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Doug and Chris Schild
EXPERIENCE COUNTS

When you are buying or

selling a property, having a
knowledgeable and experienced
realtor to help guide you through
the entire process will make your
entire experience much less
stressful, and you will benefit
from their ability to advise you
through a transaction that can
be a daunting situation for

many people.

THIS IS ESPECIALLY TRUE for first-time buyers and
those that are hoping to make a transition to rural
living.

Doug and Chris Schild, of Royal LePage RCR
Realty in Orangeville — have 31 years of successful
experience in the real estate industry, helping both
first-time buyers — as well as clients who are experi-
enced in buying many properties.

As licensed real estate agents, Doug and Chris are
professionals who have their client’s best interests at
heart when they are helping people find a new homes
or property. They are dedicated and strive to ensure
every real estate transaction is fair and equitable.

ORANGEVILLE CITIZEN « www.citizen.on.ca

(CaledonCitizen

« www.caledoncitizen.com

With a background in construction, Doug entered
real estate with some inside knowledge of how build-
ings are constructed — and he uses that knowledge
when evaluating properties.

Real estate in the region provides a wide variety
of possibilities for just about everyone looking
for property.

“In the Headwaters region there is a variety of
properties,” Chris explained. “There are custom-
built homes, homes in town that are both historic
and new and many rural properties and farms. There
is something for everyone, even those starting new
businesses. There are industrial parks and things like
that which make for a very diverse market”

One of the things that makes Doug and Chris’
perspective unique in the real estate market, is their
experience over three decades of participating in a
market that fluctuates.

While the market has seen a wild ride over the past
few years, it is currently much more stable. For buyers
who have been looking for a home over the past two
or three years, or even realtors with limited experience,
this may create a false image of how real estate works.

“That’s the thing about having lots of experience
in the industry,” Chris explained. “Over 31 years we
have seen a lot of this up and down type of market.
For people buying their first home or even real
estate agents who haven't been in the business for
more than a few years, it seems very volatile. But
having been involved as long as we have, this seems
to us like more of a normal market where things
take weeks or sometimes months to sell”

Doug and Chris service all of Dufferin County
as well as the surrounding municipalities with an

intimate knowledge of the towns, neighbourhoods,
and amenities in each area. They can guide you to
a neighbourhood that has the services you require
includingschools, restaurants, sports clubs, recreation
and sports facilities, and seniors centres, as well as
advise against a neighbourhood that probably won’t
best suit your lifestyle.

..Over 31 years we have
seen a lot of this up and
down type of market...

While they enjoy working with clients looking
for property in town, both Doug and Chris are
knowledgeable of rural properties and can advise
you on what you should expect if you are planning
a move to the country. This includes both country
homes as well as farm properties.

It is especially important to work with a local
realtor who can advise you on the challenges of rural
living if you are planning on making a move to the
country.

Dougand Chris Schild of Royal LePage RCR Realty
have the experience and a proven track record over
three decades of successfully helping their clients
realize their dream of home ownership.

- Written by Brian Lockhart
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How to grow
the perfect garden
this spring

~c) Few things say spring

like a fresh garden. Getting
your plot ready for the season
can spark joy after months

of the winter blues.

Whether you grow your own fresh produce to use in
the kitchen or just want bountiful blooms, here are four
tips on how to grow the perfect garden this spring:

KNOW WHAT TO GROW

Your environment will determine the success of
your plants, so it's important that you consider things
like temperature, rain patterns and the amount
of sunlight in your outdoor space. Research if the
environment will allow seeds to thrive or if your
garden is better suited for young plants. It's always
best to grow native plants wherever possible to help
nurture your natural environment.

PICK YOUR PLOT

Not everyone has room for an in-ground garden, so
building a garden box may be the perfect choice.
Any fearless DIYer can fashion themselves a garden
box with easy-to-use hand tools such as the ones
from Benchmark. You can find plenty of design plans
online to get started, but the best part about building
your own DIY garden box is that you can customize it
to whatever size and aesthetic fits your space.

START SIMPLE

Consider how much time you can dedicate to your
garden each week and don't overplant. Perennial
flowers and produce such as carrots and cucumbers
are a great place to start. You'll learn the dos and
don’ts of growing very quickly.

