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Buying a home can be very competitive. A well-maintained property with all of the bells and
whistles that today’s buyers demand figures to attract many offers, and buyers who have found
their dream homes must be prepared to make an offer that sellers can’t refuse. continuted on page 4
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Spectacular & Luxurious New never lived in condo w/Huge Cov-
ered Terrace W/ Gorgeous South West Panoramic Unobstructed
Views! 2 Bedroom + Den W/2 Stunning Bathrooms, Deluxe
Gourmet Kitchen, Granite Counters & High End S/S Appliances,
Plus Fireplace! Master Bedroom Has Spa Like Ensuite Bath And
Wicc! 2 Prime Parking Spots Near Elevator Plus Locker!

Beautifully renovated 4 level sidesplit w/double garage w/ sep-
arate entrance to basement! 80 x 200° Lot! Gorgeous reno’d
kitchen, s/s appliances & large eat-in area has w/o to huge
deck w/2 gazebos! 2 awesome reno’d full bathrooms, spacious
L shaped living / dining rooms w/hardwood & huge family room
w/fireplace! 4 bedrooms + office!

Brand New Approx. 4900 Sq Ft Of Luxurious Finished Living
Space. 100 x155 ft lot! Professionally Designed W/High End
Cabinetry, Quartz Counters, 4 + 1 Bedrms, 4 1/2 Spectacular
Washrooms, High Ceilings, Stunning Decor T/0, Great Finished
Basement. Super Location - Beside Golf Course & Minutes
To Newmarket Shops & Hwy 404!

905.898.121

akotsovos@trebnet.com

416.520.3651

Realtron Realty Inc.,
Broks



next to

A warm fire can make even the coldest
winter day more enjoyable. Fireplaces
may not get much use in spring or
summer, but come late fall and
throughout the winter, the fireplace can
be a great place for families to gather.

Before fireplace season hits full swing, home-
owners might want to brush up on a few fireplace
facts so they can safely enjoy nights spent sitting
by the crackling flames.

The Chimney Safety Institute of America advises
homeowners with fireplaces to hire a CSIA-certi-
fied chimney sweep to clean their fireplaces. After a
lengthly period of non-use, various issues could be
affecting the chimney, many of which might not be
noticeable to an untrained eye. Professional, certi-
fied chimney sweeps have extensive knowledge of
fireplaces, making them valuable resources who
can let homeowners know if any safety issues devel-

your
first fire this 20

oped since fireplaces were last used. The National
Protection Agency recommends that chimneys be
swept at least once per year.

A full inspection of the chimney might be in
order as well. Chimney service technicians will
conduct thorough examinations of readily acces-
sible portions of the chimney exterior and interior
and accessible portions of the appliance and the
chimney connection. The CSIA recommends that
homeowners who plan to use their chimneys as
they have in the past request a Level 1 inspection,
which will examine the soundness of the chimney
structure and flue as well as the basic appliance in-
stallation and connections. Technicians also will
verify if the chimney is free of obstruction and
combustible deposits.

Homeowners also should inspect their chim-
ney dampers before lighting their first fires of the
season. Dampers should open and close smoothly.
If not, a service technician can help fix or replace
the damper.

Firewood is another thing homeowners must
consider before lighting their first fires of the sea-
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son. The CSIA says that well-seasoned firewood
works best, noting that wood that is not well-sea-
soned will produce more smoke than heat. In ad-
dition, the home improvement resource This Old
House recommends using dense wood that’s been
split and stored in a high and dry place for at least
six months. Oak is an example of dense wood
that, when stored properly, can make for an en-
joyable fireplace experience. Avoid softwoods like
pine. Pine can produce a lot of creosote, which
is a byproduct of wood combustion. Creosote is
highly flammable, and as it builds up in a chim-
ney, the risk for a chimney fire increases. Choos-
ing the right wood, making sure it’s well-seasoned
and having a chimney professionally cleaned can
reduce the risk of a creosote-related chimney fire.
A Level 1 inspection should determine if there are
potentially dangerous levels of creosote deposits
in the chimney.

Before nestling up to a fireplace this winter,
homeowners should consider a host of factors and
safety measures to ensure their fireplaces are safe
and ready for the season ahead.

How to protect
wood floors from
inclement weather

WOOD FLOORS are a worthwhile investment that
can improve the beauty and function of just about
any room in a home. Even though wood floors are
durable, and new protective treatments help seal
out many of the things that may have damaged
floors in the past, homeowners still need to prioritize
protecting their hardwood floors.

Certain seasons of the year can be more harsh
on wood floors than others. For example, seasons
characterized by moisture and precipitation, particu-
larly the early spring, winter and fall, can be hard on
wood floors. The experts at ServiceMaster Clean say
that cold, snowy days can damage wood floors and
Lumber Liquidators agrees that winter weather can
be harsh on flooring.

Homeowners need not give up on hardwood
if they live in an area that sees all four seasons.
They just need to take a few steps to keep floors
looking beautiful.

+ Clean up the salt. Salt that keeps sidewalks and
streets clear of snow and ice inadvertently gets
tracked inside a home. Hard chunks of salt can
scratch wood floors, and, if left to sit, that salt can
eventually cause white marks and other stains.
Routinely vacuuming and sweeping up salt is
necessary to protect wood floors.

Invest in shoe storage. Wet or snowy boots can cre-
ate puddles around the house. Have a special mat
or tray by the front door where wet shoes can be
kept. A nice bench in the entryway makes it easy for
residents and guests to remove their shoes until it's
time to go back outside.

Use water-wicking mats. Homeowners will probably
need a few extra mats around to tame errant drips
and wipe shoes. Any entrance that might be used
by people or pets should be protected. Try to avoid
petroleum-based, rubber-backed mats, as they
could discolor the wood floor.

