
EXCITING NEW STONEHAVEN LISTING!!

Fabulous & spacious approx. 3900 sq. ft. prime 
Newmarket Executive home w/3 car garage on large 
slightly pie shaped lot!!Many updates & stunning reno’d 
main bathrm!  4 bedrooms, 4 bathrooms & main fl oor 
offi ce!  Mature landscaping & interlock driveway too!  
Wonderful fl oorplan!!

$1,288,000

IN THE HEART OF UNIONVILLE!

Circa 1889 As Per Historical Group – A Spectacular, Beautifully 
Appointed Century Home W/Gorgeous Custom Addition - 
5  Bedrooms & 5 Bathrms, W/I Closets, Hardwood Floors, Wide 
Baseboards, Cornice Mouldings & More!  Should Be In “Better 
Homes & Gardens”! 2 car garage w/loft, stunning Gardens 
w/pond! Truly One Of A Kind!

$2,388,000

AWESOME LISTING IN SHARON!!

Beautifully renovated 4 level sidesplit w/double garage w/ 
separate entrance to basement!  80 x 200‘  Lot! Gorgeous 
reno’d kitchen, s/s appliances & large eat-in area has w/o to 
huge deck w/2 gazebos!  2 awesome reno’d full bathrooms, 
spacious L shaped living / dining rooms w/hardwood & huge 
family room w/fi replace!  4 bedrooms + offi ce!

$929,900

LIFETIME
ACHIEVEMENT

TITAN
AWARD

CHAIRMAN’S
AWARD

PLATINUM 
AWARD

HALL OF 
FAME

Realtron Realty Inc., 
Brokerage

Independently Owned and Operatedt:905.898.1211   c:416.520.3651
akotsovos@trebnet.com

www.AnitaKotsovos.com

Over 30 years of award-winning 
real estate experience!

ANITA KOTSOVOS
R E A L  E S TAT E  S A L E S  R E P R E S E N TAT I V E

JUDY KENDALL
SALES REPRESENTATIVE 

416-258-9579
email: judy.kendall@century21.ca
century21.ca/judykendall

11160 YONGE ST, 
RICHMOND HILL, ON L4S5H1
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CALL TODAY!
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416-706-0419
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In today’s market, a listing needs to stand-out from the competition to attract Buyer attention.  With so many listings to choose from 
today, it’s more important than ever to appeal to the largest number of qualified buyers in the shortest amount of time. Looking 
great on a small phone screen where 90% of buyers begin their search puts a property on the ‘A list’ on the first day of showings 
and in line to be the next one to sell! Continuted on page 4

            Turning      “Sense ” 
          into dollars when 
 listing your house
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A home is the most significant  
purchase many people will ever make. 
Perhaps because of that, many buyers, 
particularly those purchasing a home 
for the first time, are understandably 
nervous about the home-buying  
process. The decision regarding  
which home to buy warrants ample 
consideration, but so, too, does the 
buyers’ choice of lender.

Mortgage lenders can be found all over the  
internet, and the sheer volume of lender  
options can make it hard for home buyers to f 

ind the right fit for them. Couple that with lending- 
related terminology that many first-time buyers may 
be unfamiliar with, and it’s easy to see why prospec-
tive homeowners can feel overwhelmed about the  

process of borrowing money to buy their homes. 
When looking for a mortgage lender, prospec-

tive homeowners should never forget that the 
choice of lender is, in most cases, entirely theirs 
to make. When making that decision, a host of 
variables should be considered. The following 
are three such factors that, upon ample consid-
eration, may help buyers rest easy knowing they 
did their due diligence when looking for lenders.

1. Reputation/recommendation 
Just like other businesses, lenders have reputations, 

and oftentimes those reputations can be determined 
via some simple online research. Peruse online  
reviews to determine what past buyers felt about a 
given lender. If possible, ask friends, family or col-
leagues who they worked with to secure a mortgage.  

2. Fees
Fees vary from lender to lender. Fees should 

not be mistaken for interest rates, which change 
daily and are typically dictated by the financial  
industry and prospective buyers’ credit history and 

financial standing. When speaking with potential  
lenders, ask for a rundown of their fees, and  
the services those fees include, and closing cost  
estimates in writing, then compare and contrast 
fees and costs of various lenders before making  
a final decision. Some lenders may charge consid-
erably more in fees than others, so buyers should 
put in the effort necessary to comparison shop.

3. personal interaction
Buyers, especially those who have never before 

purchased a home, will likely have lots of ques-
tions. This is where personal interaction with a 
prospective lender should be noted. Securing 
financing for a home purchase can sometimes 
seem like an impersonal process, but it doesn’t 
have to be, and many lenders are happy to answer 
buyers’ questions. Lenders who answer questions 
quickly and clearly can make buyers more com-
fortable about the home buying process. Buyers 
may want to avoid lenders who seem evasive or 
unwilling to answer questions in writing. 

Home ownership is a dream for many people. In 
fact, buying a home is considered by many people to 
be a major life accomplishment.

Various factors determine what makes a home an 
attractive place to live. While some considerations 
may overlap, others may be unique to individual  
buyers. Those new to the real estate arena may  
want to consider the following factors as they search 
for a new place to call home.

Property taxes
Property taxes can greatly affect the overall cost of 

living in a particular home. The real estate company 
RedFin says property taxes are generally levied by 
each county and often include taxes paid to schools, 
utility companies and municipal governments. Prop-
erty taxes will usually be factored into a monthly mort-
gage payment, and how high (or low) taxes are can 
turn an affordable mortgage payment into something 
that can break a budget. When calculating payments, 
be sure to include property taxes in your estimates.

