun places to spend summer afternoons,
especially when every step is taken to ensure the safety
of swimmers.

Schomberg
Home hardware

JUL *Faucet extra

We Offer Windows and Doors with Installation

As well as...

Housewares, Hand & Power Tools, Plumbing & Electrical
Supplies, Vanities and Toilets, Paint & Painting Supplies,
Automotive Supplies, Screen & Glass Repair.
We also feature Giftware & Seasonal items,
including Lawn & Garden Supplies.

We also sell lumber and provide next day delivery.

Do it yourself, Doesn’t Mean Do it Alone. Here’s How.

Aurora

289 Wellington St. E.
Aurora

Home hardware 905-727-4751

Schomberg
Home hardware 905-939-HOME (4663)

Aurora and Schomberg Home Hardware Serving York Region and Surrounding Areas

17250 Hwy 27, Unit 1
(in the Beer & Licquor Store plazca)



Ask A Realtor

We are looking at homes
in York Region for sale
online and they seem

to be selling so fast,
what should we do next?

the Greater Toronto area including York Region.
Work with a Buyer Specialist to develop your
competitive advantage of tactics to bring forth when
you find that next home you want to purchase. Be pre-
pared to take action if the right home is found and that
there may be a competition that could come between
achieving a successful purchase if there is hesitation.
In any buying situation including a multiple offer
situation, buyers should review and understand
recent comparable sales in the area and have an under-
standing of the current market conditions. Ask your
REALTOR® to share the approximate value of the
home in question before the offer to purchase is even
created. A REALTOR® would provide you with a Cur-
rent Market Analysis using information gathered from
the Toronto Regional Real Estate Board (TRREB) and
this is not the same thing as an appraisal. Try to un-
cover whether the selling price is too low to be accu-
rate, current market-priced or above market priced to
figure out the strategy the Seller’s and their agent have.
Once buyers know the range of what the home
value is, compared to the amount that's been pre-ap-
proved it’s prudent to stay within your means. If the
home sells far above market value the home may not
appraise for that price and the mortgage lender may
require more money for the down payment or deposit
to make the deal happen. Buyers need to know in
advance if they can still go ahead with closing the deal
and should talk to their lender in detail about their fi-
nancial situation.  If Buyers stay within their budget
and don't win in multiples because the winning offer
was from Buyer’s who could pay more that’s not really
losing, if they know financially there was no room to
go higher.

Competition is on the Rise across Toronto and

Rocco Racioppo

Ask your Accredited Buyers Representative ABR”
designated agent the top 10 Strategies they will use
when representing Buyers to help their competitive
edge. As a Buyer understand that conditions can be
added to the offer and if they are removed this needs
acknowledgement. An offer may be more attractive
with no conditions added but many require a financ-
ing condition, home inspection, Approvals from a
Solicitor or Insurer and more. Know in advance how
much can be available for deposit and offer ideally 5
percent or greater.

The buyer specialist should ask probing questions
to seek understanding about the home that may not
be answered on the home listing information sheet or
provided in attachments. If as a buyer there is concern
that the offer was ever presented, the Seller’s agent can
provide a signed copy of the offer conveyance when
supplied with the offer.

Don't be afraid to share what you desired about
the home that inspired the offer to purchase. A brief
icebreaker letter may be another appreciated touch
Seller’s may be looking for. Seller’s may be attached to
their home or hope that the next homeowner will be a
good neighbour to their friends on the street.

If the right home in the preferred neighbourhood
of choice is currently not for sale ask your Buyer Spe-
cialist their ideas and resources available for finding off
of market opportunities. Patience and persistence are
important assets to uphold until the home purchase
goal has been achieved.

- Written by Connie Power

Connie Power is Manager, Real Estate Sales Representa-

tive CNE® SRS® ABR® SRES® for RE/MAX Hallmark York Group
Realty Ltd., Brokerage serving York region and beyond.