Control humidity indoors. Cold, dry air in a home
can be problematic because the moisture in
the wood can eventually evaporate into the air.
The heat will suck that moisture from the flooring,
causing it to shrink, creak and splinter and become
more brittle. Think about investing in an in-line
humidifier for the home’s HVAC system that can
keep a moderate amount of humidity in the home.
Hardwood floorboards are installed to accom-
modate minor temperature and humidity fluctua-
tions. This is typically a range of between 60 and
80 degrees F with a relative humidity range of 35 to
55 percent, advises ServiceMaster.

Use the right cleaning products. Avoid excessive
water to clean wood floors, and select soaps that
are specially designed for wood flooring. Consult
with the flooring manufacturer for a list of detergents
that are safe to use.

With proper care, hardwood flooring can survive
rain, snow and cold weather.
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Amazing 2.5 Acre Property With Stunning Views In The Heart Of Aurora On Cul-De-Sac.
Steven Mccasey Designed Home. 5+2 Bedrooms. Featuring: Self Contained 2 Bedroom Wing
On Main Level With 5 Pc En-Suite. Renovated Kitchen & Baths. Lower Level Features: Great
Rm, Study W/Walk-Out, Screening Rm, Den, & Storage.L. 20°X44’ Inground Pool. 30°X10’
Covered Patio O/L Pool. Perennial Gardens, Mature Trees &Total Privacy. 6 W/O, 5 Frpls/
Soaring Ceilings.2 Hi Eff Furn (2016) & 2 A/C’s (2017), Pool Heater (2012). 3 Gar Dr Opnrs.

Andrea Pinska* & Lynda Laceby* $ 2,498,000

King City Aurora
2169 King Road 15228 Yonge St.

905-833-0033 905 -841-9090

35 Kleins Ridge, Kleinburg

Kleinburg - Exclusive Hill Top Community Hosting 12 Estates Lots. Set Within Tranquil Surroundings With Access To
Klms. Of Walking Trails Just Out The Front Door. 3 +1 Bdrm Bungalow.Spacious Main Floor Living With Field-Stone
Fireplace And Dining Rooms, Family Sized Updated Kitchen. Walkout, Finished Basement With Field-Stone Fireplace.
Amazing Heated 6 Car Garage With Hoist. Amazing Lot, Just Under Two Acres. Minutes To All Amenities And Kleinburg
Core.Newer Windows And Eaves, Wrap Around Pressure Treated Wood Decking. Lot Not Located In The Green Belt Or
In The Heritage District. Include All EIfs, All Window Coverings, All Appliances, Car Hoist. Over 350 Ft. Of Frontage.

Lynda Laceby* & Cinda Brown* $ 2,489,000

14405 8th Concess King

residential ® country estates ® farms ® commercial ¢ land

Cookstown

11 Queen Street
705-458-8600

This Charming Designer’s Bungalow Is The Quintessential Modern Farmhouse, Set On A Scenic Acre In The Heart Of Kings
Equestrian Community. Fully Remodelled, This Bright And Cheery Home Is An Inviting Blend Of Rustic Farmhouse Elements
And Clean Modern Fiishes. Soaring 16’ Vaulted Ceilings, Exposed Authentic Barn Beams, Open Concept Living, Dining
Room And Gourmet Kitchen. Luxurious Spa-Like Bathrooms, Lovely Country Views From Every Window. Bertazzoni Double
Oven/6 Burner Range, Massive 10" Island, Walk-In Pantry, Large Mudroom, 3 Frpl, Retracta-Vac, Oversized Garage, New Well
& Septic, New Driveway, Roof, Doors/Windows, Charming Workshop/Hobby Shed, Barn, Alarm System.

Lynda Laceby* & Mike Laceby* $ 2,389,000

Unique Custom Built Contemporary Home At The End Of A Winding Paved Driveway Through
A Beautiful Hardwood Forest. This 18 Acre Property Offers Privacy, Tranquility And Peace Yert Is
30 Minutes To Pearson Airport And Minutes To The Amenities Of Schomberg, And Private
Schools In King. Soaring Ceilings, Skylights, Stunning Views From All Windows. Upper Loft
Overlooks Main Level. Heated And Cooled With Efficient Geothermal, Passive Solar System.
Wonderful Entertainment Area With Walk Out To Expansive Patios Surrounded By Gardens.

Lynda Laceby* & Cinda Brown* $ 2,295,000

Western Ave, Schomberg

-
o 2l 'S
el 4
Rare Find! This Beautiful 2500 Sq Ft Custom Designed Executive Home And Its Unique
Layout Maximizes The Spectacular Rural Scenery And Sunsets From Its 0.64 Acres . Located
On The Most Desired Street In The Historic Village Of Schomberg. A Family Home On An
Amazing Lot. Natural Sunlight Abounds From Several Walkouts & Large Windows Of This
Backsplit. Walk To Main St., Parks/Playgrounds In This Unique Village Setting With Easy

Access To Urban Amenities. Filled With Upgrades.
$ 1,225,000

OPEN HOUSE SUN NOV 17th 2-4PM

Amanda Vizziello* & Sean Black*

Stunning Brand New Home
Located In The Heart Of Cookstown. Enjoy A Touch Of Elegance & Class In This
Spacious 3500 Sq Ft House With Upgrades Throughout, Including Hardwood
And Tile Flooring, Large Windows, Quartz Countertops, Soaring High
Ceilings In Great Room, Pot Lights, Large Staircase And Moulded Ceilings.

$ 1,150,000

6 King St E, Mount Albert
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Charming Family Home In Beautiful Mount Albert. Situated Next To
Permanent Green Space And Backing Onto A Ravine. Natural Gas Hook
Up For The Bbq. Main Floor Laundry, Stainless Steel Appliances And New
Laminate Flooring. Three Car Garage. Partially Finished Basement, Has
849,000 Potential As A Man Cave Or As Additional Living Space.