Job security/availability
The financial resource Fortune Builder says to 

consider your job security before taking the home 
ownership plunge. Before committing to an invest-
ment as substantial as a home, ensure that you are 
secure in your job. Similarly, if you are relocating for 
job prospects, verify that the new location has a thriv-
ing job market.

Local schools
For potential homeowners with children or those 

planning on becoming parents, area schools should 
merit significant consideration. Research school 
rankings and reviews, but know that rankings can 
change. American Family Insurance Company says 
to also look at the school budget history of towns 
you’re considering to see if residents prioritize fund-
ing for education. This can be a measure of how im-
portant education is in a given community.

Commute times
Home ownership involves both lifestyle and finan-

cial decisions. Calculate the time it will take to travel 
to and from work when considering a certain town or 
neighbourhood. Find out if there is mass transit and 
what options are available for off-hour travel needs.

Lifestyle options
Quality nightlife, arts and history, community 

events, proximity to cultural centres or cities, and 
other factors are at play in choosing a home. Make 
sure your new community allows you to still enjoy  
the things you’re passionate about.

Buying a home involves considering various  
factors that can affect your budget and quality of life.

What to keep in mind 
when buying a home

 factors to consider when choosing a mortgage lender3
A real estate attorney is an important professional to have in one’s corner when buying or selling a home. The legal 
resource Find Law says that buying and selling a home can be one of the most significant purchases made in a 
person’s lifes. Real estate law can be complicated, and all parties involved need to ensure they are protected as they 
complete transactions and negotiations. That is why it is essential to have a real estate attorney in one’s corner. A 
lawyer trained in real estate law will review contracts and other documents like title transfers and deeds. The attorney 
also handles the closing. Throughout the process, attorneys will provide legal guidance and explain terminology relat-
ed to the transaction. In case of a dispute, the attorney will also provide legal representation in the courtroom, if need-
ed, or negotiate a resolution on a client’s behalf. Even though a real estate attorney is another expense in the process 
of purchasing real estate, it is a worthwhile investment for the protection and peace of mind attorneys provide. 

   Did you know?
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78 Western Ave, Schomberg

Rare Find! This Beautiful 2500 Sq Ft Custom Designed Executive Home And Its Unique 
Layout Maximizes The Spectacular Rural Scenery And Sunsets From Its 0.64 Acres . Located 
On The Most Desired Street In The Historic Village Of Schomberg. A Family Home On An 
Amazing Lot. Natural Sunlight Abounds From Several Walkouts & Large Windows Of This 
Backsplit. Walk To Main St., Parks/Playgrounds In This Unique Village Setting With Easy 
Access To Urban Amenities. Filled With Upgrades. 
Lynda Laceby* & Amanda Vizziello*         $ 1,225,000

6480 Lloydtown-Aurora Road, King

Lovely Raised Bungalow With Spectacular Vistas From Every Window. Wonderful Home With In Ground 
Pool Set Privately Behind The House. Many Walkouts To Decks And Patios. Stunning New Kitchen With 
Granite Counters, Centre Island And Large Breakfast Area That Walks Out To Deck That Overlooks  
The Pool Area. Family Room With Vaulted Ceilings And Floor To Ceiling Stone Fireplace. Large , Private 
2.49 Acres With Views Over Neighbours Large Pond.No Need For A Cottage With This Property. Great 
Entertaining Areas, Inside And Out With A Convenient Large 2 Car Garage With Entry To Lower Level 
Mud Room. Finished Lower Level ,Rec Room, Exercise Room ,Laundry Room,4th Bdrm ,3Pc Bath.
Lynda Laceby* & Cinda Brown*         

35 Kleins Ridge, Kleinburg

Kleinburg - Exclusive Hill Top Community Hosting 12 Estates Lots. Set Within Tranquil Surroundings With Access To 
Klms. Of Walking Trails Just Out The Front Door. 3 +1 Bdrm Bungalow.Spacious Main Floor Living With Field-Stone 
Fireplace And Dining Rooms, Family Sized Updated Kitchen. Walkout, Finished Basement With Field-Stone Fireplace. 
Amazing Heated 6 Car Garage With Hoist.Amazing Lot, Just Under Two Acres. Minutes To All Amenities And Kleinburg 
Core.Newer Windows And Eaves, Wrap Around Pressure Treated Wood Decking. Lot Not Located In The Green Belt Or 
In The Heritage District. Include All Elf ’s, All Window Coverings, All Appliances, Car Hoist. Over 350 Ft. Of Frontage.

Lynda Laceby* & Cinda Brown*           $ 2, 960,000

6 Houdini Way, Aurora

Amazing 2.5 Acre Property With Stunning Views In The Heart Of Aurora On Cul-De-Sac. 
Steven Mccasey Designed Home. 5+2 Bedrooms. Featuring: Self Contained 2 Bedroom Wing 
On Main Level With 5 Pc En-Suite. Renovated Kitchen & Baths. Lower Level Features: Great 
Rm, Study W/Walk-Out, Screening Rm, Den, & Storage.L. 20’X44’ Inground Pool. 30’X10’ 
Covered Patio O/L Pool. Perennial Gardens, Mature Trees &Total Privacy. 6 W/O, 5 Frpls/
Soaring Ceilings.2 Hi Eff Furn (2016) & 2 A/C’s (2017), Pool Heater (2012). 3 Gar Dr Opnrs. 