MAKE SURE YOU’'RE WELL EQUIPPED

Having the right tools and supplies for your garden
goes a long way. You'll need items including a
watering can, proper gloves, hand shovels and
mulch - all of which you can get at stores like your
local Home Hardware. Expert advice paired with
quality equipment will put your green thumb to work.

www.newscanada.com

Published By: London Publishing Corp.

17559 Innis Lake Road
¢ Bungalow with 3+3 bedrooms, 3 bathrooms,

2 car garage, all on 10+ acres

* Finished bright walkout basement has privacy abounds

3 more bedrooms, hath & large rec room

 Open concept kitchen/family room with
skylight & amazing views all around

o 2 fireplaces, 1 up & 1 down, oversized
picture windows, vaulted ceilings

o Attached to the house & garage
is a workshop, tree lined driveway,

o Low traffic road, minutes to Caledon East
for shopping, school & recreation

Caledon East $1,649,000

CHRIS
RICHIE

GROUP

905-584-0234
919-942-0234

David Waters
Sales Representative

1-888-667-8299

www.remaxinthehills.com
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Our Award Winning agents have over 80 years of combined experience at your service! Caledon, Mono, Adjala and surrounding areas.
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The Mortgage Centre

You are more than your mortgage”

As one of Canada'’s longest established national broker networks,
The Mortgage Centre has earnedthe reputation of being a quality driven organization.
Our success is attributed to our loyal and professional network of franchise owners and agents.
Our strength is in our people and their commitment to us further reinforces
our value proposition and is the main reason why we remain at
the top of a competitive Mortgage Brokerage industry.

LOOKING TO BUY OR SELL?

Talk to your Mortgage Centre professional today!

o

www.ontariolenders.com

Dwight Trafford 519-942-3333

Rock Capital Investments Inc.
trafford.d@mortgagecentre.com

Ok
 PRESIDENT'S |
ELITE CLUB

Unit #7 75 First Street, Orangeville, Ontario, LYW 2E7

Each Mortgage Centre office is independently owned and operated. Franchise/Brokerage licence: 10556

MCCARTHY

REALTY —

SUCCESSFUL BUYING & SELLING
WITH PROVEN RESULTS

CALL TODAY!

TWO STOREY W/ COUNTRY VIEWS

$ 725,000

MELANCTHON

e 2 Bedroom, 2 Bathroom

Located on in the quiet village of Horning's
Mills
Detached Garage for Storage or Parking

e Country Views from front and backyard

Upgraded Kitchen

LARGE TWO-STOREY

SHELBURNE

5 Bedroom, 4 Bathroom Detached 2 Storey
Located on a Quiet Crescent

Wrap around covered porch

Tons of Parking for 6 (2 Car Garage)
Partially finished basement w/ rough in
Bonus Main Floor Den/Office/6th Bedroom

I
I
' 1!-

SEMI-DETACHED IN NEW NEIGHBOURHOOD

o

SHELBURNE

$ 729,000

Close to Downtown Shelburne

3 Bedroom, 3 Bathroom

Covered Entry and 1 Car Garage

9ft Ceilings and Modern Finishes Throughout
Private Deck & Backyard

Good sized basement with rec-room

COUNTRY BUNGALOW ON 10 ACRES
iy i

$1,290,000

3 Bed 3 Bath Bungalow Finished Basement
2 Car Garage and Plenty of Parking
Workshop for the Everyday Handy Person
Conveniently Located Between Orangeville
and Shelburne

e Rural Living Close to Town!

MCCARTHY

REALTY
BROKERAGE
MARG
McCARTHY

BROKER OF RECORD

The confusing world of
Mortgage terminology

When buying or selling, renewing,
or taking out equity, there are a few
basic terms and details that can
confuse the average consumer
infrequently involved in the process.
| hope | can clarify things a little.

DEPOSIT VS DOWN PAYMENT

When purchasing, an offer to purchase is created by the re-
altor or lawyer. In order to make the offer binding, money needs
to change hands. This money is called the deposit with offer.