Chris Bresser* $ 849,000

Lynda Laceby* & Amanda Vizziello*

Beautifully Renovated Home! Dream Kitchen Includes: Matching Stone Counters & Stone Slab
Back-Splash, Cabinets Extending To The Ceiling, Custom Hood Fan, Servery/Morning Kitchen
With B/I Microwave, Pot-Drawers, Island Seating, Eat-In Area & Window Seat. Master Bath
Renovated W/ Polished Nickel Sconces, Rain Shower & Faucets. Quartz Counters & Glass
Surrounds In All Bathrooms. Ideal S. Facing Pie-Shaped Property Is Private With Tall Cedar
Hedge & Muskoka Rm. New Front Door With Side Lights And Transom. Gas Bbq Hook-Up.
Flagstone Lined Driveway And Back Patio. Roof 2015. Garage Floor Has Vinyl Covering

Andrea Pinska* & Lynda Laceby*

Lovely Raised Bungalow With Spectacular Vistas From Every Window. Wonderful Home With In Ground
Pool Set Privately Behind The House. Many Walkouts To Decks And Patios. Stunning New Kitchen With
Granite Counters, Centre Island And Large Breakfast Area That Walks Out To Deck That Overlooks
The Pool Area. Family Room With Vaulted Ceilings And Floor To Ceiling Stone Fireplace. Large , Private
2.49 Acres With Views Over Neighbours Large Pond.No Need For A Cottage With This Property. Great
Entertaining Areas, Inside And Out With A Convenient Large 2 Car Garage With Entry To Lower Level
Mud Room. Finished Lower Level ,Rec Room, Exercise Room ,Laundry Room,4th Bdrm ,3Pc Bath.

Lynda Laceby* & Cinda Brown*

Stephanie Sinclair**  Conrad Newton*

*Sales Representative  **Broker ***Broker of Record

Anita Parliament*

Cinda Brown*

Mike.Laceby*

Pamela McIntyre™*
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Continued from the cover

Standing out in a sea of other potential home buyers is not
always so easy, but there are steps buyers can take to ensure
their offer is the one sellers ultimately accept.

GET PRE-APPROVED FOR A MORTGAGE.
Sellers’ patience may wear thin with buyers who
are not pre-approved for a mortgage when
making their offers. Pre-approval can speed up
the selling process, as buyers won't need to secure
financing afterward. When sellers receive multiple
offers on their homes, they are more likely to sell
their homes to buyers whose financing is already
lined up as opposed to buyers who have to
scramble to secure loans.

ESTABLISH A STRONG RAPPORT WITH
THE SELLERS. Its not uncommon for home-
owners to develop emotional attachments to their
homes, and buyers should keep that in mind when
viewing a home and negotiating their purchase.
Sellers won’t want to hear about how ugly a home
is or how much money buyers will have to spend
to bring the home up to their standards. While
buyers must weigh such variables when making
their offers, keep it as cordial as possible and avoid
any inflammatory remarks during the negotiation
process. Sellers may be more likely to accept a
lower offer from a buyer they like than a higher
offer from someone they don't like.

DON’T DELAY AN INSPECTION. When a
property is drawing significant interest, buyers
can set their offers apart from the rest by
arranging for a near-immediate inspection.
Some buyers may want sellers to give them a
couple of weeks to arrange for an inspection,
and that may irritate sellers who want to sell
their homes as quickly as possible. Have an
inspector ready to perform an inspection within
days of making your offer.

INCLUDE AN ESCALATION CLAUSE.
When making an offer on a home, prospective
buyers can include an escalation clause. Such
a clause acknowledges that a potential buyer is
willing to increase his or her initial offer by a
predetermined amount to exceed any bids that
are higher than that initial offer. When sellers
trigger such clauses, they are often required to
show the other offers they received that triggered
the escalation clause. Escalation clauses show the
sellers you really want the house while keeping
potential buyers’ hopes of buying the home alive
when the bids are competitive.

Prospective home buyers may find themselves
in some stiff competition upon finding their
dream homes. But a few simple strategies can
make their offers stand out and increase their
chances of buying their ideal homes.

Senior Account Executive
ZACH SHOUB
zach@auroran.com

Senior Account Executive
DOUG SHERRITT
doug@Ipcmedia.ca

Senior Account Executive
DIANE BUCHANAN
diane@auroran.com
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Home ownership is a dream for
many people. In fact, buying a home
is considered by many people to be
a major life accomplishment.

Various factors determine what makes a home an
attractive place to live. While some considerations
may overlap, others may be unique to individual
buyers. Those new to the real estate arena may want
to consider the following factors as they search for a
new place to call home.

@) PROPERTY TAXES

Property taxes can greatly affect the overall cost of
living in a particular home. The real estate company
RedFin says property taxes are generally levied by
each county and often include taxes paid to schools,
utility companies and municipal governments. Property
taxes will usually be factored into a monthly mortgage
payment, and how high (or low) taxes are can turn an
affordable mortgage payment into something that can
break a budget. When calculating payments, be sure to
include property taxes in your estimates.

factors to consider
when buying a home

0 JOB SECURITY/AVAILABILITY

The financial resource Fortune Builder says to consid-
er your job security before taking the home ownership
plunge. Before committing to an investment as sub-
stantial as a home, ensure that you are secure in your
job. Similarly, if you are relocating for job prospects,
verify that the new location has a thriving job market.

€@ LocaL scHooLs

For potential homeowners with children or those plan-
ning on becoming parents, area schools should merit
significant consideration. Research school rankings
and reviews, but know that rankings can change.
American Family Insurance Company says to also look
at the school budget history of towns you're consider-
ing to see if residents prioritize funding for education.
This can be a measure of how important education is in
a given community.

@ commuTE TIVES

Home ownership involves both lifestyle and financial
decisions. Calculate the time it will take to travel to and
from work when considering a certain town or neigh-

A 7
bourhood. Find out if there is mass transit and what
options are available for off-hour travel needs.