Andrea Pinska* & Lynda Laceby*           $ 2,749,000

60 Dale Crescent, Bradford

A Show Piece Residence! 4+1 Bdrm, 5 Bthrm Bungaloft Situated On A 1.30 Acre Lot, Backing Onto Protect-
ed Green Space & In An Executive Enclave. 6700 Sq.Ft Of Pristine Living Space W/Lrg Principal & Formal 
Rooms All W/Unique & Elegant Vaulted Coffered Ceilings & Hardwood Flooring. Open Concept Kitchen W/
Imported Granite, Center Island & Breakfast Area W/Panoramic Views Of New Professionally Finished Lower 
Level W/5th Bdrm, 3Pc Bath, Quality Laminate Floors & 2 Cold Rms. Outdoor Pot Lights. 3 Gas Fireplaces. 
S.S Kitchen Appliances. Front Loading Washer/Dryer. Garage Dr Opener W/Remotes. Central Vac. Hwt (R)

Stephanie Sinclair**         

12570 Concession 10, Nobleton

Opportunity Awaits To Own A Custom-Built, 3 Bedroom Bungalow On A 2.4 Acre 
Lot. This Well-Kept Home Has Hardwood Floors Throughout, Cathedral Ceilings 
& Several Walk-Outs. Private Backyard Oasis, Backing Onto Conservation, Beautiful 
Landscape & Gardens. Enjoy Serenity & Picturesque Views All Around. A Must See 
Home!Large Double-Car Garage/Workshop With 200 Amp Service. 

Lynda Laceby* & Amanda Vizziello*

SOLDSOLD SOLD

REALTOR

14405 8th Concession, King

This Charming Designer’s Bungalow Is The Quintessential Modern Farmhouse, Set On A Scenic Acre In The Heart Of King’s 
Equestrian Community. Fully Remodelled, This Bright And Cheery Home Is An Inviting Blend Of Rustic Farmhouse Elements 
And Clean Modern Finishes. Soaring 16’ Vaulted Ceilings, Exposed Authentic Barn Beams, Open Concept Living, Dining 
Room And Gourmet Kitchen. Luxurious Spa-Like Bathrooms, Lovely Country Views From Every Window. Bertazzoni Double 
Oven/6 Burner Range, Massive 10’ Island, Walk-In Pantry, Large Mudroom, 3 Frpl, Retracta-Vac, Oversized Garage, New Well 
& Septic, New Driveway, Roof, Doors/Windows, Charming Workshop/Hobby Shed, Barn, Alarm System.

Lynda Laceby* & Mike Laceby*           $ 2,589,000

8465 Nineteenth Sideroad, King

Unique Custom Built Contemporary Home At The End Of A Winding Paved Driveway Through  
A Beautiful Hardwood Forest. This 18 Acre Property Offers Privacy, Tranquility And Peace Yet Is  
30 Minutes To Pearson Airport And Minutes To The Amenities Of Schomberg, And Private 
Schools In King. Soaring Ceilings, Skylights, Stunning Views From All Windows. Upper Loft 
Overlooks Main Level. Heated And Cooled With Efficient Geothermal, Passive Solar System. 
Wonderful Entertainment Area With Walk Out To Expansive Patios Surrounded By Gardens.

Lynda Laceby* & Cinda Brown*          $ 2,395,000

67 Deerhorn Crescent, Aurora

Beautifully Renovated Home! Dream Kitchen Includes: Matching Stone Counters & Stone Slab 
Back-Splash, Cabinets Extending To The Ceiling, Custom Hood Fan, Servery/Morning Kitchen 
With B/I Microwave, Pot-Drawers, Island Seating, Eat-In Area & Window Seat. Master Bath 
Renovated W/ Polished Nickel Sconces, Rain Shower & Faucets. Quartz Counters & Glass 
Surrounds In All Bathrooms. Ideal S. Facing Pie-Shaped Property Is Private With Tall Cedar 
Hedge & Muskoka Rm. New Front Door With Side Lights And Transom. Gas Bbq Hook-Up. 
Flagstone Lined Driveway And Back Patio. Roof 2015. Garage Floor Has Vinyl Covering

Andrea Pinska* & Lynda Laceby*           $ 1,698,000

 NEW LiStiNg!
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Without an appreciation of how a house looks  
in photos, owners may be hesitant or refuse to 
spend what they may initially feel is an “unnecessary  
expense” to stage their property.  Those who are 
reluctant about the relatively small investment up 
front to ensure that the flow, style, look and feel of 
a space appeals to the widest range of buyers, end 
up waiting longer for offers, or price-reducing to sell 
for a lower percentage of the asking price.

First impressions count, so it’s important to  
get it right the first time!  Involving a professional 
stager has an enormous impact on the showcasing 
of a property, both on MLS and at buyer showings.  
Staging should fit in seamlessly with the existing 
décor and style of each home – there is no one-size-
fits-all approach.

Sellers naturally have a subjective attachment to 
their homes. The pre-listing process of decluttering  
and depersonalizing increases buyer interest,  
showing traffic, and offer activity to avoid leaving 
money on the offer table. 

Five things Sellers can do to keep more money in 
their pocket: 

1  �Finish the “honey-do” list. Buyers feel over-
whelmed before a move.  Many won’t want to 
tackle your maintenance issues too.

2  �A fresh coat of light, neutral paint and some 
modern lighting can take decades off the  
perceived age of a home. 

3  ��Assess your décor. Does the quality and  
condition of your furniture add or detract  
from the value of your property?

4  ��First impressions count – is the landscaping and 
curb appeal attracting or repelling buyer traffic?

5  �What do cluttered or vacant rooms reveal  
about the motivation of a Seller? Buyers are always  
curious ‘why’ a Seller is leaving and look for clues 
that might justify reducing the offer price.

It’s never too early to seek professional advice  
when it comes to your biggest asset. Choosing  

local industry professionals and following their  
recommendations will turn “sense” into dollars  
when the time comes to list your house.

Great real estate advice begins long before  
the sale or purchase of your next house. Connect 
with Jennifer for the straight-forward guidance  
and information you need to make the right  
decisions every step of the way.  Buying or Selling? 
Jennifer and the TurnKey Team are always happy  
to help and never too busy for your referrals!