This amount is typically between $1,000 to $20,000.00
depending on the requirements of the seller. The bigger
the deposit, the stronger the offer. The down payment,
however, is the money going toward the purchase to cover
whatever the new mortgage does not cover. A purchase
of $500,000.00 with a down payment of $200,000.00 would
leave a mortgage requirement of $300,000.00.

The deposit is part of the down payment, but payable at
the time of offer.

BRIDGE LOAN

Often, a purchaser prefers to move into their new home
before they close the sale of their existing home. In the
event the down payment is coming from their sale, and is
not available on the date of the purchase, the purchaser will
require a loan for the down payment until the sale of their
current home is completed. This is a bridge loan, typically
provided by the bank providing the new mortgage.

A bridge loan is only possible when there is a firm
purchase and a firm sale. It cannot be arranged unless the
current home is sold with no conditions. There is a cost for
this, often a fee and interest calculated daily.

LENDERS VARY IN REGARD TO COST

In the event the current home is not sold — and a
purchase is moving forward, the purchaser may need to
arrange a larger mortgage on their current home to secure
the down payment or arrange a loan from another source.

CLOSING COSTS

Whether buying, selling, or taking out additional funds,
the mortgage has to be registered by either a lawyer or a
closing service. There is a cost for this which include the
lawyer fee, the searches required, the registrations required,
and title insurance which today is required by all lenders.
This would typically range from $1,000.00 to $2,000.00
depending on the individual file and lender requirements.
If it is a purchase, additional costs would include additional
legal fees, Land transfer tax, appraisal, lender fees in some

cases, and broker fees in some cases. Any and all fees
have to be disclosed at the beginning of the transaction,
by all parties involved. Some purchasers will also request a
home inspection which is payable at the time of inspection.

CONVENTIONAL MORTGAGE

Today, if the purchase price is under one million dollars,
a purchaser can purchase with less than 20% down. That
is considered a high-ratio mortgage, and there is a cost for
this option. The cost is added to the mortgage, but that fee
is subject to HST, which is added to the closing costs. This
“high ratio” fee can be as much as 4% of the loan amount.
When the purchaser has a 20% or more down payment,
it is considered a conventional mortgage, and generally,
no premium is added or payable.

APPRAISAL VS HOME INSPECTION

An appraisal may be requested by the lender and is
exclusively the property of the lender to establish property
condition, location, zoning and value. A home inspection is
for the buyer to determine conditions and issues that are
current or may arise.

Both have a cost. Some lenders will absorb the appraisal
cost, the home inspection is the expense of the purchaser.
An appraisal may also be required for a mortgage increase.

RENEWAL VS REFINANCE

Every mortgage has a term limit ranging from 6 months
to 10 years. This is the amount of time the interest rate
is fixed. In the case of a variable, the discount from the
prime is fixed for the term, but the actual rate could fluc-
tuate. When the term expires the mortgage has to be re-
newed or refinanced. Most lenders will offer a renewal,
some at a cost, some at no cost. The rate can be negoti-
ated. It is always the option of the lender whether or not to
offer a renewal.

Canadian banks, mortgage companies, credit unions,
Trust companies, etc., will offer a renewal provided all
mortgage payments have been made on a timely basis.
They do not ask you to reapply or provide documentation
as to employment Appraisal, etc. Private lenders often will
not offer a renewal or may charge fees for the renewal.

A refinance is different than a renewal. A refinance is
a situation where extra funds are required, and the existing
mortgage needs to be increased. If it is done at the end
of a term, there should be no penalty to pay out the
existing mortgage.

If mid-term, the options could include a penalty, a
blended rate, a penalty and a blended rate, a second
mortgage, or a secured line of credit. All of these options
will require a lawyer or closing service.

Agood mortgage broker or bank mortgage specialist can
provide more information and can answer any questions
related to the above.