@ LIFESTYLE OPTIONS

Quality nightlife, arts and history, community events,
proximity to cultural centres or cities, and other factors
are at play in choosing a home. Make sure your new
community allows you to still enjoy the things you're
passionate about.

Buying a home involves considering various factors
that can affect your budget and quality of life.
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know?

Real estate agents help buyers and sellers
through the often complicated process of navi-
gating the real estate market. Individuals not only
want to find an agent with expertise, but also one
with whom they have a strong rapport. By asking
agents certain questions up front, prospective
home buyers and sellers can find the right real
estate agent for their needs and save time and
money in the process. The following tips can help
buyers and sellers find the right agent.

+ Find out how long the agent has been in the
business, including how many homes he or she
turns over on average. Think about using an
agent who is a full-time real estate professional,
rather than one who only dabbles part-time.

+ Consider which geographic areas the agent
handles. It's best to find an agent who is familiar
with a particular town, city or even subdivision.

+Assess the agent's personality and ability to
remain calm under pressure. He or she can
then extend that placid demeanor on to buyers
or sellers who may be feeling stressed by the
prospect of home ownership.
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Prevent growth

of mold/mildew in
colder months

Mold and mildew are not only unsightly,
but unhealthy. These fungi grow readily
in damp areas and are found in the air

breathed both indoors and outside.

If left unaddressed, mold and mildew can threaten the
health of a home's inhabitants.

Mildew is a type of mold that remains relatively flush
with the surface it grows on. Other molds can grow puffy
in appearance. Molds serve the purpose of destroying
organic materials, but in high amounts, these microorgan-
isms can cause respiratory problems, sinus congestion,
throat irritation, headaches, and other issues, particularly
when mold grows unchecked indoors, says Better Homes
and Gardens. As a result, it is essential to address mold
before it becomes problematic.

According to Polygon, a drying technology and tempo-
rary climate solutions company, the wet season in winter is
when molds often grow and expand. Mold can break down
the integrity and strength of the surfaces where it grows.

Homeowners can employ the following strategies to
prevent mold growth.

+Keep all surfaces clean, using proper cleaning
products. Diluted bleach solutions are highly effective at
killing microscopic fungi, viruses and bacteria.

* Reduce moisture and humidity by ensuring sufficient air
circulation in rooms, particularly bathrooms and kitchens.
An exhaust fan will help remove moisture quickly.

* Fabrics covered in mildew that can be laundered should
be carefully removed and washed in chlorine bleach and
hot water. An oxygen bleach product also can be effective.

* Invest in a dehumidifier that can reduce moisture in the home
in problem areas, such as damp basements or garages.

* Fix plumbing leaks as soon as possible.

* Remove damp leaves and snow from areas around the
foundation of the home. Ensure that gutters and down-
spouts are clear of debris and can shuttle water away
from the house effectively.

* Replace cracked or defective mortar in basements.

+ Make sure all seals on windows and doors are not com-
promised and are in good working condition.

*Be sure an HVAC in-line humidifier is adjusted to the
right setting and isn't pumping too much moisture
into the heated air; otherwise, the added humidity can
contribute to mold.

* If there is a flood or water infiltrates a home in other
ways, hire a professional service to help clean and dry
the home effectively.

Mold and mildew are problematic, but with diligence they
can be kept at bay.

99 TAMARAC TRAIL, AURORA
$1,088,000

15 KENNEDY STREET EAST, AURORA

1,590,000 $1,150,000

$989,000

27 GLENVIEW DRIVE, AURORA

14 ALBERY CRESCENT, AURORA 208 WINCOTT DRIVE, ETOBICOKE 35 BAKER HILL BOULEVARD #216, STOUFFVILLE 2646 FARMCREST AVENUE, PETERBOROUGH

Wonder What YOUR Home is Worth?

TOGETHER TO SERVE YOU BETTER
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Sales Representative
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Real Estate Market Update — Aurora

sales were up by just over 6 per cent from prior
year and for all home types collectively values
increased by $59,442 to $976,190.

There were 84 sales and 132 homes placed for
sale in October with 242 homes still for sale at the
commencement of November. At this rate of supply
and demand there is currently 3.4 months of inventory
to supply Buyer's making it a Seller's market. Seller's
yielded on average 97 per cent of their asking price and
the average days on market for all properties including
those removed from the market and placed back on the
market again was 43 days.

Thus far in 2019, there have been 851 sales cap-
tured up until Halloween night in Aurora comparing to
a total of 861 sales for all of 2018 which were sold. The
average price for a detached home was $1,186,272
and three homes sold above $2,000,000 in October.

November and December will be interesting months
with the Canadian Federal election wrapped up
for those who were undecided on their next move in
real estate until the results were in. Lending rates

Before the first snowfall arrived, October home

Liberal Moves in the 905

continue to stay low yet rules around qualifying stress
tests remain in effect. Demand on the housing market
in Toronto may drive more buyers Northbound to York
region due to affordability. All Greater Toronto Areas
reported increases in sales in October, welcome news
to those who live in these 905 areas.

This may be the best time to sell with lower
competition on the market, contact your REALTOR®
today to book an appointment at their office to map out
a plan of action for the near future or the new year.

- Written by Connie Power

Connie Power Assistant Manager - Sales Representative

CNE® SRS® ABR® SRES®, for RE/MAX Hallmark York Group Realty
Ltd., Brokerage serving York region and beyond

in the Greater Toronto Area (GTA).

Empowering you in Real Estate, Call Connie today to make an
appointment to discuss your next move at (905) 726-0856.

*The statistics provided herein were obtained from the Toronto Real
Estate Board; Regional Housing Market Tables; York Region, Aurora
for October 2018, 2019 and the October Summary of Existing Home

Transactions of all home types 2018, 2019 for all TREB Areas.

**Not intended to solicit those currently under a real estate contract.

i . '] -'ﬂ""' 3 . ) v
This Beautifully Maintained Bungaloft is Situ-
ated On Spectacular 1/2 Acre Ravine Loft.
Home Features Vaulted Ceilings In Living
Room And Family Room. Steps To Walking
Trails, GO Station, Close To Schools, Shopping
And Dining. Move-In, Renovate Or Build.