Empowering you in real estate!
**Not intended to solicit those currently under a real estate contract

THIS CHARMING
3BR/2 BATH BUNGALOW
In The Heart Bolton With A Covered Patio &
Separate 24 X 32’ Shop, On A Huge 65 X 186 Ft
In-Town Lot Is A Must See! Peaceful & Private on
A Highly Desirable Dead End Street With All The
Convenience Of Town Amenities & Rec Centre
Within Walking Distance! $899,900

A MAGNIFICENT

VIEW FOR MILES!
Spacious 4 Br/4 Bath Family Home On A Huge .4
Acre In-Town Ravine Lot On Quiet Private Cul-
De-Sac In The Heart Of Woodbridge! Custom
Built & Designed, Large Principal Rooms,
Separate Formal Dining & Living Rooms, Family
Room W/ Fireplace & Walk-Outs To Mature Trees
In The Huge Private Backyard! $1,399,900

o
o ‘ m e
ANNE HILLIARD

Qponing Wﬂ%

annehilliard.ca
anneh@ronanrealty.com

€:416.795.4920

t: 905.859.4477
f: 905.895.4478

5870 KING ROAD
NOBLETON, ON

BROKER

REALTRON REALTY INC.

INDEPENDENTLY OWNED & OPERATED BROKERAGE

Serving Aurora, Newmarket, East Gwillimbury, King, Stouffville, Richmond Hill & Surrounding Areas

905-841-4787 e www.roccoracioppo.com

List with one of Canada’s Top Producers,

ranked # 72 in Canada out of approx. 21,000 RE/MAX Agents in 2017.

APPROX. 94 ACRE HORSE FARM $2,988,000
Minutes from Highway 404. 18 stall horse farm
with Arena & Paddocks!

DON'T YOU LOVE HEATED FLOORS! $1,788,000
Totally renovated home with outstanding kitchen &
private backyard oasis including inground pool & hot tub!

GREAT VALUE IN STONEHAVEN! $1,598,000

Approx. 4,500 sq. ft. 2 storey home with 2 storey living room,

open kitchen & family room. 9-foot ceilings, 3 car garage!

il

LESS THAN 1 YEAR! $1 ,190,000
Approx. 3,300 sq. ft. 2 storey home with walkout
basement. Minutes to upper Canada mall

CUSTOM BUNGALOW! $2,850,000
5,500 sq. ft on main level with 12 ft ceilings.
Minutes from Aurora!

BACKS ONTO CONSERVATION! $1,698,000
Open concept home with fabulous backyard oasis including in
ground pool, patio, deck. Situated on the end of a quiet court!

2 STOREY, GREAT ROOM! $1,538,000
Description: Fantastic home for entertaining.
In demand location!

BUILD YOUR DREAM HOME! $1,150,000
Just under two acres. Building lot, minutes from Aurora!

25 ACRES! $2,498,000
Approx. 8,000 sq. ft of living space in Bungalow with walkout
basement. Minutes to major Highway!

EXECUTIVE HOME! $1,668,000
Approx. 4,200 sq. ft Home with 9-foot ceilings, open kitchen & family
room. Huge backyard with pool & waterfall. Three car garage!

2-YEAR-OLD BUNGALOW' $1, 528 000
Over 5,000 sq. ft of living space including finished walkout
basement. 3 car garage & space to build a workshop!

BUNGALOW DESIGNED FOR TWO FAMILIES $1,138,000
Situated on approx. 2 acre lot!
Approx. 10 Minutes from Aurora

FABULOUS “BLOOMSBURY KITCHEN”! $1,798, 000
Approx. 3,900 sq. ft bedroom home with many recent renovations
including kitchen, bathroom. Outstanding landscaping !

BUNGALOW ON PRIVATE LOT! $1,638,000
Renovated bungalow with over $300,000 in recent
improvements. Situated on Approx. 1.5 Acre treed lot!

WALKOUT BASEMENT! $ 1,238,000
2-Year-old 2 storey home,
4 bedrooms, 3 Full Ensuite, main floor den!

LESS THAN 5 YEARS OLD $895,000
Open concept, 2 storey home. Just under 2,500 sq. ft
with 9ft ceilings & upgraded kitchen!

Call for a FREE Market Evaluation! 905-841-4787

You Get The “Right Results” With Rocco.