- Provided by Dwight Trafford

ESTATE BUNGALOW ON 4.79 ACRES

—

OPEN HOUSE APRIL 23RD 3-5 PM

$1,799,999 MONO

Spacious 3 Bed, 3 Bath w/ 2 Car Garage
Fully Fenced Yard with Front Gate & Security
Modern Open Concept Chef's Kitchen
Entertainer's Patio for 4 Seasons of Fun
Unfinished Basement with Potential

Hobby Farm with Chicken Coop & Detached
Garage/Workshop Tons of Outdoor Space

$ 1,499,900 AMARANTH
e Stunning 4 Bed, 3 Bath Two Storey

Double Car Garage PLUS Detached Workshop
2 acre paddock and 2 stall horse barn

Large main living area w/ a bright family room
Bright sunroom/dining room overlooking the
backyard and woods & Close to Orangeville

e In-ground Pool& Hot Tub

COUNTRY PROPERTY WITH TRANQUIL RIVER & POND

oy ;

i L

$ 749,000 MELANCTHON

e 3 Bed, 2 Bath w/ 1.5 Car Garage 1.5 Storey
e Unique Converted School House on Beautiful
Lot w/pond, river, gardens & very private
e Bright Living Rm w/ Wood Stove & Brick Wall
e Lg Family Rm with Walk Out to Patio & Yard
e A Must See, One of a Kind Mature Treed

Property!

, B
: o

TOGETHER WE ARE:
IMPROVING LIVES EVERYDAY!

519.925.6948

INFO@MCCARTHYREALTY.CA
MCCARTHYREALTY.CA

Not intended to solicit to buyers/sellers already under contract
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RE/MAX

REAL ESTATE

CENTRE

INC. BROKERAGE
INDEPENDENTLY OWNED AND OPERATED
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Kim Giles
Team Manager/
Sales Representative
519-217-6729

Jerry Gould
Broker
519-217-7653

Laurie Drury
Sales Representative
519-940-1731

WWW.KISSREALTY.CA 519-942-8700

667286 TWENTIETH SDRD, MULMUR, ON

This One Has Everything You Could Dream Of In A Country Home. Recently Renovated Raised Bungaloft With All The Bells And Whistles. Primary Bedroom Loft With Private Deck And
Huge B/I Wardrobe And Spa Like Ensuite. 2 Stunning Kitchens And Large Bedrooms Make This An Ideal Income Property Or Multi-Family Home.

428125 25TH SIDEROAD, MONO

j s Fa

Located On 4.98 Private Acres, This Above Ground, Lower Level Rental Features 2 Bedrooms, 1 Bath, Large Kitchen, Family Room And Ensuite Laundry.
Please No Pets. Includes Heat, Hydro, Central Air and Water.

THE GOULD TEAM

WITH

ANGEVILLE LIONS

May 9th from 6:30-8:00 ‘ptrg
Re/Max Real Estate Centre -115 F||rs .
off the celebrations to Mother's Day

RSVP Required to Kim_ Giles
519-942-8700 or gouldteamkim@gmall.com

Space Is Limited

Tuesday,

i kick
Bring your Mom, Sister, Friend, Co-worker and ki

THE GOULD TEAM SUPPORTS

PICK UP YOUR TV BINGO CARDS AT ANY THESE LOCATIONS

Name Address City
Metro 150 First St. Orangeville
Zehrs - Orangeville 50 4th Ave. Orangeville
Sobeys 500 Riddel Rd. Orangeville
Broadway Shell 226 Broadway Orangeville
Raceway Esso 87 First St. Orangeville
7-Eleven 268 Broadway Orangeville
Daily Convinience 200 Elizabeth St. Orangeville
R OG E R s _— c H A N N E L 6 3 Total Convenience & Video 1-41 Broadway Orangeville
ConWINience 235 Centennial Rd,, Unit C Orangeville
H H - The Scrap Club 1 Anne St, Hillsburgh Hillsburgh
Or Stream Online At www.rogerstv.com/dufferln caledon 5.0k roodiona 102 Trafaigar el - Hillsborgh
Grand Valley Clover Farm 5 Main St. S. Grand Valley
Eve ry Tuesday @ 7000 PM Marc’s Your Independent Grocer 134 Main St. Erin
L Erin Rexall Drugstore 123 Main St. Erin

WEEKLY
PRIZES

LOT. LIC. M841728

$3000.0

Foodland - Caledon East

OK Convenience Store & Gas
Subway Caledon

Zehrs - Bolton

Food Basics - Bolton

Jus Jus - Bolton

T'S WHO WE ARE!