A Stunning Renovated King City Home on 1/2 Pool-
Sized Lot in Prestigious Spring Hill Gardens. Gorgeous
Custom Kitchen with High End Appliances - An En-
tertainer’s Delight, Large Island, Granite Counter-
tops, Bright Sunroom Overlooking a Backyard Oasis
with 18'x14" Gazebo & Outdoor Dining Area.

Community

ROYAL LEPAGE
—— [T
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K

Direct 28922] . ] 48] | Office 905 7273 ] 54 | kellyburt@royallepage.ca
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Decorations help make the holiday
season a magical time of year.
Stores are awash in color and
twinkling lights, and similar imagery
is on display in private homes.

Designing holiday displays can be a great way
for families to spend time together and kick off the
celebration. In fact, according to Electrical Safety
Foundation International, around 90 percent of
Americans decorate their homes for the holidays.

When trimming the tree and decorating this

SEPARATE ENTRANGE TO FINISHED BASEMENT!

Fabulous 4 + 1 BR Family home on a Quiet Cres in con-
venient Central Aurora. Beautiful 3200 sq ft home boasts
Ideal O/C Layout w 9 ft Ceiling (main), Modern Eat-in
Kitchen w Heated Floor, Luxurious 5 Pc Ensuite, 3 Gas
F/P’s & Fin Bsmnt w Sep Entrance & Stairs - great Nanny
Suite potential! Solar Panels $6,000 annual Income!

Visit: www.22Morland.ca

%LEMENTS .ca

Broker of Record, MCNE
callorText 905-715-6539 /

RE/MAX

REALTRON

\Z

RE/MAX
HALL or FAME

Call for... Service that MOVES Youl!

holiday season, families must keep safety in mind.
A little planning and some precautionary measures
can ensure displays are enjoyed all season long.
Travelers Insurance offers the following holiday
decorating safety tips.

« Do not overload outlets. Plan displays according
to the number and location of available outlets.

e Never exceed the maximum number of light
strands that can be attached together.

« Use lights and products that have been tested for
safety. Certification marks like UL, ETL and CSA
are from nationally recognized laboratories.

« LED lights should be used whenever possible.
Such lights consume less energy and run cooler
than other bulbs.

« The ESFI says candles start almost 50 percent of
all decoration fires. Minimize the risk by using
candles only when they can be monitored. Arti-
ficial candles can be used in place of real candles.

» Check for freshness in live trees. A fresh tree will last
longer and is less of a fire hazard than an old tree.

o Place Christmas trees at least three feet away from
all heat sources, including fireplaces and heaters.

« Use decorations that are non-combustible or
made from flame-resistant materials.

« Pay attention to the age reccommendations of dec-
orations to see if they can be used in homes with
young children. Some items, however common,
are choking or strangulation hazards.

« Avoid putting small, “mouth-sized” decorations
near the ground or on lower limbs of trees, where
young children can easily reach them.

« Exercise caution when hanging decorations at
high heights. Make sure the ladder is secured and
have a spotter who can hold the ladder and pass
items up safely.

« Outdoor electric lights and decorations should
be plugged into circuits protected by ground fault
circuit interrupters, or GFClIs.

« Exercise caution when decorating near power
lines that extend to the house.

« Keep hung stockings far away from open flames
so they do not catch any errant embers.

These are just a few suggestions for decorating a
safely for the holiday season.
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REAL ESTATE INC « BROKERAGE
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REAL ESTATE INC « BROKERAGE

2ND ANNUAL CHRISTMAS TOY DRIVE

BRING AN UNWRAPPED TOY
NOVEMBER 14 - DECEMBER 19

DROPOFF

1700 KING ROAD
UNIT #22
KING CITY, ON
L7B ON1

JOIN US ON
DECEMBER 14TH 2018
TAKEAPICTURE WITH /7

Leading Luxury Specialists

Gorgeous 4 Bed Room Home In
King City With Finished Basement
Manuela Palermo 416-802-1066

Beautiful Semi-Detached Home With Stone &
Brick Exterior, Located In Vellore Village Community!
3 Spacious Bedrooms And 3 Bathrooms!
Manuela Palermo 416-802-1066

Boutigue Condos in Maple Located at Keele and
Rutherford Just Steps from the Go Station
Sylvia Smith 647- 622-7869

3 Bedroom, 3 Bathroom Home in Brampton,
Minutes from Major Commuter Routes
and All Amenities
Sandra Scherre 416-684-8000

Highly Desirable 2 Bedroom, 2 Bathroom Split Layout
Penthouse Located In The Heart Of Liberty Village.
Al De Simone at 416-799-800

10” + Ceilings, Post and
Beam Design, Exposed Brick Walls.
Al De Simone at 416-799-800

Great Investment Opportunity
Starting From The Low 300S
Katherine Klaric 647-984-4141

Attention Builders, Renovators, Handymen, Great
Investment Opportunity in Cambridge, Ontario
Michael Maniaci 416-896-4663

Maruele, Patermo
Broker, Owner

416-802-1066 416-803-2887

Katherine Kanic
Sales Representative
647-984-4141

Miclael Maniac: R
Sales Representative
416-896-4663

Sales RepreSentative
416-839-3054

B _duch

# Alossandno Do Simone

Sybvia Smith
SaleS Representative
647-622-7869

Sandna Seherre

Sales Representative
416-684-8000

Anna B )
Sales Representative
416-562-4588

Sales Representative
416-799-8000

1700 King Road, Unit 22, King City 905-539-9511 info@foresthillelite.com | www.foresthillelitecom “§ ©
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Rocco Racioppo

Modern Bungaloft On 2 Acres In Southend
Aurora, 7,500Sqft Plus Walkout Basement,
8 Car Garage $6,680,000

i)
Privacy! Privacy! Privacy! $1,398,000
Approx. 25 Aero Estate With Trees & Stream
And 6,000 sqft Of Living Space

Modern Bungalow! $1,598,000 Situated On
Quiet Court On Approx.13.5 Acres, Oversized
Garage, Finished Walkout Basement

650 Stouffville Rd. Sold For 2.4 Million Within
2 Weeks! Gall For A Free Market Evaluation.

BROKER

REAMNX

REALTRON REALTY INC.