Happy October!
Call Jennifer for details on the cover home or  

visit: www.21055McCowan.ca 

Continued from the cover

A Stunning Renovated King City Home on a 1/2 Acre Pool-Sized  
Lot in Prestigious Spring Hill Gardens. Surrounded by Multi  
Million $$ Homes, Close to Public/Private Schools, Parks, Transit, 
Fine Dining and Shopping. Gorgeous Custom Kitchen with High 
End Appliances - An Entertainers Delight, Large Island, Granite  
Countertops, Bright Sunroom Overlooking a Backyard Oasis  
with an 18’x14’ Gazebo and Outdoor Dining area. 

Direct 289.221.1481 Office 905.727.3154 kellyburt@royallepage.ca

JUST LISTED  

905-715-6539

Not intended to solicit sellers or buyers under contract with another realtor.

Real Estate Market Update – Aurora

More Buyers 
Fall for Aurora
Many buyers are continuing to fall for Aurora 

where 94 homes were sold in September which 
is a 65 per cent improvement in number of 

homes sold from the same time last year. There have 
been almost 16 per cent more sales year to date in  
Aurora, a welcome market improvement.

The average price for a home in Aurora including  
all home types was 20 per cent higher at  
$996,221 compared  to the same time last year. The 
average price for a detached home was $1,178,577. 
The average price for a condominium apartment was 
$566,989. At the high end of the market 3 homes sold 
above $2 million and 2 homes sold above $3 million;  
the lowest price for a detached home was $610,000. 

During September, 201 homes were placed on the 
market and at month’s end 279 remained for sale, that’s 
28 per cent less homes to choose from than last back to 
school month.  Sellers received on average 97 per cent 
of their asking price.  

It took sellers 28 days to sell on average; when  
further research is widened to capture homes that  
may have been placed on the market more than once  
in Aurora the property days on market total average 
number of days before being sold was 45 days. 

At the current rate of sales there is approximately  
3.6 months of supply of homes for sale for Buyers which 
is great news for Sellers. 

– Written by Connie Power 

Connie Power Assistant Manager - Sales Representative  
CNE® SRS® ABR® SRES®,  for RE/MAX Hallmark York  
Group Realty Ltd.,  Brokerage serving York region and  

beyond in the Greater Toronto Area (GTA). 
Empowering you in Real Estate, Call Connie today to make an  

appointment to discuss your next move at (905) 726-0856.

*The statistics provided herein were obtained from the Toronto  
Real Estate Board; Regional Housing Market Tables; York Region,  

Aurora for August & September 2018,  2019 and the Summary of Existing 
Home Transactions of all home types 2018, 2019 for all TREB Areas.

***Not intended to solicit those currently under a real estate contract.
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99 TAMARAC TRAIL, AURORA
$1,115,000

1178 WELLINGTON STREET EAST, AURORA
$899,000

87 OCTOBER LANE, AURORA

194 CORNER RIDGE ROAD, AURORA
1,590,000

15 KENNEDY STREET EAST, AURORA
$1,150,000

2646 FARMCREST AVENUE, PETERBOROUGH
$469,000

Sales Representative
LORRAINE MACDONALD

Sales Representative
SHREEMA TALSANIA

Sales Representative 
MARISSA WHITE

Sales Representative
LINDSAY STROM

Operarations Manager
KERRI FILLIER

905.836.1212 | info@KeyAdvantage.ca | www.KeyAdvantage.ca

Wonder What YOUR Home is Worth?
TOGETHER TO SERVE YOU BETTER

Sales Representative

SUSIE STROM
Broker

CAROLINE BAILE

134 BATSON DRIVE, AURORA

SOLD

14 ALBERY CRESCENT, AURORA

SOLD

43 COUSINS DRIVE, AURORA

SOLD

208 WINCOTT DRIVE, ETOBICOKE

SOLD

27 GLENVIEW DRIVE, AURORA
$1,200,000

SOLD

35 BAKER HILL BOULEVARD #216, STOUFFVILLE

SOLD
SOLD

For those who live in older homes,  
the transition to colder weather can be 
extra disheartening, as the vision of 
expensive heating bills, chilly rooms  
and drafty windows dance in their 
heads. However, it’s easy to change  
the outlook from cold to cozy with  
a few simple DIY solutions.

The most effective way to improve the comfort level  
in your home is to properly insulate. Insulation can be 
inadequate in older homes. Over time, it can settle  
and compact, creating gaps. Topping up attic insulation 
will help keep the warm air in, reducing heating bills and 
preventing stress on your furnace. For easy installation,  
homeowners and professionals alike recommend  
a stone wool batt insulation product called Roxul  
Comfortbatt. For attics, aim for an r-value of R-50 or a 
depth of 16 inches.

A little preparation can go a long way to keep the  
cold at bay. Seal out drafts by replacing worn  
weatherstripping and caulking along windows, doors, 
baseboards, and trim. For other ways to beat the cold, 
consider inexpensive window insulation kits along  
with thicker drapes, and don’t forget to reverse ceiling 
fans to push warm air back down. 

How to avoid  
the cold comfort 
of a drafty house
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Winter weather comes on the heels 
of a vibrant, colourful autumn season. 

Shortly after fall foliage falls to the ground, nature 
tends to greet us with a considerably less colourful 
palette. What’s more, much of the wildlife and plants 
that make spring, summer and fall so awe-inspiring 
tend to hibernate in winter, making it more difficult to 
find bright spots on drab days.

If you think that winter means the end of beauti-
ful garden colours, think again. There are plenty of 
cool-season flowers and other plants that can add 
a pop of colour to brighten your day. These flowers 
provide colour right when most people need it most.