15771 Airport Rd. #4A
15977 Airport Rd, Caledon East

487 Queen St. S
301 Queen St. S
19 Queen St. N

Caledon East
Caledon East
Caledon Village
Bolton

Bolton

Bolton

FAITH, COMMUNITY, EXPERIENCE...
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AREAS WE SERVE

THE . /: N
ORANGEVILLE

& DISTRICT REAL ESTATE BOARD

Dufferin Real Estate Market Update

Dufferin Statistics (excluding Orangeville) - March 2023

March 2023 March 2022 % Change

# of Active Listings 167 85 96.47%
# of Sales 28 64 -56.25%
Average Sale Prica $020,653 51,136,834 -19.02%
Dufferin Statistics (exclud il'lg Oran H’E\Fi"ﬂ} - Year to Date

Jan - March 2023 Jan - March 2022 % Change
# of Sales 70 166 -57.83%
Average Sale Price $1,021,794 $1,271,395 -19.63%
Buyers Market vs. Sellers Market
Current Number of Homes for Sale 167
Divided by Sales per Month 28
Months of Inventory 6.0

There Is currently 6.0 months of inventory on the Market in Dufferin {excluding Orangevilie).
In & Buyers Market, there is normally more than § menths worth of inventory.

March 2023 vs. March 2022
The number of active listings in Dufferin (excluding Orangeville) increased by 96.47% in March 2023 over the

same month in 2022. The number of homes sold decreased by 36 homes or 56.25% in March 2023. Average
sale prices decreased by 19.02%.

Year to Date 2023 vs. Year to Date 2022
The number of homes sold in Dufferin (excluding Orangeville), year-to-date decreased from 166 to 70,
which is a decrease of 57.83%. Average sale prices were down by 19.63%.

Members of the Orangeville & District Real Estate primarily serve, but are not limited to, the following areas: all of Dufferin County which is
comprised of the rural townships of Amaranth, East Garafraxa, East Luther, Melancthon, Mono, and Mulmur as well as the communities of
Grand Valley, Orangeville and Shelburne. The members also serve the Township of Adjala, the Town of Caledon and the Township of Erin.

INTEREST RATE

What it means for the
typical home buyer

Much of the economy is
affected by current interest
rates that determine the
cost of borrowing money.

IN THE BUSINESS WORLD, companies must ad-
just their operations to accommodate the changes in
rates that affect everything from supply chains to the
cost of production. This all translates to the final cost
of goods for the consumer.

Just about everyone will be affected in some way
by changing interest rates. The rates will determine
everything from the amount of money your savings
account earns at the bank to how much you will pay
for a car loan.

For most consumers, the biggest impact interest
rates will have on your life will be when you are hop-
ing to buy a house and trying to secure financing or
when your mortgage is up for renewal.

Since the funds most people borrow to buy a
home are usually a considerable amount, the interest
rate that comes with your mortgage and will deter-
mine your monthly payment will play an important
role when it comes to affordability.

Rates increased seven times during 2022. If you
have a variable mortgage, this means monthly pay-
ments have gone up. For those that planned ahead
and considered the fact that it may happen, this may
not be a big deal.

However, for property owners who took the plunge
and financed a home with very little leeway for finan-
cial strain, the new rates could spell disaster.

Interest rates were floating at around 1.6 and 1.7
percent during 2020. They are now around 5 percent.

That in itself is not a huge increase — and many
homeowners remember paying a slightly higher rate

— although that was several years ago, and success-
fully completing the terms of the mortgage until they
owned their home free and clear.

The recent rise in housing prices across the coun-
try over the past few years has created a new situa-
tion where interest rates may have a huge impact on
some homeowners.

As prices continued to rise, some investors bor-
rowed huge amounts to buy a house in an inflated
market. The cost of paying a mortgage may have
been feasible at the lower rate, however, when in-
creased by a few percentage points, the increase
in payments has created a strain for some people
whose paycheques are not keeping up with inflation.

To avoid this — there is now a ‘stress test’ used to
determine if someone will be able to buy a house and
keep up with payments if rates increase. Generally,
this means a lender will determine if you qualify at a
higher rate in case a change means you will have to
pay more at a later date.

Finding a lender can be a challenge. When you
are seeking a mortgage, a lender will look at your fi-
nancial situation and things like your credit rating and
debt ratio load, to determine if you qualify. They want
to make sure you will be able to afford your monthly
payments if there is a change in the situation and you
find your payments are increasing.