INDEPENDENTLY OWNED & OPERATED BROKERAGE

Serving Aurora, Newmarket, East Gwillimbury, King, Stouffville, Richmond Hill & Surrounding Areas

905-841-4787 * www.roccoracioppo.com

List with one of Canada’s Top Producers,

ranked # 72 in Canada out of approx. 21,000 RE/MAX Agents in 2017.

- ‘-?

Almost 5 Acres In Town Of Pﬁtential Development
Land. Amazing Bungalow As Well 4,100 Sqft.,
Open Plan, Amazing Kitchen $3,850,000

10 Acre Estate! $1,898,000 Large Workshop
& Separate Barn, Minutes To Highway 404!

New “Stanehaven” Listing $1,438,000 Situated
On Private Treed Lot On Quiet Court. Approx.
3,300 Sqft Open Concept Home With 9Ft Ceilings.

5 Spruce Tree Lane Listed & Sold By Rocco For
$1,800,000 Call For A Free Market Evaluation.

Trail Of The Woods! 7,500 Sq Ft
Of Luxury On 1.26 Acres Builders
Own Home $ 2,750,000

In Town Paradise! Over 5,000 Sq Ft
Custom 2 Storey Home With
Amazing Backyard Oasis! $2,200,000

-

iow

ol 1]

Backs Onto Forest! $1,650,000 Open Concept
Bungalow With Finished Walkout Basement
0n 3/4 Acre Lot, Oversized 3 Car Garage.

Muskoka Style Backyard $1,850,000
Totally Renovated Home From Top To Bottom,
3 Car Garage

e w j=

1 - WA
' LA

You’ll Love The Backyard! $1,238,000
Inground Salt Water Pool. Renovated 2 Storey
Home With Potential For In-Law Apartment.

- o b
Great Value In Toronto! $1,298,000 Minutes
To DVP & 401. 4 Level Centre Hall
Backsplit In Excellent Condition.

725 Quantra Cres. Sold For $1,360,000
Call For A Free Market Evaluation.

122 Roxborugh Rd. Sold For $1,180,000.
Call For A Free Market Evaluation.

This One’s Loaded! $1,988,000
Premium Lot, Demand Location!
Thousands In Extras & Upgrades

Backyard Setting To Die For $1,650,000
Over $250,000 Spent On This Backyard,
Plus Thousands More On Interior

e Pt T o L

Great Investment! $739,900 Renovated
Bungalow With 2 Bdrm Apartment
With Separate Entrance.

o PR

- flﬁ;l-‘!.ﬁ ]

e

113 Aubrey Court Sold Within One Week For
$1,050,000. Call For A Free Market Evaluation.

Call for a FREE Market Evaluation! 905-841-4787

You Get The “Right Results” With Rocco.
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Ask Big Tuna, The Renovating Realtor

By Julien Laurion
The Big Tuna of Real Estate

Dear Julien, our house did
not sell this year, what should
we do? Anonymous.

Hello- Well that is a tough question to answer
without directly knowing all the details, but I will do
my best to answer the question.

There may be a variety of reasons why a home
did not sell. For example, the price may be too high,
or the home may seem dated and buyers believe it
requires too much work, there may be lots of sim-
ilar types of houses on the market, or by sitting on
the market for an extended period of time, buyers

may think there something wrong with the house.
Regardless of the reason, if your home did not sell,
you need to pause and take inventory of your home
and assess what changes you need to make to better
market your home.

First, you and your realtor need to look in your
neighbourhood and determine if other similar homes
are selling. If yes, why? If homes are selling this shows
that there are buyers out there and you need to do
something to make them want to buy your home.
Conversely, if homes are not selling you may have
to be patient. As Ilook at the overall data for Aurora
and King City; I see that homes are selling, so now we
have to ask why your home did not sell.

Are the homes that did sell comparable in size and
finish, are there items that could use some updating
to be competitive or did you happen to go onto the
market a bit late? Sometimes simple upgrades like
paint, carpet and flooring can make a huge impact. It
can refresh the home and help it look clean and smell
new with a minimal amount invested. Getting rid of
stale odours can do wonders to a home. You would
be surprised to know how many times I've had a buy-
er clients want to leave homes because of the smell.

Also, the time of year you put your home on the
market can also impact home sales.

Springtime is usually best, fall is great as well, but
the summer and winter months tend to be slower.
Now let’s say you did do the upgrades and listed in the
summer but had no action for months. Buyers will

A
aﬁ:lﬁ

see that a home has been on the market for a while
and the number one question will be, what is wrong
with this place? At times, this can be a challenging
stigma to overcome. It may mean taking it off the
market and waiting for a better time to relaunch it.

Finally, you need to have an honest conversation
with your realtor and review the marketing strategy
for the sale of your home. Typically, full-service re-
altors earn their full commissions by actively mar-
keting your property above the basics whereas, more
budget commission conscious realtors tend to do less
marketing. In markets where homes are slower to
sell, it is quite difficult to sell, let alone get top dollar,
without a full service marketing strategy.

Selling a home can be tricky since there can be
many variables at play, it is always best to do your
homework and speak with professionals of various

fields before any major decision. As always, I am only
a phone call away if you have anything more you
would like to ask!

Who is Big Tuna,
The Renovating Realtor?