In areas where winter is not marked by a deep 
freeze, homeowners can plant pansies, snapdrag-
ons, English daisies, calendula, and other blooms 
from early fall through late winter. These plants will 
survive the cold, keeping containers, borders and 
gardens full of colour.

Camellias are a type of flower that bloom in fall 
and winter in hues of red, pink, coral, white, and 
more. The plants are evergreen and will grow from 
shrubs or small trees when fully established.

Homeowners who live in climates marked by cold 
winters can opt for plants that offer colour but without 
flowers. According to HGTV, these include cabbages 
and kales, which can survive most cold winters and 
lend an interesting texture to a winter landscape bed.

Of course, no list of winter’s colourful plants would 
be complete without holly, which offers an eye-catch-
ing display of evergreen leaves and bright red berries, 
though sometimes the berries are golden. Either way, 
they can be a sight for sore eyes on grey winter days.

For more ideas, visit a local garden centre to  
learn about plants that can add vibrant colour to a 
landscape, even as autumn transitions to winter.

Add a pop ofcolour
to your garden

this winter

Various chores are synonymous with certain times 
of year. For example, cleaning a pool is a summertime 
task. In addition, rare is the instance that Mother Nature 
forces anyone to break out the snow shovels outside 
of winter. Raking leaves has long been a task for fall  

afternoons, but homeowners may be surprised to  
learn that they might be better off putting their rakes in 
permanent mothballs.

In the 1990s, turfgrass specialists at Michigan State 
University began exploring the potential benefits of 
leaving mulched leaves on a lawn instead of raking 
them and leaving them for curbside pickup. While  
the researchers noticed an obvious leaf residue on  
the lawn after mulching, they noted that it only sticks 
around for a few days. Eventually, the tiny pieces  
sifted down into the lawn, ultimately serving to con-
trol future weed growth while also providing the lawn 
with essential nutrients. Over time, researchers noted 
that  homeowners who mulched rather than raked 
their leaves needed less fertilizer to give their lawns a  
green look in spring, saving homeowners the effort  

and cost associated with fertilizing.
Researchers also noted that decomposing pieces  

of leaves cover up bare spots between turf plants, 
which have traditionally proven to be excellent spots for  
weed seeds to germinate. In fact, MSU notes that 
homeowners can expect a nearly 100 percent  
decrease in dandelions and crabgrass after mulching 
leaves for just three years.

Depending on the type of mower being used, up to 
six inches of leaves can be mulched at a time. Push 
mowers can handle smaller amounts, though can still 
be as effective as ride-on mowers.

Fall may be synonymous with raking leaves.  
However, homeowners who want to give their lawns a 
healthy boost should consider putting their rakes away 
and mulching their leaves this fall. 

How mulched leaves help your lawn

Whether home improvement projects 
are design to improve the interior or 
exterior of a house, focusing on ren-
ovations that make the most financial 
sense can benefit homeowners in the 
long run. The right renovations can 
be assets if and when homeowners 
decide to sell their homes.

So how does one get started? First and fore-
most, speak to a local real estate agent who is 
knowledgeable about trends in the community. 
While a swimming pool may be something cov-
eted in one area, it may impede sales in another. 
It also helps to study generalized trends and data 
from various home improvement industry ana-
lysts to guide upcoming projects. 

The following outdoor projects are just a few 
renovations that tend to add value.

Fire pit: A fire pit is a great place to gather most 
months of the year. Bob Vila and CBS news report 
that a fire pit realizes a 78 percent return on in-
vestment, or ROI. 

Outdoor kitchen: Many buyers are looking to 
utilize their yards as an extension of interior living 
areas. Cooking, dining and even watching TV out-

doors is increasingly popular. Outdoor living areas 
can be custom designed and built. In addition, pre-
fabricated modular units that require a much small-
er commitment of time and money are available.

Patio: Homeowners who do not already have 
a patio will find that adding one can increase a 
home’s value. Patios help a home look neat, add 
useable space and may help a home to sell quick-
ly. The experts at Space Wise, a division of Extra 
Space Storage, say that refinishing, repairing and 
building a new patio offers strong ROI.

Deck: Deck can be as valuable as patios. A  
deck is another outdoor space that can be used  
for entertaining, dining and more. Remodeling 
magazine’s 2018 “Cost vs. Value” report indicates 

that an $11,000 deck can add about $9,000 in  
resale value to the home, recouping around  
82 percent of the project’s costs.

Door update: Improve curb appeal with a new, 
high-end front door and garage doors. If that’s too 
expensive, a good cleaning and new coat of paint 
can make an old door look brand new. These easy 
fixes can improve a home’s look instantly.

New landscaping: The National Association of 
Realtors says an outdoor makeover that includes 
well-thought out landscaping can net 105 percent 
ROI. Installing a walkway, adding stone planters, 
mulching, and planting shrubs are ideas to consider.

Many different outdoor projects can add value 
to a home.

Outdoor  
improvements 
that boost 
home value
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1700 King Road, Unit 22, King City   905-539-9511   info@foresthillelite.com   |   www.foresthillelite.com

Anna Badanjek
Sales Representative 

416-562-4588

Sylvia Smith
Sales Representative 

647-622-7869

Sandra Sch�  e
Sales Representative 

416-684-8000

Glenn M. Hant
Broker

416-803-2887

Kath� ine Kl� ic
Sales Representative

647-984-4141

Michael Maniaci
Sales Representative

416-896-4663

Ray Hayd� 
Sales Representative

416-839-3054

NEW RELEASE - TOP FLOOR’S
Condo’s starting from the low $300,000s

Half the price of Toronto Condo’s
Katherine Klaric 647-984-4141

Alessandro De Sim� e
Sales Representative

416-799-8000

Manuela Pal� mo
Broker, Owner
416-802-1066

Gratitude is the inward feeling of kindness received.