When buying a home, there are many things you
should consider when it comes to financing. Choos-
ing a house that is affordable for you and your situa-
tion and considering future variables, and planning for
them will ensure you have a successful experience.

If you are planning on buying a home, or your
mortgage is coming up for renewal, your local realtor
has the knowledge and experience to help guide you
and refer you to the institutions that can make your
home-buying plans a reality.

Written by Brian Lockhart

Members of the Orangeville & District Real Estate Board (ODREB) are also members of the Canadian Real Estate Association (CREA),

the Ontario Real Estate Association (OREA), and the Toronto Real Estate Board (TREB), and, as such, adhere to a high standard of HEAI.TgllEHSNEI::I[;:' fl?l:l:;;;g:&
professional conduct and a strict Code of Ethics. Foundation REALTORS Care®

Organized real estale’s
nattenal charitable foundation.

i Join us on
n Facebook

The Board fosters understanding and co-operation amongst the members resulting in enhanced professional services to the public.

to find an agent today!

RESALE

The Mortgage Centre

‘Wiz work for you, not the lenders.
Turnbull Financial
The Mortgage Centre - Lic. #12569
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CALEDON!
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Orangeville Statistics - March 2023

TEAM o of Active Listings um:smu nm;;mz “1?5‘02-
# of Homes Listed &5 1% £3.24%
B ol Sales 30 T4 50 48%
List Prica va. Sala Prica Ratio 8% 112% -12.50%
Average Days on Markat 17 & 183.33%
F Average Sale Price $778,417 $1,018,008 -23.58%
SHANNON TURNBULL Orangeville Statistics - Year to Date
Jan - March 2023 Jan - March 2022 % Change
PRINCIPAL BROKER - M08002878 # of Homes Listed 148 260 4260
shannonexpert@mortgagecentre.com :: ;‘:ﬂ_ —— g;; 11135 f’::;;:
_ Average Days on Markat 25 & HEETH
An independent member of the Average Sale Price £803, 475 £1,028,701 21,89%
Mortgage Centre Network
ROSEPERDUE  STEPHANIE PERDUE Buyers Market vs. Sellers Market
Direct: 416-574-2727 Direct: 647-388-0919
rperdueteam@gmail.com sperdueteam@gmail.com Tel 905-951 -0234 Current f\‘ll'l;:'fﬂ of Hu::mhr Sale g
\ A Cell: 416-985-0234 Months of inventery 21
SCAN ME!) ' Toll Free: 888-951-0234 Thens I currantly 2.1 months of inveniory o the Marked in Orangevills.
[l
@ RE/MAX wep* ©EOC www.shannonturnbull.com in 2 Buyers Market, thoe s normaly more than § months worth of inventory.
Peel - Caledon Statistics - March 2023
March 2023 March 2022 % Change
o of Active Listings 169 155 B.03%
3 ; # of Homes Listed 157 239 34.31%
— - # of Sales 89 120 25.63%
 — List Prica vs. Sale Price Ratio a7, 108% A0.19%
7/-7‘\\ Jorae Sato brice 1,394,080 $1.714,082 6%
BRI GHT Peel - Caledon Statistics - Year to Date
Jan - March 2023 Jan - March 2022 % Change
SK‘YLIGHTS # of Homes Listed 405 485 -16.49%
& of Sales 184 269 -31.60%
List Price vs. Sale Price Ralio oT% 108% 10.19%
INC Average Days on Market a0 10 200.00%
° Average Sabe Price $1,312,300 $1,77E,308 26.21%
WE FIX SKYLIGHTS! Buyers Market vs. Sellers Market
* Skylights replaced? Curmaest Mombar of for Bale 100
* No mess in your home S Mvdb:-:duwll‘mm ‘?99
« Leak-proof - Guaranteed! Months of lnventory :
e Licensed & Insured There are currently 1.9 months of inventory an the Market fn Caledon.
-10year Guarantee If you are haﬁ:':rsllm mmmmgfnthMﬂm,
- reading this ad,
. . PROVIDED BY
our advertising s— |11
works! ROYAL LEPAGE
4E|AL6L J%EaTSANéTﬁmé% L R EC e
brightskylights@gmail.com RCR Re ﬂlty, Brokerage