Julien Laurion AKA Big Tuna, is a local Real

Estate Sale Representative with RE/MAX Hallmark
York Group Realty in Aurora. | am a real estate agent
who has expertise in both Real Estate and
Renovations and have been involved in this
community for over 20 years. If you have a question
for my monthly article or if you are considering
buying, selling or leasing a home please feel free

to call or email me directly at (416) 402-5530

or julien@bigtuna.ca or by alternatively

visiting my website www.bigtuna.ca

or Facebook page @bigtunarealty

The threat posed by ice dams

COLD, SNOWY WEATHER can present various
issues for homeowners to contend with. One such
problem, ice dams, can cause damage to walls,
ceilings and other areas.

The University of Minnesota Extension says that an
ice dam is a ridge of ice that forms at the edge of the
roof and prevents melting snow from draining properly.
A complex combination of heat loss from a home, snow
cover and outside temperatures can lead the formation
of ice dams. An ice dam will be fed by melting snow
above it and cause a backup at the edge of the roof.

Dams can cause gutters to tear off and loosen
shingles and may lead to water backing up and pouring
into the home, advises This Old House. Ice dams
also can contribute to soggy insulation, making the

insulation lose its protective R-value and becoming a
magnet for mold and mildew.

Homeowners can do a number of things to tempo-
rarily prevent the formation of ice dams. Heated cables
clipped to the roof's edge in a zigzag pattern can help
prevent dams that lift shingles. Pushing snow off the
roof can help. Laying an ice melt product in gutters to
help melt the ice that forms also can prevent ice dams.

More permanent solutions involve keeping the entire
roof the same temperature as the eaves by increasing
ventilation, adding insulation and properly sealing air
leaks that can warm the underside of the roof. This may
involve calling in a professional contractor. Such an
investment is well worth it, as it can prevent much more
costly damage down the line.

Subianne

DBeilean

I HAVE QUALIFIED BUYERS FOR PROPERTIES IN KING!

SALES REPRESENTATIVE

REMB N \Z

R EJ’HAI
HALLMARK YORK GROUP REALTY LTD.  HALL

JULIANNEBOILEAU@HOTMAIL.COM

DIRECT: 416-418-6683
OFFICE: 905-727-1941

TIME2BUY-SELL.COM

151 AURORA HEIGHTS
Renovated Bungalow
MUST BE SEEN!
85ft. x 110 lot

L
111 CIVIC SQUARE
2 Bdrm + Den 2 Bath
Huge Terrace, BBQ hook up
SHOWSTOPPER!

JUST LISTED

EXGLUSIVE
100 TOWNSEND BRADFORD!
Under $600,000!
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[@ @9\ CLASSIC BRANDS VANITIES S
NEW

AVAILABLE

GREAT SAVINGS

at Aurora Home Hardware

BRAND NEW COLOUR

LONDON FOG

CLASSIC BRANDS ALSO
HAS A WIDE SELECTION
OF QUARTZ VANITY TOPS
& MIRRORS.

24” 10 727 sizes available

BUYANOWS
NN DISAVE

Come and see
the difference  CLASSIC BRANDS HANDLES & KNOBS INCLUDED

Home Do it yourself, Doesn’t Mean Do it Alone. Here’s How.
289 Wellington St. E., Aurora

905-727-4751

hardware
building centre

1 0 RESALE HOMES COLLECTION | NOVEMBER 2019 AURORA/KING



Ask A Realtor

We went to an Opeh Hofdse and loved
the home but ours needs help before
we can sell it, where do we start?

nce the motivation to sell is peaked a Sell-
Oer should discuss with their REALTOR®

their next steps which may include a com-
prehensive action plan on preparing the home
for sale. The REALTOR® may create an itemized
recommendation list of areas that could use im-
provement and the tasks can be accomplished
with sweat or cheque equity or a blend of the two.

When people attend open houses they should ask
themselves what did they like about the home, was it
the curb appeal and yard? First impressions matter
and it’s best to clean, trim, clear out, freshen paint
on windows, doors and trim and address gutters,
downspouts and debris from the property. Lawns
should be mowed and gardens weeded and drive-
ways cleared of snow and sanded for safety.

Clean every surface of the home; floors, win-
dows, kitchen, dining living, bedrooms and base-
ment and even a well organized garage may have a
lasting impression to purchasers. If adding a fresh
scent to the room a diffuser with natural essential
oils may be a better solution instead of the many
chemical filled perfume scents that can spike peo-
ple’s allergies and be a turn off. When the home
is on the market try to reduce cooking smells, pet
smells and laundry and garbage odours. as much
as possible.

Limit the amount of visual stops in the home
that includes large amounts of family photos, col-
lectables, memorabilia. Many of our homes are
adorned with what we love but sometimes Buyers
spend their time distracted by the things people
own than looking at the home truly imagining
themselves living there. It can be a big job to clear
away these items but consider once the home is
sold this would have to be done anyway. Taking a
proactive approach an packing away the home to
make it more spacious will be a bonus as brows-
ing Buyers will have a more positive experience if
theyer not tripping over material belongings feel-
ing the home may be too small for them as well.

Lighten and brighten walls and window cover-
ings, bedding and other household linens and al-
ways keep the lights on, in fact more lights may be
a solution to really show off the home for sale and

make it ore welcoming. Open the window cover-
ings as well to allow natural light to flood into the
space as well.

Repair holes, scrapes on walls and trim. Updat-
ing hardware in kitchen and bathroom and faucet
can be a simple way to update the space as well as
new counters. Closets should appear spacious and
so if the closet is 100 per cent full, try to reduce the
amount to 70 per cent full. If the closet is overflow-
ing, reduce the material goods by 50 per cent. Ar-
range, clean, fold, roll and systemize the closets
because Buyers will look to see what the capacity of
the closets in each room will permit.

Tuck away all valuables, medicine and person-
al items, identification should be cleared away on
mail and other documents. If there are items that
are not going to be included in the sale, best to
clear those things away in advance of negotiations.