Thankfulness is the natural impluse to express that feeling.

Thanksgiving is the following of that impluse.

Gratitude turns what we have into ENOUGH

F­ est Hill Real Estate Elite
wishes you and your family a 

Happy Thanksgiving!

Leading Luxury Specialists
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Call for a FREE Market Evaluation! 905-841-4787 
You Get The “Right Results” With Rocco.

Serving Aurora, Newmarket, East Gwillimbury, King, Stouffville, Richmond Hill & Surrounding Areas

905-841-4787 • www.roccoracioppo.com
List with one of Canada’s Top Producers, 

ranked # 72 in Canada out of approx. 21,000 RE/MAX Agents in 2017.

Rocco Racioppo
BROKER

Rocco Racioppo
REALTRON REALTY INC.
INDEPENDENTLY OWNED & OPERATED BROKERAGE
REALTRON REALTY INC.

Almost 5 Acres In Town Of Potential Development 
Land. Amazing Bungalow As Well 4,100 Sqft., 

Open Plan, Amazing Kitchen $3,850,000

Modern Bungaloft On 2 Acres In Southend 
Aurora, 7,500Sqft Plus Walkout Basement, 

8 Car Garage $6,680,000

In Town Paradise! Over 5,000 Sq Ft 
Custom 2 Storey Home With 

Amazing Backyard Oasis! $2,200,000

113 Aubrey Court Sold Within One Week For 
$1,050,000. Call For A Free Market Evaluation.

Rocco RacioppoRocco Racioppo

Backyard Setting To Die For $1,398,000
Over $250,000 Spent On This Backyard, 

Plus Thousands More On Interior

5 Spruce Tree Lane Listed & Sold By Rocco For 
$1,800,000 Call For A Free Market Evaluation.

Demand Location In Aurora! Totally Renovated 
Home On A Half Acre On Quiet Court. Approx 6,000 
Sq Ft. Of Luxurious Living Space. Call Rocco Today! 

Hot Off The Press! Was Builder Modelhome Situated On 
80X152ft Lot. Amazing Solarium-Kitchen With Bloomsbury 

Kitchen, 2 Storey Great Room Amazing Home Theatre! $2,138,000

This One’s Loaded! $2,075,000 
Premium Lot, Demand Location! 
Thousands In Extras & Upgrades

Privacy! Privacy! Privacy! $1,998,000
Approx. 25 Aero Estate With Trees & Stream 

And 6,000 sqft Of Living Space

Muskoka Style Backyard $1,850,000 
Totally Renovated Home From Top To Bottom, 

3 Car Garage

Backs Onto Forest! $1,898,000 Open Concept 
Bungalow With Finished Walkout Basement 

On 3/4 Acre Lot, Oversized 3 Car Garage.

10 Acre Estate! $1,898,000 Large Workshop 
& Separate Barn, Minutes To Highway 404!

Privacy Plus! $1,825,000 
25 Acre Treed Estate With Pond

Bungalow In Demand Area! 
9ft Ceilings On Main Floor, 

Finished Walkout Basement $1,075,000

650 Stouffville Rd. Sold For 2.4 Million Within 
2 Weeks! Call For A Free Market Evaluation.

725 Quantra Cres. Sold For $1,360,000 
Call For A Free Market Evaluation.

122 Roxborugh Rd. Sold For $1,180,000. 
Call For A Free Market Evaluation.

Trail Of The Woods! 7,500 Sq Ft 
Of Luxury On 1.26 Acres Builders 

Own Home $ 2,750,000

Modern Bungalow! $1,598,000 Situated On 
Quiet Court On Approx.13.5 Acres, Oversized 

Garage, Finished Walkout Basement

SOLD
SOLD

SOLD
SOLD

SOLD
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HALLMARK YORK GROUP REALTY LTD.

Direct: 416-418-6683
Office: 905-727-1941

JulianneBoileau@hotmail.com
Time2Buy-Sell.com

SALES REPRESENTATIVE
Julianne Boileau SOlD

151 AurorA HeigHts
Renovated Bungalow 

MUST BE SEEN!
85ft. x 110 lot

111 CiviC squAre
2 Bdrm + Den 2 Bath

Huge Terrace, BBQ hook up
SHOWSTOPPER!

SOlD

eXCLusive
100 townsend BrAdford!

Under $600,000!

JUST lISTED

I HAVE QUAlIFIED BUYERS FOR PROPERTIES IN KING! 

Homeowners unfamiliar with the appraisal process 
might not know if there is anything they can do to make 
the process go more smoothly. While certain variables 
involved in the appraisal process, such as location  
of the home and the value of surrounding homes, are 
beyond homeowners’ control, the Appraisal Institute 
recommends homeowners take the following steps be-
fore an appraiser visits their home.

• �Clean the house. A dirty home that is full of clutter will 
not make the best impression on appraisers. Dirty 
homes may be vulnerable to insect infestations that can 
lead to structural problems with the home. While a dirty 
home is not necessarily an indicator of infestations or a 
reflection of a home’s value, a clean home will create a 
stronger first impression with the appraiser.

• �Make any necessary repairs ahead of the appoint-
ment. Homeowners who have been putting off re-
pairs should make them before the appraiser arrives. 
Homes with repairs that still need to be made will likely 
be valued less than similar homes with no such re-
pair issues. Though repairs can be costly, investing 
in home repairs will likely increase both the appraisal 
and resale value of the home.

• �Obtain all necessary documents before the appraiser 
arrives. Homeowners who have certain documenta-
tion at the ready can speed up the appraisal process. 
Such documentation may include a survey of the 
house and property; a deed or title report; a recent 
tax bill; if applicable, a list of items to be sold with the 
house; purchase history of the home; and the original 
plans and specifications of the home.