289-221-6539

Independently Owned & Operated

www.brightskylights.ca



RESALE HOMES COLLECTIONS | ORANGEVILLE/CALEDON | APRIL 27, 2023 5

LT

BFJ| ROYAL LePAGE
FENRSS e TR
1992 - 2023 R Roa®y B ge tidepeadetly Ovned © Operaded

DOUQ SCh“d, Broker
Chris SChild, Sales Representative®

(*Licansed Assistant to Doug Schild)

& Dufferin County and Area 519-941-5151

info@therealestatemarket.com

HOW DOES 8.4 AGRES SOUND?
It sounds like water rushing through the waterfall at this wooded wonderland & down river to the pond. If you are looking for a private escape, but want to be close to town - this is the one! Only 5 mins from town amenities & about 45 mins to the airport.
Featuring a 3 bedroom bungalow with over 1,900 sq.ft. of living space, 3 bedrooms & 2 wood burning fireplaces. A detached barn/workshop with loft offers a great place to create or store crafts & hobbies.
Experience the tranquil atmosphere that this property has to offer by booking your appointment to tour it today.

684,900

SPRAWLING ORANGEVILLE PENTHOUSE
With over 1,550 sq.ft. of space, this is Condo living without feeling cramped. Spacious 2-level model has 2 bedrooms, 3 bathrooms & comes with TWO UNDERGROUND parking spaces.
A bright & updated kitchen offers lots of storage options & pass through to dining/living room with walkout to open balcony & gas BBQ. Main level offers a huge family room/den, a designated laundry room with sink,
separate storage options & 3 piece bath. Upstairs boasts 2 Primary bedrooms, both with full ensuite bathrooms & walk-in closets. Enjoy being just steps from the downtown cafes, restaurants, theatre & Farmers Market.

HOME SWEET HOME
Check out this classic century home, a red brick beauty with double car garage, large yard - 66’ x 166’ with mature trees & gardens. Gonvenient access from garage leads to a mudroom/laundry room & main floor 3 piece bath.
Spacious & bright, the kitchen offers lots of storage cabinets, granite counters & built-in desk, plus separate dining room. Completing the main floor is the living room with built in cabinetry & a separate office/play room.
Upstairs find 4 bedrooms and the main 4-piece bathroom. Located within a short walk to downtown Orangeville & easy access to Highway 10 for commuting.

. A e,
COUNTRY 0ASIS
Everything you want for your next move - 5 private & wooded acres; a location just minutes west of Orangeville; beautiful & rustic “True North” log home, 3+1 bedrooms, 2 bathrooms; detached garage/workshop 20’ x 30’; & backyard paradise with heated

inground pool, flagstone patio, cabaiia, treehouse & firepit area. Wrap-around porch with multiple walkouts welcomes you to this charming home featuring open concept Great Room with wood burning fireplace & kitchen with breakfast bar,
perfect for family & entertaining. Private loft area has office with built-in bookcases and spacious Primary bedroom with corner whirlpool tub. Finished basement has large rec room with wet-bar, gas fireplace, 3 piece bathroom, the list goes on..

Having trouble keeping pace with the
ever changing real estate market?

Let us help you decide what works best for your
buying & selling needs — Call us today

Proudly Supporting The VISIT OURTEAM AT
_5» HEADWATERS
1 Headwaters Healthcare Foundation WWW.THEREALESTATEMARKET.COM
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834017 4th Line

o = . Bungalow with 3+2 bedrooms,
3 bathrooms, main floor office
was 3rd bedroom

41 Pine Ridge Rd.

*Bungalow with 3+2 bedrooms,
4 bathrooms & main floor laundry
on 1.4 acres

o Strip hardwood flooring, dura-ceramic
tiles, finished basement with rec room
& fireplace
. o Eat-in kitchen, living room & dining room
. combo, cedar lined main bathroom