Add some fresh flowers to the space, staging
items to make the home appeal to more Buyers and
these improvements will result in better profession-
al photos, videos and exposure once the home is
on MLS® and the marketing campaign is launched
locally, globally and in print and social media.

If the tasks feel impossible to address, a stager,
contractor, painter, plumber, organizer, electri-
cian, landscaper, snow removal, handy person are
all professionals your REALTOR® will likely be
able to recommend for additional assistance.

Once the home is for sale it’s best to not be pres-
ent for showings and open houses Buyers again
may be distracted imagining how the Sellers live
in the home then how they imagine they will live
in their home. The efforts to prepare the home
before the sale are well worth the time to make
that lasting impression for the lucky purchaser.

- Written by Connie Power

Connie Power Assistant Manager, Sales Representative CNE®
SRS® ABR® SRES® for RE/IMAX Hallmark York Group Realty Ltd.,
Brokerage serving York region and beyond

in the Greater Toronto Area (GTA).

Empowering you in Real Estate, Call Connie today to make an
appointment to discuss your next move at (905) 726-0856.

**Not intended to solicit those currently under a real estate contract.

HILLS OF ST. ANDREW’S - AURORA

BRENTWOOD ESTATES - AURORA

PRIVATE Y2 ACRE RAVINE LOT - AURORA

Not intended to solicit clients currently under contract. All Listings MLS® unless otherwise noted. Trademarks MLS®, REALTOR®, REALTORS® owned and controlled by the Canadian Real Estate Association.

BRENTWOOD ESTATES - AURORA

SUSAN COWEN

COWEN

Sales RepVEseraIveS

Established and Experienced.

Continually Referred!

One of Aurora’s top realtors
for over 25 years Top 1% in Canada
E—

=) B B2

Experience Pays! Call us today.
Direct: 905-727-1961 | info@susancowen.com

www.SusanCowen.com

A name you know... people you trust!

Stunning Curb Appeal At The
End Of A Cul-De-Sac On Ma-
tured & Private 1/2 Acre Lot W/
Pond & Wir Fall. Over 4100sf.
Beautiful Gourmet Kitchen With
WI/O To Upper Deck & Gazebo.
Master Has Stunning 7 Pc
Ensuite. Fin Bsmt Offers Lrg
Rec Rm, Kitchenette, 5th
Bdrm, Exercise Rm. Close to
Private Schools, Trails, Parks!

$2,289,000

Aurora’s Best Value! Great Rm
With Cathedral Ceiling Open
To Kitchen. Fin W/O Bsmt Has
Rec/Games Rm With Full Wet
Bar, 2 Bdrms, 2 Full Baths,
Plus Sep Ent From Grg &

R/In For Additional Kitchen &
Laundry. Stunning Yard -

Pool, Patio, Deck Off Kitchen,
Cabana With Walk-Up Bar,
Shed, Extensive Landscaping!

$1,495,000

Custom-Build On One Of
Aurora’s Most Desirable Streets!
Backyard Oasis With Unique
Lagoon-Style Pool, Water Fall,
Bridge, 50 Tons Of Natural
Stone! You Will Forget You're
In Town! Approx 3900Sf + Fully
Fin Walk-Out Bsmt! All Bdrms
With Full Or Shared Ensuites.
Multiple Fireplaces. Oak

Wet Bar In Bsmt!

$1,949,999

Stunning Builder's Own Cus-
tom Bungaloft On Quiet Court!
4650sf Plus Fully Fin W/O
Bsmt! Soaring Cathedral Ceil.
In Great Rm, Open To Chef's
Kit W/Top-Of-Line Appl. Mn Fir
Master W/His'n’her Walk-In’s,
6 Pc Ens W/Sunken Jacuzzi
Tub! 3 Bdrms Up - All With
Ensuites! Bsmt Has Open Rec
Rm, Kitchen, & More!

$2,395,000

ANDREW COWEN

RE/MAX

HALLMARK YORK GROUP REALTY LTD.
.............................. | RAISING THE BAR
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Re/Max Hallmark Trends Group Realty Ana Pronio

RE/MAX HALLMARK TRENDS GROUP REALTY (S C(/) . L% Broker of Record
o (ODedhce foy Cvoylling CKing Sz
30 Dennisen Sthect, %mg 8&1@;

Magpnificent family home with over 5300 sq.ft. of living space and a chalet feeling right in the heart of King City!!! Take in the soaing
cathedral ceiling and floor to ceiling stone gas fireplace, hand scraped hardwood & travertine floors, gourmet kitchen with breakfast
bar, granite counters, pantry and stainless steel appliances. Custom built to perfection, this home features a home office with
separate entrance, a spacious main floor master bedroom with walk out to cozy deck overlooking the yard and salt water pool.
Love to entertain? The basement is quite the party hub with a walkout to yard and pool, large recreation room, bar, home gym and
nannies quarters!! Call Ana Pronio, Broker of Record for your private tour!!

RE/M Axn KING LUXURY LIVING
TRENDS En

This Fandor Built Executive Home In The
Prestigious Nobleton Grand Community Sits On A Premium
82x202 Ft Lot Surrounded By Multi-Million Dollar Estates Homes!

It Boasts Gleaming Chandeliers & Coffered Ceiling. Luxurious Kitchen, Servery & Wine Cooler Thermador
Appliances & 6 Burner Range, Breakfast Area With Fireplace, Walkout To Covered Loggia. 2 Storey Family Room With
Double Sided Fireplace. 10 Ft Main Floor, Grand Foyer & Luxury Finishes. Hunter Douglas Blinds & Custom Drapery,
7" Hand scraped Hardwood & 8" Trim. Grand Master With Luxurious Spa Like En-Suite. Spacious Bedrooms With
En-Suite Baths. Pool Size Lot & 3 Car Garage. Security System & Cameras. Water Softener With Reverse Osmosis.

905-833-0111 WHAT'S YOUR HOME WORTH?

Call us for a complimentary

www.trendsrealtyi nc.com Market Value Assessment
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