• �Inform the appraiser about recent improvements. Home-
owners can inform appraisers about any recent improve-
ments to the home and the cost of those improvements. 
The value of home improvements with regard to a home’s 
appraisal value vary depending on a host of variables, but 
having such information at the ready can help appraisers 
make the most informed appraisal possible.

Steps to take before an appraiser’s visit

One thing to keep in mind is that even though Real-
tors in Ontario are apart of brokerages, we are inde-
pendent contractors. Thus, we run our own business 
but must abide to the values and principles of our 
brokerage. Saying that I can only speak to what I ‘do’ 
since every Realtor’s business model is different.

 The obvious answer is I help trade real property. I 
help clients and customers buy and sell homes! How-
ever, there is a lot more to the job then just touring 
clients around homes.  

When a Realtor has a listing they have to create 
and distribute all marketing materials, whether it be 
in print or digital form. This takes careful thought, 
insight and consideration of your marketplace.   In 
today’s world, I make sure that I use social media and 
the Internet as a key part of my marketing strategy.  
In addition to this, I have to help clients prepare their 
homes for sale.  How your home looks to a prospec-
tive buyer can make the difference between a quick 
sale for top dollar or a prolonged sale period for po-
tentially less money.  Doing things such as, declutter-
ing the living space and closets, putting a fresh coat 

of paint in important areas of the home and getting 
around to those minor upgrades and repairs that 
have been ignored can have a huge transformational 
impact your home makes when that prospective buy-
er first walks through your door.  You want the buyer 
to easily picture themselves living in your home.  

When a sale or purchase agreement is signed, that 
is not the end of a Realtor’s job. I continue to serve 
as the point person helping all parties to communi-
cate and help facilitate a smooth closing, as well as 
providing advice and guidance for my clients.  You’ll 
remember from my last TTR letter that conditional 
clauses are a common part of a purchase and sale 
agreement so clearing those conditions is an ongoing 
responsibility that the Realtor assists with.  

Additionally, I spend A LOT of time creating 
content to market your home and myself. This in-
cludes writing articles, filming video clips for my so-
cial media and YouTube accounts, creating digital 
ads for Facebook and Google etc., photographs and 
blog posts. Sometimes I even use my drone to create  
captivating action shots.  This is especially important 
for the marketing of cottages or rural properties.  It 
is the quality of the content that helps to differentiate  
between Realtors.  You can see for yourself the differ-
ence good quality marketing content makes in pro-
moting interest and activity in the sale of a property.  
I have no doubt that you have seen marketing mate-
rial of some properties where the pictures are blurry 
or they are to dark and do not do the property justice.   

You don’t want that to be how your home is marketed!  
There is so much more to what I do and am not 

able to fit it all in a half-page article. So please, check 
out my YouTube channel or website www.bigtuna.ca 
where you can find my latest video where I get more 
in-depth on this topic.

October is time to reflect on all that we give thanks for. 
I am so thankful to all of my clients and to my readers!  

Happy Thanksgiving!
Who is Big Tuna,  

The Renovating Realtor?
 Julien Laurion AKA Big Tuna, is a local Real  

Estate Sale Representative with RE/MAX Hallmark 
York Group Realty in Aurora. I am a real estate agent 

who has expertise in both Real Estate and  
Renovations and have been involved in this  

community for over 20 years. If you have a question 
for my monthly article or if you are considering  

buying, selling or leasing a home please feel free  
to call or email me directly at (416) 402-5530  

or julien@bigtuna.ca or by alternatively  
visiting my website www.bigtuna.ca  

or Facebook page @bigtunarealty

Ask Big Tuna, The Renovating Realtor

By Julien Laurion 
The Big Tuna of Real Estate 

Recently, I was having a chat 
with a friend and she asked; 
what do I do as Realtor other 
than the obvious? I thought that 
this was such a great question 
I thought I would share my 
thoughts both on paper and a 
video for my website and  
social media outlets.
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*Faucet extra

LONDON FOG
CLASSIC BRANDS ALSO 
HAS A WIDE SELECTION 
OF QUARTZ VANITY TOPS 
& MIRRORS.

24” to 72” sizes available 

905-727-4751
289 Wellington St. E., Aurora

Do it yourself, Doesn’t Mean Do it Alone. Here’s How. 

GREAT SAVINGS
at Aurora Home Hardware

Come and see 
the difference

BUY NOW
AND SAVE

CLASSIC BRANDS HANDLES & KNOBS INCLUDED

CLASSIC BRANDS VANITIES 
AVAILABLEBRAND

NEW LONDON FOG 
COLOUR

BRAND NEW COLOUR
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A name you know... people you trust!
High Demand Area Of South 
Aurora. Bright Unit - Kitchen 
Open To Dining Rm Offering 
View Of Mature Trees. Master 
Bdrm With Closet Organizers 
& Ensuite With Shower Glass 
Enclosure. California Shutters 
In Most Rms. Interior Access 
To Garage! Excellent Location, 
Walk To School, Park, 
Shopping & Public Transit.

$617,000

UP
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 – 
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RA

Custom-Build On One Of 
Aurora’s Most Desirable Streets! 
Backyard Oasis With Unique 
Lagoon-Style Pool, Water Fall, 
Bridge, 50 Tons Of Natural 
Stone! You Will Forget You’re 
In Town! Approx 3900Sf + Fully 
Fin Walk-Out Bsmt! All Bdrms 
With Full Or Shared Ensuites. 
Multiple Fireplaces. Oak 
Wet Bar In Bsmt!