* Furnace 2015, A/G 2020, Decks
resurfaced 2020, UV light 2023, Roof 2011

 Above ground pool with deck surround
plus 2 more decks: 10x24 ft & 16x24 ft

o 22x24 ft workshop, 2x6 construction,
2 storey, insulated, passive
Geothermal heat

| 2 car garage, 100.08 x 196.47 ft. lot, hot
| tub, parking for 6 cars on the driveway

Mono $1,249,000

Finished basement has 2nd kitchen,
2 bedrooms, bathroom, rec room & office

eUpdated eat-in kitchen with heated
porcelain floor, centre island, granite tops

*Primary bedroom features hardwood
floors, walk-in closet & 7 pc. ensuite bath

| 3 fireplaces (2 wood buming, 1 gas),
4 season hot tub room with views of nature

eWinding concrete driveway, 3.5 car
. garage to store all your equipment & cars

Erin $2,299,000

247496 5 Sdrd.

o Stone bungalow with 3+2 bedrooms,
« 4 bathrooms, main floor laundry
& sunroom

o Eat-in kitchen has travertine floor, centre
island, gas stove, walk-out to sunroom

487394 30th Sdrd.

¢ Bungalow with 3+1 bedroom, 3 bathrooms
& main floor laundry/mud room

o Very large eat-in kitchen with island &
walk-out to sunroom, updated bathrooms

|« Primary bedroom has broadioom,
¢ Living room with 15’ vaulted ceiling, 4 piece ensuite & closet organizers

gas fireplace, travertine floor & pot lights = o Walk-out lower level with a bedroom &

plenty of room to create exira living space

¢ Windows 2010, fencing 2010, water
softener & de-ionizer 2022, 16 x 32 foot
drive shed

¢ Primary bedroom has hardwood floors,
6 piece ensuite & walk-in dressing room

¢ Finished basement with 2 bedrooms,
family room, office, bathroom

& storage rooms | e 4.88 acres with amazing views,

2 car garage, 4 paddocks, 72 x 136 foot
sand ring

* 2nd driveway to access 40 x 60 foot barn
with 4 stalls, hay storage, tack area & shop

8 Mono $1,549,000

. *10acres, paved driveway, natural gas,
groomed trails, 2 deck areas, gazebo & fort

== * Insulated 3 car garage, shed, flagstone
fire pit, roof 2022, A/C 2018, generator

Mono $2,858,000

1532 Queen St.

¢ Commercially zoned as Institutional,
essentially a vacant lot

¢ Situated on main streets of Alton with
high visibility & exposure

o Beautiful setting, listen to the sound of
the Credit Creek behind

| © Former Church on property was
| extensively damaged in a fire

308414 Hockley Rd.

B ¢ 6 acres with 792 feet of road frontage
in the heart of Hockley Valley

¢ Create your dream country getaway
on this stunning property

~ |« Over 1.5 acres have been carved out &
. manicured with lawns & gardens

¢ 2 driveway entrances which lead to the
cottage or the detached 20x40 ft. shop

¢ Amazing trails wind through the mixed
forest, past a pond & over a stream

¢ Close to great local establishments like
histros, festivals & Alton Mill

¢ Fabulous Millcroft Inn & TPC Toronto at
Osprey Valley Golf Gourse close by

¢ Allowable uses inc: sports arena,
wellness centre, place of worship,
school, daycare

¢ Freshly laid & sealed crushed asphalt
driveway and extra storage shed

| Across the street from Schitt’s Creek
Motel, a minutes drive to Hockley Store

Mono $999,000

¢ There are a lot of things happening in the
area, why not be part of the excitement

Alton $599,000

W 17559 Innis Lake R, G“'E us A cALL
== 1| * Bungalow with 3+3 bedrooms, Fo R A F R E E H 0 M E
=1+ 3 bathrooms, 2 car garage,

.. allon 10+ acres
. ¢ Finished bright walkout basement has
3 more bedrooms, bath & large rec room

™ Open concept kitchen/family room with
skylight & amazing views all around

o 2 fireplaces, 1 up & 1 down, oversized
picture windows, vaulted ceilings

e iy e I R o ek PUTTING soLp
| t Ll '-:,"_" _ privacy abounds SIGNS ON HOMES
= 88 . Low traffic road, minutes to Caledon East FOR
—  for shopping, school & recreation 30+ YEARS'
n

Caledon East $1,649,000