$2,149,000PR
IVA
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 ½

 AC
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VIN

E L
OT

 - A
UR
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A

Aurora’s Best Value! Great Rm 
With Cathedral Ceiling Open 
To Kitchen. Fin W/O Bsmt Has 
Rec/Games Rm With Full Wet 
Bar, 2 Bdrms, 2 Full Baths, 
Plus Sep Ent From Grg & 
R/In For Additional Kitchen & 
Laundry. Stunning Yard - 
Pool, Patio, Deck Off Kitchen, 
Cabana With Walk-Up Bar, 
Shed, Extensive Landscaping!

$1,495,000BR
EN
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Beautiful 54’ X 140’ Mature & 
Well Maintained Lot In Aurora 
Village With Mature Trees. 
Beautifully Reno’d Kitchen & 
Baths, Hdwd On Main, Walk-Out 
To ‘New’ Deck W/2 Gazebo’s 
& Screens, All Overlooking 
Perennial Gardens. Basement 
Offers Rec Rm, Bdrm. Sharp 
Looking 4 Pc, ‘Hobby Room’ & 
Ample Storage Space.

$839,000RE
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Experience Pays!  Call us today.
Direct: 905-727-1961  ⎜ info@susancowen.com

www.SusanCowen.com

Established and Experienced. 
Continually Referred!

One of Aurora’s top realtors 
for over 25 years Top 1% in Canada

SUSAN COWEN ANDREW COWEN

Buying a home is both exciting and stressful 
and the stress can be reduced with a solid 
action plan executed as soon as the home 

has been bought until the closing date when  
Buyers receive their keys.

As soon as the deal has been successfully  
made ensure your lender and your real estate 
lawyer have all the documents pertaining to the 
purchase. Obtain a home insurance provider and 
complete all questionnaires they may have about 
the home to be sure insurance will be activated on 
the date of closing.  

Moving requires much hard work and of-
ten times a moving truck for rental or hiring  
professional movers; book vehicles or moving 
companies right away in case they are booked up.  

Depending on the time of year of the move 
contact the school or schools that children will 
need to be registered at and begin that process 
right away.

Think about all of the utilities that will be  
used in the new home and reach out to the service  
providers to set up accounts. Notify the hydro 
company, gas, oil or propane companies may 
need to be set up potentially. For entertainment 
and lifestyle cable, satellite and internet providers 
would need to be contacted. If there is an existing  
alarm system or an alarm system installation is 
needed reach out to these service providers to 
book installation or account set up.  

For landscaping, lawn care, snow removal  
requirements it’s best to also contact providers 
 well in advance to be proactive about home  
exterior maintenance work.

Complete a change of address form with  
Canada Post and it’s a good measure to makes 
several calls to doctors, dentists, other health care 
providers, employers, pharmacy, change driver’s 
license, health card & car insurance providers, 

update Highway 407, inform lenders and credit 
card providers, Revenue Canada, any government 
tax credit programs, government benefit pro-
grams, places of worship and family and friends 
of the move.  Also inform there’s been a change of  
address to any magazine or other subscriptions.  

Start the packing process which is a great 
time to edit, donate or purge what’s not needed.  
A disposal bin rental may be the solution if there 
is much to be discarded.  Label boxes as they 
are packed and ideally create an inventory list  
attached to each box or number each box and 
have inventory lists on a clipboard  assigned  
to each numbered box. Keep important and  
personal documents accessible at all times  
including the documents that relate to the sale 
of the home, the utilities and service providers  
that will be hired.  

On a safety note it may be advisable to have 
someone watch priceless items, jewellery, fragile  
items and keepsakes until after the move is  
complete so nothing is misplaced or unaccounted  
for, lost or stolen.  The more organized that  
Buyers can be addressing these priorities the less 
surprises may occur later regarding missed mail, 
late payment charges or interruptions in service. 

Prior to closing date talk to your REALTOR® 
about timing and as a courtesy they may be able 
to arrange and deliver the keys from the lawyer  
to the new home to lessen the to do’s on that day 
as a courtesy.  

– Written by Connie Power

Connie Power Assistant Manager, Sales Representative CNE® 
SRS® ABR® SRES® for RE/MAX Hallmark York Group Realty Ltd.,  
Brokerage serving York region and beyond in the Greater Toronto 

Area (GTA). 
Empowering you in Real Estate, Call Connie today to make an 

appointment to discuss your next move at (905) 726-0856.

***Not intended to solicit those currently under a real estate contract.  

Ask A Realtor®

We just purchased a home and we take 
possession in 30 days what do you 
recommend we do next to prepare?
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905-833-0111
www.trendsrealtyinc.com

WHAT’S YOUR HOME WORTH?
Call us for a complimentary
Market Value Assessment

KING LUXURY LIVING
Buy or Sell with

Re/Max Hallmark Trends Group Realty
Your Source for Everything King

Ana Pronio
Broker of Record
C.  416.528.0330
ana@trendsrealtyinc.com

6  G r e e n l a w  L a n e

This Fandor Built Executive Home In The 
Prestigious Nobleton Grand Community Sits On A Premium 

82x202 Ft Lot Surrounded By Multi-Million Dollar Estates Homes!

It Boasts Gleaming Chandeliers & Co� ered Ceiling. Luxurious Kitchen, Servery & Wine Cooler Thermador 
Appliances & 6 Burner Range, Breakfast Area With Fireplace, Walkout To Covered Loggia. 2 Storey Family 
Room With Double Sided Fireplace. 10 Ft Main Floor, Grand Foyer & Luxury Finishes. Hunter Douglas 
Blinds & Custom Drapery, 7” Hand scraped Hardwood & 8” Trim. Grand Master With Luxurious Spa Like 
En-Suite. Spacious Bedrooms With En-Suite Baths. Pool Size Lot  & 3 Car Garage. Security System & 
Cameras. Water Softener With Reverse Osmosis.


